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MULTIKOPY 


never “goes dead” 
on your shelves 


It means more life to your business 
and quicker turnover. Stock this 
brand now and fit your customers 
for satisfaction. Fill out the coupon 
and let us tell you about the Definite 
Selling Plan and the Webster Way 
to bigger and better business. 
F. S. WEBSTER COMPANY, Incorporated 


338 Congress Street, Boston, Mass. 
New York—San Francisco—Pittsburgh—Chicago— Philadelphia—Cleveland 


Ur. S. Webster Company, Incorporated tA 
| 338 Congress Street, Boston, Mass. 
| Gentlemen: Kindly tell me about the Webster Way and 
| the Definite Selling Plan. 








| Name 


| Street_ 





























———— os = 4} 


Page 3 OFFICE APPLIANCES For January, 1924. 















































VOLUME. 39 JANUARY, 





























‘OFFICE APPLIANCES is a news and tech ° ° 
| satel tuede jouunal. Getaien tan auaee aaieenn This Number Contains 
f office equipment covers the manufacture ; 
{ and 4 stril tions of pm se h wnat aah r STATISTICAL INFORMATION—IlIcluding Patents, Export Statistics. For- 
ae Gice taritinns. alles aidintion and thin ie eign Trade Information and Reports of Corporate Activities............ 7 
nee of Guaabeeal Malianas. ta abe ASSOCIATION OFFICERS ........00:.000.00cs000esc0shaneiev scnnesteeenie 13 
cate caen. aetna Sanaa Oak Uae wade’ deine MINTINGS—A Page Dedicated to Progress ...........sccsssccecccceuceeuees 15 
Se seen ee ee oe The Publisher's Point of VIEW... ... 00 cccdsbvacensessstculesmeinllle 17 
uable special articles upon subjects germane IN THE SPOTLIGHT sae ; 9 Sis 60:0 bine Sire @ase'e ul ein-e deers eae 19 
its field have given it unusual prestige. It BIG N. A. O. O. M. FHATURE FOR 1096 oc..0000s0000240kn6ssnkeeeeee 21 
serves a clientele composed of managers and THE DEALERS’ ADVERTISING q...«.oo0ssecsc0sec00nk0 in beeaceeeeeenee 23 
‘gents for the various office machines, devices INCREASING THE NUMBER OF CALLS YOUR SALESMEN MAKE— 
{ ind supplies, commercial stationery dealers and Reprinted from Printers’ Ink Monthiy Seba g.0.0'a 6666.6. e0mm eae 24 
. many of the largest corporations in the United THE SITUATION ABROAD—By A. MArquarat.. .ociscccevssnteesesdenashan 26 
i States. It also reaches some dealers in fifty-four Cid Timers Party—Geo. BE. Ramakktilt... .. coccvsccasicédchacddicossbuasensaee 27 
ther countries who deal in American office LINKS IN THE CHAIN OF THE DAY’S SALES. .....0.5ccccccccccccsccees 28 
equipment RECORDS OF SUPPLY EXPENSES AND PURCHASES—Reprinted from 
} ‘ADVERTISING RATES ae i i The Supply Buye1 ; I re re 29 
; home oa Rani —e pea mong METAL MARKING DEVICE INDUSTRY IN CALIFORNIA.........--e--00. 30 
: ot eiiatin alten a on een en In Other Lands ; I re er er ee i. 
} me icts eligib New GWimenien ONE DOvlGes..... ooo ccccccccsctescsceceseete keene eae 40 
' {SUBSCRIPTION RATES payable in advance Mewes GRO REIGRGNODY ....n cc cccackceneconceshs dss cepaeees ssa euene Gee eneee 42 
in the United States and its possessions and Company Dinners, Conferences and ‘Conventions ocndudh kp ose ch whe Cheer eanel 46 
Mexico—or ear. $2.00: two vears. $3.00. Can Meetings ORO DIRMOFE . . . oi... osccccd o0000800.bee0nbeus bun’. b ee oun beeen 53 
a ida one year, $2.50: two vears, $4.00 Foreign _ $$$ $$ 
§ a countries in th Postal Union, the « wu valent 
of $3.00 American gold for one year and $5.00 for The Reference Form 
two years Remittances may be made "by per ; 3 : ¥ 
sonal che ks. drafts on New Ye or Chicago For convenience, readers use this form to indicate articles for 
—_ ares © apres wemee Ore or in Amet special attention of departments and individuals. 
can o ge Stamps or Curren: if sent by 
gist ! : Dept. or Person Page and Title Dept. or Person Page and Title 
‘The ownership of OFFICE APPLIANCES is 
vested solely in the officers of the company mo 841 8b 8 ee He bl 6.6 6 Ob & & ated oe eee ee ee eee oer ee eee 
person firm or corporation, either directly or | 
aairectiy connected with the Business it repré- j[| wc ssvstveccl esos vsesetonedevoeslsseabnecee she Oe ack ay ee owe y 
ents, has any share in its ownership or 
in shaping its policy waten Bas ie View at ali i [| ccesrevseslesenesds sees se eoeelsees bo 6 eee ° oy a 
times the best interests of the field it serves Tt 
aims to dis Ss a sunsects Tairty, end te fer-~ | sstescovecesl sees eviedss one eo] so 8 6 0 eam el eevee . oeee 
nish its readers reliable information concerning | 
the progress and development of the office ap- [| ~cccccccel eves reeeeeeeeel|seseesese eset os oeee 
Pliance industry It will answer any questions 
germane to its feild te the best of fe ability, | access seesl becdsev nto 60s 16 0 eee eee love se ee hs ooo 45 
i and it asks its readers in all parts of the world 
4 to aid it with ont eres Gane ebemestions. te whiten | «42688 bs bl ees 6 6 66 S-* & eee Se lee eee eee ° o- seen oe 2 he 
' t will giv prompt and earnest consideration 
‘CHANGE OF ADDRESS Rntentines may | * 2 8 88 © Soke Re ee Oa Oe cee ee 0 oe 6) 60s ee 6 ee ew Oe 
have their mafling addresses changed as often ©—0«=—————————----""YT"'"—"——_—__—_—_——rrrwn—eeen LL 
as desired i orde , such changes t ie , 
olian th ss Was Ok bead ~ ~ an « ( COL E OF LAWRENCE ENLARGES STORE ............0.cceseccecccecesers 60 
given . SVERREADY COMPANY TAKES NEW PACTORS . «cccdccccccccesstesvnns 80 
i tIBBON AND CARBON COMPANY IN NEW PLANT..........ccceccecccee 91 
‘CONTRIBUTIONS are invited upon any topics amine’ Aaseciation MEWS ...cvecvcocscchvreceesescsaveyucave ct obese bane sies 98 
of interest t this trade. All accepted manu BROCKMANN STORE IN NEW BU a CED oo ccc akanetnks 640.565 50000 106 
scripts will be paid for at space rates. Una BRINGING HOME THE BEECHNU National Cash Register Man Wins 
cepted inuscripts will not be returned unless DB DPMS cccccvccccrsactecsverescverensebaeh shone keene cee eee ssh 
postage is enclosed by the sender Corres H. E. WALDRON MOVES HEADQUARTERS TO FORT MADISON........ 113 
pondents should give their names and addresses WHAT IS A CURIOSITY INQUIRY?—Reprinted from Printers’ Ink........ 114 
which wi be withheld from publication if B.. C. & P. HAS CRANE STATIONERY BUGIN Bio: ccccccssscrvwoccsuens 122 
requested MEMORIAL, TO MAJOR RICHARDG «oo esses 0espcbnssges hscdedesapauiavan 129 
SUMMARIES ON OCTOBER “SPECIALTIES EXPORTS”.............000. 130 
fEntered as Second-Class Matt July &. 1905 The Guest Book net neeteehsenneseetéeset beeen eas eae pian ee 139 
the Postoffice at Chicago, I under Act of Passed Away . 06 06 Ob.t0 00 6 pes ban pia £e ae a 157 
March 3, 1879. DIGEST OF FOREIGN PRESS Pee ee ee ye Rd oy 168 
SAMUMABUNG! 20... ocr ccsvccccvcccseccrcssseressephesenesssessiass eas s 6000 see 175 
‘COPYRIGHT. Contents covered by Copyright SUMMARY OF REPORT OF SECRETARY OF COMMERCE............... 215 
1924, by The Office Appliance Company Classified—Adding Machines, 200; Catalogues, 211; Furniture. 192: House Organs, 
2°07: Loose Leaf, 187: Other Machines, 203; Pens and Pencils, 191; Ribbons 
> {Office Appliances” is registered in the United and Carbons, 204; Stamps and Stencils, 188; Stationery, 183; Typewriters, 195. 
4 States Patent Office, Washington, D. C [238] 
| 
PUBLISHED THE FIRST OF EVERY MONTH BY THE OFFICE APPLIANCE CO., 417 S. DEARBORN ST., CHICAGO, ILL. 
CABLE ADDRESS—APPLICO, CHICAGO TELEGRAPH CODE—WESTERN UNION CHICAGO TELEPHONE—HARRISON 3698 
' EVAN JOHNSON, President and Treasurer A. H. HITCHCOCK, Vice- President C. F. MALHOIT, Secretary 





HOBART W. MARTIN, Associate Editor JOHN A. GILBERT, Business Manager DONALD C. MILLER, Western Advertising Manager 
J. ALAN PALMER, Circulation Manager G. C. WHEELER, Manager Service Bureau 
OTTO KNEY, Assistant Editor B. C. WALLSTEN, Manager Copy Department 


C.H.EVERLY, Eastern Manager D. N. BRIGGS, Assistant Manager ~ 1701 Pershing Square Bidg.. New York, N.Y. "Phone Vanderbilt 878 









































Advertisements 











A 


Acme Card System Co 220 
Acme Gold Pen Co 27 
Acme Staple Co SS 
Adams, Henry T., Mfg. Co. 87 
Addressograph Co 6, oF 
Adjustable Table Co 172 
Advance Paper Box C< 2 
Aigner, G. J.. & Co 201 
Aldrich Mfe. Co 209 
Allen Typewriter Mfg. Co. .117 
Allen & Co 1N7 
Aluminum Co. of America.139 
American Clip Co 142 
American Electric (* ISS 
American Embossing Co 184 
Amer. L. Pencil Co 63, 113 
Amer. Manif. Prod. Corp. .1%6 
American Mfg. Concern 189 
Amer. Numbering Machine 
Co e s) 
Amer. Writing Mach. Co 93 
Ames Supply Co Iti 
Annual Business Show Co.170 
Art Metal Constr. Co 126. 7 
Ault & Wibore Co The 130 
Aurora Metal Cabinet Wks.182 
Auto. Pencil Sharp. Co...202 
Azora Rubber Co 197 
B 
Bachrach Specialty Co 220) 


Bankers Clasp Co 3 
Barbee Wire & tron Works.129 
arrett Bindery Co 180 
Bates Mfg. Co 

faum, Russell EF 

Beaumel, D. W., & Co 


Bentle vy & Gerwig 


Furn.Co,. 229 


Bentson Mfg. Co The 210 
Berger Mfg. Co., The 6H 
Bettcher Stpg. & Mfg. Co.106 
Koorum & Pease Co S1 
Loston Index Card Co 62 
Bridgeport Pen Co., The 222 
Kristow, Stanley R 222 
British Stationer 151 
hrowne-Morse Co 123 
Buckeye Ribb. & Carb. Co.114 
Bump Paper Fastener Co. .209 
Burroughs Add. Mach. Co.236 
ushnell, Alvah, Co 2s 
Rvyron Desk Co on) 
i 2 227 
Cc 

‘anton Art Metal Co., The , 
‘ardinell Sales Co 198 
‘arpenter, E. W., Mfg. Co.224 
‘arrib Mfg. Corp'n 122 
‘arter's Ink Co 16 
‘entral Paper Co 211 
‘hicago Binder & File Co 


‘hicago Eyeshield Co 


& Art Gl. Cx 
“hicago Safe & Mdse. (o 
‘lark-Mann Co 
‘larotype Co., The 
tlemetsen Co., The 
‘ollette Mfg. Co 
‘ollier-Keyworth Co 
‘ollins Ink Eradicator Co 
‘olumbia Ribb. & Carb. (: 


‘olytt Laboratories 
‘ommercial Paste Co 
‘ompo Corp'n 
“onant-Ball Co 
Conrades Mfg 
Consolidated 
Cooper Carbon 
per Co 

“ordley 
Corona 


‘ 
‘ 
( 
‘ 
{ 
‘ 
‘ 
{ 
Chicago Mir 
{ 
{ 
( 
‘ 
{ 
( 
‘ 
| 
‘ 
‘ 


Co 


& Haves 
Typewriter © 


Corry-Jamestown Mfg 

Corp ; 
Crescent Brass & Pin «% 
Crocker Chair Co.. 
Crown Ribb. & Carb. Co 
Cushman & Denison 
(utler Desk Co 

D 

Dace Guide Co 
Davenport-Taylor Co 
Davol Rubber Co 
Defiance Sales Corp 
Dello Ink Corp'n 

werby. P.. & Co... Ine 
De Witt-La France Co 


) 


Stamp Mfe.c 
Coated L; 





67 


14" 
99" 
14S 
198 


Dexter. ¢ Hi & Sor 
Dick \ LS Co 
Dictaphone Sale Cor] 
Diemer, John F., C%« 
Dietz, The J. F Co 
Display Fixture Co 
Dixor Joseph, Crucible C 
Dornette J « tre Co 
Downe The ©. L.. Ce 
lDunleave or 
Dun? Johr \ io 

E 
ator Crane & Pike | 
EXeker & Co 
Economy Seat Co 
Kegens-Hambler Co 
Electric Window Salesmat 

Co 

Elliott Co The. 
Elliott-Fisher Co 
Englewood Desk (* 
Erie Art Metal C« 
Iesleeck Mfz (‘oo 


Esterbrook Pen Mfg. Co 
Eureka BK. B. Co 
Eveready Mfg. (« 


Excello Vroduects Corp 


F 


Faber \ W 
Faber, Hberhard 
F 

Feldman 
Flaven 
Fowler-Manson-Sherman 
Fox, b & Co 
Furnas Office Furniture ¢ 


System Co 


Geo - 


G 


Pen Co 
Co 


Gold 
Eclipse 


maydoul 
General 


General Fireproofing Co 
(ieneral Typewriter Exch 
(ilobe-Wernicke Co., The.11 
Goes Lithographing Co 
Graff-Underwood Co 
(junlocke, W. H., Chair Co 
(junn Furniture Co., The 


eatherweight EveshadeCso.2 


H 
H. & H. Wood Novelty © 
Hahn Arthur W 
Hallomax Co., Inc... 
Hall's Safe Co The 
Hammond TypewriterCorp 
Hampshire Paper Co 
Hano-Weinkrantz Co., In¢ 
Heinn Co 
Hellesoe, Hans H 
Heyer Duplicator Co 
Heywood-Wakefield Co 
Higgins, Chas. M., & Co 
Hoffman, L 
Hoge Mfg. Co 
Hoosier Desk Co 
Horn, W. C., Bro. & Co 
Hotchkiss Sales Co 
Hunt. C. Howard, Pen 
! 
Illinois Loose Leaf 
imperial Desk Co 


Imperial Methods Co 
Terie Steel Cabinet Ce 
Impvd. Boehner Binder « 
Invincible Metal Furn,. Co 
Ireland & Matthews 
Iris (jeorgee Paper Co 
Iron Clad Riibb. & Carb. C 
Irving-Pitt Mfg. Co 
Irvir lex. H Co 
J 
Jamestown Metal Desk ( 
Jasper Office Furn. Co 
Joslin A. D Mfg. Co 
K 
Kihn Bros 
NKohlhaas Co The 


” 


Thes« 
the nro 
t! pt 

+ h division of the 


ho 


yetween 


do however, otter their 
} 


reements 








whic ! 


idvertisements present 
ducts of the leading manufacturers ll 
industry 
est ditterences o! 

viously cannot undertake to guarantee 
advertisers 
service 
hetween advertisers and customers, 


h result from relations established 





through the 










} 





Because of the ground 


opinion the publishers 








transac 
They 
any 





and customers. 
resolv ne 








in 



















Ol 





M 

Macey C¢ The 141 
Machine Appliance Corp 197 
Manifold Supplies © 1 
Manuf Typewriter Clg 

House 
Marchant Cale. Mach. (o.‘ 
Melind, Louis. Co 
Metal Goods Corp 
Metal Office Furn. Co. .64 
Mever &€ Wenthe 
Miller Bros 


Milwaukee Chair Co 


Mittag & Volger, In 
Mon Bureau 

Monroe Cale Mac Co 
Moore Push Pen Co 
Morden Mfg. Corp 


Morton Manufacturing (o.: 











Mun-Kee Products Corp 
Munson Supply 
Myrtle Desk C 
N 
National Desk Co 210 
National Fiberstok Env.Co. 73 
National Supply Co 227 
National Vulenzd. Fibre Co.1338 
Neidich Process Co 231 
New Martinsville Gl. 225 
Nielson Supply Co 
Noesting Pin Ticket Co r 
Noiseless Typewriter Co “1 
Oo 
oO. K. Mfg. 224 
Old Town Ribb. & Carb.Co.17s 
Oliver Typewriter Co 108 
Olsen, O. C. S Co 19° 
Orpin Desk Co 214 
Oxford Filing Supp Co 197 
P 
Paper Cities Supply Co 
Paramount Pen Co 
Peerless Carb. & Ribb. © 
Peerless Ink Corp 
Peerless Key Co Im 
Peerless Wire Goods Co 215 
Pelouze Manufacturing Co.219 
Peters-Morse Mfg. Corp...125 
Phillips Ribb. & Carb. Co. .206 
lew & Motter Co 213 
Polar Manufacturing Co 174 


Portable Adding Mac! Co.158 


R 
Rand Compat The 65 
Randolp! Rates & Brown. 214 
Rapid Addressing Mach.t’o.254 
Ravenswood Off. Spee. Co.17s 
Regal Typewriter Co 150 
te ible Tw. & Add. Macl 
{orp 1Hi 
Remingtor ye ( so 
Repub Box Co 2G 
Rishel. J. K Furniture (o.124 
Rivet-O Manufacturing Co.226 
Roberts Number. Mach. (o.134 
toberts, Weldon 


Rubbert'o 221 


Rockwell-Barnes Co r++] 
Roval Typewriter ¢ 14 
Rush-Kraser C 17 
S 
Sainberg & 213 
Sanford Mfg. 212 
Schaefer Nov. C 295 
Schwab Safe Co 132 
Sealograph Co ae 





Inkstanal ¢ Ho 
Products C 76 
) 


5-cC 


Sengbusch 
Service Steel 
Shaw-Walker C<¢ 
Sheaffer. W. A., Pen C ( 
She ppard The C. EE Co 159 
Shipman-Ward Mfg. 
Shirley Pen Co 
Siggers, E. G 

Sikes Co l 
Simonson. R. A., & 2 
Simplex Publishing (¢ 
Smead Mfg. Co., T 
Smith, L. C., & Bros rf 
Smith, R. O., Mfg. Ce 222 
Smith Premier Type. Co 12 
Smith Typewriter Sales (o.120 
Snelling & Son 226 
Solidhed Tack (« 224 
Speed Key Mfg. C 
Standard Env. Sealer Co 
Standard Stamp Affixer Ce 
Stationers’ Loose Leaf Co 
Steel Equipment Corp 
Stewart. R. A.. & Co 

St. Johns Table Ce 
Storms, H. M., Co | 








Sumatra Rubber Co 188 
Superior Furniture Co 9 
Superior Cv pe co 186 
7 
Taylor Chair Co 44 
Tell City Desk Co 198 
Tenacity Mfg. Co Im 217 
Tension Envelope Co 128 
Terrell’s Equipment Co 2 
Third Hand Device Co 23 
Thompson Time Stamp (o.225 
Therp & Martin Type. Co.19% 
Tim Calculating Mach. Co.227 
Tip Top Mfg Co 214 
Todd Protectograph Co 07 
Toledo Metal Furniture Co.163 
Treiber-Cahill Co 222 
Triner Sales Co 224 
Triner Seale & Mfg. 17 
Trumbull Table Co 19? 
Trussell Mfg. Co 201 
Turner & Harrison Pen Co.220 
Type-Adder Corp'n 138 
Typewriter Emporiur YT 
U 
Underwood Typewrite ( 
i) IS7. Back Cover 
Union Ribbon & Carbon Co.216 
United Business Equip. Co.216 
U. S. Envelope Co 166 
United States Pencil Co 200 
tl. S. Tw. Ribbon Mfg. Co..195 
United TypewriterExch.Co.218 
Universal Index Tab C Oe 
Vv 
Van Dorn Iron Works ¢ ) 
Van Valkenburg. L. D., Co.218 
Victor Adding Machine C 
153, 4 h 
Victor Typewriter Co 184 
Vuleo Rubber Fabrics (Cs * 
Ww 
Wabash Cabinet CC 4 
Wagemaker Co 13 6 
Waterman, Ll. E., Co 26 
Webster, F. S.. Co > 204 
Weis Mfg. Co 83. 4 » 6 
Western Furniture Co 185 
Weston. Byron, Co 68 
Wholesale Typewriter Ce 173 
Wiggins. John B., Co >1 
Wilson-Jones Loose Leaf 
Co 03 
Woodstock Typewriter C 37 
Workman Mfg. C« 213 
Y 
Yawman & Erbe Mfg. ¢ 1S 
‘ - > 


Young Typewriter ¢ 




















~“APPLIANC E 3 For 





"1924. 


y anuary, 











t of the subscribers the lines 
are here classified. Many ofthe requirements 


ubscribers be 


rf sic equipment not listed here, t 
invited to communicate 








through which the information will 














Adding Machines 


Hey wood-Wakefield 
Adding ‘Machine Rolls & Paper. 


Hano We inkr antz 


Rockwell-Barnes 


Check Protectors and 
Adding Typewriters p 


Checks, Stamped Metal. 
Meyer & Wenthe 


Addressing Ma: hines. 
‘Bars and Ae ~ 
I 


Copying Devices. 


Hano Weinkrantz Co 
Arch and Clipboards. 


Bankers’ Notes Cases. 


Billing Machines. 


Binders, Catalog and Periodical. Meyer & Wenthe 
1 - 


Blanks for Bonds and 


Bookkeeping Forms. 


Bookkeeping Machine. Desk Work Distributors 


Calculating Machines 





Calender Pads pe Stands. 


Chair Pads. and a 


Steel Equipment Corp 111 
rell City Desk Co. ...198 
Van Dorn Iron Works Co.....107 
Weis Mfg. Co...... 83, 4. 5, 6 
Western Furniture Co ; .185 


Yawman & Erbe Mfg. Co....115 
Dictation Machines. 


Dictaphone Sales Corp'n 227 
Directory Boards. 
Davenport-Taylor (« 219 


Display Fixtures. 

Display Fixture (x 

Electric Window Salesm. Co 
Drawing Sets. 

Dixon. Joseph. Crucible Co 107 
Duplicating Machines & Su pplies. 
Dick, A. B Co 
Heyer Duplicator (+ 
Peerless Ink Corp 
Envelope Sealers. 
Elliott Co rhe 100 
Randolph, Bates & Brown 219 
Rivet-O Mfg. Co , 
Sealograph Co 
Standard Envelope 
Envelopes. 





Sealer Co 


Bushnell Alvah, Co 228 

Diemer, John F., Co lle 

National Fiberstok Env. Co... 73 

Smead Mfg. Co., The 205, 213 

Tension Envelope Co 128 
S. Envelope ( ° 166 

Erasers. 

Cardinell Sales Co 

Dixon, Joseph, Crucible Co 

Faber, Eberhard 


Miller Bros 

0. K. Mfg. Co 

Roberts, Weldon, Rubber Co 
Rush Eraser Co 





Expense Record, Pocket 
Hallomax Co 226 
Eyelets & Eyelet Paper Fasteners. 
Machine Appliance Corp 197 
Rivet-O Mfg. Co 4 
The Solidhed Tack Co 224 
Eyeshades. 
Chicago Eyeshield ¢ 
Featherweight Eveshade Co 227 
Filing Cabinets, Cloth Covered. 
Advance Paper Box Co 212 
Diemer, John Ff Co 11" 
Hoffman, I 2) 
Imperial Methods (« 7 
Macey (« Mhe 141 
Sainberg & Co 213 
Filing Cabinets, Metal. 
Art Metal Construction Co.126 7 


Aurera Metal Cabinet Works.182 
Bentson Mfg. Co 210 
terger Mfg. Co Ihe on 


Canton Art Metal Co The... 58 
Corry-Jamestown Mfg. Corp. .2038 
General Fireproofing Co 3 
tilobe-Wernicke Co The 11s ot 
Imperial Steel Cabinet Co 
Invincible Metal Furniture Co.235 
Macey Co., The ; 141 








Metal Office Furniture Co.64, 176 
Shaw-Walker Co 149 
Steel Equipment Corp 111 
ferrell’s Equipment Co 4 
Van Dorn Iron Works Co 107 
Yawman & Erbe Mfg. Co 115 
Filing Cabinets, Wood. 
Poston Index Card Co mw 
Rrowne-Morse Co 1233 
(;lobe-Wernicke Co rhe 118 ” 
Imperial Methods Co 7 
Macey Co Phe 141 
Republie Box Co AG 
Shaw-Walker Co 140 
Wagemaker Co | ae “6 
Weis Mfg. Co 83, 4,5, 6 
Yawman & Erbe Mfg. Co 115 
Filing Supplies, 
\igner, G, J Co 21 
American Mfg Conce 1S 
Beston Index Card ( 62 
rowne-Morse Co, > 


Daco Guide Co 
Dunleavy Co 

‘;eneral Fireproofing ( 
(rlobe-Wernicke Co Phe 
Hano-Weinkrantz (« 





Imperial Methods Co 

Macey Co rhe 141 
Oxford Filing Supply Co 17 
Shaw-Walker Co 149 
Simonson, R \ Co 227 
Smead Mfg. Co rhe 205, 213 
Steel Eauipment Corp 111 
United Business Equ p Co vis 
Wabash Cabinet Co 104 
Weis Mfg. Co 63. 4, 5. 6 
Yawman & Erbe Mfg. Co 115 


Folding, Inserting & Sealing Device. 


Third Hand Device Co 22°; 
Folding Machines 
Raum Russell | 17 


Fountain Pens 


Beaumel, D. W & Co 
Eggens-Hamble ( 
Paramount Pen ¢ 
Sheaffer, W 4 Pen ¢ 
Waterman, L. ! ( 





Gold Pens 


Acme Gold Pen ¢ 
fraydoul Gold Pen (Ce 





Gold Stamping. 


Aigner, G. J.. & ¢ 21 


Gummed Cloth 
\igner, G. J. & 201 














Index Card 8 
Graff-Underwood "Co teererT . 196 
Moore Push-Pin Co......... . 223 
Yawman & Erbe Mfg. yap: 115 
Index Guides, Aluminum. 
Aluminum Co. of Am........ 139 
Index Tabs. 
Aignuaes, G; 2,, & Odi. .ssates 
Rand Co., The, Inc...... 





United Business Equip. 
Universal Index Tab. © 
Ink Eradicators 
Cardinell Sales Co............ 19% 
Carter's Ink Co.... 
Collins Ink Eradicator Co....227 


Inks, Adhesives, Etc. 
Carter’e Ink Os., The... .icecs 162 
Commercial Paste Co., Ine. ..198 
Delle Tak Cate’ .csccc.i cence 232 
General Eclipse Co.......... . 208 
Higgins, Chas. M., Co........ 7 
Ganterd Mie. Ce. ....cscoceer 212 
Inkstands. 
Bachrach Specialty Co........ 220 
Cushman & Denison. .... swum Oe 
General Eclipsae Co........... 208 


New Martinsville Gl. Mfg. Co,225 
Sengbusch 8-C Inkstand Co,. 60 
Inkwell Bases. 


a RE ee 202 

Sumatra Rubber Co.......... 188 
Key Rings. 

Adams, Henry T., Mfg. Co... 87 


Labels, Law Books and Number. 
Agnes, G. Gx @& Giccosavdes 201 
Leads for Mechanical Pencils. 
ae, L.. Pencil Co aa 
Faber, A. W., Ine... 
Schaefer Novelty Co.... 
Letter Distributors. 





a ae 8 eee 222 

Imperial Methods Co......... 7 

Kemiheas Os., Thess vivseseses 105 
Lockers. 

Terrell’s Equipment Co....... oe 


Loose Leaf, s and Systems. 


Adams, Henry T., Mfg. Co... 87 
Parrett Bindery Co.......180, 204 
Poorum & Pease Co.......... 81 


Chicago Binder & File Co... .11 
Heinn Co. .... 
a Pitt Mf. 
iew & Motter Co. 
Sheppard, C. 
Stationers, L. L.. Co..... 
Tenacity Mfg. Co 
Trussell Mfg. Co. 
Wilson-Jones, L. L., 
Workman Mfg. Co.... 








Map Tacks. 
Graff-Underwood Co..........196 
Moore Push-Pin Co........... 223 
Matched Office Suites. 
ee, hh. aaa 141 
Rishel, J. K., Furniture Co. .124 


Memo Devices. 
Feldmann System Co 
Weis Mfg. Co.... 

Moisteners. 
ees. eee, OO. vase saseeas 226 
Sengbusch 8-C Inkstand Co... 60 

Numbering Machines. 

American Number Mach, Co,. 82 
WGed: Mts. Gisaccevkvsoeeaas 116 
Consolidated Stamp Mfg, Co.100 
Roberts Numbering Mach. Co.134 

Office Smoking Stands & Trays. 

H. & H. Wood Novelty Co. 226 

Oil, Office Machine. 


rer 218 


83, . s 6 


Clarotype Co .......... 203 
Defiance Sales Corp’n......... 211 
Merten Bi Giicacesbssncvve 226 
Pads, Figuring (Ruled, Plain). 
Roorum & Pease Co.......... 81 


Hano-Weinkrantz (Co.,....... 226 
Pails, Fibre. 
Cordley & Hayes... 
Paper. 
Dexter, C. H., & Sons, Inc...19% 
Katon Crane & Pike Co,..... 45 
Esleeck Bite. ©8...00sd0s00800 iH 
Hampshire Paper Co... 
Hano-Weinkrantz Co 
Paper Cities Supply 
Weston Byron Co 
Paper Clamps. 
Bankers Clasp Co.. 
Esterbrook Pen Mfg. 
Noesting Pin Ticket 
Van Valkenburg, L 
Paper Clips. 








American Clip Co.........+.+0142 
Camel Ti Gis sckiawesvccasae 
Cushman & Denison......... rey 
Graff-Underwood Co.......... 196 
ceome Bee. OO. ovs'c000a00 oo eeee 
Noesting Pin Tie OS OG... 220 227 
>. Wi Bex A owas che be xe eet 
Rockwell-Barnes Co..........229 
Tap BO Bee Gc aceranzacns 214 
Trether-Cabili Gos... .icesse cme 
Weis Mfg. © 6 
Paper Fastening Machines, 
Acme Staple Co......... once OO 
Pump Vaper Fastener Co..... mn 
Compo Corp'n........ TeET?) _. . 
Defiance Sales Corp'’n........ 211 
Eveready Mfg. Co....... ... 186 
Sevin, Ales. H.,. GOs dissec o% 2 
Machine Appliance Corp'n....197 
Rivet) May. Ceervciestsproes 226 
Paste. 


‘See Inks 














i. ee 








Patents. 








Siggers, E 227 
Pen and Pencil Clips. 

Defiance Sales Cop'n 211 

Van Valkenburg, L. D 218 

Waterman, L. E., Oo 226 
Pencil Sets. 

Dixon, Joseph, Crucible Co 167 
Pencil Sharpeners. 

Auto Pencil Sharp. Co 

Collins Ink Eradicator Co 

Graff-Underwood Oo... . 11965 
Pencils, Cedar. 

Amer. L. Pencil Co 63, 115 

Dixon, Joseph, Crucible Co 167 

Faber, Eberhard a7 

U. 8. Peneil Co 2!) 
Pencils, Thin Lead eergine. 

DeWitt-LaFrance Co v1 
Penholders 

Faber, Eberhard 17 

Miller Bros 22 
Pens, Steel. 

Esterbrook Pen Mfg. Co 17 

Hunt, C. Howard, Pen Co 205 

Miller Kros 

Shirley Pen Co 

Turner & Harrison Pen (« 
Pens, Shading. 

Bridgeport Pen Co 222 
Picture Hooks. 

Moore Push-Pin (C+ 22 
Pins. 

Crescent Brass & Vin Co 1 

Defiance Sales Corp'n 211 
Pin Tickets. 

Noesting Pin Ticket Co 227 
Platens, Typewriter. 

American Writing Machine Co % 

Ames Supply (+ 10 
Postal Scales. 

Pelouze Mfg. Co 219 

Triner Sales Co l24 

Triner Scale & Mfg. Co 217 
Publications. 

British Stationer 1 

Mon Bureau 2) 
Punches. 

Barrett Bindery Co 180), 20M 

Roorum & Pease Co SI 

Chicago Binder & File Co 191 

Defiance Sales Corp'n 211 

Machine Appliance Corp'n 107 

Rivet-O Manufacturing Co 226 
Push-Pins 

Moore Push-Pin Co 22 
Ribbons and Carbons 

Allen & Co 187 

Amer. Manif. Products Corp. .1% 

Ault & Wiborg Co mo 

Kuckeye Ribbon & Carbon Co.114 

Carrib Mfg. Corp'n 122 

Carter's Ink Co., The 162 

Columbia Ribb. & Carb. Mfg 

Co mwa 

Cooper Carb. Coated Paper Co. 10s 

Crown Ribbon & Carbon Co...214 

Iron Clad Ribbon & Carb. Co.1S 

Little, A. P., Ine 201 

Manifold Supplies Co a | 

Mittag & Volger 

Neidich Process Co 2331 

Old Town Ribb. & Carb. Co. 178 

Peerless Carb. & Ribb. Co lo 

Phillips Ribbon & Carbon Co 2 

Snelling & Son i 





Storms, H. M Co 181 
Union Ribbon & Carbon Co 216 
U. 8. Typewr. Ribb. Mfg. Co.195 
Webster, F. 8., Co 2, 24 
Rubber Bands. 
Davel Rubber Co 191 
Faber, Eberhard 137 
Vuleo Rubber Fabrice Co oats 
Rubber Stamps 
Consolidated Stamp Mfg. Co. .1%) 
Melind, Louis, Co Tim) 
Meyer & Wenthe 21 
Stewart, R. A & Co 1s6 
Superior Type Co The 1st 
Rulers. 
Adams, Henry 7 Mfg. Co S7 
American Mfg Concert Ist 
Safety Deposit Boxes 
General Fireproofing Co 1 
Invincible Metal Furn. Cs ahs) 
Safes 
fieneral Fireproofing (+ Ll 
Globe-Wernicke Co The.118 9 
Halls’ Safe Co The 16S 
Macey Co., The 141 
Metal Office Furniture ¢ 4, 176 
Schwab Safe Co 132 
Shaw-Walker Co 140 
Steel Equipment Corp'’n 111 
Van Dorn Iron Works Co 7 
Yawman & Erbe Mfg. Co 11 
Seals, Notary and Corporation. 
Melind, Louis, Co 1" 
Meyer & Wenthe ?1 
Stewart & Co R \ 1st 
Superior Type Co., The 186 
Second-Hand Office Machinery. 
Chicago Safe & Mise. Co 227 
Reliable Tw. and A. M. Corp.160 
Tim Calculating Mach. Co 227 
Bhelf Boxes. 
Diemer, John F. Co .110 
Hoffman, I as , «+++-200 
Weis Mfg. Co 83, 4, 5 6 
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Shelving. 

General Fireproofing Co 131 

Terrell's Equipment Co i pad 

Van Dorn Iron Works Co 107 
Sign Markers. 

Hellesoe, Hans H 224 
Signs. 

Davenport-Taylor Co P10 
Sorting Devices. 

Kohihaas Co 105 

Metal Goods Corp'n 218 
Stamp Affixers. 

Standard Stamp Affixer Co 197 
Stamp Pads. 

Consolidated Stamp Mfg. Co.100 

Mun-Kee Products Corp'n 22% 

Peerless Carb. & Ribb. Co Le 

Stewart & Co., R. A 186 

Superior Type Co., The 1S6 


Stands for Office Machines. 


Adjustable Table Co 172 
Fowler-Manson-Sherman 205 
Stapling Machines. 
Acme Staple Co SS 
Compo Corp'n TOS 
Defiance Sales Corp'n 211 
Hotchkiss Sales Co 1s 
Irvin, Alex H Co 202 


Stationery, Embossed, Engraved 
American Embossing ¢ 
Ecker & Co 








Kibn Brothers 

Wiggins, John B., Co 
Stationery Cabinets. 

General Fireproofing Co 11 

Imperial Methods Co 79 

lacey Co., The 141 

lerrell’s Equipment Co we 

Weis Mfg. Co as 4. 5 6 
Stencils. 

Mever & Wenthe 215 
Stenographers’ Note Books. 

Boorum & ‘ease Co ba 

Hano-Weinkrantz Co 22H 

Rockwell- Barnes Co oot) 
Storage and Transfer Cabinets. 

Service Steel Products Co 7H 
Stylographic Pens. 

Beaumel, D. W., & Co 22) 

Faber, Eberhard 17 

Paramount Pen Co 2) 
Swinging Typewriter Stands. 

American Writing Mach. Co oi 

Weis Mfg. Co 83 4 7] " 
Tables. 

Corry-Jamestown Mfg. Cory PO 

Furnas Office Furniture Co ON 

General Fireproofing Co 11 

St Johns Table Co ys 1) 

rrumbull Table Co 192 
Tags 

Noesting Pin Ticket Co 227 
Telephone Accessories. 

American Electric Co ISS 

ates Mfg (% 11 

Colytt Laboratories 22 

Hano-Weinkrantz Co 226 
Thumb Tacks. 

Iloge Mfg. Co 

Moore Push-Pin Co 

Noesting Pin Ticket Co 

Solidhed Tack Co 





Time gs and Recorders. 


Joslin D., Mfg. Co 147 

Melind ‘Seah Co 1H 

Thompson Time Stamp (+ 22 
Type, Typewriter. 





Ames Supply Co lin 
Thorp & Martin Typewr. Co.19 
Typewriter Cabinets. 
Kyron Desk Co ono 
Toledo Metal Furniture Co 16 
Typewriter Cleaning Brushes 
Hahn, Arthur W O25 
Morton Mfg. Co 22 
Typewriter Cleaning Material 
Clarotype Co on” 
Morton Mfg. Co » 
Smit Rk. oO Mf. ¢ 
Thorp & Martin Typewr. Co.195 
Webster, F. S.. Co 2, 24 
Typewriter, Cushion Keys. 
Linee Rubber Key ne 
Munson Supply Co 174 
Peerless Key Co 4 
Speed Key Mfg. 202 
Typewriter Cushion Nobs & Feet 
Ar s Supply Co 1H 
Azora Rubber Co 7 
Dbavol Rubber Co 1 
Lincoln Rubber Key ¢ ath) 
Niels Supply Co 227 


Typewriter Parts 


Ames Supply Co Hu 
I r & Martin Typewr. Co.195 
Typewriters, New. 

Allen Typewriter Mfg. Co 117 
American Writing Mach. Co os 
Corona Typewriter Co 7s 
Hammond Typewriter Corp 144 
Noiseless Typewriter Co | 
Oliver Typewriter Co 108 
Remington Typewriter Co. .52, 89 
Royal yt riter Co. 164 
Smith, ‘ & Bros., Tw. Co. 70 
Smit Peomine Tw Co 112 
Underwood Typewriter Co 

‘ hh, 187, Back Cover 
Vietor Typewriter Co... 184 
Woodstock Typewriter Co 237 


APPLIANCES For 


January, 1924. 

















Typewriters, Rebuilt. Wardrobes. 
American Writing Mach. Co. 43 Furnas Office Furniture ¢ 208 
General Typewriter Exchange.175 Ferrell's Equipment ( 92 
Mfrs. Typewriter Clg. House.206 Waste Baskets. 
Regal Typewriter Co 150 Barbee Wire & Iron Works..129 
Reliable Tw. & A. M. Corp..160 Cordley & Hayes 74 
Shipman-Ward Mfg. Co oo Erie Art Metal Co 298 
Smith Typewriter Sales Co 120 General Fireproofing Co The .131 
rypewriter Emporium ' 0 Macey Co.. The 141 
United Typewriter Exchange. 218 Metal Office Furniture Co. .64, 176 
Wholesale Typewriter Co National Vulcanized Fibre ¢ 13 
Young Typewriter Co Peerless Wire Goods Co oP 

Ventilators, Office. 
Chicago Mirror & Art Gl. Co.231 Water Coolers 

Visible Index Gycteme. & Hayes 74 
Acme Card System Co 226 Wetting fete. 
Rand Co 65 Dixon, Josep Cru e ( 167 

46 LGA 
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“WANTS on 
FOR SALE 


occ ceeew 


Saale 





SALES MANAGER. 








ENGAGED IN MANAGING OFFICE PE oe 3 # SELLING 
FOR TWENTY YEARS. ONE OF THE BEST QU AFIED ID 
THIS LINE RIGHT AGE VALUABLE EXPERI ‘E AND 
OF lott at ST CHARACTER ONLY EXCEPT lON AL, OP- 
PORTUNITY WILL BE CONSIDERED BOX KT-18, OF FICI 
APPLIANCES CHICAGO 
SITUATIONS WANTED. 
POSITION as manager of Commercial Stationery Dey 
Thoroughly familiar with all kind f office equipmer 
et formerly with one of the largest printing and ta 
firms in the south References givet Address N-2 
Office Appliance Chicago 
SALESMAN thoroughly experienced botl n sellir I 
and the user desires to cover middle west territory f 
facturer selling to the trade Cat how record of ex ler r 
sults in similar capacity in th ectior At prese! ne 
tail but prefers to get back into the wholesale end of 
ness Address R-18, care Office Ay ince Ch are 
SALESMAN employed at present 10 vears’ experie ' 
furniture and filing equipment, desit i change Would pr 
charge of such a department or to cover city territ Ad 
Box P-37, Office Appliances, Chicag 
SALESMAN WANTS JOB—Southern or central territ 
city or on the road Fifteen years’ experience with furr 
ind stationery Opportunits s first nsideration i 
ondat Addr S-53, care Office Appliar Chicag 
SALES MANAGER. 
eards EK SPECIALTY SELL ING PREFERRED EXP I 
Ie (ID IN ENGAGING, EDU Tht AND SUPERVISIN 
SALESMEN FOR YEARS EXP IN MANUFAC RI 
AND USE OF ALL ORIGINAL EN TR Y SYSTEMS, ACCOI | 
ING AND BOOKKEEPING. BOX T-56, OFFICE APPLIANC! 
CHICAGO 
MECHANICS WANTED 
REPAIRMAN WANTEI for w ! ! itt 
citys A good opening for a man fat r witl ma 
dress L care Office Appliar G ' 
BUSINESS OPFORTUNITIES 
CORONA \ NCY and second ! tvnew! 
al I id- western ty f half ! \dadr Z 
Offic Apel im ( ix 
Fol SALE Cvpewriter hoy 
ind t equipy l r highes 2 Ww H 
doing 36,000 and up in reptir and ! “ 
tat rhe I i I utl I ( } ! é 
bY tow? , her business w requires h i 
A opr it ! nity for meal eference 
\ddr: \\ re Office Apy i ( i 
FOR SALI Old establis hed f row fri juiy 
nes n Denve ( rad with zg > nd d 
licity letter hop Colorado r I \ 1 We M 
Tunnel, k f building, live usit r hu 
salesman n make $200 to $1.04 , } r mor 
$1.000 cash. balance easy tern State past experi 
ree hu ? refe ences \dadre Hi Cars aon 
inces, (1) 
FOR SALE 
ELLIOTT-FISHER billing and be eping ma 
and sold Malone Gilmore ('r OS S. Dearborn, ¢ 
FOR SALE CHEAP—#é Ellicott Fisher Billing Mact M 
“T."’ equipped with automatic ed Inspection allowe 
ther details upon request Ira Barnett & $26 S. Gre s 
Chicago 
FOR SALE—Moon-Hopkins Billing Machin Serial Numtl 
7-7T91705 Excellent condition Change in billing procedu 
makes it not practicable for our use Sealright Co., In¢ Fr 
ton, N. Y 


(Continued on Page Following.) 
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WANTS AND FOR SALE, CONTINUED FROM PRECEDING 
PAGE. 


ADDRESSING machines, multigraphs, duplicators, letter fold- 
ers, envelope sealers, mailometers, check writers, dictating ma- 
muticolor presses—at about half the manufacturer's 
price Pruitt Company, 170-H North Wells, Chicago 


chines, 


AGENTS WANTED. 


WE HAVE a few openings for exclusive General Agents in 
valuable territory to sell the most popular line of mailing ma- 


chines on the market Universally advertised and distributed 
Liberal commission Write stating full qualifications in first 
letter Standard Envelope Sealer Mfg. Company tevere 
Boulevard, Everett, Mass 


AGENTS WANTED—To sell Simplex Menu Printers to Hotels 
Restaurants, Clubs, Sanatariums, Railroads, Steamships, Etc 
Large commissions and easy sales Almost no competition. Ex- 
clusive territory Weekly profits $200 and up. Only those need 
apply that can finance themselves for small amount (to be 
returned) for demonstrating equipment and as guarantee of 
good faith. Simplex Manufacturing Co., Bridgeport, Conn 


SALESMEN WANTED. 
grade salesman who has acquaintance with 


WANTED—High 
tk New York State, Pennsylvania, Maryland 


trade in ter r’ 
1. to handle line of lead pencils If you are a pro- 


and Virgini: 
ducer will pay accordingly Salary basis Write fully Box 
No. J-22, care Office Appliances, Chicago 





WANTED TO BUY. 


QUOTATIONS WANTED for REBUILT TYPEWRITER WITH 
WAHL ATTACHMENT and CROSSFOOTER also Bookkeeping 
Machines by Dutch firm. Prices must be competitive. Address 
K-17, care Office Appliances, Chicago. 














AGENCIES WANTED. 


SALES ORGANIZATION 25 YEARS ESTABLISHED covering 
entire United States desires to represent manufacturer in the 
sale of useful and novel office appliances. Address X-106, Office: 
Appliances, Chicago 











AGENCIES WANTED—Western manufacturers’ representative 
desires one or two lines more for office equipment trade in Pa- 
cific Coast states. Has a sales ability of real value to manufactur- 
ers, prepared to give high class service on any line added. Ad- 
dress T-24, care Office Appliances, Chicago. 





WELL ORGANIZED sales force calling regularly on the sta- 
tionery and office furniture trades in New York City and sur- 
rounding territory is in position to take on additional line. 
Warehouse and salesroom maintained. Address manufacturers’ 
representatives, care E-164, Office Appliances, 1701 Pershing 
Square Bldg., N. Y. C. 


DEALER WANTED. 





DEALER WANTED—Manufacturer of nationally known office 
specialty has opening for a live representative in large eastern 
city Present dealer will sell all or part of well established 
business. Address M-23, care Office Appliances, Chicago. 















The RECENT 














PATENTS 











Copies of any one ot the patents referred to below can be obtained by sending 25 cents in stamps to E. G. Siggers 
patent lawyer, Suite 33, N. U. Building, Washington, D. C., and mentioning Office Appliances. 





$72.2 Interest calculator Albert ( Mever San Diego 
Calif 

1,472,301 Loose leaf binder August J. Koepsell, Mayville, 
Wis 

1,472,576 Fountain pen William H. Averill, Boston, Mass 
(assignor of one-half to Arthur C. Erisman, Brookline, Mass.) 

1,472,590. Caleulating instrument Hannibal C. Ford, Jamaica, 
N. ¥ 

1,452,789 ’rotector covering for loose leaf account and like 
books Charles Henry Bull, Gisborne, New Zealand 

$72,811 Portable typewriting machine Walter \ Pap 
vorth, Grand Rapids, Mich 

1,472,825 Letter writer spacing mechanism on typewriters 
r. Ek. Buschma Chemnitz, Kappel, Germany (assignor to Wand- 


Winklhofer and Jaenicke, Atkiengesellschaft 


Schomar, near Chemnitz, Germany) 


erer-Werke ry 


$72,942. Caleulating machine Augustin Sequin Paris 
France 

472,962 I William TP’. DeWitt, Somerville, Mass. (as 
signor to DeWitt-La France Company Cambridge Mass i 

rpora f Massachusetts) 

472,94 I r filler fountain pen William FP DeWitt 
Somerville M (assignor to DeWitt-La France Company 
Cambrides Ia i corporation of Massachusetts) 

17 I Howard I! Fischer, St. Paul, Mint (a 

nor I Bigelow, St. Vaul, Minr " rpora ‘ 

$73,090 zg attachme I cils.—G I Fert 
(omaha, Ne 

47 t \ ng machine Thoma I Chert I I \iass 

1 24 Quick release meat for se leaf | (George 
W. Newman, ¢ izo, Ill. (assignor to Wilson-Jone Loose Leaf 
Company , rporation of Illinois) 

id,e rypewriter Lyman R. Roberts, Rutl ford, N. J 
, ! I I Roberts Typewriter Compar Stan rad 
Conn... 2 rporation of Delaware) 

1,473,292 Electric typewriting machi Edward H. He t 
Oakland, ¢ (assignor to H. & H. Patent Developing Com 
| I . Oakland, Calif.) 

473,329 Envelope Charles R. Williams, Omaha, Nebr 

1,473,705 Control mechanism for typewriters.—Otto A. Ho- 


kanson, Woodstock, Ill. (assignor to Woodstock 7 
Company, Woodstock, IIL, a corporation of Illinois) 
1,473,920 Typewriting 
Rochelle, N. Y 
jlion, N. Y 


ypewriter 


Barney, New 
Company, 


machine Edwin E 
(assignor to Remington Typewriter 


York) 


orporation of New 








1,473 948 Calculator.—Andrew Lee Beck, Orlando, Fla. 
1,474,102. Paper clip.—Leon H. Ashmore, Collingswood, N. J. 
1,474,111 Ribbon spool for typewriting machines.—Carl Ga- 


Syracuse, N. Y. (assignor to L. C. Smith & Bros. 
Syracuse, N. Y., a corporation of New 


brielson, 
Typewrite1 
York) 

1,474,137 Adjustment mechanism for calculating machines,— 
Ludwig Beckenbaugher, Munich, Germany. 

1,474,143. Inking pad Arthur B. Carroll, Baltimore, Md. 
(assignor to Baumgartner & Company, Inc., Baltimore, Md., a 
corporation of Maryland). 

1,474,178. Typewriting machine.—Jesse A. B. Smith, Stam- 
ford, Conn. (assignor to Underwood Typewriter Company, New 
York, N. Y., a corporation of Delaware) 


Company, 


1.474,194. Combination envelope.—George W. Hall, Alhambra, 
Calif. (assignor to Coast Envelope Company, Los Angeles, 
Calif.) 

1,474,19¢ Filing system.—Josephine M. Leahy, Houston, Tex. 

1,474,230. Calculating macnine.—Edwin F. Britten, Jr., Maple- 


(assignor to Monroe Calculating Machine Com- 
pany, New York, N. Y., a corporation of New York). 

1,474,238 Selector mechanism for calculating machines.— 
Chase, South Orange, N. J. (assignor to Monroe Cal- 
ulating Machine Company. Orange, N. J., a corporation of 


wood, N. J 


ing and computing attachments for typewriters. 


] 
—Walter Wright, San Francisco, Calif. (assignor by mesne 


assignments to Underwood Computing Machine Company, a 
corporation of New York) 

1,474,515 Pencil Lothar W. Faber, New York, and William 
Robinson, Brooklyn, N. Y. (assignors to Eberhard Faber Pencil 


Company, a corporation of New York). 


$74.5 Decimal point calculator.—Charles E. Latshaw, 

Minneapolis, Minr 

1,474,595 Pencil. Charles R. Keeran, Chicago, Ill. (assignor 
by mé issignments to Autopoint Manufacturing Company, 
Chicago, IIL, a corporation of Illinois). 

1,474,602 Loose leaf binder.—Henry C. Miller, Milwaukee, 
Wis 

1 474,611 Fountain pen.—Prem Narayan, Bijnor, India. 


1,474,744. Combination check pen protector.—Aniceto Visita- 
cicn, Brooklyn, N. Y 
1,474,751 Shift bar for typewriting machines.—James F. 


Wilson, Kensington, Md. 
1,474,839. Typewriting machine.—Clifford W. Mason, Bridge- 
port, Conn 
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No. 1,472,692.—Propelling pencil in which the continued rota- 
tion of the operative parts after the lead is ejected and, con- 
versely, when the mechanism is reversed to admit new lead, 
will not injure the mechanism; patented November 6, 1923, by 
William P. DeWitt, of Somerville, Mass., assignor to DeWitt- 
La France Company, of Cambridge, Mass. 

No. 1,472,942.—Caiculating machine for the four major opera- 
tions of arithmetic, extraction of roots, etc.; patented November 
6, 1923, by Augustin Seguin of Paris, France. 

No. 1,473,948.—An improvement in calculating machines, par- 
ticularly in lumber calculators; patented November 13, 1923, by 
Andrew Lee Beck, of Orlando, Florida. 


Comparative Figures on Major Exports—September. 
Furniture, metal office, in September, comprising filing cases 
safes, and other metal office furniture and fixtures, in Septem 
ber—(1922) $93,611; (19223) $133,588. Nine months ending Septem 
ber—(1922) $100,915; (1923) $1 
items under quantity 
Miscellaneous Exports 
Machines, adding and 


268,093. [For segregation of these 


and value, see Comparative figures on 


September 


calculating, in September—(1922 


machines @ $211,937; (1923) 1.721 machines @ $390,885 Nine 
months ending September—(1922) machines @ $1,417,070 
(1923) 12.187 machines @ $2,261,376 

Machines, cash register, in September—(1922) 1,107 machines 
@ $219,778; (1923) 1,236 machines @ $213,744 Nine months end 
ing September—(1922) 9,720 machines @ $1,933,391; C1925) 15,196 
machines @ $2,498,804 Cash register parts in September 
(1922) 36,647 pounds @ $24,178; (1923) 62.236 pounds @ $42,114 


Nine months ending September —(1%22) 250,341 pounds @ $42,114 


(1923) 401,54 pounds @ $280.S3¢ 


Machines, typewriting, in September—(1922) 16,060 machines 
@ $985,996; (1923) 19.857 machines @ $889,169 Nine month 
ending September—(1922) 139,389 machines @ $8,523,424; (1923) 


180,069 machines @ $10,211,361 Typewriter parts in September 
(1922) 14,910 pounds @ $29,393; (1923) 23.474 pounds @ $532,062 

Nine months ending September—(1922) 149,339 pounds @ $30% 

a — ee » = > 

505; (1923) 259,684 pounds @ $384,603 
Paper, carbon, in September—(1922 

(1923) 71,346 pounds @ $56,185 Nine 


) 59,332 pounds @ $45.76; 
months ending September 


—(1922) 531,742 pounds @ $415,065 (1923) 653,975 pounds @ 
$514,560. 
Ribbons, typewriter, in September—(1922) 19,183 pounds @ 


$36,731; months ending 


September 


(1923) 19,926 pounds @ $52,929 Nine 


(1922) 189.454 pounds @ $357,280; (1923) 236.56 


pounds @ $407,193 
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No. 1,475,054.—Loose leaf binder; patented November 20, 192 
by Harry C. Crozier, of Phoenix, Arizona. 

No. 1,473,174.—Adding machine; patented November 6, 1923 
by Thomas E. Cherry, of Boston, Mass. 

No. 1,474,137. nae ta mechanism for caiculating machines 
patented November 13 3, by Ludwig Beckenbauer, of Munich 
Germany. 

No. 1,473,254.—Means for braking the movement of a type 
writer carriage when it runs free, upon release of the escape 
ment; patented November 6, 1923, by Lyman R. Roberts, of 
Rutherford, N. J., assignor to L. R. Roberts Typewriter Con 
pany, of Stamford, Conn. 


Comparatives on Miscellaneous Exports—September 











Cases, metal filing, in September—(1922) 1,006 cases $ 
16 (1923) 1,421 cases @ $59,265 Nine months ending Septer 
ber—(1922) 10,929 cases @ $340,665; (1923) 22,060 cases @ $t 

Chairs, wooden, in September—(1922) 10,131 chair 1 $ 
(1923) 18,327 chairs @ $59,718 Nine months ending Septer 

(1922) 86,158 chairs @ $314,068; (1923) 176.499 chairs @ $ 

Kinvelopes in September—(1922) 221,444 pounds $ 
(1923) 2¢ 6 pounds @ $55,49 Nine months ending & 
ber (1922) 1,950,413 pounds @ $376,219 (1923) 2.107 
Pp $412,496 

Fiber, vulcanized ware n September (1922) 2 
$12.49 ( ) 8,275 pounds @ $21.030 Nine mor 
September $602,751 1 > §$ $381 
pour ¢° 9 

Furniture and fixtures, metal thee 1922) «0,0 
SIS,41' (1923) 182,087 pounds @ $56,70 Nine mor 
September—(1922) 915.583 pound $262. 836 ( 
pounds @ $244,91 

I niture, woode fi sey I fon) Ie 
» $2 ( (1925) 601 p is >» $2 119 Nine mont 

g& September—(1922) 935 271 | r t $227,691 ’ 


pour s @ $214,642 


Furniture wooden school and « irc n September! 
11,807 pounds @ $2,184; (1923) 28,426 pounds @ $3, 
months ending September (1922) 00,882 pounds t 
(1923) 1,003.948 pounds @ $165,815 

Ink, other than writing, in September 922) O1,98 
$14,989; (1923) 41,972 pounds @ $19,387 Nine months 
September—(1922) 264,105 pounds $91,720 192 i 
pounds @ $150.4 

Ink, writing, in September—(1922) 122,356 pound 2 $2 
(1923) 172.520 pounds @ $24,458 Nine months ending & 








i) 





(a 


1922) 633.21 


6 pounds @ $149,520; (1923) 1,109,747 pounds @ 


$199,030 
Machines 


addressing and duplicating—(1922) 154 machines @ 






$16,676; (1923) 184 machines @ $20,551 Nine months ending 
September—(1922) 1,726 machines @ $157,989; (1923) 2,877 ma- 
hines @ $247,s0¢ 

Paper, cash register and adding machine, in September 
(1922) 121,009 pounds @ $11,677; (1923) 72,803 pounds @ $9,099. 
Nine months ending September—(19 626.284 pounds @ $6%,- 
T81; (1923) 837,167 pounds @ $90,651 


September—(1922) 37,551 pounds @ $14,479; 






Papeteries n 





(192: 38,579 pounds @ $12,887 ine months ending September 
39,889 pounds @ $87,917; (1923) 330,544 pounds @ 
and mucilage in September—(1922) 186,644 pounds @ 

$19.361; (1923) 181,587 pounds @ $18,582. Nine months ending 

September—(1922) 1,546,782 pounds @ $160,973; (1923) 1,874,427 


pounds @ $199,606 


Pencils, lead, with metal casing, in September—(1922) 5,844 
dozen @ $17,439; (1923) 7,612 dozen @ $38,032 Nine months 
ending September—(1922) 94,087 dozen @ $189,778; (1923) 91,781 
lozen @ $191,370 

Pencils, ot [without metal casing], and pencil leads, in 











September l >) 841.340 dozen @ $129,518; (1923) 678,010 dozen 
@ $124,528 Nine months ending September—(1922) 6,114,922 
lozen G@ $952,627; (1923) 7,734,494 dozen @ $1,206,730 
Penholders in September—(1922) 5,529 gross @ $6,969; (1923) 
542 gross @ $7,560. Nine months ending September—‘1922) 
35.734 gross @ $61,730; (1923) 40,275 gross @ $67,411 


(1922) 20,298 pens @ $17,546; 
months ending September 
145,958 pens @ $134,852 


September 
$12,297. Nine 
$112,441; (1923) 


ens, fountain, in 
(1925) 16,592 pens @ 
127.493 pens @ 


1922) 








Pens, metallic except gold, in September—(1922) 14,636 gross 
@ $7,921: (1923) 30,837 gross @ $15,652 Nine months ending 
September—(1922) 94,720 gross @ $51,386; (1923) 221,897 gross 
@ $116,458 

Safes in September—(1922) 360 safes @ $35,033; (1923) 435 
afes @ 7.620 Nine months ending September—(1922) 2,810 
afes @ > $14 (1923) 4,407 safes @ $403,821 

Supplies, office. including paper clips and binders, ink stands, 
t< in September—(1922) 154,961 pounds @ _ $80,370; (1923) 
267.204 pounds @ $140,424 Nine months ending September 
(1922) 321,220 pounds @ $679,291 (1923) 2.066.654 pounds @ 
$1,121,248 


(1922) 79,955 pounds 
months ending 


(1923) 865,280 


Towels and napkins, paper, in September 
@ $12,716; (1923) 79.407 pounds @ $17,762. Nine 
September—(1922) 637,895 pounds @ $104,618; 


pounds @ $142,945 


Imports—September. 


Ink and nk powder in 
1923) 4.805 pounds @ $2,228 


(1922) [not reported]; (192 


September—(1922) [not reported]; 
Nine months ending September 

76,805 pounds @ $15,271 

writing, drawing. bond, ete., in September—(1922) 

(1923) 323.824 pounds @ $54,405 Nine months 

(1922) [not reported]; (1923) 2,663,054 pounds 








Paper, 
[not reported]; 
ending Septembet 
@ $512,502 

140.866 gross @ $68,457: 
months ending September 
489,960 gross @ $381,527. 


Pencils, lead, in September—(1922) 
(1923) 68.457 gross @ $42,251 Nine 

(1922) 668.824 gross @ $301,414; (1923) 
September—(1922) [quantity not 
stated] $51,491 Nine 
not stated | $324,067 


Pens and penholders’ in 
stated| $52,641; (1923) [quantity not 
months ending September—(1922) [quantity 

1923) [quantity not stated] $311,305 


October Exports of Typewriters. 


(including bookkeeping 
1923 In exports under 
where the machine is driven by an electric 
motor is included with the machine 
Department of Commerce 


States exports of typewriters 
countries during October 


t nited 
machines) by 
this classification 
motor, the value of the 
By the Division of Statistics, 








(*ountries Typewriters Parts of 
Number Number 
Austria 570 $35,887 ; 
Belgium 166 6,558 1 $ 117 
Czechoslovakia 272 13,021 1 27 
Denmark 137 8,339 18 31 
Iesthonia 2 46} , 
Finland . 64 3 620 ] 100 
France 1,22) 61.973 1,245 6,487 
iiermany , 222 14,585 S17 22.848 
Gibraltar l 80 
reece 596 
Hungary 16 7.U86 
Italy 1,058 52.678 Lae 18 
Netherlands 107 14,493 D 282 
Norway 138 7.889 14 54 
Poland and Danzig 192 14,200 1S 111 
Portugal 136 7.424 
Rumania at » 608 
Russia in Fur t A) 1,868 
Spain S68 18,990 7 
14 26.32 ’ 16 
1,885 97,59 lf 352 
lurope 10 360 
England 1,396 70.550 7.72 119 
Yugoslavia Albania, et« 100) 5.644 0 
Canada 
Maritime Provinces ; 1 1,612 N¢ R5 
(Quebec and Ontario oO0 07 O87 3 975 14.688 
Prairie Provinces of 1,175 ‘1 $20 
British Columbia & Yukon 164 9.951 6 118 
British Honduras on 0 23 
(‘osta Lica | 1.017 
Guatemala R° 4, 
Honduras 162 
Nicaragua 146 2 
Panama 38 2.262 $2 49 
Salvador 44 2.476 
Mexico RUT 0.113 4 1% 
Newfoundland and Labrador 2 140 
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Countries Typewriters. Parts of. 
Number. Number. 

Bermuda 4 353 veces esees 
Barbados ‘ 1 38 ostem aortas 
Jamaica : 6 441 50 46 
Trinidad and Tobago is an 3 saree ov anne 
Other British West Indies 9 mee >?) Sadan oveeate 
Cuba . 238 11,693 356 405 
Dominican Republic 6 419 evees eeeees 
Haiti 10 360 51 30 
Argentina . 49,413 1,319 782 
Brazil . 474 30,187 787 287 
Chile » wae 11,460 84 548) 
Colombia 333 16,943 154 177 
Ecuador 13 716 aeee sweeen 
British Guiana 8 390 8 16 
Dutch Guiana ; 2 140 eee gba we 
Peru , : 168 8,502 rrr ‘daar 
Uruguay 52 2,393 135 150 
Venezuela ° 135 7,148 eeece ereee 
British India 1,001 60,620 63 200 
Ceylon . 44 3.092 ° cones 
Straits Settlements . 154 7,810 75 106 
China 549 32,072 § 198 
(“hoser . _ 1 i «ttake eee 
Java and Madura 148 8,341 3 
Other Dutch West Indies.. 1 , ae ane 
French Indo-China .. 50 2,820 2 2 
Hongkong : 26 SrA on cue 
Japan 609 48,284 1,467 2,706 
Kwangtung 2 Ua ay cove 
Palestine and Syria 5 os a? peeved. 
Philippine Islands 311 Sees: stess oeeken 
Australia i 1,394 80,889 1,991 2,959 
British Oceania 2 coe. ” ~saston bases 
French Oceania 4 ., Serer 
New Zealand .. , 178 11,199 93 172 
Other Oceania l  - «ase seen 
Belgian Kongo 10 . a ee ‘ 
British West Africa 35 ee cas 
British South Africa 126 5,157 135 388 
British East Africa 3 1,858 25 5 
egypt ee 30 335 42 217 
Algeria and Tunis 6 \ So Sree ee i 
Other French Africa 22 1,030 37 106 
Liberia ; 1 95 nosed coe RO 
Portuguese East Africa 1s Ss ree ee 
Other Portuguese Africa 17 Tak. | étasd ‘ 

Total F 18,327 $1,049,047 42.584 $63,696 


Shipments of Typewriters to Non-contiguous Territories. 
Alaska 27 $ 1,547 
Hawaii : ; J lakecd aaecteda ed tee 435 11,687 
Porto Ric ¥. 6 kn W he pdilalln atorae a a 2,666 


_— —— 


October Exports of Adders-Calculators. 


United States exports of adding and calculating machines, by 
during October, 1923 In exports under this classi- 
where the machine is driven by an electric motor the 
motor is included with the machine. By the Divi- 


countries 
neation 


f 


value of the 


sion of Statistics, Department of Commerce: 
Countries Number Countries. Number. 
Australia 10 $ 1,805 Honduras ..... . 720 
selgium 146 13,849 Nicaragua ....... 1 225 
Bulgaria 2 68 ee 4 948 
Czechoslovakia 26 8.105 MeRSGD. ..cccoscoese WB 5,701 
Denmark f 11,345 Barbados ........ 1 195 
Finland 17 6,120 Trinidad and Tobago 1 20 
France 191 $4,172 CEE. ha twakitokeas 1.201 
Germany) 96 41,093 Dominican Republic 2 67@ 
Greece ‘ 14 2,312 Argentina ....... 94 10.369 
Italy 99 1.450 rere 8g 2,423 
Netherlands 14 6.659 Chile Tree re Tc aT 15 2.661 
Norway 11 5,965 COMMIOIA - oc 0 cases 10 2,571 
Poland and Danzig § 2,172 FCURGOP ...cccees 3 201 
Russia in Furope 14 1,550 Pr rears 9 3,101 
Spain 0) 000 Venezuela ....... 4 479 
Sweden 3 9,530 British India..... 24 4,800 
Switzerland . 26 5,670 2 2 326 
England 41 64,071 COS wn datanore ebals 15 2,475 
Canada Pe rae i 1,216 
Maritime Prov Philippine Islands 30 4,035 
inces 1 150 Australia ....... 55 12,973 
Quebec and On- British So. Africa 7 1,401 
tario ; o Bee 23.964 —— —— 
Prairie Provinces l 46 Total .1,559 $345,952 
British Columbia 
and Yukon 2 145 
Shipments to Non-contiguous Territories. 
\laska ; { $ 890 Porto Rico ..... 1 $ 160 


Hawa 18 5,350 


October Exports of Cash Registers and Parts. 


United exports of cash registers and parts, during 
October, 1923 In exports under this classification where the 
machine is driven by an electric motor, the value of the motor 
is included with the machine. By the Division of Statistics, 


Department of Commerce 


States 


Cash Registers. Parts of. 


Countrie Number. Number. 
Jelzium 7 2,931 23 39 
Denmar! 17 2,772 210 231 
Finland ee 5 .. aaeere e ona 
France 30 7,093 334 689 
Italy f : 18 3,044 my ne 
Netherland 25 5,244 eseee ceees 
Norway iia 6 3,090 43 107 
Spain 18 Bee avine . ame 
Sweden 3 7,050 59 61 
Switzerland ; 27 Se. séean eee 
england 316 46,991 782 1,444 




















Countries 


Canad: 
(luebee and Ontario 
Prairie Province 

(Fuatemala 

Honduras 

Panama 

Salvador 

Mexico 


Miquelon and St. Pierre Islands 
Newfoundland and Labrador 
Bermuda 

Barbados 

Other British West Indic 

Cuba ..-. 

Dominican Republic 

Haiti 


Argentina 
Bolivia 
Brazil 

Chile 
Colombia 
Peru 
Uruguay 
Venezuela 
British India 
Java and Madura 
Hongkong 
Japan 
Australia 


New Zealand 
British South Africa 
Algeria and Tunis 


Total 
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Parts of 
Number 


Cash Registers 
Number 





4 2.464 24.305 15.690 
i 163 
19 t 
1.050 
{ i Aimee  ¢eibice 
l 66 
4 l au 7 116 
’ 131 300 158 
2 
§ 9884 24 1 
ive. 
2 3,510 I78 126 
t » tis +] 
21 8.531 S1 61 
‘ 64 
lt NO; 0 138 
1575 
x 18uo j 20 
i 2,250 »6 91 
l 360 
AL 12.646 00 
12' 23,069 35 
4 », 764 247 
017 
4 350 
137 $277,865 29. 815 $21,605 


October Exports of Metal Office Furniture. 


United States exports of metal 


furniture by countries during 


October, 1923 By the Division of Statistics, Department oft 
Commerce 
Other 
Office Other 
Furni Metal 
Filing Case Safes ture and Fur- 
Countries No N Fixtures. niture 
Belgium $ 309 
Denmark $1 $1,247 
Finland 22 890 
France 100 1.600 sO 
Germany 1X( 3 
Greece 3,077 
Italy it 
Netherlands ’ ' 113 71 
Norway ; 94 Se 
Portugal { 
Spain 11 l $ 447 7 Lis 
Sweden ") ‘ 
Switzerland 604 
England 170 6,929 SS 117 lf 
Scotland 8 12.503 
Ireland 68 13 
Canada 
Maritime Provinces 14 107 28 
Quebec and Ontari Si eh L 14 rer 7 7,006 
Prairie Provinces ' l f 177 S63 443 
Brit. Col. and Yukon ; l 7 421 
British Honduras IN 60 
Costa Rica 7 137 287 
Guatemala l r 12 
Honduras 26 ' 13 3 2s0 179 
Nicaragua 2 "9 1 90 10 
Panama 7 7 1 97 27 2,182 
Salvador 
Mexico 261 8.317 41 927 >», 216 15,10 
Newf'dland and Lab 4 17 56 337 
tfermuda 03 1 101 »,425 
Jamaica il SANZ 1,081 
Trinidad and Tobago 1 03 8 
Other Brit. W. Indies 1 ) 192 
Cuba i3 Ho i1 6,971 HSS S4, 187 
Dominican Republic 1510 
Dutch West Indies 10 
Haiti ; t 2 O11 
Virgin Islands of U. S I 11 i) 
Argentina 158 10,21¢ <4 4.92 
Bolivia i Sz 
Brazil 10 
Chil 9 ' 1 tS 
Colombia 4 ’ 69 6.961 270 742 
Ecuador 74 
Peru 17 1 | XS 249 
Uruguay ! { 164 
Venezuela 4 S82 135 721 6a 059 
British India 12 1.500 { eOx9 02 
Ceylon 14 
Straits Settlement: of x 
China 6 1,27 
Chosen } "9 0 1,600 114 
Java and Madura 1 02 101 
French Indo-Chin: 861 
Hongkong 4 118 6.142 
Japan ... 17 1,268 15 88.85 1,777 6,614 
Palestine and Syria 1 120 11 
Philippine Islands l fi 64 052 226 11,160 
Australia 19 71 737 
French Oceania l 43 
New Zealand 21 15 197 
Other Oceania 14 
Belgian Kongo 22 
British South Africa 62 879 1,386 1.829 
British East Africa &8 
Canary Island 6 263 
Egypt . 2,793 


Other French Africa 


January, 1924 


October 


United St 


export I 


\ustria 
Belgiu 

( Zectl 2 
ier nm t 
Finland 
France 
Italy 
Netherlane 
Norwa 


Spain 
Sweder 
Switzerland 
england 
Scotland 
Canada 
Maritime Provinces 
Quebee and Ontar 
Prairie Provinces 
British Columbia 
Costa Ric 
(juatemala 
Honduras 
Nicaragua 
Panama 
Salvador 
Mexico 
Newfoundland and I! 
Jamaica 


ind Yuk 


abrador 


Trinidad and Tobago 
Other Britis) West Indies 
(*uba 

Dominican Republi 
Argentina 

Brazil 

Chile 

Colombia 

British Guiar 
Uruguay 

Venezuela 

British Ind 

Ceylon 

China 

Java and Madura 
Hongkong 

Japan 

Philippine Islands 
Australia 

New Zealand 
British West Afric 
British South Africa 


British East Africa 
Kgeypt 


Other Frenecl Africa 
Portuguese East Africa 
Other Portuguese Africa 


exports of 





wri 


Exports of Carbon 


' 


10. 


tir 








velopes during October 1923 
Department f Commerce 
Writing paper 
except papet es 
‘ j ys 
Fram 
ijreece oo . 
Netl eT il l ‘7 
Spalitr 214 
england 17 
Scotland 
Canada 
Marit el ! 677 
Queb () T 12.646 
Prait Province 1,208 
Br. Col. and Yukor 1,430 
British Hondura 
Costa Rica 2 
(;uatemala 
Honduras 761 
Nicaragua 14s 
Panama 1, 09% 
Salvador 7,026 
Mexi 29,361 
Newfoundl & Lab. 12,206 
Bermuda L510 
tarbados 101 
Jamaica 3.992 
Trinidad and Tobago 2,676 
Other British W. Ind 212 
Cuba 18,929 
Dominican Republic 5,102 
Dutch West Indies 131 
Haiti 1,009 
Virgin Islands ofU.S 136 


Argentina 2,189 
Brazil 3 


October Writing Paper Exp 


Lo4 * 
4 
$ t 
1141 
; | 
ri 110 
164 1 
i ‘ 
{4 ‘ 
s 4 is 
x th 
oat 
a) 24 
i 21 
1 S 
124 809 ! 
1 1.020 9 
1 ‘ 
HH $()S 
14 l 
rT 14 
‘ 1°¢ 
R27 Soft 
is 11,788 i 
135 7.985 
09 106 
7 140 
114 11 
61 
i] Q4 
$41.917 f 
orts. 
pret} ipeter 
t Lin , S 
Papete! 
Vriting } 
! t Xe 
L.t 
4") z 
141 Be 
1.110 19 
G88 1: 
SOT 1,457 
1 7 t 
lf f 3.71 
6.81 WNT 
4 { 
7,171 1,087 
) 64 
14 { 
44,717 9,661 7 1 
40) . 
117 
1.163 542 2 
618 4() 
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Papeteries 
(writing paper 
in boxes). 


Writing paper 


except papeteries. Envelopes 


Countries Lbs. Lbs Lbs 
Caen aeess 3,168 D5S aes ‘ seas 
Colombia 3,901 1,662 4,077 1,458 957 408 
Ecuador ; err ae fF S25 ‘ F 
British Guiana ..... 60 23 8 
Dutch Guiana ...... 111 21 
POG sécisagaaue ... 20,695 2,942 1,830 462 732 345 
SORE  cctuveecaess. ‘enn : 22 10 
Venezuela ak -. 9,086 1,400 478 171 
British India . ~ 505 227 3,150 493 . ‘ 
Straits Settlements. 114 30 615 492 644 233 
Ce gv keen cave nee. 102,514 28,043 185 150 3.187 $22 
Chosen . ees canta : 410 S6 
Other Dutch E. Ind. 44 20 ve 
Hongkong ..... ore | 706 ye 82 25 
Japan irate 768 290 : 925 424 
Philippine Islands .. 74,439 10,485 36,562 4,992 646 300 
Russia in Asia .... 160 55 np ise 
Australia . 6,238 1,787 3,015 145 1,650 404 
French Oceania ... 153 51 
New Zealand ... . 2,609 $50 3,005 104 
Other Oceania ee 70 25 
Belgian Kongo ; 240 102 
British South Africa 2,369 296 8.839 1.499 
Portuguese E 


Africa 245 100 


. .350,949 $72,928 186,155 $38,616 26,644 $10,483 
Shipments to Non-Contiguous Territories. 
Writing paper and envelopes 


Total 


OT Ee ere eer re eee ; 7,174 
PEO 6 i cassenecndedaneseseuses ee 14,828 
POPGe ICO. «ss cecvdabenewa se 18,092 


gor the 





The detailed inquiries which follow have been received 
direct from readers of Office Appliances. They are tangible 
business opportuntttes which are well worth following. 


Overseas. 
Amsterdam, Holland.—J. Keesing, Ceintuurbaan 247, desires 
to undertake the representation of several lines of office ma- 
chines manufactured in the United States He has had ten 


years’ experience in this work, and is supported by an excellent 
Additional information can be 
sing, of the firm of Kuhn 
streets, New York, N. Y 

India.— The (Chambers, 7 Victoria Park 


asked for the addresses of 


staff of salesmen obtained from 
his brother, L. Kee 


William and Pine 


Loeb & Company 
Dacca, Business 
Square, | manufacturers of mul- 
writer ribbons 


Paul H 


tigraph and type 


Hamburg, Germany. Koglin, Deichstr, 7, is open to 


proposition from manufacturers of office machines and devices 
who desire representation here 
Tokyo, Japan.—Shirae Company, 14 Yokoyvamacho Itchome 
Nihonhbas} was fortunate in salvaging its records from the 
ruir f tl earthquake American producers will probably 
find it advantageous to send latest catalogues, price lists and 
sunt n general stationery lines and school supplies. Sam- 
ples will ppreciated, in cases where it is practicable to send 


Toronto, Ontario, Canada.—The Canadian Sup} Sales Com 

in) | Yonge treet, is in a position to handle several office 

iltir devices retailing at from $5.00 up W r. Davidson 

tl orgal ition, Was connected six years with one of the 

large ette duplicating houses in the United State The com- 

pany } tablished Multigraph job shop, selling used and 
rebuilt machi 

Domestic. 
Charlotte, N. C.—IL. E. Young, of the Commercial Distribut 


ng Company, Box 1165, will entertain propositions from manu 


facture n the office equipment industry, seeking representa 
tion in t territory At present the company is retailing ex 
isivel ! would consider selling to the trade or jobbers 
Staple stationery lines are now represented. The company can 
handle Mé enburg and five adjoining counties n North 
Carolina 
Hammond, tnd.—Donald K. Groves 65 Hohman street, has a 


selling organization which he desires to have handle the chea’ 
lines of office chairs and tables. He was formerly 


medium-grad 


agency manager for one of the largest safe and filing equip- 
ment manufacturers Mr. Groves furnishes suitable references 

Melrose, Mass.—William M. Dow, 19 Rowe street, is New 
England representative for a line of high grade office chairs 


He wishes to take on an additional quality line to sell to office 
furniture dealers. Mr. Dow has been covering the New Eng- 
land trade several years. 


Opportunities for Foreign Trade. 


These trade 


fashion, 


opportunities are presented now in skeleton 
as furnished by the Department of Commerce. 


While 


not so detailed as in the form previously used, the information 
is sufficiently explicit to give a good conception of the char- 


acter of the prospects. 
These items are given 
miscuous publication 
Trade 
merce. 
their recipients. 
DISTRICT OFFICES. 


Boston: 1801 Customhouse. 

Chicago: 76 West Monroe 
street 

Manila, P. L: George L. Lo- 
gan, Mer. 

New Orleans: 214 Custom- 
house 

New York: 734 Customhouse. 

San Francisco: 307 Custom- 
house. 


COG6PERATIVE OFFICES— 
Akron, O.: 
merce. 
Baltimore, Md.: Export 
Import Board of Trade. 
Chattanooga, Tenn.: Foreign 
Secretary, Southern 
Railway System. 
Cincinnati, Ohio: 

Commerce 
Cleveland, Ohio: 
Commerce. 


Chamber of Com- 


and 


Chamber of 


Chamber of 


identifying numbers, 
of the names connected with Foreign 
Opportunities developed by the Department of Com- 
The names and addresses must not be published by 


to avoid pro- 


CO6PERATIVE OFFICES— 
Continued. 

Dayton, Ohic: Dayton Cham- 
ber of Commerce. 

El Paso, Tex.: Chamber of 


Commerce. 

Indianapolis, Ind.: Chamber 
of Commerce. 

Los Angeles, Calif.: Chamber 
of Commerce. 

Newark, N. J.: Chamber of 
Commerce. 

Norfolk, Va., Hampton Roads 
Maritime Exchange. 

Cham- 


Philadelphia, Penna.: 
ber of Commerce. 

Pittsburgh, Penna.: Chamber 

of Commerce. 


Portland, Ore.: Chamber of 
Commerce. 
Richmond, Va.: Chamber of 
Commerce. 


Rochester, N. Y.: Chamber of 
Commerce. 
Seattle: 515 Lowman Building. 


Columbus, Ohio: Chamber of St. Louis: 1209-1210 Liberty 
Commerce. Central Trust Co. Building. 
Dallas, Tex.: Chamber of Syracuse, N. Y., Chamber of 
Commerce. Commerce. 





In some cases an inquiry of identical number will be found 
listed under several classifications. This indicates that the 
same inquirer is interested in the various lines mentioned. 


Appliances, office, 
No. 8406; agency desired. 

Board, vulcanized fiber, Sydney, Australia.—No. 8637; agency 
lesired 

Cabinet of 


and novelties, Hamilton, New Zealand.— 


about 300 lock 
S675; purchase contemplated. 
Calendars, St Newfoundland.—No. 


boxes, Cartagena, Colombia.—No. 


Johns, 8505; agency de- 


sired 


Calendars for advertising purposes and specialties, Dublin, 


lreland.—No. 8513; purchase and agency contemplated. 

Furniture, office, Glasgow, Scotland.—No. 8475; agency de- 
sired 

Furniture for offices, hotels, hospitals and homes, Rosita, 
Mexico.—No. 8545; purchase contemplated. 

Locks for safes, Bergen, Norway.—No. 8441; purchase con- 
templated 

Machines, adding, Brussels, Belgium.—No. 8334; agency de- 


sired 
Machines, adding and calculating, Vienna, Austria.—No. 8381; 
agency desired 


Machines, duplicating, Vienna, Austria.—No. 8381; agency de- 
sired 

Machines, embossing, for office and home use, Johannesburg, 
South Africa No. 8442; purchase contemplated. 

Machines, portable typewriter, Brussels, Belgium.—-No. 8334; 


izgency desired 
Machines, typewriter, new and rebuilt, Vienna, Austria.—No. 
S641; purchase contemplated. 


Machines, typewriter, rebuilt, Geneva, Switzerland.—No. 8592; 


and agency 


urchas contemplated 

Novelties, office supply, Vienna, Austria.—No. 8381; agency 
desired 

Pap Buenos Aires, Argentina.—No. 8396; agency contem- 
plated 

Paper, Calcutta, India No. 8360; purchase and agency con- 


templated 
Mexico City 


Paper, carbor 
templated 


Paper 


Mexico.—No. 8348; agency desired. 


Geneva, Switzerland.—No. 8592; purchase con- 


Paper and sundries, Amritsar, India.—No. 8611; purchase and 


igency contemplated 

Paper of all kinds, Merida, Mexico.—No. 8393; agency con- 
templated 

Pencils, Dublin, Ireland.—No. 8408; agency desired. 

Pens, fountain, Rangoon, India.—No. 8372; agency and pur- 
chase contemplated 

Pens, fountain, with check protecting attachment, Penang, 


Straits Settlements.—No. 8683; exclusive agency desired. 


Protectozgraphs, Penang Straits Settlements.—No. 8683; agency 
desired 

Protec togra] hs Vienna, 
agency contemplated 


pencil, Geneva, Switzerland.—No. 8592; purchase 


Austria.—No. 8651; purchase and 


Sharpe ners 
contemplated. 
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Specialties and supplies, office, Liverpool. England.—No. 8566 Elliott-Fisher Company, Cumulative 8.—(Quart 
agency desired $1.00, payable January 2 to stock of record December 
Specialty lines and new inventions, Newcastle Australia.— tra. $1.50, payable January 2 t rec I 
No. 8674; purchase and agency contemplated The Goodyear Tire & Rubber Company, Prior Preferred 
Specialties, office, and hardwar: novelties and household Quartet divide $9.00. navyahle Jat _ , f 
specialties, Melbourne, Australia.—> 8627; agency desired Decembe 
Supplies, schoo!, such as slat pencils and noveltis Ran 
2 “ Library Bureau, Common (Juartel d . 
goon, India No. 8617: agency desired : y , mh 
nuar tock of record Dece er 2] 
Supplies, stationery... Geneva, Switzerland No. 859 ger 
contemplated Library Bureau, Preferred.— (Quart: . s 
Stationery Amritsar, India N j is ind ag ble Janua t stock of record December ext 
contemplated ‘ $ ible Januar 1 toc} fre 
Stationery. Mexico © Mex ‘ is we! ‘ The United Alloy Steel Company, Common 7 
Stationers Tsingtau, China N S452 irchase conte dena. se t ent ivable nuary a 
plated Decembe ’ 
Stationery and playing card Rang ina Ne The United Alloy Steel Company, Preferred. —\ 
chase and agency contemplated dend, 1% pe cent. pavab Jar . 10) ts . 
cember 28 
December in Corporate Finance. The Wahi Company.--> v 
compare very favorably wit} « “ . 
e é $8.11 s oe a the « : ' 
Dividend declaration corporation reports and othe irret arned 3 i shar n the inding n 
news items regarding the manufacturing interests of the office profits for the full year of 192 weve wi ‘ 
equipment and supply fields ir st ‘ extra dis¢ Ss grar i i \1 
‘ Ve \ set ip to n ‘ eXtra disc 
December was uneventful in tl market trading except tha Net sa i period of fror J ; 
= . . unted z 6°? 000 ¢" 8 ‘ 
the Computing-Tabulating-Recording Company made 1 new t Hl, i 
high December 28, 97*,y spond perl ! 22 
rt ‘ = ! imre ! le ‘ 
American Bank Note Company, Preferred.—Quarteriy diy 
d ‘ - tter « ; : 
idend, seventy-five per cent. payable December 29 to stock " : 
2 . : pee ding 1 tl iantit it } i? v 
record December 17 Extra $5.00, payable December 29 to stock June 30. 1924 
of record December 13 me 
ij) 
The American Multigraph Sales Company, Preferred.—juar Vea = of $424,000. agains a 
terly dividend, 1% per cent, payable January 1 to stock of re ¥ = $257.500, making nea 
ord Decemher 1 iles t I Mmiber of $5,338,000 ri < 
Congoleum Company.—For the nine months to Septembe Unshipped t is of Decemt , 
net profits were $3,004,127 after depreciation and federal taxe Ss la I} prospects fo 4 are ver 
equal, after first preferred dividends to $12.12 a share orn my NG Orde ’ j Ver , ; 
shares of common stock of n par ie utstandings enable the ompat 7 ? . rine 
of Janua \! t ‘ , 
Joseph Dixon Crucible Company. Quarterly dividend “ | 
f ‘ f been possible 
per cent, payable December ‘ k « record Decembe 
l om} ; , blig 
Elliott-Fisher Company, Common. Quarterly dividend, $1.) oem ads ' eae 
. - ‘ . ‘ I ank oans 
payable January 2 to stock of record December 15 extra Net « . 
i ‘ ny al ' 
$1.50, payable January 2 to stocl f record December 1 s - — ee ed ‘ 
Elliott-Fisher Company, Preferred.—uarterly vVidend 4 i Rae ; : 
per cent, payable Januar t t f record December $326.52 ( H ld 1 Ey 1) | 
Eastern Business Conditions. salet ; said 
are ‘\ i i ed 
lel ‘ 
Surveys of the Business Field Bearing on “f 
This Activity, Reported by the Phila- ; | ire 
ra ries » tie 
deiphia Ledger During December g 
ist W \I i 2 I ’ 
Calculating machine manufactut n star tine 
port good sales Business for this per a ib] £ ffi 
shows an increase over last year 
Mi: ‘ 
same period. Sales forces of lo« iat The SERVICE BUREAU of 
i De? Ve 
bé s have beet etivels ngage ! . . 
zations ha wen a ‘ iz i Office Appliances 1s for the ir’s j ‘ 
unofficial sales campaign. and a ‘ e by . “* 
‘ ibu . : 
there was virtually no falling off of bu Exclusive Use of Subscrib- serene 
‘ ‘ t « ths . 
n os in recent mor ers and Advertisers tacks 
Fine writing paper is selling u a ali 
volume, and the vear's busines da In the execution of its various co Si ane aout : 
is well ahead of 1922, according to manu this bureau calls upon practical] ver » 
; : 1. member of the staff. It answers bi nal Sa ! ture , 
facturers representatives letters all inquiries upon matters gern ar lent | I £ t 
good prospects for continued , t to the field. it furnishes specia! sorbet ne : 
through the early part of 1924 r articles of office equipment, supplies nam: “as | i 
‘ell i j hig . of manufacturers of anv ar‘icl wanted of those of = . ” : 
in excellent demand tor high eg le puts man and job together. essences od. 4 s 
with a good turnover of the d vertising copy, furnishes lists of desirable lila , , 
grades agents and dealers in nearly every country. ling Pr n 
Ink F aids foreign dealers in securing s A ive insta imber 
n manufacturers repo \ ! lines, and in many other ways forms use- ilts. Brar ft 
business Large corporations ful service, all without charge becribers ; ie ae 
‘ i ~ | ‘ 
mercial establishments ars rdet in every land have made, and are making 
ubst l ‘ Ww) good use of this burea: mar ifacturers in ’ \ ¢ ‘ 
SUSTARTIAS QUANTI ties ‘aetenians - OES every section of the field ad ex g \s i 
ilso placing tairly large orde1 Retail dence of the servi 
hart Ny 
are laying in a good quantity s h i 
on ‘ ind 
small sizes There is every reason t x ) 
i ne 4 ‘ 
pect good business in the ne : 
! nin 
according to leading interests . 
Linoleum manufacturers report a) x : 
ellent business. Orders are booked we e “ 
i ize! ‘ re 
nto the first quarter of next eal Li f 
signs are virtual! inchanged \“\ ns 




















REGIONAL 





Association Officers 


A LIST OF OFFICERS OF THE VARIOUS STATE AND LOCAL STATIONERS’ ASSOCIATIONS, THE 
BODIES OF THE NATIONAL ASSOCIATION OF STATIONERS, 


OFFICE OUTFITTERS 


AND MANUFACTURERS, LOCAL ASSOCIATIONS OF OFFICE APPLIANCE MANAGERS, AND THE 
VARIOUS AFFILIATIONS OF MANUFACTURERS TO FACILITATE CONTACT WITH THE FIELD. 


Secretaries are requested to notify Office Appliances of any changes in personnel or address, and to report annual elections 








Stationers National 
NATIONAL ASSOCIATION OF STATION- 
ERS, OFFICE OUTFITTERS AND 
MANUFACTURERS 
President, Ivan E Allen; first vice pres 
jent Fran) I Severance; second vice 

president Fred P. Seymour third 


president, Edwin H. Sell; treasurer, A. H 


Childs; audit Edwin I Raer 


WHOLESALE STATIONERS’ ASSOCIA- 


TION OF THE UNITED STATES 
George L Davis (Adams, Cushing & 
Foster, Inc.) president, Boston, Mass 
R. P. Andrews (R. P. Andrews Paper Com- 
pany). first vice president. Washington 
D. C.: J. M. Penland (Waco Drug Company) 
second vice president, Waco, Tex.; H. C. 
Whittemore, secretary, 1741 West Eleventh 
etreet, Brooklyr N. ¥ 
Stationers—Regional 
and State 
CAPITOL DISTRICT STATIONERS’ 


ASSOCIATION 

Gallien c«Stenton-Fisk Com 
Y.). president; K. P. Con- 
over (Seeley Conover, Amsterdam, N. Y.). 
vice president; A. L. Russell (Mrs. Leake’s 
Shop, Albany, N. Y.), secretary-treasurer. 


Kenneth &. 
pany, Albany, N. 


THE COLORADO STATIONERS’ 
ASSOCIATION 

chairman, 361 © 

Denver, Colo 


Mathe 
Bank 


son 
Building, 


(jeorge 
vationa 


CONNECTICUT VALLEY STATIONERS’ 
ASSOCIATION 
Meriden, Con- 


John F. M 
t Incorporated) 


eut Fk s 


‘ president, 
Pierce (Pierce 
ice president, Hartford, Connecticut; James 
E. Feeley (Springfield Office Supply Com- 
pany), treasurer, Springfield, Massachusetts; 
Elmer W. Pape (Adkins Printing Company) 
secretary. New HBritain, Connecticut; A. 3 


Todd, auditor, Greenwich, Connecticut. 
ILLINOIS STATIONERS AND BOOK- 
SELLERS’ ASSOCIATION 


W. W. McKnight (McKnight & McKnight) 


president Norma Bee.. Fred (;reenwood 
Farquhar & Albright), vice president, Chi- 
cago, Ill Harry H. Chumley (Woodworth’s 
Book Store secretary) -treasure! 1311 cast 


Fifty-seventh street Cr 


MIDDLE ATLANTIC DIVISION 
4. Pomerantz (A. Pomerantz & Company) 
chairman Board of Governors, Philadelphia. 
Penna.; Mortimer W. Byers, counsel, New 
York, N. Y.: Francis B. Irwin (James Ho- 
gan Company, Ltd.), Philadelphia, Penna. 
secretary -treasurer 


icag’ 


MIDWEST DIVISION—NATIONAL ASSO- 
CIATION STATIONERS, OFFICE OUT- 
FITTERS AND MANUFACTURERS 


SOUTHERN DIVISION NATIONAL ASSO- 
CIATION STATIONERS, OFFICE OUT- 
FITTERS AND MANUFACTURERS 


Leo F. Johnson (Florida Office Suppl 
‘ompany), president, Tampa, Fla.; Pelham 
Durant (Bidgood Stationery Company, Mo 
bile, Ala.), vice president for Alabama; Rox 
Cowl (Rox Stationery & Gift Shop, Pensa 
cola, Fla.), vice president for Florida; Johr 
M. Cooper (Foote & Davies Company, At 
lanta, Ga vice president for Georgia; C. H 
Howe! (T. H. Payne & Company Chat 
tanooga, Tenn.), vice president for Ten 
essee: Victor Colomb (Palfrey-Rodd-Purse! 
Company, New Orleans, La.), vice president 
for Louisiana T. C. Holmes (Holmes of 
Mississippi. Jackson, Miss.), vice president 
for Mississippi R. M Pound (Pound @& 


Moore, Charlotte. N. C.), vice president for 
North Carolina Charles Cc Muller (The 
State Company Columbia, Ss ) vice 
president for South Carolina E Clifton 
Wilson (Wilson Stationery & Printing Com 
pany. Houston, Tex.), vice president for 
Texas; J. Clarke Evans (The Office Equip 
ment Company, Tampa Fla.) secretary 


treasurer 


STATIONERS’ ASSOCIATION OF 
CALIFORNIA 
Henry P. Dimond, chairman, 255 Califor 


nia Street. San Francisco, Calif 


THE STATIONERS’ ASSOCIATION OF 
SOUTHERN CALIFORNIA 


L. Garner, chairman, 608 O. T. John 
son Building. Los Angeles, Calif 


Stationers——Local 


ATLANTA STATIONERS’ CLUB 


John Miller (Miller’s Book Store), prest- 
dent; Lee Webb (Webb & Vary Company), 
vice president; J. W. Swann (Lester Book & 
Stationery Company), secretary-treasure: 


BALTIMORE STATIONERS’ 
W. Booth 


ASSOCIATION 


Settle (Commercial Printing & 


Stationer (‘ompany) president Morris 
Baumgarten, vice president; John W. Ken 
nedy (John W. Kennedy Company), treas 
urer; John G Hullett (641 Washington 
boulevard), secretary; Earle Richardson, 19% 
FE. Baltimore street, chairman of publicity 
BIRMINGHAM STATIONERS’ 
ASSOCIATION 
R. H l’or Tr 4 H. ¢ Pu sl 
g ( i Birt nghar \ i 


BOSTON STATIONERS’ ASSOCIATION 


A. Le Ce (Lawrence, Mass.), president 
james T rowhill (The James * Towhill 
Company vice-president Ne Buckley 
treasurer; E. H. Bromiley, secretary; H. E 


Copeland, auditor 


KANSAS BOOK DEALERS’ ASSOCIATION 


_Phil M. Anderson, president, Newton, 
Kans.; A. 8, Allen, vice president, Wichita, 
Kans. ; F G rr, secretary-treasurer. 


Wichita, Kans. 


DES MOINES STATIONERS’ 
ASSOCIATION 


_ Will H. Zaiser, Jr. (W. H. Zaiser Specialty 
Company), president; A. C. Knack (Mc- 
Namara Office Supply Company), vice presi- 
tent; C. C. Holley (L. W. Holley & Sons 
Company, 100-102 East Grand avenue) 
secretary-treasurer. ; 


ESSEX COUNTY STATIONERS’ 
ASSOCIATION 


_ Samuel R. Baker, president; Bertram W 
Grover, vice president; B. F. eridan, sec. 
etary-treasurer, Newark, N. J 


STATIONERS’ CLUB OF INDIANAPOLIS 
John Hampton (The Hampton Printi 
Company), president; Mr. Hiller (Hiller Of 
ice Supply Company), vice president; Ever- 
ett Agnew (W. K. Stewart Company), sec- 

retary-treasurer, Indianapolis, Ind. 


KANSAS CITY STATIONERS’ 
ASSOCIATION 


Oliver Wroughton, chairman 
Arts Building, Kansas City, ha a 


LOUISVILLE STAMP AND STATIONERS’ 


CLUB 
Gus Brakmeler (Brakmeier Bros.), presi 
lent; Clarence Smith (Office Equipment 


‘ompany), vice president; Karl Hieb (Com- 
mercial Lithographing Company), treasurer; 


George Koerner, 208 Lincoln b 
secretary. —— 


MEMPHIS STATIONERS’ ASSOCIATION 


E. H. Clarke (E. H. Clarke & 

— srarnes 7. Ls byl (A. R. Taylor Com- 
» vice president; A. Jarra 

8. C. Toot & Company), mm -.} —_ 


Bro.), presi. 


THE STATIONERS’ ASSOCIATION OF 
MONTREAL 

Robert Fortier (Joseph Fortier, Ltd.), 

president; J. Alfred Quay (La Cie Alfred 

(Juay, Limited), vice president; Jas, K 


Thompson (Thomas V. Bell, Ltd., 115 Notre 
Fame Street, West), secretary-treasurer. 


NASHVILLE STATIONERS’ CLUB 


J. Victor Barr (Brandon Printing Com 


pany), president; John Ambrose (Ambrose 
Printing Co.), secretary-treasurer. 
STATIONERS’ ASSOCIATION OF 


NEW ORLEANS 


) Ww Collins (Western Bank Suppl) _— ae 
Company, Oklahoma City. Okla.), presi- BUFFALO STATIONERS’ CLUB W. E. Eldridge (Garcia Stationery Co 
. y 
lent F. M. Hughes (Standard Office Sup Richard B. Lockwood (Millington Lock ad.), secretary 
ply Company, Oklahoma City, es ), a. 1d), president; Lloyd M. Whiting (Whit 
retary-treasurer; Otto C. Botz (The Hug ne Stationery Company vice president STATIONERS’ : . , 
Stephens Printing & Stationery Company, Clarer I Whit “yw hi & White rte ERS ASSOC IATION OF 
Jefferson City, Mo.), vice president for Mis- any t isure! Albert Elsacsser (Ott« NEW YORK 
souri; George Hausam (Hutchinson Office lbich Company), secretary Wm. E. Ward : 
“ 4 : n. E F (Jo s 
Supply & Printing Company, Hutchinsce. lent; J.T. Hill (Zoriies, Macy’ & Company 
Kans.), vice president for Kansas; J. W : Inc.) first vice r 1 ; . 
Saamneem (Guns, Pelatin Commons CINCINNATI STATIONERS’ CLUB , president; F. R. Talton 
. n g - pany, Boorum & Pease Company), second vice 
Omaha, Neb.), vice president for Nebraska; H. Gibson (Gibson & Perin Con president: J. T. Kilbourn (H.’ “Brewer & 
James T. Ward (Ward Office Supply Com- president Frank L Mills (Arr Company), treasurer; Wm. C. Siegert, sec 
pany Muskogee, Okla.), vice president for ne Stationer Company) atatiticia: etary, 144 Pearl street ’ 
Oklanoma; C. B. Smith (Smith Printin E E Davis (3 = o ; rParaletapoe : 
‘ompan} Pit Riuff Ark vice president tS a ss avis & ppg visage 
for Arkansas " STATIONERS’ AND PUBLISHERS’ BOARD 
PACIFIC NORTHWEST STATIONERS’ DALLA STATIONER \ CLATION or ft z 
LAS ST. CRS’ sso TIO) 
ASSOCIATION Edward E Huber (Eberhard Faber) 
er Pior } or Bus} (Hargreaves Printing president; John E. Gavin (Charles M. 
‘ f president, I ar mpany) president Vance K Miller gins & Company), first vice president; Nel. 
G Mor rhe J. K. Gill « npar Vance K. Miller Compan e president son H. Stewart (K. & Company, Inc.). 
r ‘ iry-t is ‘ I R I Morrison ‘(Simpson-Whiteman Com second vice-president; Gordon Cameron 
riff x Se ‘ Vast any secretary-treasurer secretary-treasurer, New York, N. Y. 
4y — 
ai oe) 
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OMAHA STATIONERS’ ASSOCIATION 


Charles E. Moyer (Moyer Stationery Com- 
pany,) president; Guy McKenzie, treasurer; 
Cc. C. Cope, secretary. 


PHILADELPHIA STATIONERS’ 
ASSOCIATION 


Frank R. Welsh (Wm. Mann Company), 
resident; Wm. 8S. Yeo (Yeo & Lukens), 
ret vice president; Walter G. Stringer 
(Joseph Dixon Crucible Company), second 
vice president; Charlies A. Connell (Auto- 
matic Printing & Stationery Company). 
treasurer; Francis B. Irwin (James Hogan 
Company. Ltd.), secretary, 607 Chestnut 
Street, Phitadeiphia, Penna. 


PITTSBURGH STATIONERS’ CLUB 


Charlies H. Langbein (Stevenson & Foster 
Company), president; Smith (The 
Looseleaf Company of Pittsburgh), vice 
president; John A. Brown (J. R. Weldin 
Company), treasurer; Robert Crawford 
(Myers & Shinkle Company,) recording 
secretary; George H. Alexander (Geo. H. 
Alexander & Company), corresponding sec- 
retary, 242 Diamond Street, Pittsburgh, 
Penna. 


RICHMOND STATIONERS’ ASSOCIATION 


Samuel Iseman (Virginia Stationery Com- 
pany). president; J. S. Frances (The Baugh- 
man Stationery Company), vice president; 
A. A. Schwartz (A. A. Schwartz Company), 
eecretary-treasurer. Richmond, Va 


8ST. LOUIS STATIONERS’ ASSOCIATION 


Taylor B. Wyrick, chairman, 705 Olive 


Street, St. Louis, Mo. 
STATIONERS’ ASSOCIATION OF 
SAN FRANCISCO 
Henry P. Dimond, chairman, 255 Califor- 


nia Street, San Francisco, Calif. 


SEATTLE STATIONERS’ ASSOCIATION 


A. L. Croonenberghs (Seattle Office Equip- 
ment Company), president; W A. Gillam 
(Gillam-Bird Company), vice president; 
Edward W. Phelan, Retail Trade Bureau, 
Chamber of Commerce, Seattle, secretary- 


treasurer 


TRI-CITY STATIONERS’ ASSOCIATION 
(MOLINE, ROCK ISLAND AND 
DAVENPORT) 


E. M. White (Davenport, Iowa), presi- 
dent; E. O. Vaile (Rock Island, Iil.), vice 
president; D. S. Hansen (Moline, Ill.), sec- 


retary-treasurer. 


Office Appliance and 
Specialty Manufacturers 


AMERICAN WALNUT MANUFACTURERS’ 
ASSOCIATION 


Day (Wood-Mosaic Company, Loulis- 
Alex Schmidt (Kosse, 
Company, Cincinnati, 
Ohlo), vice president; J. C. Rodahaffer 
(Penrod Walnut & Veneer Company, Kan- 
sas City, Mo.), treasurer; George N. Lamb, 
616 South Michigan boulevard, Chicago, IIl., 
secretary. 


W. H. 
ville, Ky.), president; 
Shoe Scheyler 


ASSOCIATED OFFICE FURNITURE 
MANUFACTURERS 


Walter H. Gerwig (Bentley & Gerwig 
Furniture Company), president, Parkersburg, 

Va.; D. A. Raggio (The Clemetsen Com- 
pany), vice president, Chicago; A. S. Good- 
man, treasurer; H. Karmire (Evansville 
Desk Company), secretary, Evansville, Ind.; 
J. Arthur Whitworth, manager, 801 Mich- 
igan Trust Building, Grand Rapids, Mich. 


CARBON AND RIBBON EXCHANGE 


8S. A. Neidich (Neidich Process Company), 
president, Burlington, N. J.; S. W. Mifflin, 


secretary-director, Stock E xchange Build- 
ing, Philadelphia, Penna 
DRAWING MATERIALS. BLUE PRINT 


AND ARTISTS’ MATERIALS MANU- 
FACTURERS OF THE NATIONAL 
ASSOCIATION OF STATION- 

ERS, OFFICE OUTFITTERS 
AND MANUFACTURERS 
John W. Ogren, chairman, Conway Build- 

ing, Chicago, Ill. 


INTERNATIONAL STAMP MANUFAC- 
TURERS’ ASSOCIATION 


Euclid Arcade, C 
Roe Reed (R 


H. R. Seefried, 
Ohio, president 
graving Company, Chicago, Ill.) ier 
president; George H Hewitt, Vancouver 
B. C second vice president H. M Allen 
(Allen-Doane Company, Bostor 
third vice president; Frank Dougherty 
(Montreal Stencil Works Montrea Can- 
ada), fourth vice president: Hans Hell 
Chicago, Tl treasure! (. R. Manzer, 602 
Empire Building, Pittsburg)! Penna sec 
retary. 


NATIONAL ASSOCIATION OF CHAIR 
MANUFACTURERS 

Ashton P. Derby (Derby & Company, 
Gardner, Mass.), president: W. H. Gun- 
locke (W. H. Gunlocke Chair Company, 
Wayland, N. Y.), vice president; Wm. B 
Baker, secretary, 531 Monadnock Building, 
Chicago, Ill. 


NATIONAL ASSOCIATION OF LOOSE 
LEAF MANUFACTURERS OF 
THE U. 8. A. 
John W Ogren, director 407 
Building, Chicago, II. 


NATIONAL ASSOCIATION OF OFFICE 
APPLIANCE MANUFACTURERS 


Conway 


M Ss Eylar (Elliott-Fisher Company) 
president; W. C. Dunlap (The American 
Multigraph Sales Company), vice president; 


gister 


(Autographi Re 
treasurer 


McDermid 
secretary 


Ww A. 
Company), 


NATIONAL 

FURNITURE 
F. J. Yawman 
facturing Company), 
~~ 


ASSOCIATION OF STEEL 
MANUFACTURERS 
(Yawman & Erbe Manu- 
president, Rochester, 
L. C. Walker (Shaw-Walker Com- 
vice president, Muskegon, Mich.; 
Rock (Van Dorn Iron Works), treas- 
Cleveland, O.; J. D. M. Phillips, sec- 
Engineers building, Cleveland, O 


pany), 
H. A. 
urer, 
retary, 


SPECIALTY ENVELOPE MANUFAC- 
TURERS’ ASSOCIATION 


Everly chairman Pershing 
New York, N. Y¥ 


Charlies H 
Square Building 


Office Appliance Managers 


BALTIMORE OFFICE APPLIANCE MAN- 
AGERS’ ASSOCIATION 

S. H. Shanks, president; W. D. Sowle 

(Todd Protectograph Company), secretary 
treasurer, 1006 Munsey building. 


APPLIANCES For January, 1924. — 





BUSINESS EQUIPMENT ASSOCIATION 
(BIRMINGHAM, ALA.) 


President, W. H. Blaney (U neorwens 
Typewriter Company); vice preside J 
Hasselman, Jr (division manage r, rie 
American Multigraph Sales Company sec- 
retary-treasurer, E. R. Smith (The Dicta 
phone Corporation) 

BALTIMORE OFFICE APPLIANCE MAN- 


AGERS’ ASSOCIATION 
W D. Sowle (Todd Protectograp!} 
pany), president L. K. Murrill Addr 
graph Company), secretary-treasurer 


DALLAS BUSINESS SYSTEMS CLUB 


R. H. Austin (International Time Re- 
cording Company), president; J. F. Snowden 
(Rapid Addressing Machine Company and 
Multicolor Sales ii oo vice presi Gent 
E Cc Kusterer (United tograptl 
ister Company), ns lg and eeens er 
Dallas, Texas. 

DETROIT OFFICE APPLIANCE MAN- 

AGERS’ ASSOCIATION 

oi J Nachtigal (Globe-Werr 
pany), president; R. B. Fuller (R ul T 
writer Company) vice president VW F 
Titus (Tabulating Machine Compar sé 
retary-treasurer 


OFFICE APPLIANCE 
ASSOCIATION 


PHILADELPHIA 
MANAGERS’ 


R. J. Henry (Keelox Manufacturing Cor 
pany), pre sident J. T. Watson The Na 
tional Cash Register Company). vice presi- 
Gout: Ww. F Abell (American Sales B 
Company Ltd.), secretary-treasurer 


OFFICE APPLIANCE MANAGERS’ As 

SOCIATION—PITTSBURGH, PENNA. 

M. S. Stedman (L. C. Smith & Bros. Type 
writer Company), president; E. A. Keeling 
(Art Metal Construction Company) \ 
premdent: Cc. V. Shoup (Time Calculating 
Machine ympany), secretary-treasurer, 61% 


ely bul ding 


OFFICE APPLIANCE MANAGERS’ 


ASSOCIATION OF SAN FRANCISCO 
W. M. Coffman (Elliott-Fisher Company), 


(The Line-A-Time 


president; C. W. Hunt 
Inc.), vice presi- 


Manufacturing Company, 


dent; H. A. Sperb (Woodstock Typewriter 

Company), secretary-treasurer. 

OFFICE APPLIANCE ASSOCIATION OF 
SCRANTON, PA. 

Russell Morgan (Remington Typewr 
Company), president; Norman Schuck 
derwood Typewrietr Company) e pres 
dent Charles Gunderson (Burroughs Add 
ing Machine Company), treasure: Earle 
Reynolds (Library Bureau) St 


Charles Hoffman 
Company ) 


Office Furniture Association 
OFFICE FU pag RE ATION 


BOSTO 
S. E. Sullivan, president; I H. Pa 
er (Th Genera Firepr r ‘ I 
vice president J W Yew s 
W I MacNa ! n 128 Pur 
Bostor ret 





























Page 15 OFFICE APPLIANCES For January, 1924. 

















MINTINGS=-A Page Dedicated to Progress 





Principle is defined in the dictionary 
getting these truths 
principle 


nto consciousness, whereby 


as the fundam ental truth of all things 


tho ughts, 


True progress consists in 


words and acts are directed to accord with 





"7 HERE is a law that we cannot violate 
i ihaet penalty. It is the stone in 
the foundation, which we cannot 
break, but by which we ground 
to powder. There have been many attempts 
to define it. Some call it ‘the law of 
-’ some, ‘the law of cause and effect.’ 


may be 


nature 


Emerson called it ‘the law of compensa- 
dif- 


man-made 


tion’—‘inevitable and inexorable.’ It 
fers in many 
For attempt at 
we cannot break, ther 


The penalty comes, but frequent- 


respects from 


laws. violation of the law 
s no escaping the 
penalty. 


ly we do not connect it with the true 
cause, our previous acts. Everyone ‘pays 
to the last farthing,’ but the distresses we 
experience are attributed to unkind fate, 


the power of fortune, bad luck or acts of 
our fellows. 

“To know 
word and 
upon our 


that thought, 
every deed has a 
affairs is 


every every 
effect 


the beginning of 


direct 


wisdom.” 


ut 


F we work marble, 
work upon 
we rear 


time will efface; if 
they will 
into work upon immortal 
minds and instill into them just principles, 
that upon tablets 
which no time will efface, but will bright- 
en and brighten to all 
Webster. 


brass, 
temples, 
dust; if we 


we are then engraving 


eternity Daniel 


4 


MAN passes for what he is worth 
q What he is, itself on his 
face, on his form, on his fortunes, in 
letters of light which all men read 
but himself. Concealment him 
nothing; boasting, nothing. There is con- 


engrTraves 


may 
avails 


fession in the glances of our eyes; in our 


smiles; in salutations; and the 
hands. 


good impression 


grasp of 


His sin bedaubs him, mars all his 
Men know not why they 


it will perish; if we 


crumble 


do not trust him; but they do not trust 
him. His vice glasses his eye, demeans 
his cheek, pinches the nose, sets the mark 
of the beast on the back of the head, and 
writes O fool! fool! on the forehead of a 
king.—Ralph Waldo Emerson. 


4 


DEALS are like stars. You will never 
x succeed in touching them with your 
hands; but, like the seafaring man in 
the desert of waters, you choose them as 


your guide, and following them reach your 
destination.—Rotary Buzz Saw. 


Pe 2 


VERY man desires to improve; though 
¢ they may not be expressed, every 
man establishes certain ideals for 
himself, and most of his activities repre- 
sent steps in the attainment of these ideals. 
When all the steps are taken in the 
outer, the process of growth toward an 
ideal is longer than when much of the 
work is done in the inner consciousness. 
Men forget, at times, that every act is 
preceded by a thought, that all develop- 
ment comes by bringing into visible ex- 
pression that which first is formulated as 
an idea. 

A man’s character can rise no higher 
than his ideal. In the use of this exer- 
establish in the mind an ideal of 
by visioning perfection we 
plant within our consciousness the germ, 
or seed, of perfection, which will bring 
forth fruit after its kind. Expressing the 
thought in words is the most effective way 
of nourishing the seed; the more it is 
nourished in this way, the more rapid and 
certain its growth will be. 

In addition, when the mind is fixed upon 
and frequently declares perfection, it les- 
sens the common temptation to cease our 
efforts when we reach lesser goals.——“The 
Christian Man.” 


cise, we 
perfection ; 


Business 









































A VISION OF CHICAGO IN THE FUTURE View of the River Looking West to the Junction of the North Branch with 
the Main Stream. The Chicago Plan Commission, which Leads the City in Projects for Beautifying and Improving the City 
has Suggested Changes Which will Make the River Bank a Thing of Art as Well as Utility 

[INlustration by Courtesy of “Fashions of the Hour.” a Publication Issued by Marshall Field & Company 
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THE®?PUBLISHER’S POINT OF VIEW 





The Outlook. 
HERE likelihood of 
a good business year in 1924 
The 


ginning to 


is every 
industries are be 
forth 


presage activity. 


basic 


give suggestions 


which Oi! pro- 
ducers predict a curtailment of pro- 
of the fields 


price. 


luction and in some 


has advanced in 


rude «il 
There are good signs of lively ac- 


tivity in the steel industry, with 
new building and expansion in al- 
most every 


section. Cotton planters 


ind farmers are not badly off and 
will doubtless much improve their 
condition this year. Gold reserves 
are abundant and there is plenty of 
credit, 
Banks 
guarding us 


inflation with 


with the Federal Reserve 


acting as a safety valve 


from the dangers of 
its consequent disas 
trous reaction 

In our industry, typewriter sales 


are the most reliable barometer of 


the state of the times. The big type- 
writer companies are busy and no 
The 


is true among the makers of 


body seems to be complaining 


same 


adding and 


With these 


bookkeeping machines. 
industries busy there is 


wound to be a demand for other 


office supplies and accessories in 


cluding filing cabinets and _ office 
furniture 


1 
\ FOOd 
4 l 


growing apreciation of 


generally. 


sign of our the 


times is 
the practi 
cal value of organizations among the 
several divisions of the trade. These 
associations, some of them local in 
scope 


portant ta 


znd others national, are im 


tors in promoting trade 


levelopment, the members often 


their resources 1n activities 


initing 


which bring their products before 


APPRECIATION. 

For the expressions of good will 
that reached us at the Christmastide 
from friends at home and friends 
lands we ar 


in other genuinel\ 


grateful. The cards and _ letters 
which bore your messages are be 
fore us—tokens of friendship which 


more than anything else inspire us 


to put torth our best efforts to make 


our work more werthy of the in 


dustry whose activities are reflected 
in the pages of this journal, and to 
do our utmost to advance the in- 
dustry in every way. Man's great 


: , Ve . 
est asset 1s the qood will of friends 
y “{ 4 7 

/11S cliet concer should be to merit 


its coniinuance. 


the public and_ emphasizing 
that 


machine is dealing with an industry 


the fact the buver of an office 


ind not simply with an isolated or 


ganization. 


lrade associations are almost as 


old as commerce and have per 


formed incalculable service to in 


dustry. Yet, old as they are, they 


have never yet functioned perfectly, 


for they have to deal with the hu 


man element. Despite imperfec 
tions of performance, however, the 
trade club or association can do 
much io advance the welfare of its 
members by promoting publicit 

establishing accepted trade pra 
tices, studying costs, et lhe so 
cial and friendly side of these o1 


ganizations, though intangible, 1s 


big factor in their service. Many 
ities have such organizations, but 
there are still places where there are 


none and where the local members 
of this industry would find them of 
value. 

<-> 


“Samurai” Woods. 


N HIS departure from Japan, 
Cubus E. Woods, Ambassa- 
dor from the United States 
to the Island Empire, was accorded 
an ovation testified to the 
gratitude of the Japanese for the 
quick relief America offered follow- 


which 


ing the earthquake which laid low 
Tokio Yokohama. He was 
greeted as “the American Samurai.” 


and 


the highest title accorded by the na- 
Thanks, kindly Japanese, for 
this expression. 


tion. 
This designation 
not only from the emperor, 
the prince regent and parliament, 
but was a spontaneous declaration 


came 


of the masses. 

The departure took place the Em- 
peror’s birthday, when the Rising 
Sun of Japan was intermingled with 
the Stars and Stripes. A multitude 
heard the ambassador speak from 
the balcony of the Imperial hotel. 
He assured his audience that the dis- 
charge of his duty had been a gen- 
uine pleasure, recognizing that the 
honor paid was not for him person- 
ally. The gratitude expressed was 
meant for the American people, the 
\merican and the 
Delegations 
of refugees waited outside for Am- 
hbassadoor Woods as he was about 


Government, 


\merican Red Cross. 


to leave for Yokohama, carrying 
banners expressing their gratitude. 

“Never since the days of the 
Shoguns,” said a Japanese news- 
paper, “has Tokio seen such a dem- 
onstration.”” 
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Thoreau, Pencil Maker. 
EBRUARY is the natal month 
of Henry David Thoreau, a 





pencil maker whose renown 1s 
due to less The 
world thought him eccentric, merely 
because his life was unconventional. 


material things. 


He submerged the animal in him, 
giving dominance to the mental. 
Eating to live rather than living to 
eat, he pitched his thoughts high, 
and perceived many true values. 
Thoreau was born in 1817 at Con- 
cord, Mass., son of a French immi- 
The father 


prospered at his trade sufficiently to 


grant, a pencil maker. 


give his sons a good education. 
After graduating Thoreau kept an 
academy at Concord. Later he tired 
of this and applied himself to his 
father’s craft. There follows an 
extract from “Thoreau—lLife and 
Aims,” by H. A. Page [Chatto & 
Windus, Picadilly| narrating an in- 
cident of this period: 

There is a characteristic 
story told that he and his father, to 
show the excellence of their work, 
resolved to make as good a pencil 
out of paste as those sawed from 
black lead in London. The result 
was accomplished and the certificate 
was obtained, Thoreau himself 
claiming a good share of the suc- 
cess, as he found the means to cut 
the plates. But more characteristic 
than all, perhaps, is the fact that, 
when he was congratulated on lor 
tune’s door being thus thrown wide 
open to him, he declared that he 
would not make another pencil, as 
he did not wish to do again what he 
had done once.” 


Neither did he. 


that the world lost a good pencil 


And admitting 


manufacturer, it gained immeasur- 
ably in what the pencils wielded by 
Thoreau recorded. 

At his 
Thoreau narrated, he manutactured 


rade of pencil maker, 
a thousand dollars’ worth of pencils 
in a year, selling them wholesale to 
pay a debt of one hundred dollars 
The debt has been located as having 
been due to Monroe, the Boston 
publisher, who in 1849 brought out 
his book, “The Week on the Con- 
cord and Merrimac.” The publica- 
tion was a flat failure, although the 
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Henry David Thoreau. 
Copyright, E. Haldeman-Julius, Gi 
rard, Kans. Reproduced by  permis- 


sion. 








2 ¥ 
: pm wees a 
3 FEN: 4 
F.a9 WoW a Val AV AVATACA Lame 
} “S OW on for Pn) 
Y nL 


nN a peripyy: XL GYM hh 
; me : ' “Cu 
Me 


ww 
, 








The Library of a Roman. 
Reproduced from the French journal 
“Papyrus,” which credits “The Marvels of 
Industry,’’ Boivin Bookstore, Editor. Far 
different is a modern library yr book 
with its tiers of shelves and thou 
volumes What, for instance 
“all Con 


sands of 


would a customer of the J. K. G 
a Roman library 


pany do in 





lllletns® Sheet neat 


Roman Styles and iInk-Pot. 
teproduced by “Papyrus” from the 
work, “Antiquity Explained,”’ by 
faucon 


1924. 


Mont- 


favorable reviews. 


be 1k 


Seven hundred copies were returned 


recel \ ed 


to Thoreau unsold and he carried 
them to his attic study on his back, 
recording grimly that in his “library 
there were ‘nearly’ 900 volumes, 700 
of which I wrote myself.” 

Note: 
business man should read Thoreau’s 
‘Walden’ because he will find noth- 


Glen Buck says, “Every 


ing about his business in it.” 


<-> 


Handwriting Down Through the 
Ages. 

WO of the illustrations on this 
page were reproduced from 
cuts used in the French jour- 

nal, “Papyrus,” as part of the first 
of a series of articles dealing with 
the 
through the ages. 


development of handwriting 
The author of 
the series is Leopold Clot, ancien 
eleve de I’Ecole Etienne, Paris. An 
editorial note extends thanks to M 
The Marvels of 


Industry by Louis Figuier for th: 


Joivin, editor of 


fine work cuts of the last century 
which illustrate M. Leopold Clot’s 
study. Acknowledgment is also 
made to Office Appliances for some 


curious original cuts presented fut 


ther on in the series. 


The series begins with the peri 
of antiquity and says, in substance 
“The epoch of the use of Papyt 
in handwriting in antiquity has not 

been exactly determined. A m 


script referring to the banks 


Nile and giving the details of wor 
which were executed there appears 
to go back 300 to 350 vears bet 
Christ. 


“But recent discoveries permit the 
affirmation without fear of 
that Papyrus was employed lo: 
fore this epoch under the dynast 
of the Pharaohs before their s 
mission to the Persians in 525 B. ¢ 

The library of the wealthy 
scholarly Roman was interesting as 


well as luxurious. Books were 


bound, but were written upon rolls 
of papyrus. The rolls were stored 


in chests or other suitable recey 


tacles. Books in those days were 


valuable, for each one was labor 


iously written by hand. 

















ow ee ee 


Page 19 OFFICE APPLIANCES For January, 1924. 





Peace Plan to Be Voted On. 

NTRIES of suggested peace 
plans in the competition for 

the $100,000 award offered 

by Edward W. Bok, former editor 
of The Ladies’ Home Journal, were 
the 
Jury of Award, consisting of Elihu 


closed on November 15, and 
Root, James Guthrie Harbord, Ed- 
ward M. House, Ellen F. Pendleton, 
Roscoe Pound, William Allen White 
and Brand Whitlock, is now exam- 
ining the plans submitted in the ex- 
pectation that the winning plan may 
be selected and announced by Jan- 
It will be recalled that Mr. 
Bok’s offer was for “the best prac- 


uary 1. 
ticable plan by which the United 


States may co-operate with other 
nations looking toward the preven- 
tion of war.” 

the 


plan is announced, it will be sub- 


Immediately after winning 
mitted to the public for considera- 
tion and for a vote. On the day the 
plan is released a large number of 
the leading daily papers throughout 
the United 
text of the plan and a ballot contain- 


States will publish the 


ing space for the name and address 
of the signer, a statement as to 
whether he or she is a voter, and a 
statement as to whether or not the 
signer approves the winning plan in 
substance. Many periodicals other 
than daily papers will do likewise, 
and a number of labor unions, pro 
fessional and technical societies, re- 
ligious groups, ete., will join in the 
reierendum 

\PPLIANCES 


(OFFICI expects to 


present in the first available 


issue 
after the winning plan 1s announced 

concise, but comprehensive digest 
of it, and the 
described, in order that the readers 
; 1 


regular ballot above 


ot this journa may give consider 
ation to the matter and express their 


ea” or “nav” in due form. 


The Committee of the American 


Peace Award in its announcement 


oncerning the referendum empha 
First: That 
ticipation in the referendum does not 


sizes two points: par- 


commit any organization or institu 
tion to any endorsement of the win- 
That it is 
intelligent 


ning Second: 


plan. 


a considered and vote 


which is being sought. 


=) 





THE SPOTLIGHT 


Being a 


Brief Record of One Who Heads a Big Company 


After Many Years of Faithful Service 





w. WW. 


Company, 








CARPENTER 


The Sanford 
Chicago, 
general utility boy at eleven years 
of age and has spent forty-four 
years with the same concern. 


Manufacturing 





who began as 











HE underlying principle upon 
which success is built, accord 
ing to W. W. S. 
ter, the new president and treasurer 
of the 


Carpen 
Sanford Manufacturing 
Company of Chicago, is the ability 
to get up in the morning. He be 
lieves that the man who commences 
his work when the day is young is 
likely tO possess the other requisite S 
efficiency, such as 


which assure 


promptness, enthusiasm, etc. He 
who is ready for work when the 
work starts doesn’t have to pursue 
it all day a jump or two behind. He 
is ready for what comes—has 
cleared the deck and can handle the 
load” 
functions smoothly 


be flurried, 


“peak when it appears. He 
is less likely to 
nervous and confused. 
Mr. Carpenter has the unique dis 
tinction of having served one com 
pany for a period of forty-five years 
continuously and of never having 
worked for any other concern. He 
Sanford 


Manufacturing Company’s force in 


became a member of the 


1879 when he was eleven years old, 
having come to Chicago a few years 
before with his from 
Bridgeport, Conn., where he was 
His first work for the San- 
ford Company was unpacking bot- 


parents 
born. 


tles which then were shipped in 
hogsheads. He had to climb in over 
the top and pick the bottles out of 
he straw in which they were packed 


and then he was required to wash 
them and put them in readiness to 
be filled with ink. Later on his du- 
ties included filling and corking the 
bottles, putting on the labels and 
At one time he was the 
only boy employed in the business. 


packing. 


When Mr. Carpenter first went 
the now 
heads, the plant was located on Ful- 
ton street in a two-story and base- 
ment frame building. He was gen- 
eral utility boy for about a year, 
then he became the office boy for 
about three years. At the age of 
was bill clerk, then 
bookkeeper, bookkeeper, 


with company which he 


sixteen he 
assistant 




















on 








; ‘Page 20 OFFICE APPLIANCES For January, 1924. 


cashier and credit manager, then quired an experience in the details menced business in the early sixti 
secretary of the company, vice- of the business which has been of at Worcester, Mass., and w 
president and finally president, suc immense value to him as he has corporated in Illinois in 186¢ 


Redington 


the 


ceeding the late W. H 
has been 


the 


lor some years he 


general manager. .of company. 


advanced. 
The 


meeting on December 


annual 


()fficers 


held 1 


18 


company ts 


was established at South Wate1 
Wells streets Fifth avenu 
at the time of the Chicago fire 


then 








When he was about seventeen years elected other than the president in which the plant was entirely wipe 
old Mr. Carpenter sold inks and cluded H. T. Griswold, vice-presi- out. The Fulton street location w 
adhesives to the trade in Chicago as dent; George |. Hofeldt, secretary; taken after the fre. The compar 
a part of his duties. He has filled Richard Morris, manager of the now occupies its own building 
positions in every department of the New York office, and [larry Kk large and substantial structur 
business and thoroughly under freeman, lacific (Coast manager the northeast corner of Congres 
stands the demands of every job Mr. Freeman and Mr. Carpenter and Peoria streets, where eve: 
from personal experience. His work have been with the Santord Com- — sible facility is afforded for the 
has included that of advertising pany just about the same length of | duction of the company’s wi 
manager, writing the copy and get- time. known lines of inks and adhes 
ting out circulars and other printed The history of the company cov products, in which latter field there 
matter In his early vears he ac- ers an interesting period It com have been interesting develop: 
WINDOW DISPLAY Central Pat 
BY S Db. CHILDS & Which was Showr 
COMPANY MANU “Liftime’ Pen 
FACTURING SHAEF Spotlight. The H 
FER PRODUCTS some Carved Oak Pat 
Display Cards and els of the Chi W 
Cut-outs were Used dow Contributed t 
Effectively Attention Striking Disp] 
was Focused on the 
ONE MINUTE, PLEASE! 
How big is your business? Are you well enough satished with tts size so the 
you care nothing about its growing greater? 
VWiohty few men are so well satished as to have no desire to see then (sine 
increase, but not all men who want to build biaaer are willing to im he sa 
rifices necessary to such accomplishment 
In order to develop a business to the greatest possibl rtent it is se) tha 
1 man shall possess some of thos salities of Cardinal Richelieu ho 
Malesherbes referred when he said of the Cardina Obstacles but tempt ha 
resistan mly prgues him, and nothing that is put in his way divert 
You can be like that. P% rhaps you ar 
Perhaps obstacles that artse. making it dithcult to add to vow } 
tempt you to try your hand at overs onung then Perhaps resistan rn 
of competition or indifference on the part of th / nly pigu Rij 
vou feel that will show them that you can dei sess in spit rare) 
conditions Perhaps nothing that happens | / rf mm” fron ” rf 
build a bi ra f sstul business turns » haw's breadtl rom , 
minatio 
hop } the that: determined 11 sa roe j tf 
resolved t ster of vour commercial destin 
There ts no limit to your qrowth vwnless ther ” nd 
the determination back of it 
} thay on roy } 
N \ L 
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HA 


one of the most important 


would appear to be 





moves in the history of the 


National Association has been put 


under way by the organization at 


he suggestion of President Ivan 


\llen who has been working on the 
letails of the plan for some time. 


The announcement of this plan, 


idopted by the executive committee 


its recent meeting in Cincinnati 
is an event which should stimulate 


the interest of every stationer 


whether in or outside of the organi 


Perhaps no more valuable 


fation. 


dea has been broached in many 


vears than this plan which has just 
heen adopted 


Index of Products. 


Its intention, in brief, is to es- 


tablish a national index of products 


sold through stationers and _ office 


equipment dealers. This index will 
| 


give all association members, both 
lealers and manufacturers, a regu 
lar and continuous service which 
they have never had before, and 


will add immensely to the value of 


membership in the organization 


Phe index will consist of a com 
pendium or unabridged summary ot 


ill the lines « 


will provide ¢ 


arried in the stationer\ 
store. It quick and 
easy reference to over 50,000 items 


printed on standard sized loose 


sheets, by the manutacturers, nu 
merically arranged, with the item 
wmnber, name of article and unit 
TICE 
Approved by Trade Body. 
Mir. Allen 


. ashington, 


made a special trip to 


I), ©... on November 


26, where, accompanied by Senator 


\\. J. Harris, he put the details o1 


his plan betore the Federal Trace 


ommission, filed a brief and se 


ured the written approval of the 
lan by the Commnussion, On Dy 


ember 4 he placed the matter be 


i 


fore the executive committee at 


with the Commission 
etter of approval, and on the advi 

the \ssociation’s legal counsel 
Mortimer \V. Byers, the plan was 
ai 1] 


: 1 
pfed ans yvilt be 


put into effect 


Federal Trade Commission Officially 
Approves Important Plan Suggested 
by President Allen and Adopted by 
National Association Executive 
Committee on Advice of Legal 
Counsel—New Plan Bids Fair to Be 
Big Factor in Increasing Power and 
Influence of Associations. 


as soon as the necessary details can 
be arranged. 

It will cost several thousand dol- 
lars to put the plan in operation, but 
it will be financed outside of the As- 
The details of 
Mr. 


sociation’s budget. 
the plan as worked out by 
\llen are as follows: 
Advantages Evident. 
1—The many advantages of hav- 
ing under one quick index over 50,- 
000 items available at all times to 
the small and large stationer alike ts 
apparent. It provides a wider ser 
vice to the public, makes possible a 
larger turn-over to the dealer who 
is enabled to order more intelligent 
lv from the manufacturer 
Wide Field of Demand. 
2— A 
called upon for any one of a 100, 


stationery store may be 


000 items made by hundreds of dif 
ferent manufacturers. The smallet 
the store, the fewer of the items are 
stocked, and the greater should be 
the opportunity of the smaller sta 
tioners to take mail orders 
Simplifies Ordering. 
3—In busimesses 


most retail 


there ar jobbers wh catalogue 


with short descriptions many ot the 


manufacturers’ items, but this 1s 
less true of the retail stationery 
business than of others Chere are 


fewer wholesale houses which do a 


nationwide business, for retail sta 


tioners as a rule deal with specialty 


hanutacturers direct, although it 1s 


less convenient to do business this 


wav by 


the large numbe1 
handled 


dealet1 


reason ot 


vhich must be 


. , 
or orders 


In other words, 1f the coul 


order through one concern such as 
i. wholesaler evervthing that he re 
‘onside 


quires, there would be 


able saving in time and clerical la 


bor. There is, however, a certai 


saving to the public by reason of the 


fact that the dealer does not pay 


jobbers’ commissions but orders 
direct from the factory. 

4+—The larger stationers and of- 
lice outfitters can afford to maintain 


a catalogue and to employ an order 


clerk with what amounts to a 
library of the immense number of 
odd sized” catalogues, circulars, 


price lists, ete., issued by the manu- 
facturers and to classify and index 
this material and file it for quick 
The small dealer, how- 
ever, cannot afford to do this and it 
is the intention of this plan to 


reference. 


standardize this service for all sta- 
tioners and to give a quick index in 
one volume the entire 
held. 
Sheet Size Standardized. 

5.-In carrying out the plan, the 
manufacturers will print the re- 
quired information on standardized 


These sheets will in- 


covering 


list of sheets. 
items the manufacturers 
produce for the stationery trade 
line-a-item, 
thus, item number, name of article, 


clude all 


numerically arranged 


unit price. ‘The proposed sheet size 
is 8!ox11, two or three columns to 
a page with readable heavy faced 
tvpe, making it possible to list fifty 
or sixty items to a column, 150 to 
200 to a page and 300 to 409 to a 
sheet 

6.— These sheets will be prepared 
by the various manufacturers and 
sent to the National Association to 
be distributed among their dealer 
inembers. They can be secured, of 
course, by any dealer not a member 
of the association on application to 
the manufacturer. However, the 
dealer members of the association 
will automatically receive these in- 
dex sheets and all revisions from all 
the manufacturers and will be urge | 
to retain and properly file the sheets 
and teach their employees to use 
It will bring to their 
complete service that 
vould cost them thousands to com- 


the service. 


ounter a 


pile and maintain privately. 


Unit Prices Given. 
7. Price—The unit prices ou 
these sheets that are printed by the 
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several different manufacturers are 
the same prices that these manufac- 
turers, the dealers and the public 
are familiar with. Therefore, they 
cannot be uniform, as some will ve 
net, and some list with various trade 
but unit 


prices which the dealer can now as- 


discounts, they will be 
certain only at the expense of con- 


sulting numerous and often bulky 


catalogues. In other words, the 
Association knows nothing about 


nor makes any recommendation as 
to the price that the manufacturer 
puts on these sheets, net, list, or 
otherwise, or no price at all. 
Index Condenses Lines. 

8.—Many manufacturers’ cat 
alogues, circulars, etc., are elab 
orately illustrated, and the use of 
the 
length for the use of the dealer and 


Often 


item shown and described at 


the public as well. ten to 
thirty pages of descriptive matter 
are used to describe one or two of 
the items that for ordering purposes 
would take up only two or three 
iines in the Compendium that 1s 
now being worked out. 
Flexible Filing. 

9 —The 
that come to our dealers indexing 
the items that they do not handle 


manufacturers sheets 


can be set aside or put in a separate 
file so as not to overburden the bind- 
er carrying the live imformation. 
For instance, if a stationery store 
does not handle filing cabinets, these 
filing cabinet index sheets would 
not be included in the regular index 
The national index or compendium 
is more for the buyer or department 
manager's use than that of the sales- 
man. ‘Therefore, it 1s properly 
made letter size and is too large 
for pocket use. 

Educational Sheets Feasible. 

10.— The 


permanent or 


\ssociation may print 


any statistical intor- 
mation that they wish to become a 
permanent record in the National 
Index, and furnish it to the dealer 
the same as they furnish the manu 
facturer’s index sheets, methods of 
cost finding, statistics, freight rate 
tables, discount tables, and any oth- 
er information that the large dealer 
has now, and which should be com- 


municated to the small dealer 


SUGGESTIONS TO THOSE WHO 
DEAL IN OFFICE FURNITURE 


Importance of a Thorough Understanding of the 
Lines, Their Construction, Their Quality, and the 
Difference Between Goods Differently Priced. 


N THE office furniture depart- 
ment even more than in the de- 
partments handling staple goods 
the salesman should be equipped 
with adequate knowledge concern- 
ing the features of every article, 
including the supplies for the filing 
filing desks, 


that 


cabinets, card cabinets, 
etc. To a considerable extent 
salesman 1s the most successful who 
most thoroughly understands his 
lines and applies his knowledge with 
the work of 


fresh enthusiasm to 


every day. Knowledge is the light 
that guides every move in selling 
knowledge that can 


well rounded 


not be caught nor cornered ; and this 
implies many hours of study, work 
and demonstration. 

It is now admitted that no one is 
qualified to sell office furniture until 
he can explain clearly the difference 
between apparently similar pieces 
which are sold at different prices 
and make the purchaser understand 
why the article bearing the higher 
price carries with it the better 
quality. 
the 
the 


In order to be competent 


salesman should understand 
commoner woodworking processes ; 
able to tell 


why certain desk and table tops are 


he should be how and 
built up or veneered; why five ply 
the 
customer conceives the notion that 


is preferable to three ply. If 


he wants a solid piece of oak or 
mahogany for a desk top, the sales- 
man should be equipped with the 
information which will lead the cus- 
tomer to tavor the veneer instead. 


lay, 


This is done somewhere every da 
but never by men who don’t know 
what they are talking about. 
If a man would sell desks suc- 
cessfully he must know about them 
-how they are built—how the lum- 
ber is treated—and be able to show 


the points of difference between 


desks which may be nearly alike in 


appearance but not in price. He 
should, if possible, visit a desk fac- 
tory and get a mental picture of a 


desk from the plain lumber to the 


finished product. Is the leg of a 
sanitarv desk solid or not? If not, 
why not? What are the features of 
a desk drawer that the dealer should 


What special 


convenience and. utility 


be proud to show it? 
features of 
have the desks on your floor 

If the salesman is selling a chait 


he should be able to demonstrate it 


intelligently. If the customer 
jects to the price, then should the 
salesman show that it costs more to 


build a chair in proportion than to 
build a desk, 
cause so much of 
the 


filing cabinet, etc., be 
the 


manufacture 


lumbe1 
chased for 
chairs has to be rejected, for 


Who can 
tell why it is difficult to match a 


making is a jealous art. 
chair and a desk, and why a stain 
that will do for a desk will produce 
quite a different shade on a chair 
made of the same kind of wood 
This knowledge and much else all 
fits into the art of selling, not every 
time a sale is made, but occasionally 
In the 


sale of filing cabinets 


knowledge of the goods is essential 


Each line has its “talking points’ 
which the salesman must understand 
forward and back. He should know 
where his line may not be predomi 
nantly excellent and steer his talk 
so as to avoid comparisons. No one 
line embodies all the merits. 
l‘inally, the field of filing supplies 


offers room for long and intensive 


study, but the work will be well 
rewarded. Chere are now schools 
of filing which teach systems and 


prepare the student as an efficient 
the 1 F 


office. Knowledge of 
filing systems and the different 


unit in 
ing supplies is a valuable asset to 
the salesman, for the demand for 


supplies is constant. 
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Plates etc. Expert i 
Call Central 0534 
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ildaditititeshy = 


Let us help you prepare 
printing that has the 
Selling punch without 
excesSive cost. Our 
own plant is thoroughly 
equipped 


S.D.CHILDS £CO. 


136 S.Clark St. Chicago 
Call Central O534 





THE DEALER’S ADVERTISEMENTS 


the intention 


here to attempt the discus- 


T IS. hardly 








sion of the principles of 
advertising. We 


state the obvious, and probably shall, 


good might re- 
since the best tools very often lie 


closest at hand. In the main, it is 


our intention to show how various 


dealers advertise in this field. From 
time to time there will be some com- 
ment and perhaps a suggestion here 
and there. But we carry no club, 
because our vulnerability is exposed 
too patently. We believe in peace, 
for our own sconce is all too thinly 
protected. 

successful ad- 


One of the most 


vertisers in this country was John 


Wanamaker of Philadelphia and 
New York City. Hundreds of thou- 
sands of people every day used to 
read and still do read the advertise- 


Wanamaker 


ot because they are anxious to buy 


ments of the stores, 


all sorts of merchandise, but be 


cause every Wanamaker advertise- 


ment is news and makes good read- 
ng. Apropos of this, we repeat a 
little editorial which appeared in 
md Art Shop for Decem 
“The News Value of 


\dvertisements” : 


mT Gift 


ber, entitled, 


the side of 


one of its advertisements recently 


“In a column down 
published in the New York papers, 


Wanamaker’s printed some of the 


meatiest true-talk that has appeared 


Being Some Suygestions from 
the Wanamaker Stores, with a 
Few Examples of Continuity 
in Advertising by a Chicago 
NOTE 


Office will be glad 


Appliances i 
to receive specimens of dealers’ advertis- 
ing. particularly such advertisements as 
have produced satisfactor results 

Comment will be made upon all spe 
mens, some of which will b shown in 


reduced reproductions 


in a decade on the general subject of 
retail publicity. 

‘Here is a striking extract from 
this real call to action that no sellers 
of merchandise can afford to ignore: 

“*Wanamaker advertising 
itself 


never 


forces upon you. It never 


strives to sell. It seeks to help you 


It is informative, 


to buy. not argu 











ou need it for 
ey office get it at 


CHILDS 


COMPLETE 
STATIONERS 


Big Stocks 
Prompt Service . 
Prices Always Fair 








mentative. It is co-operative, not 
combative. 

**There is no big stick in Wana- 
It may use big 
type or big space occasionally, but 
only when the importance of the 
news warrants it. 


maker advertising. 


cece 


Wanamaker advertising is not 
type, not pictures, not brag, not in- 
It cares 
not so much about typography and 
artistic make-up, except to make 
announcements easily read, pleasing 


sinuation, not domination. 


to the eye, and easy to understand. 
lt cares greatly about clarity of ex- 
statements, 
helievability of the news—the help- 
fulness it can give the people in buy- 
the service it can render as a 
true expression of the store and the 


pression, accuracy of 


y 
Ing 


merchandise.’ 

the news in advertise- 
* continues The Gift and Art 
Shop—‘the news that will help peo- 
ple to spend their money as advan- 
Don't push 
the people of your community into 
buying your goods. They may buy, 
but they will consciously or uncon- 
sciously resent your methods. Lead 


“Give 


ments, 


tageously as possible. 


them into buying by appealing to 
their reason and you will make them 
permanent friends who will give you 
the preference when they are in the 
market for the sort of goods that 
you sell. Give the public the news.” 

All of which is pretty good advice, 
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the core of which is: Tell the news 
about your merchandise. Tell what 
it is; what it sells for ; where it came 
from—in short, tell the people the 
things they want to know. Every- 
thing is interesting if he who tells 
about it is himself interested. 
However, there is more than one 
kind of successful advertising. All 
publicity of a favorable sort reacts 
as advertising. Here is what a 
widely known house in Chicago has 
been doing by way of publicity dur- 
ing the past year: 
Every other day for twelve 
months S. D. Childs & Company of 
Chicago have run small advertise- 
ments in the Tribune. 


These consist of five electrotypes, 


Chi ago 


four of which are reproduced here, 
presenting messages from their sev- 
eral departments. 

L. F. 


tising in charge, says that for a sta- 


Childs, who has the adver- 


tionery store he believes in advertis- 
ing just as he believes in insurance. 
In a large city the stationer should 
returns 


not expect to trace many 


except on specialized advertising, 
where some particularly attractive 
offer is made. “Advertising,” 
Mr. Childs, “is an introduction. It 


in most 


said 


can be no more than that 
cases, particularly with an estab- 
lishment which deals in a multitude 
of items which cannot be listed in 
detail. It is service after introduc 
tion that counts in business building 


“We may liken day-by-day adver- 
tising to sending out a salesman to 
call upon new prospects. He may 
work a week and make only one sale, 
and on that basis alone he has not 
paid for his salt; but if his one sale 
has brought us in touch with some 
one who becomes a steady and 
profitable customer, the house is 
well repaid for the money spent on 
the salesman. ‘The salesman can not 
provide the service that holds the 
customer, neither can an advertise- 
ment. The organization within the 


store must attend to that 


“We make use of these small cuts 
in other ways than in newspaper 
publicity,” continued Mr. Childs. 
“We use them on blotters which are 


sent out to our mailing list as sam 











Childs blotters. We 
nounce on each the price of the blot- 


ples of an- 


ters per dozen and per box of 


twenty dozen. Then we have pre- 
pared a small booklet in which these 
five cuts are used along with ap- 
This book- 


let we have sent out to a carefully 


propriate text material. 


selected mailing list containing 15,- 
000 names.” 

The booklet referred to by Mr. 
Childs is three and one-half by six 
and one-quarter inches and contains 
twelve pages. It is entitled, “What 
Childs Will Do for You.” 
is the title page and the last bears a 


The first 


list of the company's officers and 
directors. The page pre- 
sents the printing department cut, 


second 
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and below it 1s the statement, “The 
advertisement you have seen in the 
Tribune.’ Then follows 


the 


Chicago 
the name of manager of the 
printing department, S. G. Van Ars- 
dell. 
is a little talk on “Effective Print 
ing.” 
lowed en the succeeding pages, the 


On the page opposite the cut 
The same arrangement is fol 


cuts for each department being used 
on the left hand page, with a few 
words regarding the department on 


the right. These departments in 


clude Stationery—Harry |. Coon, 
manager; Engraving—H. E. De 


Camp, manager; Rubber Stamps 
E. N. C. 


Good Will advertising novelties 


Beckford, manager, and 


Henry J. Duckgeischel, manager 


INCREASING THE NUMBER OF 
CALLS YOUR SALESMEN MAKE 


Discussing a Vital Problem of the Sales Manager 
Who Aims at High Production. 


A Reprint of the Article in Printers Ink Monthly for December 
by C. C. Casey. 


MONG 


ger’s standardized troubles 


every sales mana- 


is one that is a little more 





standardized perhaps than any of 
the others—-getting his salesmen to 
make enough calls. 

It is the pet trouble in most sales 
camps. Most sales managers sleep 
with it, dream about it, puzzle over 
it, swear about it, and—trv to 
solve it. 

When you get a salesman to make 
as many calls a day as he can, you 
have just about solved the problem 
of helping him make money for 
himself, and make himself happy 
with the results he gets, and there- 
fore you will have eliminated most 
of the bogey of labor-turnover so 
far as that salesman is concerned 
while he is making enough calls 

| haven't solved the problem. | 
have tried a lot of ways. I have 
never met a sales manager who has 
solved it, but if I do—well, I know 
where he can get a job 

Sales Contest Increases Calls. 

Many ways have been tried. The 
sales contest is the most used, and 
accomplishes some good, because it 


gets the “big boys” interested in the 
play side of work. 

The commission plan of selling is 
designed mainly to give salesmen an 
incentive to use every hour they 
have—and to protect the employer 
from direct salary loss if he doesn't 

But the commission plan doesn’t 
really even help solve the problem 
still too 


calls, and merely “quits” sooner. 


lhe salesman makes few 
In analyzing the problem recently 


to get at the reason for the sales 
man laying down the job, it o« 
curred to me that the solution lies 
in the elimination of the resistance 


which the salesman meets 


Dull Routine in Selling. 


Selling is wearing, dulling, dis 


couraging work. When a printer 
uses his power paper cutter often he 
must re-sharpen the knife every day. 
because the knife gets dull. 


The 


because of 


paper cutter knife gets dull 


the resistance it must 


meet in cutting through piles of 


paper. If vou could eliminate the 


resistance, the knife wouldn't get 


dull. A paper cutter could cut “but 
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ter” all day long for weeks without 


getting dull. 

When a salesman calls on twenty 
prospects in a day, and gives all of 
them the best he has, meeting the 
objections and overcoming the re- 
sistance he meets in nearly every 


office, he must have a diamond- 
edged selling talk if it is not to get 
dull. 

Sales Resistance Wears. 


he resistance he has to meet 
would dull the peppiest selling talk 
that ever was invented. Sales con- 
tests and high pressure managing 
methods keep the salesman going all 
day long (sometimes), but they use 
up a tremendous toll of energy. 

lo keep going without too great a 
waste of energy, a salesman must 
have some means of re-sharpening 
If he 


is to keep going from day to day and 


his selling talk between calls. 


week to week, his selling talk must 
be re-sharpened every day, or even 
between each two calls. 

That is one reason why married 
men make the best salesmen. They 
have an incentive to work and 
think, and they often have at home 
a wife whose keen, fresh mind helps 
them to re-sharpen the old selling 
talk every day. 

Smooth Paths Increase Calls. 

\ny plan which will reduce the 
resistance, even a little, will auto 
the number of 
\ny 


resistance 


matically increase 
calls the salesman will make. 
thing that increases the 
will reduce the number of calls. 
human. 


Salesmen are They re 


sist resistance. Always they are 
alert to any means of escape from 
undue resistance. A large propor 
tion of the labor-turnover is merely, 
the expression of the salesman’s de 
sire to find a job where the resist 
ince is less. 

Phis effort to tind a selling propo 


a smaller toll ot 


sition which takes 
energy itself decreases the number 
if calls, because this search and the 


ontinual mental energy used up in 
studying other propositions reduces 
} 
? 


the energy the salesman has left for 


other work. 
Author Points the Way. 
Chis article can carry only a sug- 


wav of reducing the 


vestion ot one 


a field clearing 


sales resistance. It can’t solve the 
problem, though it is helping solve 
it in our organization. 

Genius Commands Market. 

If I ever become a got rd enough 
inventor to invent a solution for the 
problem of getting salesmen to 
make all the calls they have time to 
make, I'll put up a little sign and 
watch sales 


sit down to managers 


“wear a path to my door.” 


In studying the possibility of 
using junior salesmen some time 
ago, we hit on the fact that the 


junior, by digging up prospects tor 

the senior salesman, does three 

things : 
Functions of the Junior. 

l. He absorbs much of the resist 
ance and anguish of selling, by 
acting as a buffer between the 
salesman and his prospects. 

2.— He the 
regular salesman, by digging up 

the 


prepares way for the 


and 
them 


sorting out 
the 


prospects 

best of for senior 
salesman to call on 

3.—He puts the senior salesman 1n 
to the position of having to tell 

junior—" Here, 


You are getting too many 


his you, slow 
up! 
good prospects”—or of getting 
out and following up all of the 
prospects the junior has dug up 
for him. 
Juniors are usually men whose 
“skins” have been leatherized by a 
salary arrangement, and it makes no 
real difference how their work turns 
out because they are not expected 


to make any sales, anyway. They 


can take the rebuffs like a duck takes 


rain and the wear and tear on them 


IS not so great. 

Physical Wear vs. Mental. 
Usually also the work cut out for 
the junior is simple work, and re- 
quires less use of real energy. A 
man cat 


use his legs—atter he gets 


used to it—with comparatively little 


fatigue It is the high pressure 
mental energy that makes a man feel 
“done” for the day. 

| once heard a story about a big 
man, physically. which illustrates 
The man was put out in 
He 


ould handle bigger rocks than any- 


and all in all. could do 


the point. 


away rocks 


Tre else 


twice the work of any other man on 
the job, without fatigue. 

It rained one day, though, and the 
boss put him down in a cellar to sort 
apples—throwing the good ones in 
one pile and the specked ones in an- 
other pile. The job was one which 
ought to have taken about an hour, 
but at the end of three hours he had 
not come up. The boss went down 
and found the giant just about all 
in from his exertions. 

Mental Work Wearied Giant. 

Inquiry revealed the fact that the 
mental energy of deciding which 
each apple belonged in— 
the strain on his judgment—had 
used up all his physical energy. 

The junior’s work is usually light, 
energy is con- 
His part of the proposition 
does not stir up the resistance that 
the senior salesman has to meet in 


pile 


so far as mental 
cerned. 


vetting an order. 
Junior Paves the Way. 

Yet the junior, by taking lines of 
least resistance, uncovers a lot of 
good live prospects, and thus pre- 
pares the way for the senior sales- 
man. 

| had a talk recently with a Bur- 
roughs Adding Machine Company 
salesman, who used two juniors. 
surroughs men hire and pay their 


own juniors, and manage them. 
This salesman had one junior who 
did nothing except canvass for 


“demonstrations” on a retail prop- 
osition the salesman was pushing. 
Quota for Junior. 

lhe junior needed to uncover only 
four “demonstrations” a day. The 
demonstrations were only an ex- 
planation of a special accounting 
system the salesman was showing 
In effect, the sales- 


the prospect. 

man was just a “service man,” for 
the prospect could not do other than 
profit the demonstration, 
whether or not he later became in- 


surroughs plan of 


from 
terested in the 
using the system. 
This the 
comparatively easy. 


junior’s work 
He had noth- 
only asked an 


made 


ing to sell, and he 
opportunity for his senior to give 
something away. 

Obviously it took comparatively 
little energy for the junior to get 
permission of the senior to go into 


, 

















four stores in the course of a day 
and outline the accounting plan he 
was pushing. Then the salesman 
himself didn’t have to fight for per- 
mission to show the plan. He saved 
all that mentah energy for the real 
work. 
Speeding Up the Senior. 

If his junior had dug up eight 
appointments a day, the senior prob- 
ably would have found time and a 
way of getting to them all, because 
he had to pay the junior and he 
would hardly have called his junior 
down for doing too well. 

But the demonstrations a 
day was far more than he ever 


four 


could have made if he had been go- 
ing out himself on a cold-canvass- 
call basis as the junior was, to dig 
up prospects. Even if he had suc- 
ceeded in getting the same number 
the 


of demonstrations, energy he 


used in getting them would have 
greatly reduced his effectiveness in 
making the demonstrations 
He hired his juniors to prepare 
the way for him, but in effect he 
worked for his juniors instead of 
them working for him, because he 
had to take care of all the prospects 
they dug up for him. 
Postage Stamp a Junior Salesman. 
Advertising is a form of junior 
“salesman.” In the specialty field 


a mail campaign, for example, 
mailed directly ahead of the sales- 
man, is certain to reduce the resist- 
and the 


If it be a kind of mail ad- 


ance make senior’s work 
easier. 
vertising which brings inquiries, the 
inquiries then become “junior sales- 
men,” managing the seniors by pre 
paring so many prospects that they 
must work pretty hard to take care 
of them all. In a field where only 
a single class of prospects is called 
on, plumbers for example, the trade 
journals may be used to prepare the 
way ahead for the salesman. 

Pacemaking the Salesman. 

It is not so much a matter of what 
form the junior salesman takes, so 
long as he goes ahead of the sales 
man and prepares the way for him, 
thus reducing the resistance—and 
especially if it can take some form 
which keeps the salesman on his 


toes to keep up. 
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THE SITUATION ABROAD 


Prominent Export Manager Reveals Conditions in 
Europe and Notes Signs of Gradual Revival. 


By A. Marquardt, Advertising Manager, The Conklin Pen Manufac- 
turing Company, Toledo, Ohio. 


HERE is no question but 
what the 
uation in Europe is under- 


commercial sit- 





going a gradual improvement which 
is fundamentally sound in spite of 
the political chaos. As we observe 
the political news through the col- 
umns of our daily journals we are 
inclined to look upon the situation on 
the other side as thoroughly hopeless 
and that business is at a standstill. 

It is quite unnecessary to try to 
discuss the political side of the ques- 
tion, because each country has its 
decided views, based upon its own 
national interests. For us it is a 
complex question, but the best in- 
formed predict that a favorable so- 
lution will be reached. 

The thing that we are interested 
in as manufacturers is the business 
situation and the possibilities for 
developing and turthering the sale 
of American products in European 
countries. It is true that in a gen- 
eral sense business activity in all 
these countries is below normal, but 
we must not forget the difficulties 
through which Europe has gone 
the collapse of her exchange—and 
in most instances the decidedly un 
favorable balance of trade. 

The benefits we are enjoying in 
this country through our business 
activity are to some extent the result 
of the unfortunate position of Eu- 








A. MARQUARDT 


rope for the past several years, but 


some day when these conditions 
change and Europe again approaches 
a state of normalcy we may find 
business conditions here not quite 
It is then American 


had 


developed an export business dur- 


so favorable. 
manufacturers will wish they 


ing their “fat”’ 
Most of the countries are making 


years. 


heroic efforts to keep the operations 
of their governments as nearly with- 
in the limits of their budget as is 
Also they are doing every- 


possible. Vv 
thing within their power to encour 
age business within and beyond their 
boundaries. This means that those 
lines of industry who are establish- 
ing themselves NOW are going to 
the 


therefore, make it much more diffi- 


reap benefits later and_ will, 
cult for late comers to geta foothold 


when business conditions improve. 

Conditions Not the Same in All 
Countries. 

[t is difficult to apply a rule to all 

obser\ 

whicl 


Europe, 


of Europe. It was my 
during my recent trip, 
ered practically all of 
Balkan States 


the exception of the 
and Russia, that business 
countries was spotty. 

In some localities merchat 
a semi-luxury and semi-utility cha 
acter experiences slow sales, where 
as, prime necessities are in gre 


demand. Again there are communi 


ties where articles of luxury and 
novelties are in great demand. This 
is influenced by the industrial nature 


of the community, the populace be 
ing well employed because the 
factories are meeting 
Where indus- 


tries are enjoying good business the 


ucts of their 


with ready demand. 
their 


pec yple are spending 


money 
freely and the possibilities for the 
sale of American merchandise are 
very favorable. 

The wages generally are higher 


than during the pre-war times and 











the people are demanding a higher 
This 


means better sales opportunities fé 


standard of living. in turn 


r 
I 


\merican merchandise, also a better 
ypportunity for competing with 
home industry because of the in- 


creased cost of production in those 


countries. It is true that some coun- 


tries are still producing merchan- 


dise at a cost that is below American 


osts, but the leveling process is on 


the way. In time it will be more 


evenly balanced and the opportuni- 


ties will likewise be more evenly 


divided. This simply indicates that 


each country has its own commer 


cial problems to work out. 
During my travels I had plenty 


of opportunity to discuss business 


conditions with our dealers, both 


wholesale and retail, and in quite a 
instances | 


few was surprised at 


the 


the interest shown 1n certain Ameri- 

can products that have not yet found 

their way into Europe in any great 
The trade 


volume. to look 
to America for 


seems 


new ideas and it is 


for the American manufacturer to 
so present his merchandise that it 
will fit in with the sales customs 


and temperament of the people. 
Britain Looks for Better Times. 
Generally speaking business con- 
ditions in most European countries 
are better than they were last year, 
and the year previous, although as 
already stated some communities are 
suffering more than others, due to 
the political situation as well as to 
local conditions. For instance, Eng- 
land has to solve the unemployment 
When I left 


approximately two and 


question. England 


there were 
one-half million men out of employ- 
and the 


ment fear was expressed 


that this figure would be increased 


to 


four million during the coming 


winter. However, the government 
expected to relieve the situation by 
appropriating fifty million pounds 
for the improvement and construc- 
tion of public utilities. England is 
primarily a manufacturing and ex- 
the fact that 
some of her good customers of Cen- 


porting nation and 
tral Europe, also Russia, are not 
buying in volume, due to the depre- 


ciated currencies, has been responsi- 


(Continued on page 76.) 
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At which we gather the old boys about 


vents of the 


little 


the round table, discuss @ 


years gone by, along with a bio- 


graphical history; and crown these vic- 
contests with the wreath 


tors many 


George E. Ramskill. 
HE gentleman whose portrait 
the to this 


sketch qualifies as a pioneer in 


adorns caption 


the stationery industry. On Febru- 


ary 2 next he will have entered his 
thirty-eighth year with the Denni- 
son Manufacturing Company. 

Mr. Ramskill was born at 


England, 


Black- 
burn, Lancashire, and 
came to the United States in 1886. 
After spending a short time in the 
East, he came to Chicago in Decem- 
ber of 1886 and for a time worked 
for the Methodist Book 
hae & \fter the holiday 
Ramskill 

job. He 
the old 

Farwell building at Madison street, 
which housed the Y. M. C. A. Here 


he learned that the Dennison Manu- 


( oncern at 


eZ 


week. 


rush was over, young 


found himself out of a 


spent his leisure time in 


facturing Company wanted a boy 


and he took the stairs four steps at 


a time to get there ahead of the 
crowd. He was hired and on Feb- 
ruary 2, 1887, became general office 


boy for the Dennison branch, then 
located on Wabash avenue, second 
floor, opposite the old Clifton house. 
After two or three years he was put 
in charge of the collection depart- 
ment, remaining about eight years. 


He then became store salesman, 
later going on the road, traveling 


West through Nebraska. He 
next made city salesman and since 
then Mr 
the 
partment stores, wholesale jewelers 


Was 


Ramskill has been calling 


on commercial stationers, de- 


and jobbing houses, covering the 














GEORGE BE. RAMSKILL. 


territory north to the river, south to 
a little below Van Buren street and 
west to Clinton street. 

It was Mr. Ramskill who first 
discerned the possibilities of the 
Dennison line in stationery stores. 
He is a familiar figure in the sta- 
tionery establishments of Chicago 
where he is known among the clerks 
as “Dennison’s Man.” 

During his service with the com- 
pany, the Chicago branch has had 
several different locations. It tnoved 
from 144 Wabash te 109-11 the 
same street, at the present site of 
the Charles A. Stevens & Bros. 
store. The next move was to 90-92 
\Vabash avenue, on the present site 
of the Garland building. Then the 
establishment jumped to 128 North 
Franklin street and finally to 62 
East Randolph, the present location. 

Mr. Ramskill many 
old time stationers. When he first 
came to Chicago in 1886 the sta- 


remembers 


tionery houses included the John 
Morris Company, P. F. Pettibone 
& Co., S. D. Childs & Co., George 
EK. Marshall & Co., J. M. W. Jones 
& Co., Skeen & Stuart, Mark D. 
Rider, Cameron, Amberg & Co., 
|. \W. Middleton, Keen & DeLang, 
Shea Smith & Co., George E. Cole 
& Co., and Koelling & Klappenbach. 

\mong the wholesalers were Jen- 
sen & McClurg, S. A. Maxwell & 
and the Western News Com- 
pany. 

The society stationers include: 
Montague Bear & Co. and Metcalf 
& Co. 


Co. 
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THE TELEPHONE 
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UMMED stickers with the name and 
c. telephone address of the store may be 
used to advantage by retailers Properly 
handled, they can be distributed with assur- 
ance that they will be pasted on the front 
cover of the telephone book, where they will 
always be in sight. Use a stock that con 
trasts with the cover used by the local ex 
change. Provide delivery boys with a sup 
ply, and have them attach one to every tele 
phone book in the offices, stores and homes 
they reach. Enclose some in an envelope 
with every package carried out of the store 
by customers. Let the envelope suggest that 
the customer place the sticker on his tele- 
phone book for his convenience 

The quarterly or semi-annual issues of 
telephone directories afford an opportunity 
to get in touch with every customer or 
prospect 

Dealers located in large cities, with re 
stricted trading radius, might have the de 
livery boys make a systematic visit to all 
offices and stores on days when business is 
quiet. A polite request to have a look at 
the telephone book will be refused seldom 
The sticker is attached in an instant, and 
this action will often arouse curiosity, and 


pertinent comment 


PFATIONERS who use motor delivery or 
S wagon service may find a helpful sug 
gestion in the plan of a Chicago retail store 
which delivers to all points within the Chi 
cago suburban district. The delivery sheets 
for each car are listed in the order of the 
route. The form shows a tentative time of 
arrival at all addresses listed. If it is neces 
sary to get in touch with a driver, a tel 
phone message can be made to reach him 
within fifteen minutes in most cases It 
sometimes happens that a car on a long 
route can be intercepted to take on an addi 
tional delivery of a rush order that reached 
the store after the trip was started. In this 
case the driver is called at the most con 
venient point on his route sheet, and told 
that an additional package will meet him at 
a point further along. The rush delivery is 
dispatched by boy or motor cycle and in- 
stead of having to make a special trip to 
the individual customer, it is merged with 
the parcels on the regular run. 


<--> 
SERS of the telephone in the various 
departments of the J. K. Gill Company, 
Portland, Ore., have a constant reminder 


before them of the elements of good tele 
phone manners. Surrounding the mouth- 
piece of the telephone transmitter is a cir 
cular cardboard, with the following admo 
nitions: “In answering this phone name your 
department Don't say ‘Hello’ Put 
the ‘Smile’ in your voice Place your 
hand over the transmitter when calling a 


person to the telephone.” 


Links in the Chain of the Day’s Sale 


ERE’S how a department in a smal 
Illinois city handles its requests tor 
remittances: “Successful business dem: 


prompt collections and prompt payment 
We request prompt payments in the same 


courteous spirit in which we solicit your es 
teemed trade Both are necessary to our 
success.” This gentle way of saying “please 
remit’ has worked very successtully 


ANY stationers have some ot their 
M stocks on the second floor Che ele 
vator can be used to feature goods sold on 
the main floor while customers are on thet 
way to the furniture department, which may 
be upstairs. A small showcase near the top 
of the car, where it will not interfere with 
the passengers, can be used for small items 
The display should be changed frequently 
It should be illuminated from within, as the 
car lighting is not advantageous for mer 


chandise display s. 


TOTHING discourages sales as much as 
the unfamiliarity of the store clerks 


with advertising that is done in newspapers 


atalogues, and direct mail pieces \ cus 
tomer is invited to the store—that is the tn 
tent of the advertising If the clerks he 


meets do not know what ts being oftered 
particularly if at a special price—the pros 
pective customer loses the interest inspired 
by the advertising if a store is using the 
newspapers, post a proof of the ad on the 
bulletin board, or common meeting place 
the store. If catalogues and folders are sent 
out, see that every employ ee receives a cof 
ind understands what is offered 
<--> 


\TING an advertisement before it is 
R printed was advocated by Prof. L. N 
Flint, of the advertising department 
versity of Kansas, in an address before re 
tailers He suggested that the following 
questions be asked before O.K.ing an a 
vertisement for publication 

Will the ad be seen Not necessarily by 


everybody, but by the people you are at 


Will it be read Is it newsy, timely 
teresting: 
Will it create desire Is it plausible 


thoritative: 

Will it be believed Is 1t sincere and con 
vincing? 

Will it get results in actior Is ’ 
pointed toward one decision 

\re the headlines as effective as possible 


\re illustration and ornament properly 


used? 
Is the arrangement of text matter satis 
factory? 


“If an advertisement will grade ninety per 
cent under these tests,” according to Prot 
Klint, “the chances are that it is making 
money for the firm which buys the space and 


pays the hill.” 
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RECORDS OF SUPPLY EXPENSES 
AND PURCHASES 


How the Taylor Store 


Keeps 


Them — Simple, 


Effective System Assures Economical Handling of 
Buying Problems. 
By Harry B. Vensel, Purchasing Agent, The William Taylor Sons & 


Co., Cleveland, 0., in “The Supply Buyer’ for September,* Published 
Monthly at 205 Caxton Building, Cleveland. 


Note.—/n Mr. Vensel’s article in “The 
Office Supply Buyer” all af the diagrams 
The 
clearly describes the sys- 
taken the liberty of 
here.—Ed. Office 


mentioned in the article are shown. 
text, however, 
tem, so we have 
omitting the diagrams 


ippliances. 


A 


its seventy-five 


FEW simplhtied forms, a Comp 
clerks 


make it easy for our store, with 


tometer, and two careful 


merchandising  sec- 


tions and its administrative offices, to 


keep close watch upon the proper dis- 
tribution of the cost of supplies and at 
the same time, assure the prompt pur- 
needed materials. 

Requisition the Basis. 


has its 


chase of 


begin 
An 


must au 


end 


Che 


ning in our standard requisition. 


accounting 


assistant buyer of a 


the 


section 


thorize order, and the floor man 


ager in charge of the section must ap 
prove it before the order is turned over 
taken to 


making 


to the boy to be 


the 


messenyvecr 
stockroom employees 
out the requisition as well as those au 
thorizing and approving it know that 
ounting is made of all 
Across 


“Surplus Means 


an accurate ac 


the materials ordered he bot 
tom is a reminder 


Waste; You Are 


necessary Expense 


Responsile for Un- 


Check 


signing.” 


the above 
And at the 


form are six columns 


carefully before 
right side of the 
for making charges against the section 
the The first 


olumn its unit 


delivered 
listing the 
the 


umns carry key letters and figures, un 


for supplies 


for cost of 


each item ordered; other five col 
der which the proper total charges are 


Thus S5-81 would be paper 
S$5-83, printed 
forms S5-84, 
books: miscellaneous. 
Distributing Charges for Supplies. 
When the 


stock-room, the 


entered. 
and twine; S5-82, boxes; 
and sales 


S5-85, 


stationery; 


the requisitions reach 
man in charge, in fill 
ing each order, not only checks off the 
the 
the materials taken out of 
and loaded trucks f 
This he 


upon 


items but likewise enters proper 
charges for 


stock 


livery. 


upon rr de 


can do quickly be 


cause each bin or section is at 
tached a small yellow price tag, which 
the the unit of the 
material This cost 


tual cost, as 


gives cost and 


stored there unit 


is based upon a shown in 


the supply purchase record. Perhaps 
it ought to be added here that all ma 
terials handled by our department are 
listed and stored conveniently, accord 
ing to stock numbers. 

After the requisitions have been filled 
and the charges for the supplies en 
tered, the day’s batch is sent to the pur- 
chasing department headquarters, 
where they checked 
the accounting department for totalling 


are and sent to 
and entering upon the expense records. 
Expense Record for Each Section. 


There a girl with a Comptometer 
soon tabulates the supply expenses for 
each division of the store. These to 
tals for each classification of supplies 
are then entered upon the supply-ex 
pense sheets. A sheet with spaces to 
list one month’s account is kept for 
each section Numbers representing 


the days of the month run down the 
left Che the 


five 


the sheet. rest of 


the 


side or 
allotted to 
wrapping paper and 


page is classifica 
tions of supplies: 
boxes, stationery and printed 


books 
At the right of each column devoted to 


twine, 


forms, sales and miscellaneous. 


a classification is another for the entry 


cumulative charge Thus at 


the 


of the 


any time of month, the auditor, 


executive 
immediately see the 
of the 


purchasing other 


of the 


agent or 
store can 


expense of any section for any 
classifications on any previous day or 
the cumulative total for all the preced 
ing days of the month. At the end of 
each month the totals for each classifi- 
cation, as well as the total section ex 
entered. At 


has an 


tabulated and 
end of the the 
accurate record of annual and monthly 


pense, are 


the year store 


costs of supplies used by every divi- 


sion 


The value of such records can readily 


be seen They mean more accurate 


accounting. They mean more econo 
mic use of supplies by each section. 


Price Tag Serves Three Purposes. 


[These records and forms, however, 
ire closely linked with those used in 
ordering. The little yellow price tag, 
already mentioned as furnishing the 
unit cost of each kind of material in 
stock, in reality serves a triple pur- 
pose. It also lists the stock number, 
name of the article and the minimum 
number which, when reached, means 


that it is time to reorder the goods. 
When the minimum is reached, the 
stock-boy tears off the lower half of 
the tag, which, in fact, is perforated 
for this purpose in the center. This 
the boy takes to the stock-keeper, who, 
after making sure that an additional 
supply of that item is necessary, fills 
out a purchase request, which, with 
the piece of tag, he sends to my office 
for attention. In the meantime the 
upper half of the tag remains upon the 
bin or shelf as a notice that the stock 
of that particular item has been de- 
pleted at least to the minimum and that 
request for another supply has been 
sent along. 

Stock-Keeper’s Purchase Request Im- 

portant. 

The stock-keeper’s requisition for re- 
order is an important form in the buy- 
ing of supplies and serves a triple pur- 
pose, The upper section is filled 
out by the stock-keeper, who lists the 
commodity, stock number, supply on 
hand, average monthly issue of the 
material, the amount of the last order, 
cost per unit, date of receipt of last 
order, name and address of vendor to 
whom the last order was sent. 

If the purchase request calls for any 
special equipment or supplies requiring 
the approval of the general manager or 
other official, there is plenty of space 
for such approval and remarks. 

Space is also allowed for specifica- 
tions and special instructions about the 
needed supplies. This section is filled 
in by an assistant or myself. 

Record of Bids. 

Che lower third of the sheet has 
lined spaces for naming the vendors 
from whom bids are requested, their 
prices, delivery dates and terms. Space 
is likewise allotted for entering order 
number, name of vendor to whom the 
order is sent, quantity, date of deliv- 
ery, shipment instructions and the sig- 
nature of the purchasing agent. 


too. 


In handling this sheet, I usually fill 
in the names and addresses of the 
sellers from whom I desire bids. The 
clerk in the department then sends out 
inquiries for quotations and upon re- 
ceiving the bids, enters them upon the 
sheet 

This purchase request form, it is 
seen, gives the history of the requisi- 
tion for supplies from the time it leaves 
the stock-keeper’s hands until the order 
for the material has been mailed. Thus 
on one convenient sheet many impor- 
tant things concerning the particular 
commodity are listed; and as soon as 
the order has been placed, the sheet, 
with the vendors’ bids stapled to it, is 
filed for possible future reference in 
checking up the order or in placing 
later orders. 

Prompt Follow-Up Provided. 
In sending out an order, our depart- 
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ment uses the form adopted by all de- 
partments of the store. The original 
goes to the seller. The first duplicate 
is sent to the accounts payable office, 
where it is held until the arrival of the 
invoice or the merchandise. It is then 
sent to the receiving department as a 
notification of the destination of the 
supplies. The triplicate form is filed 
according to the date of expected de 
livery in the stock-keeper’s follow-up 
file. If the 
day 


arrived 
upon the stock 
keeper finds the order form, which al 
delivery 


goods have not 


expected, the 
promised 


ways carries the 


date, in his maturity file. If the firm is 
a local one he immediately uses the tel- 
ephone im getting action on delivery 
If it is an out-of- 


from the vendor. 


town concern, the stock-keeper writes 


on the sheet, “Merchandise not re 
ceived—write,” and sends it to my of- 
fice. The clerk sends out a letter im- 
mediately. In this way we keep a 


close watch on orders and our follow- 
up is prompt. A third carbon is filed 
in my office for possible reference. 
Practical Supply Purchase Record. 
The 
into use 
This is a card 8 by 10 inches, ruled and 
At the top is 


supply-purchase record comes 


when an order is placed. 


printed on both sides. 


space for naming the item and list 
ing its stock number, account num- 
ber, and price unit, that is, dozen, 
gross or whatever the standard unit 
may be 

At the left side in properly ruled 
spaces the dates of bids, orders and 


receipt are entered. In the center is 


each vendor 


ordered. On 


space for the name of 


from whom goods are 
the right side entries of quantity or- 
dered, quantity received, unit cost and 
invoice are made. 


amount of each 


Simplification the Aim. 
Our store believes in simplification, 
that’s 
sys- 


and 
thus 


accuracy and_ efficiency, 


what we are aiming at in 


tematizing the work of the purchas 


ing department. The forms are so sim 
ple and readily understood that an un 
trained clerk can very easily learn to 
use them accurately and speedily. So 
far our experience with the methods 
here briefly described has proved their 


value 





SAID FRANK C. RAND 


Shoe 





President of the International 


Company before the St. Louis Associ- 
ation of Credit Men: 

The best way to keep down credit losses 
is to do what is hardest on earth to do: 
stick to the decision you have made in 
quiet, thoughtful moments. Many 
houses break every rule they make. . . 
Some merchant comes along with a big 
-rder—we break one of our rules to get 
his business—and then our whol: 
is gone. 


policy 


METAL MARKING DEVICE INDUSTRY 
IN CALIFORNIA 


The West Coast Has Developed Modern Plants 
for the Production of These Essentials of Modern 
Business. 


Being the Substance of an Article Written by S. Pels, Governor of 
Province No. 8, International Stamp Manufacturers’ Association. 


HE inception of the business 
become an im- 


industry 


which has now 


portant manufacturing 
of the country took place in the early 
seventies. The first concerns were es- 
sentially rubber stamp manufacturers, 
making metal specialties of some sort 
as a side issue. Metal specialties, how- 


ever, form a large part of the 
marking device industry which is be- 
that 


industry. 


now 


coming known under name in- 
& 


stead of the Con- 


this 


stamp 


cerns in line in California have 
total sales amounting to 
lions of dollars per year with heavy 
investment in and 


Most of these institutions have 


several mil 
machinery equip- 
ment. 
high-class sales rooms and splendidly 
equipped factories. 

What would the business public do 
without rubber stamps’ These little 
pieces of rubber do large amounts of 
work at a great saving of time. Most 
offices would be in a chaotic state if 
they had to write with pen or type- 
writer all that the rubber stamp does. 
In some banks a single rubber stamp 
is used from two to three thousand 
times a day or over a million times a 
year, and at the end of the year it is 
ready to repeat the same performance. 
Considering the cost of the stamp, it 
must be agreed that it is the cheapest 
piece of office efficiency in any insti 
tution. Properly made rubber stamps 
turhed out by 


nearly every instance will perform up 


modern factories in 
to the standard expected of them 
Another efficiency device is the sten 
cil usedin every shipping room, taking 
the place of the old brush and paint 
ing by hand. The box printing brand 
has made printing on boxes a possi 
bility 
made the 
cern making it is branded on the end 
this 
prints 


and now when shipments are 


advertisement of the con 


or side of the box. Following 


came the rubber brand which 
on corrugated boxes so that it is now 
possible to print in various colors and 
designs with large rubber dies on a 
corrugated surface, giving almost the 
appearance of lithographic printing. 
The etched name plate is a product 
of recent years and practically every 
manufactured product of any impor- 
tance has such an etched name plate 


on it. At the California 


present in 


there are over ten million etched name 


plates manufactured each year and 
Eastern competition has been practi- 
cally eliminated owing to the ability of 
local concerns to manufacture in large 
quantities 


The stamping industry is responsible 


for the beautiful brass and bronze 
signs which are now seen on practi 
cally every bank and business house. 


Nowadays signs are skilfully made and 
art plays an important part in their 
manufacture. It would hardly be pos 
sible for a concern to carry on an ad- 
vertising campaign without being sup 
signs for distribution to 


ported with 


various agencies and for other uses. 
Every commercial product bears a sign 
At election time the 
button 


become 


of some sort 
little 


dence and has 


celluloid comes into evi 
almost a nec 
essary adjunct to political campaigns 
hundreds of 


The 


one of the 
little products. 
check is 


modern 


This is only 


uses for these 


metal coin or almost indis 


pensable in business. Che 


tool room has tool checks The time 


keeper has time checks. Then we have 
soft drink checks, key tags, baggage 
checks, all made possible through the 
marking device industry 

This industry also produces the dat 
ing stamps of which there are several 
thousand styles made to meet almost 
any condition. 

The marking device industry of Cal 


ifornia is up to the standard of the 


industry in other sections of the United 


States, having high class establish 


Frat cisco and Los 


11 


Angeles as well as in the smaller cities 


ments in both San 


Californians and the people « the 
West generally should be proud of 
the marking device industry « this 


State. 








SAID ALBERT G. BURNS 


President of International Association 


of Salesmen in The Specialty Sales- 
man Magazine for December: 

Don’t wait for your ship to 
but go out and get it. De t let 
money be your first objective Let confi- 


dence and your future progress be you 


greatest concern. Remember, you 


are a representative of the greatest 


fraternity in the business world the 


salesman 
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WHEN LOUIS JOSEPH VANCE, AUTHOR, 
fined to His Bed by an Infected Arm, He had a 
Installed in his New York Home, so He Could ¢ 
Work {International Newsreel, Photo 


WAS CON- 
Dictaphone 
‘ontinue His 
as Usual 








Annual Dinner of Cincinnati Furniture Men. 

An enjoyable time was had by the Cincinnati Furniture 
Exchange at their annual meeting in the Cascade Room 

the Hotel Gibson, on the evening of December eleventh 
President Howard E. Scheid was toastmaster, and in his 
opening address urged upon thoss the erection of 
osition Building to perpetual 


present 


a Furniture Ex] become a 


market for the furniture manufactured in this city He 
stated that he was aware the project had often been 
yroached in this city, and as often failed, and that he had 
great hopes of at this time it would meet with success 
Several private markets had been started, but proved un 
uccessful. But he was in hopes that plans would soon 
be forthcoming and a permanent market in Cincinnati 
stablished His suggestion met with generous approval 


He said that Hon. Charles M. Dean, Collector of 
Revenue for this district, had been invited to 
meeting, but as he was sick, he would be unable to do so. 
Hon. Arthur L. Behymer, Postmaster of Cincinnati, was 
then introduced, and in a very eloquent talk, explained the 
methods used in the Postoffice. He was followed by Judge 
William D. Alexander, of the Municipal Court, and Judge 
George F. Eyrich, Jr.; Ex-Senator Charles M. Harding, 
Ben Loth, President of the Queen City Furniture Club, and 
Leon Lederer, President of the Retail Furniture Dealers’ 
Association 
The election 
Directors Howard E. 
Steinman, H. B 
der, Jr., 


represent the 


Internal 
addr ss the 


resulted in the election of the following 
Scheid, Charles Feuss, Jr., A. G 
Kemper, Fred Stille, August Brettschne1 
Joseph Sprengard, and George W. Schutte, Jr., 
furniture manufacturers. The Supply Men 
Charles Groene, Joseph Monter, Egidius J 
\lfred M. Eisen, Leo Folz and James Walsh 


electe d were 


Kuhlmann, 











LARNIN' THE YOUNG IDEA TO SHOOT Wallace 


Irwin, the Novelist and Poet, Believes in Machnical Aid 
for Young Students He is a Coronatyper Himself, So 
It Is Natural That His Sons Should Receive Instruction 


in the Use of the Typewriter {Illustration by Courtesy 


of the Corona Typewriter Company, Inc.] 








~~ ( 
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GOVERNMENT STATISTICIAN RELIES ON ABACUS FOR 
MAKING COMPUTATIONS.—Showing Joseph S. McCoy, who 
Forecasts Annual Revenues of the United States Government 
on an Abacus, or Suanpan, as it is Known in the Orient. 
Uncle Sam is Willing to Provide any Machine Known to Mod- 
ern Ingenuity for this Work, but Mr. McCoy Prefers the 
Abacus. The Illustration Shows that the Modern Filing Cab- 
inet, Roll Top Desk—and Even an Electric Fan—Appeal to Mr. 
McCoy {Photograph Copyright, 1923, by William Prickett 
Helm 

Income Expert “Figgers” With Abacus. 

Adding calculating no charm for 
Joseph S. McCroy, who prefers to use an abacus, or “suan- 
pan,” as it is called in the Orient. Mr. McCroy forecasts 
in dollars and cents the annual revenues from tax, tariff 
The Government 
any kind of modern equipment, expensive 
orate, required for this intricate work. Mr. McCoy 


which he operates at rapid speed 


and machines have 


and other bills introduced in Congress. 


would buy him 
and elal 
prefers to use his abacus, 
with one hand 

isy moments Mr. McCoy has a minia- 


than a dime, and mounted for use 


For home use at bt 


ture abacus, no larger 


as a tie pin. 

The abacus show: the illustration was bought by Mr. 
McCoy at Shanghai in 1904. He paid for it one Mexican 
dollar. During the intervening years he has computed the 
estimated value Federal income exceeding $25,000,000,- 
000 























ARD, Oakland. Calif., Girl, who, 
Blind from Birth, took the Course at the Less- 
man Business School in San Francisco, Became 
in Accomplished Typist and Dictaphone Expert 
and Has Won the Admiration of a Large Circle 
of Friends. Miss Ward Uses a Woodstock Ma- 
chine and Makes Fifty-five words a Minute 


from Dictation 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices 
of thas journal their headquarters. The staff at the matin office, 417 South Dearborn Street, Chicago, and the staff at 
the branch in charge of C. H. Everly at 1701 Pershing Square Bidg., Pershing Square, 42nd St. & 
Park Ave., New York, will be happy to be of any possible service. While the facilities at Nex 
York are not so many as at Chicago, there will be found the same desire to serve. United 
States manufacturers or their representatives, traveling abroad are cordially 
invited to call upon Office A ppliances London correspondent, Mr. W. 
Teignmouth Shore, Surrey House, Victoria Embankment, 

W. C. 2. Mr. Shore's knowledge cf office equipment 
business and tts possibilities in Great 
Britain make his counsel valuable 
to those desiring to cultivate 
the British Market. 


LONDON NOTES AND NEWS 


By W. T. Shore, Surrey House, Victoria Embankment, London, W. C. 2 


London, December 5, 1923. which is one of the most unique propositions 
IRST to wish you all most heartily a very prosperous brought out on a typewriter. | would like to wish t 
New Year and many of them. We here are already members of the fraternity a very happy and 
beginning to think about the New Year and what it New Year 
will bring with it to the office appliance trad The gen- (e) From P. H. Ellis, of the Macey Compa 
eral feeling, | think, is that it will be—SHALL be a GOOD teen-twentyv-four is just around the corner and, but for the 
New Year. Here follow a few expressions of worth-while political fog, | might venture an opinion as to the ge 
having opinion on the point trade prospects for the New Year Chere is no doubt t 
<--->» the trade of the country ha Cel mp? re 
past month or so, and it is « 1 ny that 
(a) From F. J. Allen, Managing Director of the Colum , ; 
‘ ; ips and downs, and struggles to resuscitate trade 
bia Ribbon and Carbon Manutacturing Company: “Modi : : , ‘ 
oe os ‘ y usiest period of the year shot ve upset by 
hed Tariff Reform? | am very much interested if the re : ; , ? 
; : . , of a political struggle. Llortunately it does 
sult of the election will indicate that some form of pro 
' we shall see daylight soot In the meantime 


tection—at least temporary—will be applied to lines such  , 
t nammermngeg away 
as Outs, If so, up goes a larger London factory at once 


and all our goods will be made in this country If no From E. _ wes, Jones, sales manager ot 5 
protection—well, candidly, | don't know Time will show.” \dding Machine, aes _ ee OFS O85 REET 70F 9 
(b) From A. C. McLellan, of Vick, Ashworth & Com — _ eae caren ponies free trade or any othe 

pany “I believe the cause of efficiency in business will of trade There are millions — millions of fig 
progress during 1924. The Office Appliance Trades Asso be added up calculated and recorded just as trade M 
ciation is doing its best to that end and we are hoping ions every day — _ enslaved with the dru 
that ‘Business Efficiency’ at Westminster in February next ot what a machine can do better and at a far lower 
will be bigger and better than ever.” So the work of emancipation proceeds—here a litt 
(c) From W. J. Richardson, governing director of the there a littl The great thing is Work; Work well plas 
Bar-Lock Typewriter Company: “In spite of the serious Work carried through. Just keep or keeping ” 
unemployment, 75 per cent of which is confined to the ship From W. H. Hartley, general manager of 7 
building, engineering and allied trades, the general trade tional Multigraph Company “With regard = t isi! 
of the country has slowly but surely improved during 1923 onditions, while things have been a little unsettled at 
here are clear indications of the improvement continuing moment on account of the general e'ection, | am satis 
in an increasing amount in 1924. We are laying our plans that basic conditions have been gradually improving 
for a considerable increase in the Home and Export Trad that the general trade of the industry will substantially 
for 1924 for the Bar-Lock.” prove during the coming year. Certainly, there has 
(d) From Walton Turtle, of the Hammond Typewrite: no boom in general business during the past year H 
Company: “I think that members of the typewriter fra ever in a particular business, we have made a substa 
ternity are all pleased with the signs of good business that increase in our sales and have expanded our org i 
are making themselves known for 1924 and the Hammond by the addition of branch offices at Edinburgh, Bel 
organization is going ahead with a vigorous campaign to Cardiff and Newcastle. We are holding our Annual S 


establish more thoroughly its new variable spacer model. Convention on January 14th and 15th, when we 











aw 
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of our branch managers and salesmen in for 


London meeting. We are making our plans 


this convention on a larger scale than ever 
é e in anticipation of our best year’s business 

re ord 

But—who k S Who knows Nobody! 
\s |] write this we are at the climax of the 

itement of this general election, and who 

ws what will be the upshot Nobody 


ws! But long before you read this you will 


rw whether r not Great Britain is to become 


rotectionist country. But whichever way the 


ctorate cle ides nobody knows what will be 

e outcome of whatever policy may be adopted 
or this reason and for others, that the whole 
vorlId is today one country from many business 
oints of view We here cannot make much 
headway with the home market only to cater 
including the Colonies and India: we must, 


for example, regain a big portion of our pre- 


business, and how can this be 


war Continental 


6. +3 


chieved while Europe is as it is: Che German 


Ruhr, has 


iffair, including Reparations and the 
be settled satisfactorily and permanently en" oy 
. OTnce 
ites of exchange must be stabilized; something Cardiff 


ractical done to cut down if not to 


abolish altogether vast and crippling expenditure upon 


must e 


armaments, and so on. The fairest ray of hope, to my 


mind, is that business men in all countries are dead sick 
»f politics and politicians with their devious ways Chey 
ire clamoring for real peace and there’s a chance their 


backed by 


thirst, as | 


getting it, for they are public opinion every 


where. We have said before now, for the 


ne to come when we can open our morning newspaper 
vithout tear our minds as to what evil news it may 
uitain of some fresh snag in the way of peace and pros 
erity Perhaps we have most of us been a bit impatient, 
xpecting things to settle down in three or four years 
after a world-shattering cataclysm and have failed to realize 


at business men are now faced with entirely new con 


litions and wit roblems that were on the business 


never 


ap before the war. It is just as if a hitherto unknow1 


\odily disease had come along and doctors contented them 
selves with messing about with old-time prescriptions and 
medicaments. We've got to wipe our slate clean: rub off 
the old sums and calculations, and start boldly figuring 


take off our coats and see to 


1924! We will. We 


fresh. We must 


believe we shall see it through i 


shall. We must! 
<--e-—-> 

We are busy making arrangements for the Americal 
advertising men’s invasion of England: that 1s te i the 
International Advertising Convention in London next Juh 
[There will be great goings on: n y meetings old 

ends and much making of new ones And I 1 elf hope 

be welcoming ever so many “office appliancers Ani 
f any of them care to write to me I shall be glad t 


information it 1s in my power to give. 


<---> 

lerbert E. Re ns, managing director of Comptometer 

Great Britain and Ireland, was away on bus s whet 

last wrote, and so was unable to convey his Christmas 

greetings per m«¢ But here they are for the New Year 

send good wishes for 1924 to my many friends in the 

appliance business. May all good luck atte then 

ind will they please remember that I shall be glad of an 

irtunity to respond to the many kindnesses | ive 

eceived at their hands 

<--@-- > 

he Woodstock Typewriter Company has issued a most 


tive 1924 Calendar, featuring a charming gi 


Appliances for 











GENERAL VIEW OF MAIN HALL, BUSINESS EFFICIENCY EXPO- 
AT CARDIFF, W ; 


ALES —An Account of this Show Appeared in 
December, 1923. [Photo by Welsh Pictures Company, 


title of the picture being, “The 
(I’m going to ring her up myself!— 
of a calendar like this with such a 
affirmative good advertising. 
hey have also just issued a catalogue depicting the Wood- 
of typewriters, and giving a picture of their 
London showrooms and their factory at Woodstock. An- 


ing to the telephone the 
Answer Is ‘Yes’.” 
We kw Che issue 


distinctive 


bias is surely 


stock “family” 


giving away is a very handsome 
to them suggesting that 


they are 


(I’ve 


novelty 


1974 


other 


diary for written 


they should give me a “Woodstock” for use in 1924, but 
so far it has not come along!—W. T. S.) 
<-« > 

W. H. Hartley, director and general manager of the In- 
ternational Multigraph Company (Britain), Ltd., has been 
elected chairman of the Incorporated Society of British 
Advertis [.td. This society is made up of the leading 
national advertisers of the country, having a membership of 
nearly 300 firms, and is doing much good work. 


French Office Equipment Show Held. 
5 2 there was held at Magic City, 
what its sponsors termed a Week of Business 


kro November 15 to 


embracing two functions: A series of con- 


addresses dealing with business organization 


ind an expositior which there were on display and dem- 
nstrate fice achines, devices, and systems, with a 
partment of publicity material. In connection with the 
xposition t typewriting contests were held, the national 
nd the Europeat 
Through the kindness of our Paris contemporary, Mon 
Bureau nd the Chambre Syndicale de l’'Organisation 


Commerciale, sponsors of the Week of Business Organiza- 


ti there was mailed to us a story of the exposition in 
Fren lhe material, however, arrived too late to permit 
tran d the making of cuts in time for our January 

mber. In February we hope to publish a detailed story 
of the s with suitable illustrations. 


Remington Claim against Germany Sanctioned. 


\wards were 
Americal rporations 


made December on claims presented by 
for damages suffered through prop- 

Germany during the war. Among the claims 
ipproved by the Mixed Claims Commission was one of 
$64,800 presented by the Remington Typewriter Company. 














Kx 


. 34 OFFICE 


P age 


‘APPLIANCES For 


r’ 
a> 
January, 1924 








A Business Show in Honolulu. 


Not to be other cities of the United States 


Honolulu decided to put across a business show in Octo- 


outdone by 


ber, which, judging by the picture here shown and the re 

ports of the occasion, compared favorably with other up-to 

date affairs of the kind. 
The booth of the Office 


featured the 


Supply Company, shown in the 


illustration, Remington typewriter line. 


The exhibits of the merchants of Honolulu were not an 


exclusive feature of the business show, as the people were 











BOOTH OF THE OFFICE SUPPLY COMPANY AT RECENT 
BUSINESS SHOW IN HONOLULU 
entertained with concessions, vaudeville shows, ete The 


carnival features added largely to the number of people who 


came to see the exhibits, and it was reported that “the 
natives eat up this sort of thing.” 

On the 
hibiting was permitted five 
skit. The Office 


writer Age.” The 


exhibition each merchant ex 
little 
offered “The 


last evening of the 


minutes for a advertising 


Supply Company Type 


first scene showed a large card which 


‘The typewriter of long ago—it was a Remington”— 


“When 


curtain was lifted, 


read 


and the orchestra played you and I were young, 


Maggie.” Then the disclosing a stenog 
in the costume of fifteen or twenty years ago, 
“blind” 


typing 


rapher, oper 


Remington and using the “hunt and peck” 


Then the 


ating the 
system of spotlight was shifted to the 


next card, which showed the Remington of yesterday, and 


finally the 
typewriter of 


spotlight was focused on the third card, “The 


today,” showing a stenographer in the most 


modern dress, operating a Remington Quiet 12 


This 
hit. 


method of showing the Remington line made a 


Office Equipment Field at Frague Fair. 
The eighth sample fair will be held at 
March 16-23, 1924. Included in the 
on display will be typewriters, 


Prague, Czecho- 


slovakia, diverse lines 


adding and calculating ma- 


fountain and other office devices and appli 


The 
\ sorkoy c 


chines, pens 


address of the Prague Fair Committee 1s 


Veletrhy, 


ances, 
Prazske 
slovakia. 


Radnice, Prague 1, Czecho- 


Commercial Agreement With Czechoslovakia. 
States 


most- 


By exchange of notes, trade between the United 


and Czechoslovakia is under the provisions of a 


favored-nation clause, in anticipation of the endorsement of 
This treaty, Acting Commercial At- 


Department of Commerce, 


a definite treaty. 
tache H. L. 


be similar to the recent Czechoslovakia commercial treaties 


Say Ss 
Groves to the will 


with France and Great Britain 


Prominent in Czecho-Slovakian Sypewrter Circles. 


Not long after the independence of the Czecho-S 
republic was declared in 1918, Josef Foist was apy ted 
dealer for the Royal typewriter in that country 
and solved a multitude of problems during tl : 
period—problems of finance, of exchange, of 


lishment of commercial 


of the world, as well as 
the national economic structurt 


When Mr 


1910 he was already well acqu 


loist first esta 


business, having had experience as a mechanician a1 then 


as traveler and representative for various for ind 
domestic houses. His business was first esta ( " 
small scale, but rapidly expanded, until the be; t 


] 


the war in when he was called into service 


1914, 


He has made excellent progress since the 1 st sh- 
business, expanding it throughout é 
I 


at Naplavni 11, 
six clerks and four 


ment of his 
He is located 
staff of 
territory 


Prague, where he em] 


agents, the latter cover 


under his jurisdiction \ well-trained 


staff takes care of repairs on all makes of typewrit 


provides the regular mechanical and inspection 


users of the Royal. 

Mr. Foist is a consistent advertiser, using post 
other vehicles of publicity extensively. He has 
resentatives in each of the larger cities of Czecho-Sl 


ind keeps in close touch with all th 


H. C. Churchill New British Manager for Corona. 
first H. C. Churchill, 
Smith Premier 


from European 


On January until recently ral 


manager of the Pinion riter 


toc yk 


( ‘omy any, 


over Director Berggren the manage 


ment of the British organization of the Corona 


Company, Ltd. 


The two-fold duties which Mr. Berggren has 





forming have placed him under a heavy burden during 
the past year, so that the appointment of Mr. Chur I] 
will leave him free to give closer personal attenti to 
affairs on the Continent than has been DOSS! le 1 ( 
time 
Mr. Churchill, who is a native of Londot R 

Corona organization an experience of thirty vears in the 
typewriter field. Starting as an accountant with the Ame: 


ican Writing Machine London, he 


ily through various branches of the 
Monarch 


Company, in 
business, until in 190, 


organization in Great Br 
with the Smith Premier 


he headed he 
When the 
Mr. Churchill 
ganizations. 


Monarch was merged 


was selected to manage the combin« 


In his new capacity as director of the Corona 


Company, Ltd., Mr. will have control over all 


Isles. 


Churchill 


Corona interests in the British 
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Dodwell & Co. Represent Burroughs in China. French Typist Wins Trophy. 

Dodwell & Company, Ltd., Shanghai, China, have been \ typewriting contest was held on Sunday, November 

pointed distributors in China for the Burroughs Adding 18, during the week of Commercial Organization in Paris. 
Machine Company. The company has branch offices in The winners of first, second and third prizes were as fol- 
Hongkong, Canton, Pekin, Tiensin, Hankow, Chefoo and lows: Mlle. Odette Piau, L. C. Smith operator, net 9,901 
Chungking. D. A. Thompson has charge of the Burroughs strokes; Miss Millicent Woodward, Royal operator, net 
usiness of Dodwell & Company, Ltd. Mr. Thompson was 9,757 strokes, and R. G. Curtis, an Underwood operator, 
rmerly a Burroughs service man in America, a salesman net 9,660 strokes The European system of computing ’ 

the Philippines, and the past year connected with the speed in typing is based on strokes instead of words, hence 

er Burroughs distributor in China 





Steenberg Directs Smith Premier in Britain. 

{!. A. Steenberg has taken charge of the business of the 
Smith Premier Typewriter Company in the British Isles, as 
neral manager. Prior to the Russian revolution Mz: 
Steenberg was a member of the firm of Sandgreen & Steen 
berg, dealers in office equipment and distributors in Russia 
for the Smith Premier Typewriter Company. The revolu- 

wiped out this business. He endeavored to establish 
self at Vladivostock, but conditions there were unfavo1 
ble, and he returned to England. Mr. Steenberg is a 


itive of Edinburgh, and a veteran in the typewriter 





Golden Anniversary of Toronto House. 


Warwick Brothers & Rutter, King street, Toronto, On 





| 


usiness late in 1923. It was commemorated by a history — ated 


of the establishmen ich is 1dso | ll-boun¢ INTERNATIONAL CHALLENGE CUP PRESENTED TO 

f the establishment, which is a handsome and wel und PEAN CHAMPION TYPIST BY THE INTERNATIONAL 

RT REVIEW OF LONDON.—This cup was awarded as 

ize for writing the greatest number of strokes for twenty 

minutes from unfamiliar matter It was won by Mile. Odette 
l 


io, Canada, celebrated the fiftieth anniversary of th 





olum«e William Warwick founded the business in 1848, 


at Woodstock, Ontario. After twenty years in that city the 


rm moved to Toronto, where it became one of the largest Piau, an L. C. Smith operator 
inufacturing stationery and printing houses in the there is no sound basis of comparison between operators 
Dominion here and over there 
Mile. Piau, who won the first prize, was also the winner 
Asian Trade Directory in Preparation. of the International challenge cup presented by the Inter- 
The second issue of the Asian Printers’ and Stationers’ national Export Review. The cup was presented to Mlle. 
Annual and Directory for 1924 is te be readv for distribu-  Piau by Gaston Vidal, Ministre de l’Enseignement Tech- 
tion early this vear. The book is edited by M. N. Cama. nique, at a banquet held after the exhibition closed. This 
B Sc.. ol published by Cama, Merton & Company, cup, 1i won tor three consecutive years by the same opera- 
Elphinstone Circle, Bombay, India. The development and tor. becomes his or her property. 
growth of this annual is indicated by the fact that the 1924 
issue will contain over 500 pages. The first number had Recalling Captain Pymm. 
216 pages. The price of the 1924 annual is $5.50, postag« In Office Appliances for December there was an item 
paid. The same interests are issuing an engineering annual regarding Captain Pymm rejoining the staff of the Colum- 
directory this year bia Ribbon & Carbon Company, Ltd., of London, England. 
- - The friends of Captain Pymm will be glad to learn that 
Co-operative Exhibit at The Hague. he is back with the old company. — 
Office furniture, specialties and appliances are one of a Office Appliances reprints herewith the last message we 


had from Mr. Pymm which was presented in the March 
of American products which are shown in a co-oper : 


‘ : issue of 1917 
ative exhibit at The Hague Che Bureau voor Buiten- ‘ 


Greetings from Mr. Pymm. 


ndsche Bedrijisberichten (Foreign Trade _ Intelligence : ms : 
lust before going to press Office Appliances had the ex- 


Service) is sponsoring the plan This is a private organi ; ; : : . 
, . 4 , treme pleasure of receiving a card from Stanley J. Pymm, 
with membership of 2,000, which maintains coutact 25 
os : ‘ ‘e an Englishman who several years ago was one of the rep- 
all lines of industry and trade through a weekiy news- a" ees : " 
; resentatives of the Columbia Ribbon & Carbon Company, 
per \ nominal charge will be made tor the service : ; ; 
: es traveling over the United States in the interests of that 
S1 articles may be shown as samples, while larger de 
‘ : , oncern. Until his recent message reached us, all we had 
uld be shown in catalogues and photographs. “ : 
heard from him was this laconic message sent in the early 
weeks of the war “Good-bye; I go to help Kitchener.” 
Lyons Fair to Be Held in March. Now comes this card from Mr. Pymm, which reads, 
Lyons Fair will be held at Lyons, France, March “Every good wish for the new year.” The card was sent 
1924. This is one of the most important of the from Michelham Home for convalescent British officers, 
pean expositions. American manufacturers of labor Camp Martin, Mentone, France. On the reverse side of 
ng machinery and devices are invited to participate the card is the question, “I wonder if you will remember 
Emile Garden, official delegate for the United States and me?” 
Canada, may be addressed at 50 Church street, New York, Remember Pymm! We should say we do. So do his 
1, ee Manufacturers who are not able to arrange for per many other friends in the United States, and we all hope 
l representation may negotiate with Mr. Garden for that his recovery will be rapid and that we may again have 
lisplay of motion picture films, catalogues, samples, et the pleasure of taking him by the hand. 














Ge 
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The Typewriter as Seen by the 
French. 

Comments of French Papers on Type- 
writer Anniversary and Some Ob- 
servations on the Place of the 
Machine in Modern Busi- 
ness Life. 

Paris, France, Nov. 16, 1923. 
ARIS the fiftieth 
anniversary of the typewriter very 


has celebrated 


quietly, much too quietly say 
some of the newspapers, when the im- 
portance of the occasion is taken into 
The small machine has trans- 
the 


business in 


account. 


formed many things, including 


conducting 
The “Illustration” 


manner of 
France, they claim 
“the 
servant, has grown into a terrible mas- 


says typewriter, once a docile 
ter, that has come to impose its ca- 
prices on all who use it, in a most in- 


sinuating manner. It would be _ in- 
teresting to discover the consequences 
and results of the use of the machine 
on literature. It is easy to understand 
that a 


stenographer, who takes the text down 


letter or article dictated to a 
in haste, is a very different thing from 
the literary composition executed with 
a pen, by hand, in silence, by a solitary 
worker, who tries to call up and group 
around him the rebellious words just 
the 
Gardens in 


as the man who feeds sparrows 


in the Tuileries Paris, 


charms the timid and capricious little 


birds. Here, as everywhere else, the 


machine has created its own peculiar 


style. Its precision and rapidity have 
killed off the long, sinuous sentence 
heavy with modifying phrases, with 


majestuous wanderings, that goes on 
from comma to comma, leading up to 
a final fullstop. The necessity of see- 
ing the whole phrase at once, makes 
the bold spinner of words afraid and 
very prudent about building up impos- 
ing architectural masterpieces and long 
efforts in The 
perhaps gains in brevity, in strength 


syntax modern style 
and vitality what it has lost in cere- 
monious nobility. Expression is more 


direct, more expressive and more cor- 


rect. Images are struck like coins. 
We have traveled a long way since 
the literary style of Bossuet was in 


The little keyboard, that cuts 
has 


fashion. 
up the sentences without pity, 
given to our modern language a con- 
cision, a clearness and energy that are 
all to the good.” 

The 
gerating the influence of the typewriter 
on literary style, which has changed 
completely in France since the coming 
of the machine into general use. Com- 
bined with the the 


writer is certainly not exag- 


telephone and 


speeding up of things generally in a 


newspaper office, the typemachine is 
responsible for a clear kind of writing 
that the 
route between two full-stops” as some- 
The 


writer and telephone in 


makes a sentence “shortest 


one put. it. combination of type- 
sending news 
also makes for simplicity. Newspaper 
telegrams are now invariably typed by 
This 


Car- 


correspondents in distant cities 
means that there are two or three 
formerly 


the 


time 
When 
typed script is sent to the 


bon copies. It 


saves 


used in copying ready 


te legraph 


office, or more often read over the 


telephone to the stenographer at the 
other end of the line. It is not clear 
at first why this method must invaria- 
bly affect the style of But a 


little consideration will make this plain 


writing 


Some correspondents have a telephonist 
and in this case they know nothing of 
the difficulties of transmitting news by 
*phone. Those who do their own tel 
ephoning, soon learn to use simple, ex 
pressive words not running into several 
syllables, for such are very difficult to 
send over the phone, especially if the 
“bad,” 


quently in Europe, especially on stormy 


wire is which happens fre 


nights. Gradually telegrams com- 


posed for transmission by ‘phone be 
come very, very simple and clear. Ow 
the fact that 


the phone by the hour, articles are now 


ing to newspapers hire 


transmitted by ‘phone, as something 


must be put on to “fill the wire,” when 
not required for telegraphic messages 
The 


The article is following in the path of 


consequences can be imagined 
the telegram and is becoming shorter 
and clearer every day. 

Diplomacy is being affected also. Its 
language, formerly used to conceal 
thought, is becoming brutally clear and 
incisive. The typewriter has been the 
politeness 
almost 


courtesy and 
Introduced 


grave of all 
in letter writing. 


universally in embassies and _ other 
diplomatic establishments, typewritten 
kings 


Even in prewar days it was con- 


type” let- 


script is now sent’ to and em- 
perors. 
sidered correct to send “big 
black ribbon, 


inadmissi 


ters, written on a blue 
copying being regarded as 
ble, addressed to Royalty. The small, 
business type or the blue band was re- 
polite, 


this 


sufficiently for 
people in high positions. But 


the only difference made between script 


garded as not 


was 


intended to be read by crowned heads 


and office boys. In Ministeries, all 
over the continent, typewriting is usual, 
and it is only in quite especial circum- 
that a 


de rigueur, in cases of letters of con- 


stances hand-written letter is 
dolence at death, or letters of introduc- 
tion, perhaps and similar ceremonious 
occasions. Otherwise everything of a 
business nature is sent in typescript. 
This habit of using typewriters in 
led to 


Embassies and Ministeries has 


a demand for typists who never make 


an error, tor only a certain number ot 


sheets of headed paper are serve d out 


in certain offices, every piece having to 
be accounted for his is to prevent 
misuse of the paper. Any erasure nat 
urally takes away from the validity of 
the document It is somewhat su 
prising to observe how quickly the 
idea of the typed script was caught up 
by diplomatists and people in the po 
litical and official service, wl their 
conservative attitude towards ti 
ventions is remembered. e it 
was to adopt it,” is the general ex 
perience. Even in France, a most 
servative country, the machin tl 
short space of 50 vears has bes tre 
duced everywhere 

“It was first seen 1 ul nis 
teries in the nineties,” says a ma O 
spent his life within these ¢ re 
cincts. Before then all letters wer 
copied with gelatine paste al da mess} 
job it was At first only br 
tentatively, they became quite gene al 
towards 1906 or so. Now oO oO! ! 
tries to manage without one 

One of the chief results of 
troduction of the type-machine is the 
coming into offices, of all kinds f the 
girl typist. Even in France, girls are 
employed in government offices, a t 
quite unheard of before the coming 
the machine. The Great War, which 
upset many notions, swept away the 
last traces of prejudice in this matter 
and it is customary in France as els¢ 
where to employ girl secretaries for all 
kinds of work. Many highly placed i1 
dividuals even prefer a girl to man 
The most important reason is that the 
girl will seldom divulge her employer's 
business secrets, not that she is ne 
essarily more secretive or more trust 
worthy than the male clerk t : 
because she takes down in 
cal way and has little interest im the 
matter in hand. For this reason girls 


without much education are sometimes 


selected rather than those of extended 


culture. A machine is required to wor 
a machine and that is all 

As female labor is invariably cheaper 
than male, working girls are very 
largely employed in Franc: During 
the war there were but few male op 
erators as practically all were at the 
front, and since the war things have 
not changed considerably Through 
the losses in the war, there is not suf 
ficient labor available in France today 
and employers do not distinguish be- 
tween the sexes when selecting clerks 
excepting in rare cases. They want 
someone efficient and that is all. Thus 
the type-machine and the _ type-girl 
have undoubtedly come to stay in 
France 
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Waterman Wins Grand Prize at Rio. 
The L. E. Waterman 
lection of prizes won at exhibitions a diploma and grand 


Company has added to its col- 


won at the Brazilian International Centennial Ex- 


nrizve 
1) 7 


-eeeeeres 
oor" ee 
Tt. 





WATERMAN AWARD AT RIO EXPOSITION 


position, held at Rio de Janeiro last Summer. The spec.al 


diploma 


awarded for the excellence of Waterman’s 


ind “Grande Premio” No. 126 (Grand Prize) were 
“Ideal” fountain 


pencils and inks. The company’s splendid and at 


pens, 
tractive booth was in the section devoted to products from 


the United States of America. The display interested thou 


visitors from many parts of the world. Among 


sands oT 





WATERMAN BOOTH 
NATIONAL CENTENNIAL 
held at Rio de Janeiro last summer The 

de when Dr Arthur Bernades, President of 
the booth 


\T THE BRAZILIAN INTER 


EXPOSITION This was 
illustration was 
Brazil, 


was visiting 


booth was 


he exalted personages visiting the Waterman 


Dr. Arthur Bernades, president of Brazil 


was the highest award obtainabl 


The “Grand Premio” 


his recognition by our sister republic typifies in a striking 


inner the Waterman slogan, ““Makes Its Mark Around 


World.” 


Exporters Ask Rupee at Normal Value. 


The Department of Commerce reports that pressure is 
gain being brought to bear upon the Indian Government 
the interests of the export trade to restore the former 
normal value of the rupee, one shilling, four pence, instead 


of the two shilling rate established in 1920. 
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Conditions in the German Office Appliance Industry. 
Second Article—By F. H. Gottlieb, M. E., Berlin-Segel, 
Germany. 

EFORE entering into proof of the capacity of the 

German office appliances industry, I consider it op- 

portune to investigate what possibility exists to re- 
open the German market for office appliances of American 
basis of given figures. 

It has to be free trade between the two 
countries in question, viz., the U. S. A. and Germany, can 
undoubtedly not only be advantageous, but is, in the opin- 
ion of many professional men in Germany, most desirable. 

In spite of the high capacity so far obtained in Ger- 
many, the then ensuing competition would give a fresh 
impulse to further technical progress, which undoubtedly 
would overcome the existing economical difficulties. 

Moreover, it would. be possible to work hand in hand, 
which would be most beneficial in its consequences. 

Exports of German products of our trade is free from 
hitherto existing limitations have 


origin on the 
assumed that 


every obstacle, as all 
been dropped. The ensuing result is not clear and can 
only be understood by taking present conditions of the 


German manufacturers under consideration. It will then 
be shown, that present prices of office-machinery and ap- 
pliances, measured by the purchasing-capacity of the home 
consumer, are too high and these prices still unbearable in 
spite of the new currency, the “Rentenmark.” The occu- 
pation of Rhein and Ruhr, which excludes all producers of 
the non-occupied provinces from an improvement of the 
general economical conditions in spite of an understanding 
with the occupying powers, which has partly even been 
entered into, has had such a deep-cutting effect, that busi- 
ness has been extremely handicapped and the army of 
unemployed and short-hour workers has been greatly in- 
creased 

Any kind of this industrial descent can 
nowhere be observed, for which reason it may be under- 
that the so-called “dumping” will again be feared 
abroad. The German manufacturer is often in a terrible 
position of constraint, which may be compared with con- 
ditions under which the United States had to suffer during 
the world war, when smaller and medium-sized works had 
their doors, their clerks, salesmen, 
found more profitable and simpler em- 


stoppage in 


‘ 


stood 


to close because even 
bookkeepers, etc. 
ployment in ammunition factories, viz., up to $175 per week 
of 44 working In spite of this, wasting national 
wealth at the cost of the home consumer has decidedly to 
It is furthermore to be hoped, that the 
will eliminate drawbacks and noxious con- 
sequences by way of cartel-supervision and cartel-courts 
and thereby again increase the purchasing capacity. The 
German appliances industry will 
certainly not hesitate to adapt himself to the utmost extent 
to the international market and follow with the introduc- 
tion of a new currency, a policy in production which can 
only be ensured by capability in competition to the fullest 
a politics of production, the final object of 
which must be an increased, but cheapened pro- 
his will however not solely depend upon an 
increased capacity of the workman, though this point has 
regulated imperatively by ample wages under can- 
cellation of all compensating tariffs, by which less diligent 
carried along by their more industrious comrades, 
that the German merchant will return to 
principles play an important role on 
the world’s market previous to the war. Courage and in- 
ventive faculty are certainly even today found in the Ger- 
man producer, but the proverbial cheapness of the Ger- 


hours. 


be condemned 


new cartel-law 


producer in the office 


extent, viz. 
found in 


duction 
to he 


men are 
but also thereby, 
him 


which made 


(Continued on page 68) 
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Remarkable Story of Japanese Disaster. 


American Writer, Caught in Quake, Clings to His Type- 
writer and Presents Vivid Word Picture of Thrilling 
and Tragic Scenes in Tokyo. 
the disaster 


Che following account by an eye-witness of 


which caused such enormous loss of life and property in 
Japan last fall is presented through the courtesy of the 
Remington Typewriter Company 

Stanley Elmore Stady, an American living in Tokyo 


\dvertiser,” 
took 
heavy toll of life and property, but he possessed two things 
the 
was a keen foresight and the 
large old 
With his home toppling about his head he salvaged 
Portablk that it 
writing the report of the tragedy 


tell 


manager of the “Japan 


that 


and the advertising 


was a victim of the earthquake and fire such a 


that came to his assistance at time when he was in 


sore distress. One of these 


other a amount of good fashioned American 


pluck 
his Remington realizing would prove a 


valuable instrument in 
We will let Mr 


“It was on September Ist, Nature 
Tokyo and Yokohama for a most convine 


Stady his own story 


1923 that the forces ot 
combined about 
and man 


tidal 


their over man 


earthquake 


demonstration of superiority 


The 


and a cyclone 


ing 


made things shook down, the 


waves rushed in, drove an all devouring wall 


destroying hfe and material in an 


of fire across this area, 
absolute completeness ot destruction 
foth Fate and Fortune found me in the heart of Tokyo 
when “Everything began to happen” at noon of this ill 
tated day l was on my way toa bank to cash a check, but 
stopped in the office of a friend when this cataclysm broke 
loose 
“The floor began to rock like a small boat in a rough 
sea. 
\ large table was shuttle-cocked about the room 
“Pictures swung madly on the walls. 
\ suspended fan swung till it dug holes in the ceiling 


‘A massive bookcase flopped on the floor in front of me 


‘By this time, I well knew it was one of the worst 
quakes of the fifty or more that | had experienced whil 
in Japan | grabbed my hat and hurdled through a 
window, dropping to the ground, and backed away just 
in time to escape an avalanche of brick that fell over that 


spot. I turned to escape to my left and there I saw in mid 
air a scaffolding bearing six workmen being catapulted 
from the top of a four-story building. I dodged the splash 
of this debris as cracks were appgaring in the street which 
was rolling in waves as though it were water.” 


“My friend had escaped from the building in safety and 


might have four legs 


Che 
that on all 


we clung to each other so that we 


to stand on and four eves to see vibrations were so 


the first 
could see people be ing knocked to the pavement, cut down, 


intense for five minutes sides we 


covered up by the collapsing buildings and scattering 


like 


ind 


debris bursting shrapnel. Looking down the 


raining 


narrow canyon of a street [| could see massive seven story 
buildings swaying over fifteen feet from side to side like 
huge masses of jelly We escaped; just how, I can hardly 
say 

“In the next ten minutes seventy-six hres started 
throughout all sections of Tokyo, a city larger than Phila 
delphia [The wind soon united these fires into walls of 
flame sweeping across this chaotic mass and surrounding 
vast areas lire was carried across the Sumida river a 
distance of over 240 yards. Ol tanks exploded and soon 
the harbor, the river and canals were blazing high 
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“T returned to the office of the “Japan Advertiser,” and 


found it badly shaken and with the flames but a short 
distance away. In saving a few things, I re ved a badly 
bruised knee cap. Much relief work was prevented the 
approaching fire. 

‘Later, I returned to my home some distan¢ the 
ofhce, salvaged a few clothes and my Remingt Portable 
from the collapsed remains, and then in the light of the 
ire, already very near, I dug a hole in the garde: and 
buried the things I could not carry with me before fleeing 
with two friends to the edge of the city. 

‘Despite the fact that three-quarters of the hor was 
one wall of flame that seemed to grow bigger and nears 
the farther we progressed, amid a swarm of humanity 
likewise seeking to escape, | still remained an optimist 1 
lugging my Remington Portable. I knew that if | did « 
cape alive, it would come in handy to write-a story about 


what has proved to be “the greatest of all natural disaste 
()ver 250.000 people killed, 3,000 000 made homeless 
destroved., Yokohama 


caved in, 


three-fourths entirely wiped ot 


bridges down, tunnels harbors sunk, is 


and a property loss totaling a staggering sui 


After 


water to 


ten days of harrowing experiences ttle 


drink and less food to eat, | mad 


through this “no-man’'s land” and eventual! 


Yokohama, where I boarded the “President Piet 
for the States. It was then that my good care ot littl 
friend “The Remington Portable” rewarded me well IR ¢ 


ees on board the boat had 1 othing, though strane le i\ 


some seemed to have more of nothing than others vas 


financial standing with a former naire 


Yokohama 


and much 


on an equal 


merchant of vho did not | oug! 


silk 


money to buy cigars, better off thar n 
who came on board with only a pair of mans 


i coat. 


poat 
ple there 


Our was the tirst to rea Llonolul 
to have 


impressions, | 


were eager more detailed news 
typed off a story and 
“Honolulu Advertiser,” 


Chey gave it the 


with indelible 


lessed it to the 


while still re 


davs from port front page am i 


It was from the remuneration for 


states al 


the second 


as well as others I wirelessed to the 


on arrival, that I was able to raise enough 


for my passage home to Philadelphia, a distat 
, 


halt around the earth 


knockabout 


during those ten 


Way 


“Despite the treatment my Ken 


ile received chaotic days t 


time o 1 ee 


good shape to help me make money 1 


as to write many personal letters to anxiou 


home It also served many fellow refugees o1 


most of the time 


Aladdin 
did I 


now 


vas. ke pt busy 


“Our old friend, got no better set 


magic lamp than whet 
Portable 
, - 
nome 


touched the 


It 1s adome qally duty on 


Tips for Taxpayers. 


Deductions for bad debts and contribut 


t 


illowable under the revenue act. form a conside1 


in the income-tax returns otf many taxpayers 


which they 


can be deducted only for the year in 


ind chi 


return must show 


worthless irged off the bo f the 


Phe 


taine d to be 


taxpayve! evidence of tl 


in which the worthlessness of the debt was disco 
that ordinary and legal means for collection |} 
would be unavailing 

l npaid loans made to needy elatives I ‘ 
tle or no expectation that they would © re 


deductible but are regarded as 
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SCENES IN ENLARGED FACTORY OF THE INVINCIBLE METAL FURNITURE COMPANY AT MANITOWOC, WISC.— 





per left hand picture, forming presses used for all heavy work on safe deposit boxes The smaller forming presses do lighter 

ng work on filing cabinets Center picture, top Spot welders. These machines vary in size. Those shown in the illus- 

tion are used for lighter work Larger machines have a capacity of welding two pieces, one inch thick, used for the safe 

eposit boxes pper right, cutting department Here is shown the shearing department with its steel presses. Speed and 

liciency are mbined with safety Middle picture, fitting department This is on the second floor. Here the hardware is 

tached and drawers are fitted into outside cases A large stock is here maintained at all times. Lower right hand picture. 

9 | ne shop, die ind plating department Here the dies are made for the manufacture of various Invincible products. Doors 

the ife deposit boxes are produced here and then completed in the electric plating department. Botton center, Spraying 

i epartment Here the enamel is all applied with air spraying machines, one of which is shown in the illustration. 

\ Val ire baked in la baking ov s Lowe right hand picture, Final inspection department Here safe de- 
ibinets are thorough] ns before ng crated for shipment 

Invincible Metal Furniture Company Builds Large Alexandria. After a visit at Cairo the party will embark 


Addition to Plant. 


e | e Metal Furniture Company 
rers of steel ling equipment and_ sate 
just completed a large addition to its 
rovided additional acreage for further 
tate that this addition 1s made necessary 
‘ tional safe deposit boxes and popular 
ght and sectional filing equip! ent lhe 
s the Four ock doot sate deposit 
Ss ssed the qi ed es r { ae 
es They also manutacture the Loc} 
safe deposit boxes and have made many 
nstallations in various parts of the country 
compa! offices are located at ‘twenty-sixth and 


Manitowoc, adjacent to the factory wh 
ls four hundred feet on Franklin street and 


on Twenty-sixth stre¢ 


F. F. Harris to Tour the Orient. 


| Harri assistant manager at Chicag lhe 
s ( vy, will é ten-weeks’ he 
e this yea He sails m Ne York 
=~ “s | ip t | a 
ection of a travel 
s e Eastward é ‘ Madeira 


on the Nile steamer “Lotus,” spending eight days on that 


historic streal traversing it to Assouan. Mr. Harris 
vill retu to Caire rail, later taking a steamer from 
Alexandria to Naples He contemplates a trip across 
France in a motor car to Paris. A flight in an airplane 
rom Paris to London 1s 1n prospect. 

Mr. Harris is planning to do his sightseeing in an original 
nanner, dé ting as much as possible from the routine 
methods of the touris He has an ambition to take a long 

ilk e desert ascend the pyramids without the 
ustomary assistance of the guides, and other unconven- 


tional ways of viewing the ancient countries in an energetic 


It is possible that Mr. Harris will find time while on 
is travels to write an account of the journey for Office 
Appliances. His associates in the Chicago office of The 
Carter's Ink Company have made illustrations possible 
1 the presentation of a folding camera. Who knows 
but what our readers may have the pleasure of seeing a 
photograph of the Sphinx with an amiable expression, 
rompted by F. F.’s persuasive request to look pleasant. 


Wakefield Directs Woodstock Branch at Cleveland. 
S. D. Wakefield has taken charge of the Woodstock 
[Typewriter Company's branch at Cleveland, Ohio. He 
is recently ma er at Kansas City, Mo., for the Royal 
Cvpewriter Cor ! In 
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NEW MACHINES 


and DEVICES 








“G-F” Double Indexing Guides. 

The General Fireproofing Company, Youngstown, Ohio, 
has introduced a novel insertable label guide for card in- 
dex and vertical filing It is made in all standard 
of linen ledger and gray The 
and fifths and thirds. 
for which labels 


cabinets 


sizes, pressboard. tabs are 
inch to four inches, 


a two-line index, 


cut one 

The guides provide for 
for typewriting are provided. The tabs are reversible, per- 
used for the third, etc. In 
full tensile strength of 
There is a reinforcement of 
celluloid folded over the 
body of the 


mitting the first position to be 
the manufacture of these g 
the paper stock is employed. 
point 


uides the 


the tab consisting of 74% 
and extending down the 
take the 


top of the tab, guide, 


permitting the celluloid to strain of fingering 


the tabs 


Cushman & Denison Add New Lines. 


The Cushman & Denison Manufacturing Company of 
New York 
Capitol” inkstands 
“Klutch” binders, a 


adding machine paper, a new and excellent thumb tack, 


announce some new models of “Gem” and 


There are also some new styles oft 


novel “Memo-roll” using regulation 


complete new line of desk pads and several glassware spe 
cialties 

The desk 
stifl 
and colors 


pads will be known as the “Cado” line and 


comprise and semi-flexible stvles in a variety of leathers 


An Interesting Line of Desks. 
Che Myrtle Desk Company of High Point, North Caro 
manufacturer of desks, tables and chairs, de 
catalogue for 1923-24 among other things 


de sks and 


lina, othce 
scribes in its new 
roll-top typewriter 


a most attractive line of 


desks 

The roll top desk 
full quartered oak of the 
drawer is 


illustration is made i 
style. The 


contains a ver 


shown in the 
so-called sanitary 
bottom double and 


Che desk is equipped with Pasquil lock and brass 
| l ] 


right-hand 
tical file. 


sockets. The writing bed and deck top are of five-ply. 
1% inches thick. The hood arms and leg posts are two 
inches thick. Pedestal panels are five-ply, % inch thick 
The drawer fronts are raised. It will be observed that 


over panel construction on all patterns, 


rails at the top and bottom of the 


this desk has 
eliminating the 


MYRTLE SANITARY ROLL TOP NO. 560-R 


panels 


The full quartered oak desks are equipped with vermin 
proof bottoms. 
lhe roll-top desk shown in the cut is known at No. 560 R, 
The typewriter desk, a likeness of which is presented, 


is known as 555 T. W. This is a combination sanitary 
typewriter desk with a five-ply writing bed, 1'4 inch thick, 
made in quartered oak. This desk is substantially made 
and is fully equipped. It has a typewriter slide and brass 


sockets and is a handsome and substantial piece 


niture. 


An Important Departure in Senstine Machines. 
Metal 152 West 
Forty-second New York 
to place on the American market 
Pliers.” The Simplex Metal 
American concern organized to handle this prod 


The Simplex Products Corporation, 


street, City, announce that they 


are ready the “Simplex 
Stapling 
tion is an 
this country. The 
markets of 


Products Cor pora 


Simplex stapling pliers ar 


Sweden, Norway, 


uct in 


England, 


established in the 








SIMPLEX STAPLING PLIER 


an countries ()\ 


(sermany, 
O00 have 
Che operation of this machine 


a like 


Italy and South Ameri 


been sold and have given satisfactory ser 


differs from that of 
purpose It is claimed t 


machines intended for 


“toolproot.” It is simple in operation and effect 
action; furthermore, it is handsome and durabk 

The Simplex Metal Products Corporation will be inter 
ested in hearing from representative jobbers and dealers 


concerning the sale of this article and we are advised 


M. Lewin, vice-president of the company, expects 


- 


MYRTLE SANITARY TYPEWRITER DESK NO 
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‘“‘FINGER-LOX” ON AN L. C 
Position 
Swing Down “A” is 
by “Pinching”’ the Lock 
Position 


Locks 


Pulled Back Until it 
Lever ‘‘B”’ 


to visit the leading cities of the country for the purpose of 
seeing personally the more prominent concerns and demon- 
strating the possibilities afforded by the Simplex Stapling 
Pliers 
The initial demand for this product indicates the need 
no delay in action on the part of interested concerns. 
he company states that all orders will be filled according 
to the time of their receipt. 


A New Loose Leaf Binder. 

The Bull Dog 
Boorum & Pease Company of New York, is said to be the 
stated that 


eral features of this binder are entirely different from those 


binder, just put on the market by the 


vest thine in loose leaf binders. It is sev- 


of any other binder. The lock mechanism presents to sight 
o neat nickel plates with protruding buttons. By the 
slightest pressure of the fingers on these buttons the cover 


is instantly released and may be lifted or depressed on the 





BINDER 


B& P “BULL DOG” 


however, the lock clings with a 


When set, 


tenacity which fully justifies its name. 


metal post 


\nother feature of this binder is the substitution of ma 
hogany for the ordinary metal or covered metal in the mak 
ing of the compression strips. This construction lends to 
the binder a prepossessing air of elegance, dignity and re 
finement. The binding itself is a dark brown canvas with red 
This binder retails for $3 50. 


corners 
Writing Tablet with Multiplying Device. 


Tablet 5010 Dickens avenue, 
nakes a writing tablet for school use. On 


The Service Manufacturers, 
Chicago, Ill., 
the cover is a multiplying device which simplifies computa- 
tions of this character. A circular disc of light cardboard 
A groove through the disc reveals 


By manipu- 


is pivoted to the cover. 
figures complementary to figures on the disc. 


lating the disc results are secured quickly. 


SMITH & BROS. 
That-at the Right is Released to Allow Access to the 
After the Ereasure 


Toward Head of Paper 





TYPEWRITER.—The Finger at the Left is in Normal 


Paper and Carbons in the Platen. To 
is Completed, the Finger is Released 


Finger, and the Device Returns to Normal 


“Finger-Lox” Make Erasing Easier. 

The Ames Supply Company, 564 West Randolph street, 
lll, has placed the “Finger-Lox” device on the 
This was invented by Miss Alma Zaiss, Kansas 
City, Mo. It is a paper finger which is substituted for 
such device regularly furnished with the typewriter. The 
change is made readily, and “Finger-Lox” are made for 
attachment to several makes of typewriters. 

‘Finger-Lox” are operated at a touch of the fingers, latch- 
ing out of the way, and permitting the typist to make 
erasures on the original and carbon copies, without rolling 
the sheets up on the platen. The rolling operation fre- 
quently disturbs the alignment of carbons, particularly 
when erasures are being made at the bottom of the sheet. 
It also tends to smut the copies. Corrections are made 
quickly, easily and neatly when “Finger-Lox” are used. 


( hicago, 
market 


Additions to Gresham Blank Book Line. 

The Gresham Blank Book Company, 304-22 Hudson 
street, New York, N. Y., has brought out two new bound 
blank books [hese are made up in several forms, and 
provide for the entry of bills payable and bills receivable. 
One type includes space for each class of invoices, and is 
bound with black back and corners, with red cloth on the 
side, and all black on the receivable side. Both 

stamped showing the character of the entries in 
each section of the book. Books are also provided for 
accounts payable only—bound in black, back and sides, 
and accounts receivable with red back 
and black The sizes and page count 
are: 734x614, ninety-six pages; 914x7\%, ninety-six and 192 
pages. The color scheme in the binding should be of 
material assistance to bookkeepers in finding the proper 


payable 


sides are 


with red corners; 


and corners, sides 


place for their entries 


A New Lacquer. 

A new lacquer, designed to give greater service on ac- 
count of superior spreading qualities and unusual durabil- 
ity, is being marketed by the Greater Service Company of 
329 Broad street, Newark, N. J. 

The lacquer is waterproof and is furnished transparent 
or in The clear lacquer is used for protecting, 
preserving and beautifying the finishes of articles coated 
with it. The colored lacquer is used for decorative pur- 
poses, for producing polychrome effects, coloring glass, 


cc lors. 


etc. 
Small trial quantities of these lacquers are available be- 
fore substantial purchases. 


(Continued on page 138) 
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in Every Section of the Field. 


Luck with Us in Century Wreck. G. F. Malcolm Weds. 


Che otfice appliances and stationery fields were fortunate George Frederick Malcolm, general manager 
in the outcome of the fatal wreck of the Twentieth Century 5. Webster Company for many years, was mat 
Limited at Forsythe, N. Y., December 9 Four men ot Saturday, December 15, to Miss Maude Brow: 
this field were aboard, and escaped serious injury. of the bride's parents in Cambridge, Mass. Mr 


Richard B. Carter, president, and Walter F. Wyma 
sales manager of The Carter’s Ink Company were aboard 
the section which crashed into the stalled train. Mr. Carte: 
had his pillow arranged so it took the shock of the impact 
Mr. Wyman was not so fortunate, and he received a paintul 
blow on his head. It did not incapacitate him for work 

William B. Baker, secretary of the National Associat o 
of Chair Manufacturers, escaped injury. 

D. A. Beeler, a salesman for Index Visible, Chicago 


was injured slightly 


Gala Night at Chicago January 19. 
January 19—the third Saturday of the new year—will 
be a big night for the stationers of Chicago. The annual 


stage will be held in the Cameo room of the Morrison hotel 





Tickets are $5.00, which includes a good dinner, a good 


GEORGE FL. MALCOLM 


time with congenial company, and some entertainment that 


will make a distinct impression on the memories of those Malcolm will make their home at 587 Walnut st: 

who attend The committee arranging the stag includes  tonyille. Mass 

\. L. Payne, Julius Biel, W. H. Cox, Harry J. Coon, Oscar Mr. Malcolm is prominent in the typewriter 

Modene, W. S. Hannah, R. E. Spaeth and Harry L arbon paper industry. He began in the banki1 

Murdoch ind came to the F. S. Webster Company as 
from which post he worked up to his press 

Mun-Kee Products Corporation Moves. During 1917 he was president of the Rib 
Che Mun-Kee Products Corporation has moved to 267 Manufacturers’ Association 


Mount Pleasant avenue, Newark, N. ] The previous loca 


tion was at 56 Summer avenuc November Shipments of Steel Furniture. 
Che Department of Commerce has announced N« 
Hayes Represents Burroughs Publications. shipments of steel-furniture stock goods, has 
James R. Hayes has been appointed Eastern advertising received from twenty-two manufacturers Ship1 
representative of the Burroughs publications, with head amounted to $1,339,425 in November as against $1 
quarters in New York Mr. Hayes succeeds E. M. Pit ()ctober, and $1,204,310 in November, 1922 
tinger, who has resigned to go into business for himself Che following table gives comparative figures 
at Chicago. eleven months of 1923 and 1922 January (1923) $1,362 
Mr. Hayes had been with the Burroughs research depart 1922) $983,834; February (1923) $1,307,173 1922 . 
ment prior to his present appointment He joined the 125; March (1923) $1,709,206, (1922) $1,087,228; Ay 
organization in 1921, as editor of the Burroughs Magazine, $1,520,286, (1922) $1,058,382: May (1923) $1,506,072 
when that was published by the advertising department $1,056,735; June (1923) $1,401,950, (1922) $1,015.4 
When the magazine was changed, Mr. Hayes did work on 1923) $1,247,605, (1922) $945,768: August (192 <=] 
national advertising, and making researches for business 147, (1922) $943,087: September (1923) $1,273,2 
stories This work has taken him over the greater part ot $1,062,495 Ictober (1923 $1,365,600 1922 =] 1 44 


the United States ovember (1923) $1.339.425. (1922) $1.204.310 








ES 


Mr. Wright first entered the employ of the Elliott-Fisher 


t 


September, 1898. He served in various capaci- 
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L. B. Graham Joins Joslin Organization. 





B. Graham has been appointed vice president in Company in 
ce of sales for the A. D. Joslin Manufacturing Com ties until April 16, 1914, when he was appointed district 
223-33 West Erie street, Chicago, III This is an manager of the Pacific District. This position he held un- 
rtant step in the plans of the Joslin company, which — til January 31, 1922, when he left the employ of the com- 
s widening the scope of its operations The pany to take up other activities. 
any will continue the manufacture of check certifying an 
ee railway ticket daters, shoe number Brockton Concern Opens Office Furniture Depart- ~ 
’ ment. 
he Atherton Furniture Company of Brockton, Mass.., 
ne of the oldest and best known concerns in that district, 
has opened an office furniture department in charge of G. 
H. Grinnell of Boston, who has been identified with the 
office apy e field in New England for over fifteen years. 
he vill handle the General Fireprooting Company’s 
line of steel furniture, as well as other office equipment. 
All-Steel O. S. Co. Opens at Salt Lake. 
Phe All-Steel Office Supply Company is a recent addition 
the mercantile establishments of Salt Lake City, Utah. 
The store is located at 48 Exchange place. The principals 
of this business were formerly connected with the Pem- 
broke ¢ inl 
L. B. GRAHAM Spahr Heads Dayton Rubber Company Sales. 
Ceol ee ee ee ee Che appointment of G. W. Spahr as general sales man- 
aes rious phases of selling and advertising in ier of The Dayton Rubber Manufacturing Company, 
niin office and general office equipment in dit Dayton, Ohio, is announced by John A. Mac Millan, presi- 
parts of the country He has a comprehensive ‘ent of the company The new executive succeeds W. G. 
wledg: up-to-date busine ss methods and require- Downie, who recently resigned 
ents. Mr. Graham will arrange additions to the Joslin 
nd negotiate an extension of the company’s distribu- 
rganizatio 
Some of Mr. Graham's previous connections include the 
ley Time Recorder Company, as district manager in 


Southern territory, with headquarters at Birmingham, 
Birmingham sales manager for the Burroughs Adding 
ne Company for five years; ten years in business for 

self at Chattanooga, Tenn., handling office, bank and 
e equipment and devices. Mr. Graham was a 
of Ivan Allen, president of the National Asso 

Stationers, Office Outfitters and Manufacturers 

F. F. Wright Returns to Elliott-Fisher. 

F. Wright has been appointed district manager ot 

the Elliott-Fisher Company, succeeding 


set ‘ \ 





G WALTER SPAHR 

Mr. Spahr is well equipped by training and experience 
for the responsibilities and duties of his important work. 
lle spent ten years in production and accounting in the 
steel industry, followed by seven years as salesman and 
iles manager in the highly competitive office appliances 
eld, where he made an enviable record. During the past 
four vears he has been general manager, also in charge of 
iles, « company that is an important unit of the largest 


specialty manufacturing organization in the world. He has 





done capit vork in the office equipment field, and in his 
ew work I] ike effective use of the principles he has 
FE. F. WRIGHT heretofore practiced 
\W 1 Tourette, resigned [his brings back to the Mr. Spahr has a broad knowledge of merchandising and 
liott-Fisher organization a man who is well known to has demonstrated his ability to build a top notch sales 
embers and whose former affiliation with the or- organization and get results in highly competitive fields 
ers a long period of years of endeav 
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“Bill” Smith Organizes Sales Agency. 

Smith & Fredrickson is the style of a new concern in 
which members of the stationery trade will be more than a 
little interested. The company is composed of W. E. 
(“Bill”) Smith and D. O. Fredrickson, and has taken quar- 
ters at room 920, Stationers’ building, 143 West Madison 
street, Chicago 

Smith & Fredrickson will 
fountain pens, 
and the products of the Crescent 


handle the LeBoeuf line of 
Company fountain 


grass & Pin Company 


Eggens-Hambler pens 


as manufacturers’ representatives. They expect to add a 


few more lines as occasion arises 





SMITH. 


W. E 


Mr. Smith is one of the most widely known fountain pen 
and propelling pencil salesmen in the United States. He 
was connected with the sales organization of the L. E. 
Waterman Company for between fifteen and twenty years, 
being part ot the time manager of the Chicago ottice He 
left the Waterman service and went with a Boston house as 
Western representative, but when Charles R. Keeran ap- 
Mr. Smith joined the 
was The 
He topped the 


Eversharp pencil, 
Keeran When the 
Wahl Company, Mr. Smith went along. 
list of Wahl salesmen during his stay with that organiza- 
Smith joined 


peared with the 


forces. Eversharp sold to 


tion. On the expiration of his contract Mr 
the Autopoint Pencil Company, remaining with them until 
the organization of Smith & Fredrickson about December 


] He has 


States and is a familiar and always popular figure at state 


traveled extensively throughout the United 
and national conventions 

D. O. Fredrickson is a former Eversharp pencil man. H« 
started with The Wahl Company when it commenced mak 
ing and selling the Eversharp line and remained with them 
It is said 


until the organization of Smith & Fredrickson. 


that he has sold the inventions of C. R. Keeran since he 


was a boy. 


Witkowski Heads Baltimore Comptometer Office. 

C. F. Witkowski, for ten years with the New York sales 
force of the Felt & Manufacturing Company, has 
been appointed manager of the Maryland 


short 


Tarrant 
Baltimore and 
territory, succeeding H. S. Custer, who resigned a 


time ago to enter the life insurance business 


Mr. Witkowski's 


long and successful service 


promotion comes as a ht reward for 


in the sale and installation of 


comptometers in New York City 


Stationers’ and Publishers’ Board of Trade. 


The annual 
Board of Trade of New York will be held in that city on 


meeting of the Stationers’ and Publishers’ 


January 15 


New Store Opens at Miami. 


The Skagseth Stationery Company is the name of a new 


store at 36 West Flagler street, Miami, Fla Che store 
opened for business on November 15 with a representative 
line of stationery, blank books, office supplies and social and 
commercial engraving. 

The company is headed by Arne Skagseth, a native of 
Norway, who has been in the grocery business in Miami for 
the last fifteen years. Associated with Mr. Skagseth is 
W. A. Boren, a practical stationer, who has been manager 


of the store of the Foster & Reynolds Company 
for a number of years. 


Activities in the Walnut Market. 


Furniture manufacturers are preparing their sai 


the mid-year market and buyers of furniture are awaiting 
the offerings before making large purchases. The furniture 


+ 


market is, therefore, rather quiet at the present time and its 


quietness is reflected in the purchases of walnut veneers 
and lumber 

Inquiries for 1924 requirements indicate that there will 
be a very large volume of walnut lumber and veneers 
moving. It is believed that walnut will be more popular 
than ever before. Production remains normal and _ ship- 


Stocks on the whole 


. 1 
normal, 


iments just about balance production 
are about seventy-five per cent of 
The industry anticipates a good demand for 1924 
steady business throughout the year 
Miss Stewart Joins Underwood at Chicago. 
Miss Mattie G. Stewart has become a 


Underwood staff 


member I tne 


at Chicago, undertaking the employment 
work of the 


and educational branch. Miss Stewart had 








MISS MATTIE G. STEWART 


een connected with the Remington Typewriter | 
it Chicage twenty years, engaged in simil 
ict es educational work lude conduc é 
the schools, both public and parochial. In tl 
she distributes the diplomas and medals for 

s students quality 

Providence Concern Incorporates. 

The Maurice C. Smith Company, Inc ft Py 

R. I., is a newly incorporated concern, capitalize $50.4 


Ty? 


urers, and sell lines of office equip 
ice C. and Maurice C 


Smith of Bristol, R. 1. are the 


Smith, Jr., of Providence, a 
incorporators 


Illinois Book Sellers’ Executive Committee to Meet. 


The executive committee of the Illinois Book Sellers’ As 
sociation will hold a meeting early this month in Pi 
consider plans for the 1924 convention to be held that 
city on May 6 and 7. 
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Water Damage Inflicted at Crane Store. 

December 2 a small fire started on the fourth floor of 
Crane & Company’s plant, Topeka, Kans. The fire was 
extinguished quickly by the automatic sprinklers and the 
firemen’s chemicals. Before the sprinkler system could be 
shut off, the building was flooded, and much of the ma- 
chinery, paper stock, etc., damaged. Immediate steps were 
taken to remedy the damage, and by noon of the day fol- 
lowing the fire part of the pressroom was again in opera- 


tio! 


R. W. Myers Promoted. 

R. W. Myers, who has been with the Eaton, Crane & 
Pike Company for the last sixteen years, has been ap 
pointed district manager for New England. His former 
duties were entirely at the home office, but henceforth he 
will make his headquarters in Boston 

“Wolverine” vs. “Motor City.” 
[he November standings in the branch sales contest at 


the Chicago office of the Burroughs Adding Machine Com 
pany were Wolverine (manned by Callahan and Mc- 
Intyre), 112 per cent; Motor City (manned by Vogtli and 
Taggert), 96.4 per cent. This contest was staged as a run 


between rival trains, with leaders chosen as engineer and 
conductor. 
Palmer Heads Kiwanians in Boston. 
onel G. H. Palmer, New England district manager for 
General Fireproofing Company of Youngstown, O., 


is recently chosen president of the Boston Kiwa Club 





LIONEL G. H. PALMER 


1924 His associate officers are as follows Howard 
\. Gilson, vice president; Ernest F. Tarbox, secretary; 
David M. Cook, treasurer; Robert E. Green, trustee; John 
|. Cassidy, Harry H. Kay, Robert E. Green and Ford B. 
C gh. directors : 


Royal Salesman Has kisah Escape in Auto Wreck. 
Theo. N. Colwell, star salesman of the San Francisco 
office of the Royal Typewriter Company, Inc., had a nar- 
escape at Thanksgiving time near Los Angeles. Mr. 
Colwell had driven down to spend the holiday at Los 
Angeles and had nearly arrived when a Ford delivery 
truck crashed into his machine, overturning both autos 
her driver was seriously hurt, Mr. Colwell crawling 
nder the wreckage with only a few scratches 

The shake-up stimulated Mr. Colwell so that he did more 
business for the company in the following week than any 
one else in the offic His friends showed their sympathy 


substantial manner by sending in some good sacs 


Benarfa Takes Seattle Branch for “Elsie.” 

A. L. Benarfa of the L. C. Smith & Bros. Typewriter 
Company has been relieved of his work as district sales 
manager at San Francisco and will assume the manage- 
ment of the Seattle branch of his company. He left to 
assume his new duties in December. 

Business at the San Francisco branch of L. C. Smith 
& Bros. Company has shown a very considerable increase 
during the time that Mr. Benarfa was in charge. The 
progress shown is very gratifying. The company is look- 
ing forward to a successful administration of the Seattle 
branch under the direction of Mr. Banarfa, as he has had a 





A. L. BENARFA 
long experience in the typewriter business, and has learned 


it from the ground up in twenty-six years of active work. 
Mr. Benarfa started as an office boy for the Smith Pre- 
mier Company in Cleveland, Ohio, beginning his work in 
January, 1898. Since that time he has served in, and been 
promoted out of the successive states of office boy, me- 
chanic, salesman, manager and district sales manager. 


"Ware L. H. Hawkins. 

Typewriter men are cautioned against a salesman who 
has been operating in the Central West, imposing on 
branch managers. He used the name, L. H. Hawkins, in 
Chicago, and had a check cashed, which afterward proved 
to be a forgery. He is about five and one-half feet tall, 
dark complected, stocky, and about thirty-two years old. 

Hawkins has sold typewriters of various makes in the 
past. He approaches the manager of a branch, and asks 
for a territory. His familiarity with the sales personnel 
in some other city makes it possible to get a hearing. He 
even makes a start on his territory. Then he asks the man- 
ager to cash a check received for commissions from a pre- 
vious position. After receiving the money he disappears. 

Through his various positions Hawkins has had oppor- 
tunity to learn about the banking connections of the 
branches, securing blank letterheads, and obtaining signa- 
tures for tracing or forging checks. 

In presenting a check from his previous employer, Haw- 
kins uses a letter from him, congratulating him on his new 
position, and wishing him success in the present connec- 
tion. The whole thing is very plausible, and managers are 
warned that a similar plan may be worked under another 
name 

About a year ago Hawkins worked this plan at Louisville, 
and the police there still have a warrant for his arrest. 
He is wanted also at Putenutae 


Parker Men to Meet at Janesville. 

The annual sales conference of The Parker Pen Com- 
pany will be held at the factory, Janesville, Wis., Jan- 
uary 3. Representatives from the North American sales 
ganization will be in attendance, numbering from sixty 


to seve! 
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CONVENTION GROUP OF THE NATIONAL BLANK BOOK COMPANY NO ip vy. B. TF ne, Treas 
Towne, President 
Sales Conference of the National Blank Book Co. [he tollowing ofhcers and salesmen a 

The annual sales conference of the National Blank Book onterenc {Jthicers President | » Lown 
Company was held December 11-15, at Holyoke, Mass dent J. M. Towne, Treasurer F. B. Towne ry 
Che following program was substantially carried out vere: F. W. Baxter, far West; H. J. Ferry, Ne 

luesday was especially devoted to bound books, Wednes G. E. Harscheid, J. S. Boyd, Pennsylvani 3 
day advertising, Thursday was devoted to loose leaf goods H. H. Bosworth, Southern; J. Rk. Marshall, O. ( 
and Friday machine bookkeeping equipment. Thursday George Nicklaus, John Nicklaus, Chas. k 
evening a Christmas party was held at the Hotel Nonottuck McNeil, New York: F. L. Coggin, manager 
where the sales force was joined by the oftce force and QM. D. Fielding, R. V. Schumacher, R. A. Notma 
employe s of the factory that have been with the company I. | Cornwell, assistant sales manager, | R 
twenty years or ovet \t this banquet, which is the annual iuger machine bookkeeping departme \. | 
vathering of the National family, 215 enjoyed a special en (. Hegarty, advertising department 
tertainment of vaudeville artists and dancing Mr. Parlin, 
head of the research department of the Saturday Evening Elliott-Fisher Holds District Conference. 


L he Elhott-lisher Compar y held a conter 
-s in New Yorl 


Post, also wave a very interesting talk 


lk. B. Towne, “daddy” of the National family, gave his — trict managers at the home offic 
blessings to the gathering and in the course of his remarks, ver 17 to 22. Joseph Lecher, the new Continent 
paid tribute to the memory of John L. Hall, a member manager, and Ff. F. Wright, the new Pacitic 
of the New York sales force who cied recently \t the aver, attended the conference for the first ti 
request of Mr. Towne, the guests arose and paid a silent We present on this page a photograph 
tribute to Mr. -Hlall’s memory attended the conference, seated about the tal 











RECENT CONFERENCE OF ELLIOTT-FISHER DISTRICT MANAGERS Left to right 
around the table C.S. Duncan, treasurer: V. H. Taggart, purchasing agent; C. H. Reed, New 
York district manager; F. L. Benedict, Eastern district manager; L. E. Lentz, manager ser 
vice and supply division; R. FE. Richwine, Central district manager; C I soltor Southern 
district manager; Joseph Lecher, Continental district manager; M. A. Seely, sales manager 
Cc. R. Strohm, manager statistical division; M. S. Eylar, vice-president in charge of sales 
Major E. R. Baines, comptroller; P. D. Wagoner, president R. B. Buswell. Western district 
manager F. F. Wright, Pacifie district manager, and L. W. Koss, New England district man 


ager 
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Underwood Staff at Chicago Has Neahr Dinner. 
J. E. Neahr, the 
lypewriter Company, entertained the Chicago selling staff 


at dinner at the 


general sales manager of Underwood 


Palmer House December 7. There were 


sent, and much enthusiasm was aroused in a 


torty-hve pre 


current selling contest. There are two prizes—a trip to 


Los Angeles and a trip to New York Before December 
vas half gone two of the Chicago salesmen had earned the 
trip—one to Los Angeles and the other to New York 


l.est readers assume a pun in the phrase, “Neahr Dinner,” 


it may be explained that epicures in Chicago continue to 

nd delectation at the Palmer House. In fact, despite the 

ompetition of modern hotels, that ancient hostelry remains 

popular with many traveling folk. The table attracts them 
A., C. & F. Wholesale Holds Meeting. 

The wholesale organization of Adams, Cushing & Fos 

Inc., Boston, Mass., held its annual meeting at 110 


| 


December 17. The usual dinner preceded 


ederal street 
the meeting 


W. I 


} 


Cushing, the treasurer, and one of the founders of 


the business, was present, and addressed the organization, 


ongratulating the members upon the fine showing which 


had been made in the year then about to close. Plans were 
liscussed and adopted for the new year, and new lines were 
shown to the representatives. Nineteen men connected with 


tl 


ent, and all ve ted it 


e selling division of the wholesale department were pres 


a very enjoyable meeting, which lasted 


ntil nearly midnight 


Malon<y-Gilmore Anniversary Dinner. 


Salesmen and mechanical men of the Maloney-Gilmore 


mpany, 508 South Dearborn street, Chicago, celebrated 


the second anniversary of the establishment of the business 


December 29 Chey gathered at the Kuntz-Remmler res 


taurant, and enjoyed a good dinner, swapped reminis 


ences, and built plans for the new year’s business 


Oliver ““Red Circle” Meets at Hamilton Club. 
The “Red Circle” 


any's 


club of The Oliver Typewriter Com 
20 at the 
Manager Barlow 


branch met December Hamilton 


Walker and 


of addresses were made, 


Chicago 


President Sales were 


present \ 


or 1924 sales 1 


nuinber and the plans 


the Chicago territory were discussed 


Horcer Staff Meets Simonson. 


Seventy-tive members of the store staff of Horders, Inc., 


enjoved a dinner in December at the Stevens building res 


Roger Simonson addressed the meeting, 
the dinner the 
30 show. 


taurant, Chicago 
as did H (y 


adjourned to the Chicago theater for the 7 


Horder. Following party 


They 


lad reserved seats, an unsual concession by the theater, 


h prides itself on a policy of “first come best seated.” 


Quimby Salesmen Convene. 
the 


Edward H 
achine for the states of Maine, New Hampshire and Ver- 


Quimby, agent for Sundstrand adding 


mont, entertained a group of his outside salesmen from 
Monday, November 26 to 28, at the home office at Dover, 
N. H. 
mong those present were Ralph W. Johnson of New 
N. H.; A. H. Ericsson, Littleton, N. H.; L. M. Kins- 
ley, West Corinth, Vt.; John R. Hoyt, J. Francis Qualay, 
R. E. Labonte and L. E. Nason, who work out of the 
Dover store, and make Dover their he adquarters; James M. 
Sullivan of Portland, Me.; Frank T. Davis of Burlington, 
Vt.;: N. H. Wheeler, Hallowell, M« Laurence H. Dan- 
forth, Concord, N. H., and W. R. Chambers, Eastern divi 
sion supervisor of the Sundstrand Adding Machine Com 


waTV% 
pany, 


whose home is Detroit, Mich 


The Quimby organization has a “get-together” meeting 
every two or three months, at Dover, at which time some- 
one outside of the organization is invited to give the boys a 
talk.” At the last meeting, Mr. Chambers of the 
Sundstrand Company, had the floor, and it was the con- 
sensus of opinion of those who were fortunate enough to be 
that Mr. Chambers not only knew “selling” from 
every angle, but that he also had the faculty of being able 
to impart his knowledge. 


“sales 


present, 


On Monday night a shore dinner was enjoyed at “The 
Elms” Tuesday night a planked steak supper was 
held at “The Royal’ and with Thanksgiving coming thirty- 
later, it meant that the last week in November 
would be rather a “full” week for part of the Quimby or- 


ganization, at 


and on 


six hours 
least 


Carter’s Ink Conference at Chicago. 

A sales conference was held at Chicago, Ill., December 
10-13, by officials from the home office at Boston, Mass. 
Richard B. Carter, president, and Walter F. Wyman, sales 
manager, were present and outlined the sales plans for 


1924. The Chicago sales force and office staff were present 
at the conference, and much enthusiasm was evidenced 
over the prospect for the coming year. 


























NEW STORE OF SMITH BROS., COMMER- 
CIAL STATIONERS AND OFFICE EQUIP- 
MENT DEALERS, OAKLAND, CALIF. 
The above picture was made from a print 
taken from the architect's drawing of the new 
store which is expected will become a reality 
within the next three months. Excavations 


have been completed and the building has been 
started. If it goes forward on schedule, it will 
be turned over to Smith Bros. about March 15. 
John F. Smith of Smith Bros. states that, as 
‘the salubrities of California are of the highest 
order—no snow, sleet or other bad weather to 
interfere,’’ there is every prospect of finishing 
on time 








American Writing Machine Opens Baltimore 


Branch. 
President Hefflon of the American Writing Machine 
Company, has, after investigation of premises in Baltimore, 


the store at 16-18 Park 
where a branch office will be opened 
direction of F. W. Carman, a well known and 

This will be store No. 29 
Rebuilt and other grades of 
machines will be carried; platens will be stocked in quan- 
full line of ty 


leased on behalf of his company 


avenue in that city 
under the 
experienced typewriter man 
company’s 


in the system 


tity, and a pewriter supplies will be available. 
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Amos Pettibone Reaches Fourscore. 
Amos Pettibone, president of P. F, Pettibone Company, 
27 North Des Plaines street, Chicago, IIL, celebrated his 
eightieth birthday December 20. His the 
business presented him with a floral token, which prompted 
Mr. Pettibone to address each one in the organization with 


associates in 


the following letter: 
“My dear Friends: 
“In recognition, and appreciation of the beautiful remem- 


brance of the poinsetta plant in full my 
home on December twentieth, my eightieth birthday, I am 


bloom, sent to 
constrained to say: 

“As I now stand in the evening shade of life and look 
backward over the past more than three quarters of a cen 
tury, I have encountered upon the great highway of life 
people of all ages, many different races, of various tongues, 
and in nearly every condition incident to human life. 

“Rich cheerful and the 
joying all the luxuries and comforts that wealth could pro- 


and poor, downcast, those en- 
vide, occupying exalted positions of trust and responsibil- 
ity, together with the burden bearers and poorest of the 
poor, with whom the necessities for existence appear as an 
unsolved problem, each one pressing forward, looking and 
hoping to attain something greater, richer or better 
“Upon this great highway | have observed many diverg- 
ing lines, frequent and sharp angles. Although guide posts 
have been planted at each of the points, I have noted that 
halts at 


friend who can supply further and necessary information, 


every traveler nearly each one in search of a 


which would otherwise be unobtainable; consequently | 


consider that a friend is one of the most important factors 


in life. 


“If we secure friends and hope to retain them, we must 


ourselves be a friend to those with whom we come in con 


tact 
There are no friends like old friends 
And none so good and true; 
We greet them as we meet them, 
As roses greet the dew 
No other friends are dearer 


Though born of kindred mold; 
And while we prize the 
We the 


new 
old 


ones 


treasure more 


like old 
with the load 
bear who journey 


There are no friends friends 
To help us 
That all must 
(Yer life’s uneven 
And when unconquered sorrows 
The weary 
The kindly words of old friends 
Are always found—the best 


road 


roads invest, 


There are no friends like old friends 
To calm our frequent fears, 

When shadows fall and deepen 
Through life's declining 

And when our faltering footsteps 
Approach the great divide, 

We'll long to meet the old friends 
Who wait on the other side 


vears, 


“Please accept this as a Christmas greeting to those with 
whom I have been associated for so many years, with al! 
good wishes for your continued health, happiness and pros 
perity. 

AMOS PETTIBONE.” 


“Sincerely yours, 


Glossary of Trade Abbreviations. 

The recognized interpretation of trade terms and abbre- 
viations, as in use in the larger commercial countries, is 
contained in a booklet issued by the International Chamber 
Paris. 


of Commerce, at Copies of the publication, which 


is both in English and French, are being distributed among 
the American members of the International Chamber. Non- 
members in the United States may obtain copies through 


the secretary, American section, International Chamber, at 
Washington. 

“Publication of the digest,” according to the American 
section of the International Chamber, “marks the first seri 
ous effort on the part of business interests throughout the 

bring out of the 
1 


he interpretation of trade terms in foreign 


world to some order chaos which has 
prevailed in t 
trade 

well 


omis 


‘The use of the cable in the quotation of prices as 
as the use of the brief business letter, have led to the 


sion of elaborate details in contractual obligations and to 
the use, in their stead, of trade terms, in particular the 
terms “F. O. B.,” “F. A. S.,” and “C. 1. F.” Each nation 
has witnessed the growth of its own particular set of defi 


nitions and has for the large part left it to the individual 


trader to discover—often to his sorrow the 


difference between definitions of his and other commercial 
nations 

“For instance, American business men had been lectured 
by their overseas clients upon the exact mean 
The 
the 


frequently 
ing ot us O Ra 


B.” corresponded to 


American interpretation of “F. O 


British expression “F. O. R.” 


(free on rail), or “F. O. 7 (free on truck). The Britisher 
also used the term “F. O. B.,” but had in mind the oblig 
tions assumed by the American quotation “F. O. B 
vessel,” and this seemingly small conflict in meaning be 
tween the American and British interpretation was _ th 
cause of many bitter disputes in overseas trade 

“Aware of the difficulties that would be encountered 
any endeavor to bring about uniformity in the interpre 
tation of trade terms, the committee of the Internatio1 
Chamber of Commerce which prepared the digest took as 
their objective the publishing of a clear statement 
recognized interpretation of terms and abbreviations as 


in use in the large commercial countries. 


“The American definitions were carefully surveye 
a committee consisting of C. D. Young, resident attorney 
of the American Trading Company; C. D. Snow 


ager of the Foreign Commerce Department, Chamber 
Commerce of the United States, and E. A. LeRoy 
National Foreign Trade Council.” 
Tips for Taxpayers. 
January 1, 1924, marks the beginning of the period 
filing income-tax returns for the year 1923 Phe net 


ends at midnight March 15, 1924. Heavy penalties are pro 


vided by the revenue act for failure or willful refusai 
make a return and pay the tax on time 

Form 1040A, heretofore used for reporting net inc 
of $5,000 and less, from whatever source derived, has be 


revised in the interests of the largest class of taxpayers 


wage earners and salaried persons. Reduced from six pages 


to a single sheet, Form 1040A is to be used for reportit 
net income of $5,000 and less derived chiefly from salaries 
and wages. Persons any part of whose income is derive 


from a business or profession, farming, sale of property ot 
rent, though the amount is $5,000 or less, will be required to 


use the larger form, 1040. The use of Form 1040 is ri 
quired also in all cases where the net income was in excess 
of $5,000, regardless of whether from salary; business 


fession, or other taxable sources 
It being impossible to determine at this time which f 

is desired, copies of both forms will be sent taxpayers wh 

1922, and 


collectors of 


filed individual returns for the year may be ol 


tained also at the offices of internal rev 


and branch offices upon written request. 


A sincere word in praise of a task well-done is the é 
ducer of still greater efforts on the part of the worker Tips 
and Nibs (The Wahl Company) 
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RIBBONS and 
CARBON PAPER 
as a SPECIALTY 

LINE 


Removed from the hundreds of staple lines carried by 
the Stationer, as a specialty line the Department of Type- 
writer Ribbons and Carbon Paper should receive a great deal 
of attention because of the splendid opportunity afforded to 
make such a department the most profitable branch of the 
business. We have argued for many years that this line of 
goods properly belonged to the Stationer and we are par- 
ticularly anxious at this time to stimulate their interest in 
same to a greater extent than ever before; and we would 
invite correspondence from any Stationer desiring special 
information in regard to same. We undoubtedly enjoy the 
greater experience, being able to give any form of informa- 
tion required. We claim to make the most distinctive line 
of ribbons and carbons on the market today; embodying new 
methods of manufacture which verify our claim in every way. 


We make inked ribbons not only for Typewriters, but 
for all devices using an inked ribbon to make its impression. 


We make a sheet of carbon for every purpose for which 
Carbon Paper may be used. Often times dissatisfaction is 
caused by furnishing the wrong sheet relating particularly 
to the wrong weight of paper and its finish. 


We are open to be consulted in any case of this kind and 
where special forms are used, and often in producing many 
copies at one time, if these forms are submitted to us, we 
will gladly tell you what to furnish. 


We excel in all we produce 
We meet every condition 
We fill every requirement 


Mittag & Volger, Inc. 


PRINCIPAL OFFICE AND FACTORY 
PARK RIDGE, N. J., U. S. A. 


NEW YORK BRANCHES: 
261 Broadway 
CLEVELAND BOSTON 
326 Erie Building 160 Congress Street 
MINNEAPOLIS 
711 McKnight Building LONDON 
7 & 8 Dyers Building 
CHICAGO Holborn, E. C. 


205 W. Monroe Street 
AGENCIES ALL OVER THE WORLD 


4 








SAN FRANCISCO 
537 Market Street 


LOS ANGELES 
Tajo Build'ng 


Merchants Laclede Building 
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Norman O. Mick Directs Burroughs Advertising. 


Norman O 
tising department of the Burroughs Adding Machine Com- 
Since Mr. 


Mick has assumed active charge of the adver- 


pany, succeeding to the late George B. Sharpe. 
Sharpe's untimely death last summer Mr. Mick has been 
the acting Mr. Mick has been a 
member of the Burroughs organization seven years. The 
President 


advertising manager. 
announcement of this appointment was made by 
Backus in December, stepping-up to the responsible posi 
tion of director of all the domestic and foreign advertising 
activities of the Burroughs company, a man who has been 
working himself up gradually to the top rank in the com 
pany'’s advertising service 

\lr. Mick nas been close to the 
dependent or 


‘smell of the shop” since 


his school days, ever a patron of the art 


preservative Since his school days he has been a re 


porter, an advertising salesman, advertising writer, an 


finally business manager ln 


Mick has acquired a practical 


advertising manager and 


these various positions Mr 


knowledge of the space-selling side of advertising His 
first connection with the Burroughs institution was as 
vriter of business stories in the advertising department. 
Later he directed the Canadian advertising from the home 
office at Detroit Approximate ly two years were spent on 
foreign advertising in the foreign department He also 
did work in the central West tor the Burroughs organi 


cation 
In all his previous contact with the Burroughs organiza 
tion Mr. Mick has been 


operation between the advertising and sales departments 


“in training’ to effect that close co 


which is so strong a factor in the Burroughs organization 


Remington Portable Presented to Polish General. 
General Haller, who commanded the Polish forces during 
country, and 1s 
The Polish 


wherever he 


the Russo-Polish war ts visiting in this 


naturally a great hero of the Poles in America 


Societies are givine celebrations in his honor 
appears 

At Meriden, 
music, etc 
with that he 


that would be a pleasant and useful reminder of his visit 


Connecticut, in addition to the usual 


speeches, it was decided to present the Creneral 


something could carry home with him, and 


Che committee having the matter in charge decided only 


a day or two in advance of the time set for the presenta 


tion that a Remington portable typewriter equipped with 
an English-Polish keyboard would best fill the bill, and the 
local Remington office was notified accordingly By a spe 


cial effort the necessary type and keyboard were assembled 


and the machine delivered in time tor the presentation 


— 
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Pollock Pen Company Takes New Offices. 
Notice has just been received that the Pollock Pen Cor 
manufacturers of the Hancock | 
moved on December 20 from Newbury and Fairfield streets 
Boston, Mass., to 259 A street, South Mass 

Main 209] 


pany, John artridge pei 
Soston 


their telephone number is 


Geo. A. Sommers Heads Sta-Man Club. 


George A. Sommers was chosen president of the St 
Man Club of Chicago at the recent election. He |} et 
connected with Stevens-Maloney & Company for t 


years past, during which time he has acquired a larg: 


of triends in the stationery trade. The executive's t is 


Mr. 


being a 


Sommers, he 


not entirely new to 





GEO. A 


SOMMERS 


dent of the Stationers’ Bowling League, and an it 


success which has been achieved in such events 
and the 


factor in the 


as the Thanksgiving carnival outing he 
year 
The Sta-Man 


bership, and it 1s expected that eventually every pers 


Club is receiving applications 


Chicago afhliated with the stationery business will 


member of the club Meetings are held the first | 
of each month, at which interesting and instructiy 
grams are carried out Noted speakers, educatio 


tures and special entertainment are provided 


Simler Scouting Beyond the Rockies. 


Henry Simler, vice-president and sales manag 
American Writing Machine Company, is visiting t ( 
pany's offices on the Pacific Coast He is looki: 
the ground with a view to the further expat 
organization 





ENLARGED FACTORY OF THE YAWMAN & 


ERBE MANUFACTURING COMPANY 
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Me LACE 


















































































































































































































































































































































































































































= TYPEWRITER 


‘The Line that can’t be matched” 




































































A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 


Manifold Supplies Company 
188 Third Avenue 
BROOKLYN «station 1 2) N. Y., U.S. A. 
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\ : Cut from the first typewriter cata- 
Christopher Latham Sholes, 0 logue(1874). This picture was pro- 
mventor of the typewriter, phetic of the millions of women 
who have since earned their liv 
















at work on one of his ex- ; 
ing through the writing machine 


perimental machines (1872) 
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Remington 
Ne aii “There was no such 2 
— ail word as Typewriter” — 










until Remington —— 





rae ee —~ made the first one 
Sy < . tt i | Sify pears ago. 
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—— Remington 


=: Remington still 
the last word in 
“Typewriters 
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Remington Typewriter Company, 374 Broadway, New York—Branches Everywhere 



































New National Service Club—“Apela.” 


Some of the office equipment men of Oklahoma City 


tly got together and organized a club, selecting the 

rd “Service” as the motto, and as the object the fol- 

promote higher standards of salesmanship; to en 

ve co-operation among the members; to familiarize 

the business with the best of nationally known lines 
fice equipment and business service 

lo increase the efficiency of its members by demanding 

of them the highest ethical and moral standards in their 

pective tions and encouraging the adoption of the 

st improved methods and ideas their business ot 

essit 

In selecting a name for the new club they delved into 

lia é picked out the word “Apela,” which is 
( ctav peration—the “e” has the sound of “a” 

\] \ 

The clu bership is drawn from among men who 

fice equipment. Originally a local affair, the move- 

( has been expanded into something of national scope, 

( | Page. manager of the Oklahoma City office ot 

Safe-Cabinet Company, as its first president 

( $ Ape la Club in Tulsa as wel ~ Okla 

. City and others are being organized The Oklahoma 
Cit \pe ( meets every Saturday noon for lunch at 

ss S inner Bell The monthl dues include the 

of the lunch, so if a member misses a meeting the 
re sur sc henry hed Only one representati epted 
fro1 1 competing line of equipment 

Tips Are Exchanged. 

) ig features is the exchange of tips tor new 
ness he club has about twenty members | thei 
els arou town during the week they nany 

that may lead to sales for on their 
club members. These tips are carried to the meet 
nd presented for what the are worth Mat sales 
ee! n as a direct result 
r ( \pe la Club are not troubled by retail 
are on their toes after business every 
Phe club also issues a weekly bulleti 
iS 1 l learing house of ideals and intormatio1 


Philadelphia Office Appliance Managers Give Yule 
Dinner. 


1 ’ 1 
\) \ppliance Managers Associat Phila 
9 (hristmas ay ( ts ne r o! 
Ye ‘ 2? 
} ] 1 +} followin — 
ass¢ it nas recentiv rece ea the TOHOWINE new 
ers: ( e L. Metzger of the Auto Call Company, 
101 Chestnut street. and B. I MacChesney, the Tabulat 
Company, 1225 Arcl 


Chicago Office Appliance Managers Meet Weekly. 


liance Managers’ Association ¢ Ch , 

t luncheon every Monday from 12:30 to 2:0 ' 
dining room of the Iton | the 

\\ Me¢ ella ( cago ma ‘ the 

ter Comy da member of th 

ci tl SSOc has t dis 
ta, Salesmen Cr ensat Is Sales 
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No. 316U, 


Better Built é 
For Better Service 


Concrete evidence of genuine merit 
is substantiated throughout the en- 
tire life of a CONRADES Better- 
built This evidence of bet- 
ter service, readily apparent on ex- 
amination, lessens sales resistance, 

vielding a faster turnover. There 
is good remuneration in quick turn- 
over. CONRADES will give it to you. 


CONRADES MFG. CO. 
Makers of “BETTER BUILT" Chairs 
1942.North Second Street St. Louis, Mo. 


( hair. 





We exhibit our line 
Fifth Floor 
1319 Building 
1319 Michigan*Ave 
Chicago. Illinois 


No. 16W 
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...they increase the typist’s 
speed and accuracy; they 
speed up production and 
lessen overhead; they re- 
lieve eyestrain and nerve 
fatigue. 


..they increase the deal- 
er’s sales and profits; they 
speed up turnover and 
lessen “‘stayover;” they re- 
lieve the worried dealer of 
all anxiety because of the 
special plan by which they 
are sold. 


...they increase in popularity 
every day with the 3200 dealers 
here and abroad who are sell- 
ing them; they speed up sales 
by means of the special adver- 
tising literature which intro- 
duces them. 


...Write us—right now. 


PEERLESS KEY COMPANY 


Inc. 
176 Fulton St., New York City 


Boston St. Louis Chicago 
Minneapolis London 


San Francisco Distributor: 
Robinson-Pinney Co., 575 Mission Street 


PEERLESS 
Ree KEYS 














Peerless Key Co., Inc. 

176 Fulton treet, New York City 
Please send, without obligation, details of 
your profit-making sales plan, and special- 
ly prepared dealer helps, together with a 
free sample Peerless Key. 


NAME 





ADDRESS. 





CITY STATE 
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men’s Work Planned? Service, Sales Employment Set 
Daily ite. ports 
Each meeting is in charge of one of the members 


acts as chairman and leads the discussion of the var 


topics. The meetings are beneficial as well as inter 
and already some of the ideas suggested have been pu 
successful operation by members of the organizatior 

The first meeting of the association was held on M« 
October 22 \t the second meeting on October 29 
\. Gilbert of Otic Appliances was made 


member 


Pittsburgh Office Appliance Managers Hold 


Meetings 
On Friday, November 30, the Office \pph ne \ ) 
Association of Pittsburgh held eetil 
Chamber of Commerce. The speaker of the la 


H. S. Brubaker of the West Penn Power Company 
spoke on Man Power. Mr. Brubaker is a distinguis 
engineer who has put across big projects \t ti 1 
on December 7 Edward Schreiner, Esq. 
yer. spoke on Time Payment Sales 
At the meeting on Friday, December 14, Cl 
Horton, sales manager, Standard Life Insurat 
pany, spoke on Eastern European Con 
The meeting of Friday, December 21. was a | 
party held at the Hotel Chathar st 
o'clock dinner. An excellent program was arra! 


greatly enjoyed by everybody 


Envelope Makers Meet at New York. 
Che Bureau of Envelope Manufacturers of America 
a meeting at Hotel Astor, New York, N \ De 
3-4, 


Montreal Stationers Elect Officers. 

Che Stationers’ Association of Montreal, Canada 
the following officers at the annual meet 
Wednesday, December 5, at the National Club 

President, Robert Fortier of Joseph Fortier 
president, J. Alfred Guay, La Cie Alfred Guay 
secretary-treasurer, James Kk. Thompson, Thomas 
Limited (re-elected) The new president was vice-pres 


ot the association last year 


The executive committee is as follows W. P. ¢ 
Crites & Riddell; A. Valinquette, Librarie Beaucl 
Limittee; O. H. Manning, O. H. Manning & Co.; TI 
V. Bell, Thomas V. Bell, Ltd.; Paul Granger, Grange 


Treres Limitee; William E. Dawson, Dawson Br 
Limited 

Present as guests were a number of men | 
the stationery held of the United States hese 
Richard B. Carter, The Carters’ Ink Company, B« 
Edward J. Kastner, The L. E. Waterman Company 
York: and William H. Greenleaf, service manager 
Carters’ Ink Company, Boston. Each of these gent 
gave a talk and presented a message of optimism an 
cheer 

Travice A. Tod, secretary-manager of the Grapl 
Section of the Canadian Manufacturers’ Associati 
Montreal, presented an interesting and valuable address « 
“Co-operation with and Support of Your Off 
Executive Committee.” 

Brief talks were made by Harry Hook f Br 
Brothers, Ltd., Toronto: and ( H. McFarlane, Charles | 
Dawson, William P. Crites, Oliver W. Barwick, G 
ton and Frank Walkinshaw, all of Montreal 

Lively vocal and piano solos vere rendered 
Pearson and Dave Summerville 


Thomas V. Bell, retiring president of the 








inuary, 1924 OFFICE APPLIANCES 55. 





he WORLD'S CHAMPIONSHIP 
ay WINNERS 
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WILLIAM J. CALLAHAN MINNIE REGELMEYER 
World’s Novice Champion Typist World’s Amateur Champion Typist 


\ 4 World’s Champion Typist 


—all used the UNDERWOOD 


OR the eighteenth consecutive time the Underwood Standard Typewriter proved 
its supremacy in the typewriter field by winning the World’s Championship 
Typewriter cea at the National Business Show, 69th Regiment Armory, New 

York City, October 22, 1923. 

Albert Tangora, 20-year-old World’s Champion, broke all previous records by writing 
147 net words a minute continuously for one hour. He struck the keys 41,156 times 
and made only 28 errors—accuracy better than 99.999 per cent perfect. 










ALBERT T 


The World’s Amateur Champion is Minnie Regelmeyer, whose record during the 
half-hour period was 143 net words a minute with but seven errors. 


The World’s Novice Championship was won by William J. Callahan, who wrote 94 
net words a minute for the fifteen minute period, after only one year of training. 


The International Championship Typewriter Contests, held each year under the aus- 
pices of the National Business Show in New York City, began in 1906. Fourteen 
concerns directly connected with the typewriter industry contributed to the fund for 
the Thousand Dollar Perpetual Trophy. This Trophy is 
awarded to the typewriter which makes the highest record 
for combined speed and accuracy in the contest each year. 
The first and all subsequent contests have been won by the 
Underwood. The Trophy, therefore, has never been out of 
Underwood possession. 













Contestants copied from “The Man in the Boat”, a story by J. N. 
Kimball. We have published this story in a neat little booklet 
with the words numbered for speed practice. It will be sent free, 
with a copy of the Official Records of the contest, upon request. 


UNDERWOOD TYPEWRITER CO. INC. 
Underwood Building, New York City 


Branches in all principal cities 


UN DERWOOD: STANDARD ‘T YPEWRITER 
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Larger Machines 
if Desired— 
Foot Lever $190 
Motor Operated $250 . 
Automatic Feed $360 poe Y bibs Y 


University Market, Chicago, III. 
Prices f.o.b. Chicago 













Simply pul! down 
printing handle, 
Drint complete 
name address 
and date at a sin- 
gle motion. Er 
rors impossible! 












“Matches op” 
with your other 
office devices. 
**Fillsin form let- 
ters better and 

times faster than 
typists!’ Sher- 
win- Williams, 
Cleveland. 














Exact typewrit- 
ing! Because 
Addressograph 
prints thru a 
ribbon from « 
metal type 
style type d 
dresses one hun- 
dred per: ent legi- 
bie and accurate, 
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Cc BLANK “one-piece” 
address plate. Anyone quickly 
F.O.B. puts onnames and addresses. If 


CcHGQ. | apeag occurs flatten down old type. 
Re-use same metal address piate. 





Aiddresso 


TRADE MARK 


PRINTS FROM TYPE 






Main Office: 


Factories: Chicago 
903 W. Van Buren St., Chicago 


Brooklyn — London 
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$110,000 Annual Sales 
In 2% Blocks Radius! 


‘“‘Addressograph Boosts Business’’ 


“‘Addressograph-ed Direct Mail Advertising directly responsible 
for making a huge business success of a store formerly on the 
verge of bankruptcy—our annual sales now run over $110,000 in 
a 21 blocks radius!” —University Market, Chicago. 


‘Brings $201,875 Sales’’ 


‘Our average sale amounts to $475! Last year Addressograph-ed 
Direct Mail brought us 428 orders—entirely unsolicited by 
salesmen—amounting to $201,875.” 

—U. §. Hoffman Machinery Corp., New York City. 


Saves $1,100 a Year 


‘“‘Addressograph enabled us to build up successful mail order 
business in conjunction with regular wholesale business. Saves 
over $1,100 a year in actual cash and does better work in 1/10th 


the time.” —Masback Hardware Co., (Wholesaler) New York City. 


FREE Trial Shows All Uses! 


Just mail coupon—if this FREE trial Addressograph does 
not sell itself to you, we ask and expect you to return it—at our 
expense. No cost or obligation! 


oe, 











_ Mail Coupon Today 


or phone—Wire or 
Write Nearest Office 
Listed Below! A 


_- 
os 
s&s. 


gy > 
4 y} .f we # 
> . 
- om . - oes ah ‘i ; = Ta) 5 ro 2 - 
General Offices: 903 W. Van Buren St., Chicago Factories: Chicago—Brooklyn—London , © A C4 “i 
Al y Cincinnati Evansville Newark Portland Toledo o” oY Ss R) £ 
Allentow: Cleveland Grand Ra New Orlea Salt Lake City Wahpeton, N. D 4S es oe FP 
Atlanta Columbu Houstor New Yori San Antonio Washingt 4 ¥ o> se ? ¢ 
oe wa . Ml : we * &Y - > + 2 
Baltimore allas Indianapoli Oklahoma Cit San Francisco 4 oS SF ° s s 
Birmingham Daytor Kansas Cit Omaha Seattle ~ rs £ ¢ a 2s 2 
Boston Denver Los Angele Oshkosh Spokane 4 VW , sa © 
r ) mt os ds d. & v bh 
Buffalo Des Moine Memphis Peoria St. Louis ys we’ > S & & » 
Butte Detroit Milwaukee Philadelphia St. Paul , & = > aa 
Chicago Duluth Minneapoli Pittsburgh Syracuse , 4 <0 »o 


Canada: 60 West Front Street, TORONTO—V ancouver—Montreal—Hamilton—Ottawa—St. John—London ee ee ee ee ee ee eee 
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hice 


houses, 


qu 
co-operates 


furniture 


the complete 


are 


looking for 


tron 


unexcelled and we solicit your inquiry. 
a satisfaction-giving, profitable line, we 
Write for it 


“different 


banks, 
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demand. All sorts of 
libraries and other 


\MCO stock line fills. 


from the others.” 


Pr. 
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filing equipment and of 
court 


public buildings have needs tha 
Our facilities for 


dealer who 
have a propos! 


Fx ir the 


~ ™ 


Wherever Steel Filing 
ipment is sold CAMCO 


With CAMCO Equipment in stock and 
CAMCO co-operation at your call, you 


can fill every 
business establishments, 


' 


Spe cial wor k 


1s 


THE CANTON ART METAL CO. 
CANTON, OHIO. 
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resented an able and constructive report and an address 


lled with optimism over the outlook 


he annual report of J. K. Thompson, secretary-treas 


showed that the association is in good condition. 


\ ote ot thanks to the retiring othcers was given with 


, 1 
(On taking the hair the new pre sident Robert ortier, 


ke earnestly of the future and outlined the aims of the 


coming year 


Boston Stationers Hold Regular Meeting. 
} Assoc 
Club o1 


1 he Bostor Stationers held its 


mation 
Monday evening, Ds 


members were 


monthly 
ecting at the Boston City 


eight present The pro 
im arranged by the committee under the chairmans] 


Crucible 


ip of 


< 
_ 
- 


the Joseph Dixor Company was 


vely and well balanced. Good music was provided Phe 


singing was under the leadership of L. J. Dodsworth ot 


Adams, Cushing & Foster, who proved himself capable 


| he Mccting Was opened by Jat cs | lowhill vho om 


ted in the absence of President Arthur | Cole of Law 
ence, wh id just made important additions to his store 
When the routine business of the me ting had been dis- 
vosed of the meeting was turned over George L. Davis 
\dams, Cushing & Foster, who acted as toastmastet 
William EH. Greenleaf of The Carter's Ink Company 
woke on railroad problems—New England manufacturers 
d merchants should take such problems up intelligently 


pointed out Boston's 


a , 
nd deal wit them effectively. Hy 


dvantages wit reference to ocean transportation and 
showed how e advantages of rail and water transport ar 
ide se ot leading manufacturers whose plants are 
located in New England 
Lhe seco speak er was Joseph k Warne r, assistant at- 
CV ge ot the Commonwealth, who explained in an 
eresting iy the aims and purposes of the government of 
state; the results which have been obtained. and the 
spl l work which the state is carrying on in its care 
those reside who are deticient physically and men 
tally, as well as the methods of raising money by taxation. 


nd the expenditure of moneys for public work 


resolutions lamenting the death of 


Jamon, a secretary of the association, was read, and 
e report of the committee stated that a copy had been en 
ssed and pre sented to the family 
\ itte ines prize ot a turkev of large proportions 


to a lucky member 


Printers’ and Stationers’ Division Makes a Ten 
Strike. 


rw second annual ladies’ night “Hurrah” celebration. 
en bv the Printers’ and Stationers Division No. 30, 


ot Credit Vier 4 took place Weed sday 


December 12 Despite the 11] behavior of the weather mat 
laree ast anquet room on the mezzanine fi ro 
Hotel La Sall Wi filled to the do s 
he quit msiderable overflow was observed t e rut 
y mostly toward an ante i vhich oused tw 
iwantic puncl owls, both brimming with a delectable and 
eering liqui [he feasting was interspersed with songs 
spritely anter and when the remnants vere cleared 
iway the vell stuffed audience turned at the all of peer 
s ider, R l’ratt, and listened to his inimitable witt 
~ < < ‘ 11¢ Suc ~ t ‘ t1¢ T 
r resicde t € tte Schult i 1] the r 
\ ly tf €) t¢ ‘ é pre t ti ‘ ( 
res] oO rilc Oo ) ; ister short 
vel S¢ emarks It 1 
[r. Shuma eneral manager ot the J. W. I é per 
any, ft ker of tl f ¢ 




















Go to Goes for 


The Goes Steel-Engraved 
Certificate Blanks, Bordered Blanks 
and Bond Blanks 


An entirely new and original assortment of 
Steel-Engraved Blanks 


produced upon Crane’s Bond paper; so de- 
signed and arranged that they can easily be 
overprinted either from type or by the litho- 
graphic process, ana thus present an unusu- 
ally high-grade, refined, handsome appearance. 











The Goes Steel-Engraved Blanks will be constantly car- 
ried in stock in quantities that will insure the usual Goes 
service for all your requirements. 








A written request for samples and further information 
Jy» 
mpl reply. 





Oring a Pp’ 


Goes Lithographing (Company 
SN 


19 West 61st Street, Chicago 
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SEND FOR THE NEW 
IMPERIAL CATALOG 


There is now on the press our 
new 1924 Catalog It’s bigger 
than ever, shows a larger line, 
and many recent improvements 
and refinements. 


This Imperial Catalog shows 
the new built in features of con- 
venience and utility value. It 
illustrates clearly by simple de- 
tailed drawing the Imperial con- 
struction features that insure a 
lifetime of satisfactory service. 






DESKS 


for every office use 





There is an Imperial Desk to 
fill every need and to meet every 
check book. Four grades and 
one hundred styles cover the 
large percentage of desks pur 
chased. 

Imperial Desks embody at 
tractive appearance, staunch 
construction, built in conven- 
iences and moderate prices. 

When you show’ Imperial 
Desks on your floor you are as 
sured quick sales, frequent 
turnover and_ the_ resultant 
proht. 

Connect with Imperial and 
watch 1924 grow steadily into 
your largest and most profitable 
desk year. 





=n 


~~ Send for the new, catalog now 


Imperial Desh Company 


Evansville - Indiana 








No. 
1067 
Flat 
Top 

Desk 




















APPLIANCES January, 1924. 


semblage with an interesting and instructive dissertation on 
the “Opportunities of the Credit Man.” 

Space prohibits details of the rare entertainment. Ribs 
of steel were needed to withstand the side-splitting songsters 
and comedians. The operatic airs rendered so delightfully 
by the wife of the vice-chairman-elect, Charles Hamberget 


were especially captivating 


“Staman” Club Holds Election. 


The “Staman” Club of Chicago held its election Decem- 
ver 4, when the following officers were choset 
mittees appointed: G. W. Sommers (Stevens-Ma 
Company), president; M. F. Gallagher (The Sam’l | 
Tatum Company), vice president; R. E. Alben (National 
Blank Book Company), secretary; Joe Pardi (At 
Seal & Koch Company), treasurer 

Che executive committee consists of Chas. P. M Ci 
(Joseph Dixon Crucible Company), Chas. Stehler (Stevens 
Maloney ( ompany), \ iF Krelle (Horder’s, In 

The athletic committee includes: George Corma Wi 
son-Jones Loose Leaf Company), A. J. Krelle (H : 
Inc.) 

\ membership drive is now o1 Che initiatios ( 
$1.00 will continue in force until February 1 
the fee will be $2.00 The monthly dues are fift 
[The committee pushing memberships includes M 


Cook (S. D. Childs & Company), Schuster (The Wor 


Manufacturing Company), Baxter (National B 
Company), Jensby (Cameron & Amberg Compan rd 
(Cameron & Amberg Company 


Meetings are held the tirst Friday of each m« 


Cole of Lawrence, Mass., Enlarges Store 


1 


The A. L. Cole Company, stationers and dealers 
goods at 232 Essex street, Lawre nce, M iss., open 
annex of two stores on Friday morning, December 7. Once 
store is devoted to desks, filing cabin ts, chairs, et« 
and steel both being handled. The other annex st 
an art and gift shop, where all manner of novel 
shown. Greeting cards and social engraving ar 
tured here 

The following account of the growth and dey loj I t 
of the company’s business is reprinted from thi iwret 
Telegram of Friday, December 7 

By a coincidence, this addition to the business of tl \ 
L. Cole company, which practically doubles the fl 
of the establishment comes on the 22nd anniversary « 
Cole’s starting in business in Lawrence 


It gives the Cole company ,the deepest stor 
rence, as it will be 135 feet from the front door on Essex 
street to the rear of the “annex” on Methuen street Che 
additional room thus obtained is in the Sullivan block just 
constructed in the rear of Mr. Cole’s present store, wl 
was considered one of the largest in New England l 
addition will be about 2,000 square feet 

This new development will attain an ideal long sought 
by Mr. Cole whose increased business demanded 
creased Space 


The new section of the store is reached by a broad ar 


way and, from the inside, the visitor does not realize tl 
he has passed into a new building 


The new addition permits a much enlarged Dennison’s 


store in what was the rear of the old main store Che 
Dennison division will be equipped for instruction in al 
Dennison art, such as crepe paper and wax novelties 


The basement of the new section will be used for storage 


purposes and all goods will be received and shipped from 
this department. 


A rest room, attractively laid out, will be prepared, and 
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NOISELESS 


TYPEWRITER 


No.5 


with a new improved keyboard 


HIS new Noiseless witha 

90-character keyboard, is 
more than an improved type- 
writer. 

It is a great, outstanding 
achievement for increased 
production in the modern 
business office. Its low, soft 
voice puts the high produc 
tive power of quiet on your 
payroll. The new keyboard 
assures a swift, easy opera 
tion never before equalled 
by any stock typewriter. A 


two-color ribbon and other 
refinements throughout have 
made an even finer writing 
instrument of the world’s 
finest typewriter. 

Now, more than ever, The 
Noiseless offers the greatest 
sales opportunity to men 
who desire to build a perma- 
nent typewriter business. 
There are a few territories 
still open. Write, wire or 
phone for full details of our 
agency plan. 


THE NOISELESS TYPEWRITER COMPANY 


253 Broadway, New York 


WORKS: Middletown, Conn. 


London Office: 
Outer Temple—222-225 Strand, W. C. 2 


There is but one Noiseless Typewriter, called The Noiseless and made by The Noiseless Typewriter Company 
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Filing Supplies 
That Insure Repeat Orders 
Quality Always Maintained 












Vertical Guides 

















Manila and Pressboard Complete Line 
— | * Folders 
Vertical Guides 
Descriptive ES . Cando 
Price List eh ae Se ee Card Guides 
Upon dl Radlk ett fF ee Etc. 
Request Boe a 





Attractively Boxed 








Simplified System 


For Simplicity and Economy 
Our Simplified Filing System 
adapted to all lines of business. 


Send for Descriptive Folder and 
Prices. 





Up To Date Equipment 


for Quick Service on Special 
Ruling, Printing, Tabbing, 
Punching, Etc. 


BOSTON INDEX CARD COMPANY 
113-115 PURCHASE STREET 


BOSTON, - -  - MASSACHUSETTS 
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is Mr. Cole’s hope that it will be utilized by his cus 
Ss as eting place for them and their friends. 
r sometime past, the Cole company has been dealing 17 BI kD 
fice furniture but on a limited scale, and, because ac egrees 
k of space, could not take care of the great demand 3 Copying 
de upon the store by the ever-growing city and suburbs, 
ow, with the increased area, purchasing agents, busi- 
en al thers interested in office furniture may see 
tu carried in stock and be assured of imme 
le 
histor t the Cole pany is one of the usiness 
Cs ( i 
\rthur L. Cole arrived in Lawrence in 1898 and started 
ewspaper distribution service known as the Central 
s in the Central building, but in May, 1901, he pur 


hased for $300 the stationery business of S. W. Fellows The 
then in business in what was known as the Porter block 
n the South side of Essex street Che purchase carried largest 
th it the use f a counter. while across the main aisle Mr lli : 
i ays SELLING 
ellows conducted his wall paper and jewelry business r 
Due to the general increase in business Mr. Cole quickly Quality 
the ad intage oT addin yr to this store, al d pure hase d pen “4 
¥ CLL 
rt and stationery business of George W. Colburn at 2 
in the 


world ~ 





ARTHUR L. COLE 


PENCILS 





} Eesex ctrect vonally across the street from his old 
bfsek ‘ 
loca . HE quality service of VENUS 
d Mr. Cole moved t ) g at 29 > . ° 
Perse - si Pencils works to the satisfac- 
. building. TI 191] an a tion of the retailer just as much 
sent loca Sch as it does to the user of this 
Peer of Pencils. 
) ( sorbed Dye brothers 2 . 
icieeteee i ee It creates trade—it attracts profit- 
the land he 1g able business—it avoids trouble— 
ht by Kres Essex it allows you to concentrate on a 
make of pencils which meet every 
Meets: ? hes need of pencil users—draftsmen, 
pan S ¢ uiine an cer} e > 
Webb nn ea * artists, office workers, etc. 
' store the ru , P ( st =~ , = . : P . : 
per gh , 17 Degrees of Black and 3 Copying 
« De | ( We suggest that you examine your 
ake d. stock and see that your supply of 
( hment has been a oO VENUS Pencils is adequate. lso 
‘ ld d ivs the Sta i Ww rite us for “Dealer Helps.” 

1iite d I M i a - 
ici. te American Lead Pencil Co. 

e framing ( 220 Fifth Avenue, New York 

4 theenshs ai - and London, Eng. 
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/ Leader of its Line 
/ 100% Profit 


’ Repeat Sales 
“Prestige Builder 
/Y Quality Plus 


In high class offices, banks, hotels—wherever you go, 
and wherever satisfaction is found only in the best—you 
will find VICTOR Metal Waste Baskets, with Rubber 
Cushion Corners. 

Thousands have been sold 
sold. Every day the demand increases regardless of eco- 
And there's 100‘; profit in every 


and thousands are being 


nomic conditions. 
sale. 

VICTOR Baskets have every desirable selling fea- 
ture — they are fireproof, indestructible and attractive. 
Beautifully finished in rich mahogany, quartered oak, 
American Walnut and olive green. Rubber Cushions vul- 
canized right into corners to protect other furniture; an 
exclusive patented feature The selling price is 
reasonable and your profit is /00°;. Here’s a profit 
opportunity. Look into it now. A postal brings full 
dealer proposition. 


Metal Office Furniture Co. 
Grand Rapids, Michigan 














STEELCASE, 


found where | <*} business succeeds 
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Cole is a consistent associat 


Mr. 


National Association affairs, and preset 


business. 
inent in t 
sions and most of the go!f tournaments 
Donald F. McQuesten, formerly of this city a1 
Nashua Gu 


in charge of the Philadelphia office of the 


and Coated Paper company, has entered the « 
assistant treasurer. 
Mr. McQuesten is the son of Mr. and Mrs. Francis Me 
Questen of Litchfield, N. H., former residents 
Mrs. McQuesten, formerly Miss Bernice B. Al 
formerly editor of the Telegram \Voman’'s page ~ 
1 9 ¢ ’ | 


be in charge of the greeting cards, society eng 


t the 


shop at store 


pitt 


The Kansas Unofficial. 


lhe above caption constitutes the title of 


organ containing four pages just issued by Cra & | 
pany ot Topeka, Kas 

The body of the house organ consists of a 
from Charles L. Mitchell, secretary and sales 
Crane & Company, addressed to “Dear brethren, cistert 
benetactors and meal ticket providers for about 


dred of Topeka’s population.” This letter is de 


advantages and the curiosities of the city of Topel 
written in the characteristic Mitchell styl 

On the title page is the name of the publicat 
few words of explanation. We are notified tl 
not a doggone thing official about it.’ “Not 


but an in law.” It is to be published every 


“if this one gets by.” The subscription ra 


word, a kindly look and a kindly act. Advertising 
ninety million marks per cubic inch. 

At the end of the fourth page 1s a Cartool 
Mr. Mitchell, as if arrayed in a kid’s costum: Bes 
is a humorous questionnaire with answers in whi 
disclosed that his age 1s past fifty and his weight is 
two hundred and forty pounds, that he is a 1 
player and has two store teeth. (Lucky guy! 5S 


have a mouthful.) 
Additions to Staff of Milwaukee House. 

\. E. Milbrath, formerly identified with the N« 
plant of the Cutler-Hammer Manutacturing Cor 
joined the sales organization the Dupl S 
Company of Milwaukee and will specialize : £ 
Speedograph duplicator, mad: vy the ( [) 
Company of New York City Mr. Milbrath w 
most of his time in developing business in Wis 


Upper Michigan. 


Milwaukee man, has joinec 


Company 


Lee 


the Duplicator 


P. Steven, a 
Supply 


1 1 
of Milwaukee. 


Halloway’s Takes Important Agency. 


2 Halloway’'s Py pe 


seginning on January 


hange, 77 Washington 
rights in 


street 


the exclusive selling Providence for the 


Premier typewriter No. 60 


This concert is a leader in the tvpewritet 


Providence ant Vicinity, Carrying 1 bull ill re] 


writers, high-grade typewriter supplies, papers 
equipped to handl 


No. 60 


admirably 


such as the Smith Premier 


Davis Enters Business at Los Angeles. 


H. D. Davis, Jr., former Northeastern manager 
Eaton, Crane & Pike Company, has resigned and 
into business on his own account at Los Angeles 


home 


former 
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Since 1916 RAND Makurown Index Tabs 
have been supplying the need for indexing 
records the world over. 





Whatever the Index- 
ing Need it is sup- 
plied with 





INDEX TABS 


PATENTED 





Your customers too can use Makurowns 





what could be more desirable than the easy-to-use 
RAND Makurown Index Tabs? For indexing cata- 
logues, directories, ledgers, guides and folders, bins, 
shelves for office and home, Makurowns cannot be sur- 
passed. Your customers need them. Why not fulfill 


Fs: supplying the indexing needs of your customers 





this need: 
What Other Stationers Are Doing 


Horder’s. Chicago, Ill, have sold over 12,171 feet so 
far in 1923. 


Schwabacher-Frey Stationery Co., San Francisco, Cal., This fold of the gummed linen tape 
have sold over 9.310 feet so far in 1923. both forms the label channel and 

insures a uniform exposure of the 
label. This is the patented con- 
pe struction which makes it so easy to 
Gregory Mayer & Thom, Detroit, have sold over 3,250 attach Makurowns evenly. : 
feet so far in 1923. : 





Remember This 
Important Point 


Atlas Stationery Corporation, New York City, have sold 
over 3,450 feet so far in 1923. 


The Brooks Company, Chicago, have sold over 2,730 


feet so far in 108 Cut Coupon for dealer proposition. 





Wilson Stationery and Printing Company, Houston, 
Texas, have sold over 2.000 feet so far in 1923. Rand Company, Inc., 
1201 Rand Blidg., 

North Tonawanda, N. Y, 


You, Too, Can Make Big Profits Selling Gentlemen: 


Without placing us under the least obliga- 
Makurowns tion, please send booklet outlining your propo- 

sition to dealers together with samples of 
The discounts on Makurowns are long. The turnover is RAND Makurowa Index, Tube. 
so rapid that large profits are quickly made from their sale. 
Why not decide today to stock these fast selling original 
index tabs? At least, let us explain our proposition. No a re Le eee 
obligation. Merely sign the coupon. 


Individua 0266s cece eseesece 


Rand Company, Inc. oxy ene Seen 
1201 Rand Bldg., North Tonawanda, N. Y. 
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BERLOY 


Introducing the Berloy Insulated Cabinet 


This cabinet opens up a new field of pros- tumbler lock 
pects for the Berloy dealer—the prospects 
in the modern fireproof buildings. These 
buyers will probably never need the pro 

tection afforded by the highly rated fire 
proof safe, and are cons equently unwilling 

to a At such a large expenditure for pro- 
tection from petty theft and from fires of e, 
average intensity. rhe 
sections 


moved about. 


standpoint ts 


The Berloy Insulated Cabinet fits this class 
of prospects exactly. It .1s sturdily con 
structed, imsulated with Johns-Manville 


Catalog H-48 
Adbestocell, and fitted with a Yale three 


tional lin 1e 


standard Berloy line 
and half sections fit the 


Write for prices 


At the same time it is com 
paratively light in weight and may be easily 


gives filing capacity in 


proportion to the floor space occupied as 11 
does not have walls four or five inches thick 
The principal advantage tre 
the moderate price 


1m the dealer’s 


of horizontal 
cabinet 


and complete informatio! 
shows the complete se 


THE BERGER MANUFACTURING _ CANTON, O8IO 


Bostor ny "Iphia St. ~~ 
New York Kansas City Da es 
Chicag Minneape rlis Ro he 





san Ir isco 
Los — oo ae 
Jacks aville 
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= E -¥ ui 
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Carter Ink Trophy for Boston Stationers’ League. 
When the Boston Stationers’ Bowling League was first 
tarted some thirteen or fourteen years ago The Carter's 
nk Company, wishing to help place it on a firm basis, 
ented a large shield to become the permanent property 

ing it three times That eld 


1 Vas 
nally secured by Ward's, but the league has kept on with 


tare wint 
reasing vigor each year, with the exception of the war 
riod, until now eight teams battle once a week all during 
Winter season 
» show their continued interest in the affairs o 
uzue, The Carter’s Ink Company has again offered a 
hy, this time the sixteen-inch silver cup and_ base 


vn in the it his, also, will become the permanent 








CARTER’S INX"’ BOWLING TROPHIES 


warded ea year to tl ial 
2 al 
ntesting the League ar W. I 
\ Company; Ward's; Adan Cush 
« Foste M Pen Company; Thorpe and Martin 
{ill-Smith and 7 ( é Ink Company, and at present 
mpeti y keen wi litt to che i ng 
near the 
M cre Mr. Harry Be t of W. L. M 
Ss, ti of the League r his « lusiasn 
hy; ty oe os I d 1 
a 
Activities in the Twin Cities. 
ts from Minneapolis indicate that trade in t 
n of the country is beginning to show results 1 
of the holiday, and it is believed that holi 
ill be equal to, if not better than that of last year 


t Des Moines there has hes 
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The 
Latest Improvement 





All Steel Chair Irons 





No. 428 


/ TILTS BOTH 
FORWARD and BACKWARD 


NOTHING LIKE IT 
ON THE MARKET 


Patent Applied For 


This Iron has a single heavy 
spring for front tilt and 
either single or double 
springs as desired for rear 
tilt. 


For more complete infor- 
mation, see advertisement 
of Conant Ball Company 
on Page 77 of this mag- 
azine. 


MADE EXCLUSIVELY BY 


COLLIER-KEY WORTH CO. 
GARDNER, MASS., U.S. A. 
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[t IS not a mere flight of fancy 
to designate Byron Weston Co. 
Linen Record as the ace of Ledger 
Papers. It rises above all ordi- 
nary levels of Papermaking, easily 
topping the highest peak of paper 
perfection. 


Weston Record Paper is made 
from new and perfectly clean 
white rag stock. Its pure white 
color is natural,—not chemical. 
In consequence it does not dis- 
color or disintegrate with age. 


Famous Weston Papers 
LINEN 


For munic- 


WESTON DEFIANCE 
BOND: For commer- 


WESTON 
RECORD: 


ipal, county and state cial correspondence. 
records. For the ac- For policies, bonds, 
counting of large cor deeds and all docu- 
porations and financial ments necessitating 


institutions. printing and writing. 


WESTON FLEXO WESTON TYPO- 


LEDGER: For | flat COUNT: For the par- 
opening loose leaf ticular requirements 
ledgers. Made with developed by machine 


hinge in the paper. bookkeeping. 


WESTON WAVERLY LEDGER: For gen- 
eral commercial requirements. <A_ splendid 
writing and printing paper at a medium price. 


State Your Writing or Ledger Needs 


and We Will Send You Interesting 
Exhibits for Test and Examination. 


BYRON WESTON CO. 
DALTON, MASS. 
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(Other Lands.—Continued from Page 37 
man product must, aside of betterment 1In quality, first 
again be obtained and the still frequently prevailing con 
ception abandoned, that a strict organization in the various 
fields of operation is superfluous and that the in-no-way 
small profit was under all circumstances guaranteed. The 


endeavor to rejuvenate the enterprising and working spirit 
will, however, only have a chance of being successful, if 
a final reform in currency, the return to the gold standard 
is made possible for the very sick, but certainly not hope 
lessly ailing Germany. 
Concerning Money. 

What did a new theoretical money-expert say Money 

foundation stone of culture, which all else is 


is the upon 


built up,” it is “the cradle of all culture and basis of stat 


sovereignty.” If international economy recovers, unem 
ployment will stop, even in a measure, never known i 
United States; 


order again, it is first of all necessary that Central Europe 


if economical machinery gets into working 


and Russia be enabled to obtain a basis for the future 
gold-standard and thereby join in the economical union 
into which they are internationally interwoven. Only then 
will the German producer and the German workman per 
ceive the useful and only proper aspect of the novel policy 
in production and acknowledge the same 

Can the U. S. 


merchandise with Germany and more particularly products 


contribute to the above free exchange of 


of the office appliance industry? Is it possible for the 
American office appliance industry, coupled with powerful 
branches of industry and in itself powerful, to achieve this? 
[he professional German office appliance does not 
doubt it, 
anywhere, 


man 
as he knows that in the United States more than 
capital ol 
If American 
industry, including the one in which we are here most in 
this 
be missing, which is of such importance to all countries 
It has long 


political sovereignty is based on 


money, and makes the same serve its purpose. 
power, the change will not 


terested, acknowledges 


Germany will in the meantime not be idle. ago 
perceived that to help oneself is the best way to get away 
his path it will follow unswervingly, 


offered 


from the precipice. 
but will thankfully acknowledge any facility 
how to value it 

On Reorganization. 


Chis self-aid is to a great extent coupled with a 


outside and know 


organization of work to obtain profitable simplification not 
only in the shops, but also the office, as it is known, t 
much can be improved in this direction if reconstru 

a broken down economy shall be obtained For 
reason it is almost self-evident that the entire G« i 
office appliance industry must study psychology, 

the experience gained in psychotechnic, which end 

by utmost utilization, by sensible employment and saving 
human labor, to obtain an increase under equal ex 

ture and this without transgressing the ideas of the 
system. Economy and saving of goods and man aré 
problem to be solved by the German office applhiat 


this will be accomplished. Work must 
ranged in the office so that it is mostly done automat 


that 


dustry and 


unnecessary errands, movements and consequt 


versions from the work are not occurring, disturbances 


avoided and, above all, the work easily surveyed fro ny 


point and controlled wherever required 


(uite 
of concerns have sprung up who send professional expert 


anywhere desired, to build up an organization logically 


regulate and simplify the same and this not only by wa 


departments, but from department to department 


herently Their instructions for organization will be dé 


posited together with formulas, examples, list 
machinery and appliances, to serve as a reference book 
officials. Prominent psychotechnical 


case of changes of 


experts are co-operating with well-known firms of the 


German office appliance industry by publishing their prac 
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Sengbusch No-Mar 


Rubber Inkstand 
Bases Made from 
flexible, medium hard, 


colored rubber, they 
cannot scratch nor 
mar the desk In 
various styles to a 

commodate one or 


two Sengbusch Self 
Closing Inkstands 
Come in Brown and 


Olive Green, harmon- 
izing with any style 
of furniture. Special! 


colors may be had on 
order. These new 
bases are of handsome 
appearance and are 
easily cleaned — even 
from Ink stains. Send 
for attractive No-Mar 
descriptive folder No 
15. For quantity dis 
tribution your name 
imprinted on 
free. 


them 


Self-Closing 


400 Stroh Building 





ec teeearane 7 : . ‘ 
‘ 2 rH the dawning of 1924 
‘ } may we wish for you the 
> realization of all your 
bool ze 


hopes for this new year, 
and the achievement of all your 
good resolves. 


And when it comes to the prac- 
tical side of making your hopes 
come true—getting right down to 
dollars and cents—may we sug- 
gest that whenever an Inkstand is 
in question there is more money, 
therefore more hopes realized, 
when it is a Sengbusch Self-Clos- 
ing Inkstand which is put for- 
ward. 


And finally let us say we deeply 
appreciate the good will which 
you have always shown, and that 
we seek to merit your confidence 
by serving vou helpfully always. 





Inkstand ©. 


Milwaukee, Wisconsin 


, 
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MLLE. ODETTE 
PIAU WINS 


European Speed 
Championship 





Operating an L. C. Smith type- 
INTERNATIONAL CHALLENGE CUP Writer, Mademoiselle Odette 





won by Piau won the European Speed 
Mademoiselle Odette Piau championship contest for type- 
writing at the Paris Business 


European Typewriting Championship contest 


Paris Business Show, Nov. 18, 1923 Show, November 18, 1923. 


There were 65 competitors in the contest 
and twelve different makes of typewriters 
were used. 


Mademoiselle Piau is a stenographer 
employed by the French Government and 
at present is acting as a typist for the 
French members of the Peace Conference 
at Geneva. 


She is not and has never been in the 
employ of the L. C. Smith & Bros. Type- 
writer Co. 


L.C.Smith & Bros. Typewriter Co. 


Factory and Executive Offices 


SYRACUSE - - NEW YORK 
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experiences and results verbally by way of lectures 
in order to facilitate 


tical 
nd in writing by way of books, etc., 


a 


scientifically the development of entirely novel economical 


ay ons 
A Cuban Champion. 

i oug ourtesy of Moore & Read of Havana, 
Office Appliances is able to present here a photo- 
gra of Manuel Noriega, the champion typist of Cuba. 
Mr. } ega appears in the photograph with the Wanderer 
typewriter, known elsewhere as the Continental, which he 
erated in the contest and the cup of the Association of 


raphers 


[he contest was held in the Teatro Principal de la Com 


ia on October 14 under the auspices of the Department 
Education and the Association of Stenographers of 

ba. There were seventeen contestants operating four 
ent makes machines 





NORIEGA 


MANUEL 


rer typewriter is the same as the Continental 


Wand 


is manufactured by the Wanderer-Werke of Chemnitz, 
i It is sold under the trade name, “Wanderer,” 
( a because the name “Continental” is registered by a 
| Norieg winner of the above contest, is em 
is a stenographer by the Havana branch of the 
Cas Register Company He has been out oft 
nly tw years and this is the first time he ever 

ssional contest 

Japan Market for Crayons. 

erce Reports] Crayons are extensively used 11 
Se ( work, and are sold reta school 
stor ment stores, stationers, book sellers 
t s H I (0% ( aihoka, Taiwan, 
: sually come on to the market from 
ind although they can be bought everywhere, it is 
to satisfactorily trace the several makes of ror 
Q 1 Jay crayons sold, in order to find the real 
turers and distributors, and cost prices—especially 
se so-called foreign crayons, in compari 
t €-1 Japan” articles However, Tokyo 
the center fo considerable trade in 
an manufacturers might now find a 

‘ s sell paign profitable 
\n apparently popular crayon sells at retail in Taiwan for 
en 0.20 a box. This crayon is made the “Ikeda Color 
Works, Tokyo, Japan,” but no more definite information 


btained. 
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| “Give Me An Ink 
| Which Does Not Fade!”’ 


for a jet black, permanent ink 
for check signatures, bookkeeping, 
| bank records, legal documents, etc., 
which will not fade and which will 
stand the test of time, give them 
HIGGINS’ ETERNAL INK. 





which chemicals will not eradicate 
without destroying the paper,meet it 
with HIGGINS’ ETERNAL INK. 


When they ask you for such an ink 
for their fountain pens also, sell them 
HIGGINS’ ETERNAL INK. 


You can gratify your customers, 
satisfy this demand and magnify 
your turnover with HIGGINS’ 
ETERNAL—the only pure carbon, 
permanent ink on the market. 





New and more liberal discounts are 
now in effect. Write for particulars. 


| CHAS. M. HIGGINS & CO. 
271 Ninth St. Brooklyn, N.Y. 





WHEN your customers ask you 


When a request comes for an ink bs 





CHICAGO LONDON 











ETERNAL 
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Excellent construction 
—neat, efficient and or- 
ganized arrangement— 
attractive and lasting 


finish. 


An extensive line of roll 
top—flat top and type- 
writer desks. 


We will send you our 
illustrated catalog on 
request. 


THE J. F. DIETZ 
COMPANY 


CINCINNATI 
OHIO 


Established 1881 
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Important Development in European Continental 
Business. 


Joseph Lecher, of Basel, Switzerland, has been appointed 


district manager for the Elliott-Fisher Company, for the 
Continent of Europe. Mr. Lecher has been associated with 
Elliott-Fisher for the past seven years and has made a fine 
the He | 


record in sale and installation of machines. as 





J. LECHER 


already demonstrated his ability to organize selling agencies 

He has made a careful study of the application of Elliott 
Fisher machines and to modern 
counting, and it was through his efforts that some of the 
largest financial institutions on the Continent are now using 
large quantities of Elliott-Fisher machines. It therefore 
seems a natural development that Mr. Lecher should be 
come Elliott-Fisher district manager for the Continent ot 
Europe. It is felt that all of the Elliott-Fisher repre 
sentatives on the Continent will welcome this appointment, 
and will appreciate the assistance which Mr. Lecher wil! 


systems business ac 


be able to give them. 

Aside from Mr. Lecher’s qualifications Elliott- 
Fisher man, he has the ability to speak and write fluently 
most of the Continental languages; so that he will be quite 
at home in any of the Continental countries. 

Mr. Lecher’s address for the present will be 
strasse, 50, Switzerland 


as an 


Missto: 


Basel, 


Stationers in Japan Recovering. 

C. W. Willey, representative of The Carter’s Ink 
pany, has reported regarding the effect of the Japanese 
earthquake on the stationers. His customers proceeded to 
reorder to replenish stocks, and made every effort to resume 
business without delay. Mr. Willey had made his annual 
visit to the Japanese trade just a few days before the earth 


Lom 


quake. 
Arthur E. Lowry Opens Own Business. 

Arthur E. Lowry has established himself at 20 Harrison 
street, Johannesburg, South Africa, where he will operate 
under an exclusive franchise in the Transvaal province for 
the L. C. Smith & Bros. Typewriter Company. The bus: 
ness is as Lowry’s, Ltd. Mr wit! 
Arthur Tunley for some four years in an important capa 
ity. In that time he has established some flattering records 
in the of the Elliott 
Edison-Dick Mimeograph. 
of his connections was a violent wrench, as he was enthus: 


known Lowry was 


sale addressing machine, and the 


It is understood that severanc: 


astic over these lines and their possibilities of future d: 
velopment in South America. 

Mr. Lowry 
of distribution for an office device is adequate and efficient 


knows that an essential in the establishment 
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ENVELOPES and FILING DEVICES 








4 VERYTHING the cus- 
tomer asks for or the 
dealer demands 1s embodied 
in these splendidly built, 
good-looking serviceable 
containers. 








They’re sturdy and staunch 
and their usefulness extends 


over an amazing period of 
hard wear. Yet you'll find 
them always flexible, taking 
a perfect fold that does not 
easily split or wear through. 
For every purpose there’s 
a Fiberstok envelope that 
fits the need, consequently 





their services are much in 
demand. 


Sell Fiberstok and you'll 
sell more and make more 
profits. 


On request we will gladly mail 
you free samples of Fiberstok 
with Catalog 5 and a result- 
getting selling plan for your 
territory. 








a 
I 


NATIONAL FIBERSTOK ENVELOPE CO. 


429-447 Moyer St., Philadelphia 
21 Park Row, New York 














all 
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Wastebasket 


ie 





Cuspidor 





Umbrella stand 











You can sell wastebaskets 
that are waterproof! 


H™= is a waste basket that can receive all kinds 
of waste—water, chemicals, inks, and, of course, 
paper. Its rich mahogany color matches the wood- 
work perfectly and will never stain, discolor or rust. 
Soap and water will keer it clean, sanitary and bright. 
Near water coolers, it makes a splendid paper cup re- 
ceiver. It is made of indurated fibre (a noise deadener) 
and is practically noiseless. Because of this material, 
they will not scratch or mar woodwork or furniture. 


The perfect wastebasket 


IT IS waterproof, sanitary and silent. Unlike the metal 
ones, it will never complain with a ringing rattle and 
bang when cleaning up. Light, it will not scratch desks, 
etc. Its smooth highly glazed surface never requires 
paint or varnish. 


Sanitary cuspidors 


THERE are no seams to rust out or collect filth. Warm 
water and a brush makes a “Fibrotta’’ cuspidor clean 
and bright in a jiffy. Made with brass tops, nickle tops, 
white or brown enameled tops and the natural mahog- 
any color “‘Fibrotta’”’ top. 


What ‘‘Fibrotta’’ is 


**FIBROTTA” has all the valuable qualities of glass, but 
none of the defects of glass. Each article is made in 
one solid piece, by a special process, from wood pulp. 
This material is subjected to great hydraulic pressure 
and high temperature and several waterproofing soaks. 
The result is a finished product with a bright mahogany 
color and a highly glazed waterproof surface. They are 
odorless, rustless and seamless. Many ‘Fibrotta”’ 
articles have given over 20 years of hard service. We 
have letters on file that prove this is true. 


Umbrella stands 


BESIDES being a durable umbrella stand—it also maxes a splendid 
Paper cupreceptacle. Made in one solid piece of fibre—it will not 
leak, rust or mar the floor. Can be easily cleaned and kept 
sanitary——no foul odors. 


Write for prices 


THESE ‘Fibrotta”’ articles have so many unusual features and are 
so reasonably priced that you can easily build up a profitable, 
steady business on them Write Cordley & Hayes, 12 Leonard 
Street, New York City, for details. 


Fibrotta 
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service 


He has arranged with W. H. Davis to undertake 
upkeep of all L. C. Smith machines in his territory. Mr. 
Smith has had over twenty years’ experience in the type- 
vriter trade, and has earned a reputation for sterling work- 
manship 


The new enterprise was inaugurated under auspicious 


British Railways Carry Typewriters Free. 


Welcome news to users of portable typewriters in Great 


Britain is that the charge for carrying typewriters on rail- 


oad trains has been abolished. Portable machines carried 
is luggage are transported free. 


An Irish Stationery Paper. 


[he Irish Stationery Journal is the name of a new publi 
ation, volume one, number one of which will soon be 
ssued from offices at 12 Temple Lane, Dublin, Ireland. 
lhe new journal will embrace the stationery, book selling 
nd news agency trades. Its pages will contain news rela- 
ive to the trade in Ireland and elsewhere as well as reviews 

the various industrial, economical and social happenings 

the month 

\lready the trade in Ireland is beginning to show a re- 
It is stated 
September, 1923, inclusive, the Irish Free 


sponse to more favorable economic conditions. 
it from April to 
Siate alone purchased from Great Britain eighteen and 
three-quarter million pounds worth of goods. 
Office Appliances extends hearty good wishes to the new 
irnal and believes that it will enjoy a prosperous career. 
[he publishers of this new journal are the publishers of 
Che Irish Printer, whose supplementary title includes “Sta- 
tioner and Allied Trades Journal and Publicity Gazette”- 
1 well edited and excellently gotten up publication now in 
ts sixteenth volume 


Chicago Stationer Expands. 


ased facilities for business are indicated in the 
nge in name from Republic Stationery Supply Com 
Stationery Corporation. The store has 

5 West Sixty- 
The removal took place at the 


roomier establishment at 66 
rd street, Chicago, III. 
nd of the second year’s business. The Republic Stationery 
Corporation carries an extensive and representative stock 
d rates as the only exclusive office supply house in the 
] 


South side district. The major lines carried are steel and 


furniture and equipment and loose leaf and bound 
the Republic Stationery Corporation are 

Edw. Jones 
lent; H. F. 


secretary 


president; George W. Marquardt, vice presi- 

McCallister, treasurer; Miss Frances Weis, 

The company’s capital stock has been increased 

\n experienced stationer or office outfitter might find an 
ortunity to enter the business 


Ed. Thompson With Rotospeed. 


d. Thompson, formerly of Reed Brothers, Etowah, 
enn., has taken charge of the sales department of The 
speed Company, Dayton, Ohio Mr. Reed did some 
rtising when with Reed Brothers, and pub 
on the duplicator which attracted a 

reat deal of attention. Mr. Reed’s connection with The 
Xotospeed Company has been signalized by some very 
fective material for users of the machine. He has also 
menced the publication of a house organ, “Impres 
ns,” which is done on the Rotospeed. This publication is 
ry well prepared and executed, illustrations being used 


rofusely 
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Clip this Column 


An Index to Your Wants 
After Inventory 


) 





Cleko Binder Clip 





BINDER CLIPS L. E. B. Binder Clip 





lL. E. B. Filing Binder 
Rolon Binder Clip 




























































































_— 
CARD HOLDERS Perfection Card Holder 
CARD PINS Royal Card Pin 
CHECK Grabler Check Protector 
PROTECTORS S & P Check Protector 
CLIP BINDERS Klutch Clip Binder 
CLIP BOARDS Klutch Clip Board 
COMPOSITION a ae 
SPECIALTIES Paper Weights, Pen Trays, Pin Cups 
Cado Line Dater 
DATING - = —_——— 
MACHINES Reliance Line Dater 
Reliance Name Plate Dater 
Ash Trays, Paper Weights, Pen Blocks, 
Pen Cleaners, Pen Trays, Pin Cups, 
GLASSWARE Sponge Cups, Colored Glassware 
Specialties 
Stationers’ Glassware in barrel lots 
Capitol Inkstand 
Duplex Inkstand 
INKSTANDS Gem Inkstand 
Leader-Mason Inkstand 
and - —- 
Peerless Inkstand 
LIBRARY SETS ar ery aaa — 
Spotless Inkstand 
Sweesy Inkstand 
a — — 





Yukon Inkstand 





: Klutch Memo Pad 
MEMO PADS j—- —o ie die 


‘“*Memoroll” 











. . Cado Sanitary oistene 
MOISTENERS a ary M r : 








Duncan Envelope Molistener 





NUMBERING Ideal Multiplex Numbering Machine 


MACHINES Reliance Numbering Machine 








OI. CANS Perfect Pocket Oiler 


Star Oiler 














Banjo Gem Clips 








‘Cc’ Clips 


Gem Clips (Original! C&D—3 sizes) 











Ideal Clips (the Genuine) 








Ideal Clamps (the Genuine—2 sizes) 








PAPER CLIPS Improved Gem Clips 





Jumbo Clips 








Niagara Clips 








Rolon Paper Clips 








Standard Clips 








Star Clips 








PAPER Crown Paper Fasteners 








FASTENERS Duo Pastens 





PEN RACKS Adair Pen Rack 








Cado Pen Rack 





Chelsea Brand Steel Pens 























PENS - 
Wm. Mitchell Steel Pens 
PINS “T Pins 
SEALERS Mystick Sealer 
THUMB TACKS TwisTout Thumb Tack 




















Order from your Jobber, or Direct 


Cushman & Denison Mfg. Co. 


126 Eleventh Avenue NEW YORK, N. Y. 
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100 
Steel Storage Drawers 


IN SIX STYLES 
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Every Inquiry Offers Profit! 

Many of those you have heretofore passed up 
because no standard line filled the requirement, 
can be supplied from the Service 100 Line Steel 
Storage Units. Many odd sizes of filing or stock 
keeping space are provided by the ten different 
drawer sizes illustrated above. Three of these 
ten sizes come in two standard depths and all 
of them may be fitted with three or more of the 
six different interior arrangements also shown 
above. Drawers are supplied separately or in 
units, or the units are supplied without drawers 
and with or without shelves. Write today for 
complete details and dealers’ proposition. 


Service Steel Products Co. 


Manufacturers 


140 N. Dearborn St. 
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January, 1924. 


(The Situation Abroad—Continued from Page 27 
ble to a large extent for this vast number of unemployed. 
The trade, however, seem to take the matter philosophically 
and are looking forward to a turn in events believing as 
they do that it will mean an improvement in_ business. 
The feeling is that trade has been at its lowest point for 
the past three years and that it cannot continue much longer. 
Therefore any favorable reaction, no matter how _ slight, 
will prove beneficial to business 

Then there was the boilermakers’ strike in Scotland 
which tied up the ship yards, with the result that business 
in Scotland was at a standstill. I have since learned that 
this strike has been settled, which will have a tende to 
improve trade materially. 

In parts of Ireland [I found conditions quite good 
here again I found the south involved in a strike [his 
time it was the shop clerks who demanded increased wages, 
resulting in the shops being closed awaiting a settlemen 
\n interesting side-light on my visit in Belfast was that 
of one of our customers placing an order amounting to 
$5,000 for an American novelty that 1 thought had not yet 
penetrated across the waters. This simply shows that no 
one knows the real possibilities of his product in foreign 
markets unless he goes after it and develops it intelligently. 
Since my return one of our customers from the same city 
has asked to be put in touch with the manufacturers of 
one of the latest games, which is also penetrating to the 
European market. 

In Birmingham and Liverpool conditions were much 
better, whereas, in Manchester and Leeds business was 
quiet because of the stagnation in the textile industry 

In our particular line we have increased our sales efforts 
in the communities where business can be done. It is a 
knotty problem and requires a careful study of each coun 
try involved, so as to direct one’s energies and spend one’s 
money in localities where results are forthcoming—not 
overlooking, however, the cultivation of good will of the 
trade and consumer in those territories that are not pro- 
ducing so well at the present time. 

With our organizations in London and Barcelona, Spain, 
measuring up to these problems and with a general sales 
supervisor covering all of Europe, we are able to keep i 
touch with the activities of our clients and help them solve 
difficult sales problems and also assist them in taking ad 


vantage of sales opportunities 


Spanish Revolution Peaceful. 


| had the interesting experience of being in Spain during 
the recent revolution. In fact the region I was in had no 
American Consul to whom I could look for protectior 
However, there was not the slightest display of force, as 
everyone seemed to interpret the situation as a turn for 
the better. The country has had its fill of terrorism, strik 
etc., but in reality these conditions as a rule are not as 
serious as the press reports would indicate—perhaps 
worse than our strikes and local disturbances are magnified 
in the foreign press. The Civil Guard are the right ar: 
of the government and their presence is usually an assur 
ance of law and order. The new premier is determined to 
build up the prestige of Spain and put that country on a 
footing where it will again occupy a place with the pr 
cipal nations. This means that many of the aggravations 
experienced by American manufacturers will be eliminate 
and in all probability things of a business nature will be 
considered from a business standpoint rather than from a 


political standpoint. 


France and Italy in Good Shape. 


In France there is practically no unemployment—in fac 
many people are coming from Poland to find work until 


the situation improves in their own country. Retail shops 
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‘RITE POISE” 


A NEW and BETTER CHAIR 
for the Office 


A personal chair introducing an entirely new departure in chair construc- 
tion that makes chair sales a real pleasure. Seat your customer in “RITE 
POISE” and your sale is made. Once he feels the actual comfort he understands 
why there is a quality and individuality that distinguishes it from all other 
chairs. 

The “RITE POISE” Chair, with the patented “Duplex” motion which so 
completely fulfills all the long-sought-for conditions that a day’s use makes 
the old style chairs most uncomfortable to occupy, in comparison. The curva- 
ture back of this chair gives that easy, graceful, restful support which Nature 
has ever demanded. In consequence the body is always erect, though the user 
is unconscious of his or her posture. 

Here is a chair with personality, individuality and originality. Built of se- 
lected materials and the construction guarantees durability. 


Address all inquiries about CONANT-BALL CO. 


Rienr Pose to 80 SUDBURY STREET 
BOSTON, MASSACHUSETTS 


‘““THE CHAIR THAT MEETS EVERY REQUIREMENT” 
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This is the 
“XC CORONA 


T is our latest product and here, in brief, are the 
essential facts about it. 


The regular model Corona has 28 keys writing 
84 characters whereas the “XC” model has 30 keys 
writing 90 characters. 


The extra six characters may be any that are de 
sired, and so it is possible for anyone to have a key 
board exactly suited to individual needs. If special or 
extra characters are not specified, a complete range 
of fractions is fitted. For foreign language key 
boards, “dead” keys can be furnished. 

The “XC” model is selling very successfully. Deal 
ers say it has brought new business wherever shown 
and our own sales figures confirm its popularity. 


It is of special interest to three very large and im 
portant groups of people: 
1. Those who write in a foreign language. 
2. Technical users such as chemists, doctors, en 
gineers. 
3. Merchants, manufacturers and their salesmen 


whose business requires the use of fractions or 


special symbols. 


The Personal Writing Machine 


f Reg. U. 8. Pat. Of 


CORONA TYPEWRITER CO 
116 MAIN S17 GROTOD 











CORONA TYPEWRITER COMPANY. Inc :* 
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seemed to be well patronized indicating that people are 


spending quite freely. Yet certain lines of industry are 
suffering, whereas other lines are prosperous 

Under the direction of Mussolini, Italy has made won- 
derful strides politically, as well as commercially, and _if 
this same progress continues the next few years will see 
Italy playing an important role among the nations of 
Europe. 

So far as Central Europe is concerned the less said the 
etter. There have been so many opinions expressed on 
he future of those countries that it is hardly necessary to 
iffer any comment. We are satisfied that for the present at 
least it is useless to spend much money and energy in 
least it is useless to spend much money and energy in 
leveloping those markets for our products. 

Denmark is in better condition than it was last vear and 
some American lines are doing quite well. Sweden has 
been in a favorable position because of its exchange rate 
eing normal. Generally speaking the trade upon whom 
called had little complaint to offer regarding the business 
hey were doing. Of all Scandinavia, Sweden is the most 
fertile market today. Norway has decided to put her 
house in order financially and the government has author 
zed a moratorium of one year, which expires next April, 
giving the bankers an opportunity to liquidate all question 
ible holdings and take such losses as are necessary and to 
put these banks on a sound basis. The result is that money 
is tight and business is feeling the effects of it Never 
theless business can be done, and is being done, but it 
would probably necessitate the granting of extended terms 
of credit. 

Personally | feel that in spite of the political chaos manu 
facturers who have any intention of developing their busi 
ness in Europe should give considerable thought at this 
time to building slowly but securely and without trying 
to force the markets by high expenditures. Such markets 
as the manufacturer wishes to develop should be studied 
very carefully to determine their ultimate possibilities and 
whether present conditions justify vigorous development 
or a slow and gradual development. Now is the time to 
cultivate the trade-—gain their confidence—become estab 
lished—and as business conditions improve such manu- 
facturers are going to grow with it and, as the various 
countries gradually return to normalcy, the manufacturer 
who is on the ground will have the benefit of the experi 
ence, a sound knowledge of the trade, the credit situation, 
nd be recognized among the trade as a going business. 


The business men resent the American custom « 


f invad 
their country when business is good and withdrawing 

as soon as there is no immediate profit in sight. The Eng 
lish, German, French, etc., usually come to stay and be 
yme an integral part of the business community. This 
has a tendency to build for permanent business relations 
and results in such firms becoming more firmly anchored 


is time goes by It is a good example to follow 


Mah Jongg in a Stationery Window. 


55 

Woodard-Clarke Company of Portland, Ore., in their 
stationery department this Christmas specialized on Mah 
Jongg sets, importing two hundred straight from China, 
and selling them at a most attractive price. They put in 

Mah Jongg window that was pronounced one of the 
finest window displays ever trimmed in Portland An 
innovation was the presence in the stationery department 
for several weeks before Christmas of Miss Maude I. Lewis, 
one of the foremost teachers of Mah Jongg in the city 
Miss Lewis has lived in China many years, and at 
Woodard-Clarke’s appears in the native Chinese costume, 
assisted people in their selection of a Mah Jongg set and 
giving them some instructions as to the game 
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[mperial 


Medium Priced Line of Good Quality 


Card Index 
Cabinets 


Quartered Oak and Birch Mahogany 





No. 503-3 Top and No. 504-3 Bottom Sections 





No. 503-3—3x5 Top Section 
with No. 806 5x8 Bottom Section 


Put a few in stock and get 
your share of this business 


Imperial Methods Co. 


FOREST PARK ILLINOIS 


E. L. SIRUS E. P. GOLD E. V. BOGART 
New York Los Angeles Atlanta 
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REDUCED 
PRICES on 
CUSPIDORS 


Effective September Ist 





Our new catalog and price-list 
are yours for the asking 


Che D wo 
MATHEWS MEG.CO 
DETROIT ~ 


SALES REPRESENTATIVES 


Mr. H. E. Hooker, 841 W. Randolph St., Chicago, Il. 


Brush Brothers, 258 Broadway, New York, N. Y. 


Mr. Ernest Wallace, 444 Market St., San Francisco, Calif. 
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Portland, Ore., House Reorganized. 

The Glass & Prudhomme Company of Portland have 
taken a ten-year lease on the four-story building at 65-67 
Broadway from W. D. Fenton, owner of the property, at 
a gross rental of approximately $125,000. The building 
was erected in 1908 by the present owner for the company, 
and they have ever since occupied the four floors and base- 
ment. It is also announced that Allan C. Peel, who in 1892 
became associated with the firm, and severed his connec 
tion in 1921, has taken over the interest of Graham Glass, 
Sr., who has retired from the business. The reorganized 
company consists of W. E. Prudhomme, Pres.; Allan ( 
Peel, V. P.; and S. G. Smith, Sec. The firm was organized 
in 1890, and incorporated in 1903. The business was first 
located on Front street; the present building is a steel 
frame structure, 50x100, designed to carry four additional 
stories. The concern handles office equipment and office 
furniture in connection with its printing and _ bindery 


business. 


Eveready Company Takes New Factory. 

The Eveready Manufacturing Company of Boston an 
nounces that its factory is now located at 34 Southbridge 
street, Worcester, Mass., where the company has a con 
plete modern equipment making it possible for them to 
crease their production of paper fasteners. 

The factory for many years has been located in Bost 
but the development of the business necessitated additional 
facilities which have been secured as above stated 


The new factory, it is said, will be in a position to give 
one hundred per cent service 

The company requests that all correspondence and orders 
be sent in future to the company’s general sales office, 50 
Church street, New York City. This office is in charge ot 
Frederick A. Burnham, Jr., general sales manager 


Scherm Heads Trade Division. 


Representatives of the office appliance and_ stationery 





division of the Chicago Association of Commerce held the 
annual election of the ways and means committee in Decem 
ber. This is Division No. 35. John R. Scherm (Amberg 
File & Index Company) was elected chairman; R. G 
Fuller (Tallman, Robbins & Company) vice chairman 
committee members—A. E. Blackstone (The Dictaphone 
Company), F. F. Harris (The Carter’s Ink Company) 
H. H. Meehan (A. B. Dick Company), W. H. Prickett 
(The Ault & Wiborg Company), F. P. Sevmour (Horder’s, 
Inc.), T. J. Wright (Felt & Tarrant Manufacturing 


Company) 


Strathmore Holds Annual Dance. 
The annual dance of the Strathmore Athletic Associati 
was held December 8 at the West Springfield Town H 
It was preceded by a concert. The hall was decorated 


the event, and refreshments were served during the inter 
missions. The profits from the dance were applied to dé 
fraying the expenses of the champion tennis team of the 
Strathmore Paper Company, and to further social activities 
during the present winter. The committee in charge 
this dance was composed of Cy Norton, Laura Gaboury 
Gus Porter, Amy McAllister, Dick Dempsey, Nelsor 
Feeley, Ed Ferrell, George Wyman, Phil Howe, Sam Gr 
Forrest Coburn, Ida Griswold and Wm. Porter. 


William Johnston Resigns for Western Lure. 


William Johnston, until recently with the Philadelphia 


othce of the Elliott-Fisher Company, has resigned his post 


with a view 
Angeles. He is succeeded by William J. Thompson « 
Eliott-Fisher Company's New York office 


to entering the real estate business in [os 
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I’S HERE! 





BULLDOG BINDER 


It is the binder that your customers want—the one you have been wanting 
to offer them. —" — 
Mahogany compression strips—metal hinges—brown canvas cover with red 
imitation leather corners—and 
THE TIGHTEST GRIPPING, EASIEST RELEASING LOCKING DEVICE 

EVER PUT ON A BINDER 
It grips like a bulldog, yet releases instantly at the slightest pressure of the 
fingers. And the price is only $3.50 

Made in all desired sizes 

Note the following points that tell the Bulldog story in a nutshell. Then order. 








1. Lightness 6. Quick operation 
10 POINTS 2. Strength 7. Satisfied customers 
OF 3. Simple mechanism 8. Right price 
4. Will not mar desks 9. Fine appearance 
EXCELLENCE 5. Unlimited capacity. 10. Good profits 
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Ag kahtenteioe,  BOORUM & PEASE COMPANY 


OFFICES AND 


for over three-quarters of a cen- 


tury. It is @ COMPLETE line, every item of which NEW YORK Post Office Box 272, City Hall Station 


u can unhesitati» 
ticular trade. “Sh 


gly recommend to your most par- STORE 


wine st sells 6.” motte | ~~ oan NEW YORK 
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New Calendar 
Dating Machine 


VISIBLE! 


At This Window 
Appears Today’s 
Date , 












IT’S NEW! 


Younger Brother to the “Amer- 
ican” Visible Model 41 Num- 
bering Machine” 


JAN 25 1925 


Impression of Figures 


Always Stamps 
CLEAR, SHARP 
IMPRESSIONS 


This new Model 81 Calendar Dater is a cal- 
endar and dating machine combined. 





AUTOMATIC INKING DEVICE 
LEVER TO CHANGE DATES 
ENGRAVED WHEELS 





GOOD FOR 20 YEARS 





DEALERS! We have a most attractive 
sales proposition for you. One that abso- 
lutely guarantees volume sales of this new 
machine. Model 81 has practically an un- 
limited market. Every person from office 
boy to manager is a prospect. 


Write Us for Our Guarantee Sales Proposition 
on Model 81. 


AMERICAN NUMBERING MACHINE CO. 
220-230 SHEPHERD AVE., BROOKLYN, N. Y. 


CHICAGO BRANCH, 123 W. Madison Street 
Foreign Branches: 
VICTORY- 5 — PRINTING MACHINE CO., 
Houndsditch - London 
cARTBONUM SOCIETE ANONYME 
0 Rue De Seze - Paris 
RICHARD WEINIGER 
Singel 276 - Amsterdam 


LTD. 
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An Interesting House Organ. 
The November issue of Demonstration, issued by the 


L. C. Smith & Bros. Typewriter Company of Syracuse 
N. Y., is an export number. 

This number contains much interesting material wit! 
portraits of the officers and directing heads of the 
pany. Here and there are interesting photographs of stores 
abroad, showing how typewriter establishments are ar 
ranged and laid out in foreign lands 

These pictures include views from Pratt & Company 


Aires; the 
with portraits of Mr 


establishment of Marcel Heens, Lie 
Heens 
a picture of the Rio de Janeiro store of John Roger; 
Gibian & 
Prague, with a picture of the 
Carl Winther, Denmark, and of The Office 
\ppliances Company staff at The Holland 
From Ja 


: 


Buenos oe 
Belgium, 
staff; 


some 


and members of his 
views of the Company establishment at 
staff; views of the store of 
Copenhagen, 
Hague, 
of this company’s store are also shown. 
staff of 

views of the 


dan comes 
an interesting picture of the 
Tokyo, 


terior and exterior. 


Teijiro Kurosawa of 
followed by establishment, both 

From Poland there is an interesti! 
series of pictures of the staff of 
The staff of The 


Ludwik Aksman at Krakow 
Typewriter Exchange, Cape Town, South 


Africa, is presented in two pictures, the first showing the 
office force in 1919 and the second showing the office force 
in 1923, demonstrating a substantial growth. Views of the 
exterior of this store and of a corner of one of the repait 


shops are also shown. 


ntina, Belgium and 
Denmark, 
records of the different agents, pictures of whose 


Articles are presented from Arge 
points, including Holland, 
with the 


India, etc., all dealing 


establishments and staffs are shown. 


The export sales department of the L. C. Smith & 
lypewriter Company, headed Edgar K. Stephenson, is 
to be congratulated on this most interesting num 


Demonstration 


A New Mongol Pencil Assortment. 
An attractive pencil displ 

j been placed on the 
market by Eberhard | 
Brooklyn, N. Y., know 
the “Mongol No. 482R.’ 
occupies only a little co 
Space and contains one-half 
gross of the Eberhard | 
Mongol No. 482. 

lL his 


a castle tower, 


assortment repres 
lithographed i 
six colors. The Mongol pet 
cils wind around the edg« 
walls, ending in 
circle at the top. The stand 
14 inches high, and 
5% inches in diameter 

It is liithographed « 


board, 


the castle 


is round, 


and this together 
the strong corrugated 
used to hold the pencils, ri 
inforces the assortment 
that it stands firmly on « 
ter or table or in wind 
Each assortment is | 
a separate containe 

“Y and E” Contest. 

Winners in the first “fi 
of the current sales contest 
by the Yawman and Erbe 
Manufacturing Company 
DISPLAY OF THE “MON-  were—branches, Buffalo, N 

GOL NO. 482-R.” \ traveler, Fred Hoffmar 





























The 9fz- Visible Index 


Wood Wood 
and and 
Fibre ‘ Fibre 
Board Board 
*19 19 
Upward Upward 





No Lost Time 
Looking for 
Information 


Entries Easily 
and Quickly 
Made 





Foreign Inquiries Solicited 


Popularly Priced to Induce Universal Adoption 


The J#&s Manufacturing Company 
p 
162 Union Street 
Monroe, Michigan 








The A. H. Denny Co., Inc. The Associated Stat’rs’ Sup. Co. 
52 Park Place, New York City 201 North Franklin Street, Chicago 
lee’ i “ 
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The Sf 2é Visible 


Gives the Salesmanager 
using this outfit all vital 
information regarding 
each of his 4800 dealers 
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Use Both Sides 
of card without 
change or re- 
adjustment. 













Made for Cards 









Beautifully Grained 


Quartered Oak fin- Cabinets are design- 
ished Light Natural ed to hold approxi- 
—also in Imitation 

mately 500 ds. 
Mahogany. — —_— 


Adaptable Wherever | 
Records are Kept 
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Low 
Priced 


Fibre 
Board 
Visibles 


Ideal for Stock 
Rooms and Other 
Departments 
where inexpen- 
sive equipment 
is desired. 





Install a bus Visible in 
Your Own Store—Its use 
will aid you to Adapt it to 
Any Other Business .... 


Three Quick Motions 
—and It’s Done 


Insert left tab of card in left slot 

crimp card just enough to let right 

tab enter right slot push and let go 
the card is then ready for use. 





The f/as- Manufacturing Company 


162 Union Street 


Monroe, Michigan 


The A. H. Denny Co., Inc. The Associated Stat’rs’ Sup. Co. 
52 Park Place, New York City 201 North Franklin Street, Chicago 
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Visible Index 


Contained in Handsome, Sturdily 
Constructed, Beautifully Grained, 
Natural Finished Quartered Oak 
or Imitation Mahogany Cabinets. 





Cards and Indexes 


The 3x5, 4x6 and 5x8 Index Cards, for use in the #2 
Visible, are supplied with necessary bottom tab arrange- 
ment for holding card in tray; furnished blank or horizontal ruled one 
and two sides, upon which any desired form may be printed to accom- 











-—~ the desired record keeping method. 
With each cabinet is sent a suggested 


ye used as readily as front. 


Reverse side of cards can 


layout to denote how many cards to allow for each letter or subdi- 


vision of the alphabet. 


made in 25, 50, 75, 100 and up to 500 subdivisions. 


procurable. 


Alphabetical indexes for #é@ Visibles are 


State guides also 
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Will Soon be a Staple, 
Over-the-Counter Pro- 
duct—Same as any other 
Record Keeping Device. 


The J%&S Visible Index 


As Described in Recent Issue of One of the Office Supply and Equipment Magazines 


ECOGNIZING the fact that 
many record keeping systems 
can be adapted to the now 
popular visible type, The #2 

Manufacturing Company of Monroe, 
Michigan, have added a line of Vis- 
ible Index Cabinets to their regular 
line of standard filing equipment. 

In developing this new line the wae 
Company had three features they 
desired to accomplish, ie, the crea- 
tion of a visible index that would be 
simple in its mechanics; one that 
could be retailed to the consumer by 
every stationer and office equipment 
dealer; and a line that could be sold 
at a price within the reach of every 
possible user. 

The initial series of the We Visible 
will consist of quartered light natural 
oak and imitation mahogany finished 
wood cabinets designed to hold stand- 
ard size 3x5, 4x6 and 5x8 special 
tabbed record cards, also a cloth 


The f/m 


nr me 


fe dae eee ae 5 
Bits Shes 


Sai il aM 


covered binder board type for the 
same three sizes. Each cabinet holds 
approximately 500 cards. 

The card holding arrangement in the 
Wie Visible is a unique and simple, 
yet thoroughly practical feature. The 
false bottom in each tray is a hard 
fibre sheet, raised %4 inch above the 
bottom, into which are punched 
double rows of horizontal slots one 
quarter of an inch apart vertically 
and of proper distance between each 
set of slots to accommodate the dif- 
ferent width cards. 

The cards are tabbed with a hee! and 
toe type of projection, which tabs 
are inserted in the slots, the result 
being a firmly attached, easily 
swung, non-wearable record card in 
plain view for the entry of records. 
The quarter inch space between the 
slots in bottom of tray provides the 
quarter inch visible indexing space 
on the cards after they have been 





placed in the trays. Both sides of 
cards can be used for record purposes 
without any readjustmentof position 
Another valuable feature of the 
Yfe Visible Index is the ease with 
which it can be adapted to systems 
that require shorter or longer cards 
than the so-called standard sizes. 
Record cards for lists of addresses, 
five inches wide by one inch high can 
be inserted in the 3x5 tray as readily 
as the regulation 3x5 size. Or cards 
can be used in same tray that meas- 
ure 5 inches wide by any length over 
one inch as might be required by 
some special system. 

The fact that visible record keeping 
equipment has been brought out by 
this well known company should be 
of decided interest to the every-day 
stationer who will now be able to 
sell a product of this kind in the 
same over-the-counter way as other 
kinds of filing cabinets and supplies. 


Manufacturing Company 


Monroe, Michigan 
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The simplest and most eco 
10mical transfer binder 
ever offered. 


lhe Adams Ideal Book and 
Key Ring fulfills in itself 
all the royal promises that 
we make for it. 

























Posts are U 
shaped flat wire 


vashers hold cover down snug 


\daptable to a hundred 
uses, convenient, strong, 
durable, rust-proof, eco- 
nomical, this indispensable 
Ring comes in many sizes, 
and is ideal for binding 
loose-leaf books or for 
connecting any perfor- 





“lexible press board covers fine for | n a ] ] ated objects. 
insfer binders Flat wire parts turr : 
es ee ee a, es periods Dealers who handle 


these Ideal Rings 
can place the ut- 
most confidence 
in our pledge of 
reliable and 
lasting 
service. 


of history 
the gift of a 
ring has been 
the symbol 





 ttiek GK eee ee, a binding con 

neths is rdered Sheets are firml; tract. K in g re 
gave rings to 
guarantee fulfill 
ment of their royal 


promises. 
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Telephone Register Telephone f 
—— Register HENRY T. ADAMS MFG. ‘Conte 
\ very simple 679€ 98 South Chicago Ave. , CHIC A 

and neat regis 
ter for numbers 
often 1lled . 
ati, akties. ii Eastern Representative, Wm. H. Bassinger, 
ices atte on 377 Broadway, New York, N. Y. 


Western Representative, Adams Loose Leaf Mfg. Co., 
of California, Jobbers and Distributors, 
1218 E. 7th St., Los Angeles, Calif. 


substantial bind 
er’s board, wit} 
rust proof eyelet 


at top. Size 5x10 





inches. Put then 
where your cus 
tomers see then 


and you'll sell 


In-and-Out 
Clock 


Figures are 
clear and dis- 
tinct. Hands will 
not slip. Made 
with easel back, 
or with eyelet 
only. Back is 
our handsome 
cloudy special 
press board. 


1 lot 

















Keep a good supply of Adams 
Specialties in stock. It helps 
make sales. Write for cata- 








Dally Desk Reminder 



































his is a de e that makes ~ easy for 
erks to report t phone cal received 4 }4 5 
NT ee eee Perfection Desk Pad log and our special Opening ; 
fe memos arge or small The one These Blotter Padsare practically ; 
hown ses k a eature that ndestructible on account of the A $s0 r t men t Offer. You ’ 
sers find a great convenience. A small brass corners (or coppe r, if de- y . 
er one 1s only the left hand half. The: sired), firm eted on, and wont regret it. { 
: ire good sellers because they suggest cloth bound eteen Both sides I 
such a practical way of handling tele overed with gold veined marble 
phone calls and ther memoranda paper Very handsome ; 
(2631A) t 
= ' 
' 
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> the 
- old reliable 


The constant and reliable performance 
of the Acme Staplers often exceeds our 
fondest hopes. They are used year in 
and year out, the only expense that the 
user encounters is the additional cost of 
the extra staples as the machine uses 
them up. 


This condition is brought about 
through the use of mechanical design and 
make-up. One of the most successful 
devices that has been employed in the 
making of stapling machines is the Acme 
anti-clog device. This little part guaran- 
tees the perfect performance of the ma- 
chine—eliminates the worry and trouble 
that go with a machine that is always 
clogging and sticking. It takes a sledge 
hammer blow to put them out of com- 
mission. 


The four machines that comprise the 
entire line cover every stapling need— 
the pleasing feature is the way the differ- 
ent members of the group adapt them- 
selves to the various requirements to 
which they are subjected. Our booklet 
will tell you more about these machines. 
We would like to send you one. 


Acme Staple Co. 


1643-47 Haddon Avenue 
Camden, N. J. 


LONDON Kado Ltd., Atlantic House, Hol- 
born Viaduct 

CANADA: Ernest J. Scott & Co., 59 St. Peter 
St.. Montreal 

SCANDINAVIA & FINLAND: Foreign Trade 
& Export Co., 206 Broadway, New York. 

HOLLAND: Richard Weiniger. Singel 276, 
Amsterdam 

AUSTRALIA & NEW ZEALAND: _ Excelsior 
Supply Co., Ltd.. Sydney, N. 8S. W., and 
Wellington, N. Z 























ooo 














APPLIANCES January, 1924. 


Some Unusual Advertising. 
For several months the Browne-Morse Company of 
Muskegon, Mich., has been making use of an unusual and 


interesting series of advertisements. Each one consists 
of a four-page insert on enameled stock. The first page 
bears a title consisting of one word only in the upper leit 


hand portion of the page. The second page is devoted to 
a few paragraphs upon the subject named on the title pag: 
followed by the name and address of the company. On 
the third page is an artistic crayon sketch showing a por 
tion of an interior done after the Grecian style 

the center is a rug upon which in the actual color 
furniture is a likeness of some product of the Br: 
Morse factory, such as a filing cabinet, safe, combinati 


filing cabinet, etc. Below each picture appear the words 
“Filing Cabinets, Wood and Steel—Filing Cabinet Supplies 
Safes.” 


The subjects presented in the brief essays reterr: 


are ethical in character and include “Co-operation,” “Prog- 
ress,” “Fame,” “Character,” “Good Will,” “Success,” etc 
We quote one of these little essays to give an idea of 


their treatment and to pass on to readers its inspiring 
thought. These advertisements have attracted widespread 
attention and have been the subject of much tavorable 
comment. 

“Character. 

“Into everything that we create, we put a part 
selves, unconsciously, perhaps, but it will be there in spite 
of all we may do to prevent. 

“Our personality is reflected in our work, and we art 
judged by its standard. Gradually, this standard becomes 
accepted as representing that which we produce, and our 
own characters are linked inseparably with it. 

“We cannot build into our work, strength, unless we 
are strong; integrity, unless we are honest, nor sincerity 
if we practice deceit. And thus when we offer the results 
of our efforts, we are staking our characters on the verdict. 

“And as we are judged by our works while we live so 
will we be known by what we have given to the world 
when we are gone. Can we afford to build other thar 
wisely? Dare we offer less than our best?” 

Browne-Morse Company, Muskegon, Michigat 


Pacific Coast Concern Dissolves. 

Bert M. Morris and A. L. Jones, who for the past twelve 
years have been doing business under the firm nan 
Bert M. Morris Company and latterly under the nam 
Morris-Jones Company, announce the dissolution 
co-partnership, effective December 31st, 1923 

This company was originally formed in 1910, and during 
the vears of their existence, which were very successful 
they acquired the Pacific Coast agencies for some ot 
most staple and best known lines in the stationery field 

They conducted their business upon strictly a commissi 
basis, financing their own institution and employing their 
own salesmen. However, the last few years brought sucl 
restrictions on traveling expenses and allowances that they 
found, under these conditions, it was impossible to success- 
fully handle an organization of this kind. They have, 
therefore, acted upon what in their minds seemed to bi 
the only alternative and Mr. Morris has accepted a positi 
with The Wahl Company as manager of their Wester: 
office and Mr. Jones has retained the agencies of the m1 
cellaneous lines, opening an office in the Sharon building 
San Francisco, where he will make his headquarters a 
travel the Pacitic Coast territory in the interest of tl 
lines. 

The following salesmen have accepted positions witl 


Wahl Company covering their respective  territ 
Messrs. Wm. M. Ormiston, Cordell S. Smith, J. M. Sar 
G. E. McNaulty and Howard Hobbs 
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5o” Anniversary 
of the Typewriter 


165 


Alodel | Remington. The first 
practical typewriter and the 

ncestor of all the 
machines in the wor 





>; Lo 
Christopher Latham Sholes 
ventor of the typewriter, at 
work onone of his experi- 
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Remington Typewriter Company 


374 Broadway, New York WY 
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IFTY YEARS AGO, in September, 1873, at 
the Remington Works, Ilion, N. Y., 
began the manufacture of a new 
machine which was destined to 
revolutionize business, free the world from 
pen slavery, and complete the economic 
emancipation of womankind. Noother ma- 
chine, no other invention, no other article 
of commerce of any kind has ever played 
a more commanding role in the shaping of 
business and social destiny. 


Christopher Latham Sholes was the in- 
ventor of this machine, Ilion, N.Y., was its 
birthplace, and Philo Remington was its 
first manufacturer. Originally knownsimply 
as “The Type-writer,” it isnmow known to fame 
and history as the Remington Model 1. 

We are proudofourrecordasthe founders 
of this great industry. We are equally proud 
of our many contributions to typewriter 
development, which have been continuous 
throughout the entire fifty years of type- 
writer history. 

The first shift-key typewriter, writingboth 
capitals and small letters (1878), was a Rem- 
ington. 

The first typewriter equipped with an 
automatic ribbon reverse (1896), was a Rem- 
ington. 

The first typewriter equipped with a dec- 
imal tabulator (1898) was a Remington. 


The first adding and subtracting type- 


Branches Everywhere 


writing machine 


LDS RO ARS thie ARS Pio mio Pe Se a ee ee ee 


writer appeared in 1907. It was a Remington. 
The Remington brought out the first auto- 
matic line indenting mechanism (1908), the 
first key-set decimal tabulator (1911), the 
complete accounting machine (1914), and 
the first portable typewriter with complete, 
four-row standard keyboard (1920). 


Here is a record of progressive pioneer- 
ing unparalleled in the typewriter industry 
—but even this does not complete the 
Remington story. 

The latest and greatest Remington con- 
tribution to typewriter progress is the new 
Quiet 12. This new Remington is quiet in 
its operation. The “natural touch” makes 
its use a pleasure to the operator. The com- 
pletely enclosed frame isa protection against 
dust and dirt, and helps to keep the ma- 
chine in good working condition. And 
refinements in the printing mechanism in- 
sure good work—always. 

This latest Remington is a fitting prod- 
uct of the com- 
prehensive and 
unrivaled ex- 
perience of its 
builders. It 
has the sum of 
every quality 
any user has 
ever wanted in 
a writing ma- 
chine. 





Cut from the first typewriter catalogue ( 1874). 
This picture of the girl at the typewrit- 
er was prophetic of the millions of 
women who have since earned 
their living through the 


1923 


Model 12 Remington 
The culmination 
of 50 years of typewriter 


progress 
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$162,820.00 Commissions 


PAID TO OUR DEALERS LAST YEAR 


Did You Get Any of It? 
HERE’S HOW! 


Supply the Demand in Your City for 
Genuine SHIPM AN-W ARD Rebuilt 


UNDERWOODS 


Our Famous Dealer Plan is bound to win for you—you can’t lose. 
Dealers even in small towns make $200.00 and up per month in addition 
to their regular business. 


Requires no investment—all clear profit and no limit to the 
amount you can make. It’s up to you. 

Take every order for Shipman-Ward Rebuilt Underwoods that comes 
your way and go out after more. We handle the accounts — do the 
collecting—all you do is Get the 
Order. Think what this means. 
You have no investment, no cred- 
it worries, no extra rent — your 
commission for getting the order 
is all clear Net Profit. 








We furnish signs, window 
cards, newspaper ads and give 
every opportunity to link up with 
our great national advertising 
campaigns. Just reading this ad 
isn’t going to get you a share of 
this money. Get full information 
and start making this extra 
money at once. 





WRITE for Full Details of our Famous Dealer Plan—-NOW! 


Estestished SHIPMAN-WARD MEG. CO. 3°" 


“Typewriter Emporium” Underwood 
1780 Shipman Bldg., Montrose and Ravenswood Aves., Chicago 


(Take Ravenswood Elevated to Montrose. Plant is one block East) 
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| Ribbon and Carbon Concern Takes New Plant. 
The house of A. P. Little, Inc., manufacturers of type- 
writer ribbons and carbon papers, Rochester, N. Y., have 
just moved into a new plant at 100 South Fitzhugh street, q 
Rochester. The building is a three-story structure, 50x165, UPERI E 
of modern constructiton, and affording splendid light in 
every part of the factory, with heat twenty-four hours of GUARANTEED 











the day, which is a very important element in ribbon and 


arbon manufacture. These new quarters give the com MECH NI L PENCILS 














EFFICIENCY 


is the basis of modern office 
management. Loss of time 
through sharpening pencils is 
a loss of efficiency. 


: SUPERITE 


. 
FFICE OF SALES MANAGER R. V. POTTEIGER IN 
WS PPE he Guaranteed Mechanical Pencils 








pany modern and up-to-date factory facilities and will en save many precious minutes 
abl them to increase their —_— ncy and provide for a of time and dollars of expense. 
greater production made necessary by _ the ontinuing 
growth of their business 

The new location is in the heart of Rochester, adjacent SUPERITE is a mechanical 
to the business and banking section It affords every pencil that r ally works, be- 
facility in regard to shipment, delivery of supplies, etc. The cause it is scientifically cor- 


building is particularly adapted to this line of manufacture 


rect. 


SUPERITE will not clog or jam; 
loads simply and easily; re- 
pels and expels leads:—trouble 
proof. 


83 tear « 
shu? 





f 
‘. LP iver, ~ a Winner of Gold Medal at re- 
Baers cent Brazilian Centennial 
Exposition-the highest award 
for general excellence. 





SUPERITE Fountain Pen—the 
Pen that holds more ink. Of 
the same quality as the 
SUPERITE Mechanical Pencil. 





NEW PLANT OF A P. LITTLE INC., ROCHESTER SUPERITE—Starts RIGHT and Stays 
WRITING. 


and the surroundings are delightful, as the factory over 








looks a high-class residential district. Here in future Cob- 








web and Satin Finish brands, which have been widely 


1 % | 4 1 > “ | 

known for nearly forty vears, will be manufactured, and it 
> d ’ ’ W. . S . 0 . P cae 

is promised that they will serve their many friends even rile us for —- pecial fice Equipment roposition 


better than before 


[he increased size and the lay-out and arrangement of DeWITT-LaFRANCE CO., Inc. 


the new factory makes possible a greater degree of effi- 


ciency in manufacture, all of which will be to the advan 54 Washburn Avenue Cambridge, Mass. 


tage of the house and its customers 
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TERRELL’S 
STORAGE 
CABINETS 


Ten different sizes to meet every 
requirement. 


Dealers who handle the Terrell 
line need not fear the loss of sales 
for lack of the right cabinet or 
cupboard for the purpose desired. 
Particularly attractive are the 
new counter-height storage units. 


Furthermore, their design and 
construction are such that they 
make an instant appeal to the 
buyer who seeks quality in office 
equipment. 


But Terrell’s cost no more than 
the cheapest cabinets made. This 
combination of attractive appear- 
ance and low cost is bringing sales 
to Terrell dealers from a class of 
offices hitherto untouched. 


Send for new circular on prices. 


TERRELLWS 
EQUIPMENT 
COMPANY 


GRAND RAPIDS 
MICHIGAN 



































APPLIANCES January, 1924, 


A. P. Little, Inc., have branch offices in New York, Chi- 
cago, Philadelphia, Pittsburgh, London, England and Mel- 
bourne, Australia. 

A. P. Little, founder of A. P. Little, Inc., passed away 
on January 5, 1921. He was a pioneer in the ribbon and 
carbon industry. He was a graduate of the University of 
Rochester, class of *72. On his graduation he became a 
stenographer and later was appointed Supreme Court re 
porter. He held this position for a number of years, utiliz 
ing his spare time in experimenting with ribbons and car 





CLERICAL OFFICES IN PLANT OF A. P. LITTLE, IN‘ 


bon paper, making important discoveries which led him to 
resign his position as Supreme Court reporter and go into 
the manufacture of typewriter ribbons and carbon papers 
This occurred considerably over thirty years ago, and from 
that time onward and until his death, Mr. Little was ccn- 
stantly identified with the ribbon and carbon industry 


Pyne Estate Probated. 

The estate of the late Moses Taylor Pyne, Jr., president 
of the Steel Equipment Corporation, Avenel, N. J., was 
admitted to probate at Trenton, December 5. The execu 
tors are Mrs. Pyne, Percy R. Pyne, Jr., and Killaen Van 
Rensselaer, of New York. Two specitic bequests are con 
tained in the will. Mrs. Pyne receives $1,000,000 in lieu of 
all dower right in the estate. Princeton university receives 
$100,000 in memory of Mr. Pyne’s father, who in addition 
to being a trustee of the institution was one of its most 
active alumni 

Sheaffer Pen Company Announces Policy. 

In its recent advertising in national publications 
W. A. Sheaffer Pen Company of Fort Madison, la 
announces an interesting trade policy covering seven diffet 
ent principles. These include the making of the finest pi 
of merchandise they can produce; allowing dealers 
margins; paying for all advertising without reducing 
counts; dealing direct with the retail dealer and not 
peting with them; mailing the profit to the dealer on ev: 
mail order received, and confining the sale of merchandi 
to stationers, druggists and jewelers and in_ the 


cities including department stores in this list 


Philadelphia Discovers New Paper Fiber. 


A Philadelphia importer has discovered a fiber suitable 
for paper making, the product of a Latin American cour 
try. For years this fiber has been used as a covering fo 
bales of other material shipped to Philadelphia. Experi 


ments showed that the fiber was suitable for paper pulp 
and it is planned to import the fiber in quantity for pulping 


purposes 
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‘*IN VINCIBLE’’ 
Rebuilts 


The Standard of 
Rebuilt Type- 
writers. 

In “INVINCIBLE” Re- 
builts you will find a 
splendid line of ma- 
chines which appeal to 
everyone 
their serviceability and 
good looks. Every 
“INVINCIBLE” Re- 
built leaves our factory 
in excellent condition. 
hey are sold at prices which allow you very liberal 
profits. Our stocks include most makes of standard 
machines, insuring you a wide selection of models. 
Prompt shipments from nearest of our 29 stores. Send 


tor price list. 


because ot 





‘INVINCIBLE ’”’ 


Retail Price 
cabinet. Can be 


used for type- 


writer, adding machine, books, card files or stenog- 
rapher taking dictation. Revolving top (15x20 inches), 
oak or mahogany finish. Heavy black japanned 
support. Stock a trial.order NOW. Price, Denver 
and West. % 


Here is an office 
appliance that en- 
joys a ready sale 
because it 
useful and practi- 
cal. It is as handy 
as a desk, yet takes 
up scarcely any 
room at all. Easily 
attached to wall, 
desk, table or filing 


18 sO 





dihalbalne 














24 Hour Service from our 29 Branch Stores 


Our facilities for re-covering platens are second to 
none. We use only the very best grade of rubber. 
Specially constructed heavy grinders operated by 
expert workmen insure absolutely true diameters and 


a perfect surface free from ridges and blemishes. 
Send your next lot to the nearest of our 29 
stores listed below, and save time, money and 
transportation 





RUBBER 
COVERS 


for all makes of type- 
writers, adding ma- 
chines, check protec- 
tors, multigraph, ad- 
dressing and folding 
machines. Made of the 
very best materials in 
our own workrooms. 





Your Name Printed 
Free of Charge on 
Orders for One 
Hundred 
This is a valuable form 
of advertising which 
you can get without 
extra expense. Send 


for prices. 





SUPPLIES 


“INVINCIBLE” sup- 
plies are known for 
their standard of high 
quality. They include 
everything for the 
typewriter — Transfers, 
Sizing, Oil, Enamel, 
Brushes, Pads, etc. A 
trial order will con- 
vince you that you can- 
not purchase better 
merchandise — and at 
prices that are very 
attractive. Send for 
price list and let us 
know your require- 
ments. 





Resident Salesmen Wanted 
29 Conveniently Located Branch Stores 


Atlanta 135 Peachtree Arcade Dallas 1503 Commerce Street St. Louis .. 807 Pine Street 
Baltimore 16-18 Park Avenue Indianapolis 30 S. Pennsylvania Street St. Paul.. 150 East Sth Street 
Boston 119 Franklin Street Kansas City 905 Grand Avenue San Diego bos .909 Third Street 
Buffalo 117 Franklin Street Los Angeles 732 South Spring Street San Francisco........ 506 Market 
Chicago. . 329 South Dearborn Street Milwaukee 127 Second Street Oakland ; ......834 12th Street 
Chicago 119 North Clark Street Minneapolis 724 Marquette Avenue New Wem GOO... cs020se8 321 road 


New Orleans 
Philadelphia 
Pittsburgh 


Cincinnati 148 East 4th Street 
Cleveland 34 Euclid Arcade 
Denver 1723 Champa Street 
Detroit.1253 Griswold St., Farwell Bldg. 


New York City 
New York City. ) 
Newark, New Jersey .449 Central Avenue 
Newark, New Jersey...34 Clinton Street 


345 Baronne Street 
1209 Arch Street 
630 Penn Avenue 


American Writing Machine Company 
Home Office and Factory: 449-455 Central Avenue, Newark, New Jersey 


wail 


\ 
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“«U.NEED-ME”’ 


(REGISTERED) 


Some Active Suggestions for January 
FOR THE DESK AND CHAIR 





Flexible Desk Pad No. 4431 Glass Desk Pad No. 020 





Work Distributor No. 301 





Chair Cushion No. 992 
No. 9 Chair Pad—Three Colors 




















No. 52—Stiff Desk Pad—Three Colors 


Linoleum Desk Tops and Linoleum Desk Pads 


GEO. E. FOX & COMPANY 


325 W. Ohio Street CHICAGO 
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Filing Supply Company Installs Machinery for Spe- 
cial Work. 

For the convenience of their customers in the metropoli- 
tan district, the Oxford Filing Supply Company of Brook- 
lyn, N. Y., has installed machinery for special punching 
and tabbing in their New York office at 70 Duane street. 
[his will enable dealers to get speedy service on orders 
requiring punching or tabbing in special positions. The 
usual large supply of manufactured stock on hand has 
been increased to meet the augmented demand. Stationers 
vith facilities for picking up merchandise will find this 


fice a convenience for rush orders 


American Manufacturing Concern Issues New List. 


The American Manufacturing Concern of Falconer, N 


Y., announces that they will reduce prices on their school 


and office rulers on January 1, 1924. The new price list 


vill be ready distribution the first week in January, 
also a copy or picture catalogue covering the entire line 
of school and office rulers and other items the company 


produces such as striped wood file boards for clip and arch, 


card index boxes, letter trays and desk files. All popular 
numbers of school and office rulers are supplied in brightly 
olored display cartons without extra charge 


Stationery Employees Dance. 

Che Sta-Man Club, an organization of the employees ol 
Chicago stationery concerns, held a dance and entertain 
ment on Thanksgiving Eve at the Morrison hotel. About 
three hundred and fifty persons were present and the event 
was one long to be remembered The floor committee 
consisted of Oliver Stevens, Joe Pardi, George Ramskill, 
(;eorge Sommers, Mike Gallagher and Bert Krell 

Several special numbers were rendered during the even 
ng and were thoroughly enjoyed. The principal amuses 
ment, however, was dancing 

The objects of the club are educational and social. It is 
the intention of the members to hold meetings at reasona 
le intervals at which something of an educational nature 
will be presented and a suitable entertainment given. The 
educational material selected will be matter pertaining to 
he business of the members, and qualified speakers will 


equested to appear before the club from time to time 


“Constructive Psychology.” 
J. Sanders, for a number of years parole clerk at the 
\rizona prison at Florence and later superintendent of the 


\rizona State Industrial School at Fort Grant, has written 


a book on “Constructive Psychology or Universal Law 


Mr. Sanders’ treatise sets forth the application of the law 


I 
I 


the constructive, systematic and co-ordinate develop 

ent of all the potential values within the human spirit, 
hysical, moral and intellectual, to the utmost limit.” This 
tremendous sul t is covered in chapters under the fol 
lowing heads: “Introduction,” “Universal Law,” “The Real 
Man,” ‘“Educatio1 ‘Evolution,” ‘Psychology, lumar 
Nature “The Subconscious Mind, The Conscious 
Mind,’ Physical Development,” “Development of Ch 

ter,’ “Intellectual Development,” “Development of | 
entration,” “Development of Observation,” “Development 
f Reflection,” “Development of Imagination,” “Develo 


f Visualizatior ‘Conclusion.” 


For many years Mr. Sanders has made an exhaustive 


of the subject which he presents as an exact science 
vith a regimen of exercises through which he says 
iduals may obtair the entire bene ent effect oft the 
iversal law 
[The book consists of sixty-two pages ¢ x4 11 paper 
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“‘Satisfaction”’ 


Ask the Dealer 
who handles 





MEsnK~D 
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MARKCHANT 


Used By 


\rmour & Co 
American Shipbuilding Co. 
Associated Oil Co 











M h K b d Western Electric Ce 
arc ant ey oar \W illard Storage Batte ry Lo 
Desk Space: Less than twelve inches and many other progressive col 
square They ougnt lo Rno 
Weight: Twenty-two pounds 


Features: Neat, artistic appearance, right 
hand control, one stopping place fo 
erating handle, flexible keyboard, individ 
ual column release, sectional construction, 


decimal markers, ball bearing clearance, 


clearance Carriaue 
check dial, all three factors at 
angle of vision, carry-oy 
minimum shift travel 


Models: %x9x18 Figure | 


stantaneous 


apacity 


indicator 
the 


prope T 


el mechanism, 








Chevrolet 


Motor Co 


Colgate & Co. 

Carnation Milk Products Co. 
EK. I. du Pont de Nemours & Co., In¢ 
Doehler Die-Casting Co 

Elgin National Watch Co 

Ford Motor Co. 

Gillette Safety Razor Co 

The Glidden Varnish Co. 
Hercules Powder Co. 

Hershey Chocolate Co. 

Kellogg Toasted Corn Flake Co 


Montgomery Ward & Co 


National Lead Co 
Packard Motor Car Co 
The Sherwin-Williams ¢ 


Standard Oil Co 
Victor Talking Machine Co. 














&x&x 16 
6xOx12 
Excerpts from Letters 
\\ have used " chine having 
t ] machines ' use it the present 
' doing depe lable satisfacto 
Pittsburgh Plate Glass Co. 
Pittsburgh, Pa.” 
) er : calculations 
j by us purposes is 
w eved by t! nsata tion of Vout 
machir ind al u ’ f work is now 
x I ’ n xt " versu arc an ” 
thods, with better results and 
Frank & Seder, Desk Space: Less than 6x11 incl 
Pittsburgh, Pa.” 
Weight: Fifteen yunds 
rhe machine is simp ty itself and an g ps 
! knowing the fundar ntals of arith Features: Compact ball bear ew cie 
trheth can master the operation in thirty ' 1 
minutes It is a good investment in an ance, check dial, all three factors at pt 
‘ccounting office angle of vision, non-rotating set-up leve 
Pittsburgh & uke Erie . * 
. zh & Lake Erie R. RK carriage indicator. instantaneous clearat 
arrv-over! mechanism 








These products are the result of over twelve years g cal- 
culating machines. Marchant Calculators will add, multiply, divide and sub- 
tract with the facility of an ordinary adding machine. There's a Marchant for 
every kind of business—-large or small. 


experience in buildin 
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MARCHANT Automatic Llectric 







_ itis AUTOMATIC 
adds ~ subtracts 
seadiicnies-ciehs 





a 


mA 
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District Sales Managers — Salesmen! 


W* have a number of valuable territories open 

for District Sales Managers and salesmen. 
We want men who have forceful personalities 
capable of establishing, organizing and handling a 
sales force made up of high-grade men who can 
show a record of past achievement, who have made 


money and have been thrifty enough to lay up some 


capital—men of broad vision. The possibilities 
of the complete Marchant line are so great that 
we are not willing to entrust the marketing of 
same to men who have not, themselves, performed 
big things and made big money, but we now want 
men who are capable of going ahead on a larger 
scale. The product is right! For twelve 


over 


years we have been perfecting and developing the 
complete Marchant line and now that we have 
same perfected and in quantity production, we are 
in the market for the services of a number of ex- 
perienced calculating machine sales executives and 
salesmen. 

The Opportunity: Jo the right men we offer 
exclusive territorial sales rights that we believe to 
be unequaled anywhere today. The Marchant 
sells everywhere! The field for repeat sales is 
tremendous! The men selected will be properly 
equipped with consignment stock, direct-mail and 
national advertising support. If available and 
qualified, write or wire complete information to 


General Sales Manager, 
Marchant Calculating Machine Company, 
Oakland, California. 


MARCHANT CALCULATING Macuine ©. 


1463 Powell Street, Oakland, California, U.S. A. 
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NATIONAL ‘ASSOCIATION NEWS 


Information Concerning the Activities of the, National Association of Stationers, Office Outfitters and Manufacturers 








OFFICERS: 


President, Ivan Allen, Atlanta, Ga.; First Vice-President, Frank L. Severance, Chicago, /Il.; Second Vice-President, Fred P. 
Seymour, Chicago, Ill.; Third Vice-President, E. H. Sell, Columbus, O.; Treasurer, A. H. Childs, Chicago, Ill.; Auditor, 
Edwin I. Baer, Canton, O.; General Manager, Fletcher B. Gibbs. 403 Conway Building, Chicago, Ill.; Secretary and Counsel, 


Mortimer W. Byers, 41 Park Row, New York, N. Y. 
DIRECTORS—STATIONERS 


A. J. Walker, Minneapolis, Minn. A. B. Pembroke, Salt Lake City, 
Frank R. Welsh, Philadelphia, Utah 

Pa. William B. Ward, New York, N. Y. 
Sam Hargreaves, Dallas, Tex. Cc. W. Seely, Topeka, Kans. 
William Schmiederer, St. Louis, Howell D. Melvin, San Jose, Cal. 
Mo. Milo Schuitema, Grand Rapids, 
Frank J. Koch, Des Moines, Ia. Mich. 


DIRECTORS—MANUFACTURERS 
, “ay Stafford, New York, Phillip Weston, Dalton, Mass 
me &. W. A. Sheaffer, Fort Madison 
Sidney E. Collins, Chicago, III. Ta. 
E. 8S. Towne, New York, N. Y. Charles P. Garvin, Boston, Mass 
Harry C. Sharp, Camden, N. J Geo. E. Parmenter, Sandusky, O 
Jas. R. Armington, Framing- George R. Burkhardt, Holyoke 
ham, Mass Mass. 


Place and Time of Next Meeting—Gibson Hotel, Cincinnati, Ohio, October 13-17, 1924. 


SECRETARY'S OFFICE—41 Park Row, New York. GENERAL OFFICE and INFORMATION BUREAU—403-405 Conway Building, Chicago 


Place of Next Convention Fixed. 

The next annual convention of the National Association 
of Stationers, Office Outfitters and Manufacturers wilk be 
held at the Gibson hotel in Cincinnati, October 13 to 17, 
inclusive. The Gibson is a very large hotel, with accom- 
modations sufficient to house the activities of the entire 
convention. The convention meetings, committee rooms, 
registration and noonday luncheon will all be cared for on 
the second floor. The merchandise exhibits will be shown 
in the roof garden. It is believed that this hotel will have 
rooms enough available for everyone who may come, but 
if there should be any overflow there are other first-class 
hotels which will furnish the necessary accommodations. 

The decision to hold the next convention in Cincinnati 
was reached at a meeting of the Executive Committee of 
the national association held in that city early last month. 
Present at the meeting were President Ivan Allen of At- 
lanta; Former Presidents Charles L. Mitchell of Topeka 
and Ralph S. Bauer of Lynn, Mass.; First Vice President 
Frank L. Severance of Chicago; Second Vice President 
Fred P. Seymour of Chicago; Third Vice President Edwin 
H. Sell of Columbus, O.; Secretary Mortimer W. Byers 
of New York City, and General Manager Fletcher B. Gibbs 
of Chicago. 

Routine matters were taken up and President Allen pre 
sented a plan for a National Index approved by the authori 
ties in Washington and adopted by the Executive Com 
mittee. Particulars of this plan are presented in another 
column 

One of the subjects taken up was that of the election ot 
the members of the Board of Control—which may be re 
named the Board of Governors—on the basis of territorial 
representation. This will doubtless involve a change in the 
charter of incorporation of the association. A committee 
was appointed to report upon an appropriate division of the 
United States into territories or regions. Messrs. Allen, 
Severance, Seymour and Gibbs were made the committee 

“Who's Who in the Stationery World” will be continued, 
but it will be published in the form of loose sheets for in 
sertion into the National Index above mentioned and de 
scribed in detail on a previous page. Pocket editions sep 
arately bound and stitched, of the same size, but folded so 
as to make it possible to carry the volume conveniently 
in the pocket, will be supplied without charge to manufac 
turers, sustaining members and the members of the sales 
division. Extra copies will be furnished as desired at one 
dollar each. 

On the subject of co-operative catalogue construction the 
Executive Committee after full discussion came to the con- 
clusion that the association is unable to finance so large 


an undertaking as would be involved in the supervision and 
administration of such an enterprise. The resolution paid 
a high tribute to the careful, able and painstaking work of 
Edwin I. Baer, who for the last three years has had the 
subject in charge. A copy of the conclusions of the con 
mittee was directed to be forwarded to Mr. Baer 

With regard to the association emblem, the committe: 
voted to retain the present emblem with the following 
changes: (1) The necessary change in the name of the 
association; and (2) The design of an ink bottle and quill 
pen in place of the lettering which now occupies the center 
space. It is expected that the new emblem will be ready 
for delivery soon after January 1. 

The association will conduct a referendum among its 
members with regard to their approval or otherwise of the 
selection of the jury in the American Peace Award ri 
ferred to elsewhere in this issue. 

A. C. Frye, vice-president of the Gibson Art Company 
of Cincinnati, volunteered to convert the printed copy of 
the Association Code of Ethics, adopted at the Des Moines 
convention, into an ornate and artistic design, printed on 
heavy cardboard, and to furnish the association free of cost 
enough copies to distribute among its members. The em 
blem of the association will be incorporated in the hand 
some border which will surround the text of the document 
Mr. Frye’s offer was gratefully accepted. 

The committee accepted the offer of Vice-President F. | 
Seymour of a $100 trophy for the suggestion of the most 
litting slogan for the stationery trade, the winner to be se 
lected by the presidents of local associations who may be 
present at the Cincinnati convention. 

The committee decided that during the Cincinnati cor 
vention of October, 1924, sessions will be held all day 
Monday and Tuesday; on Wednesday from 9:30 a. m. t 
1:30 p. m., and on Thursday from 9:30 a. m. to 12 o'clock 
noon. 


_ 


The merchandise exhibit will be repeated at the 1 
vention. Program and rates will be left to the Conventior 
Committee consisting of R. S. Bauer of the R. S. Bauer 
Company, Lynn, Mass., chairman; C. C. Carpenter cf The 
Sam'l C. Tatum Company, Cincinnati, and John H. Gil 
son of the Gibson & Perin Company, Cincinnati 

For the foregoing information Office Appliances 1s 
debted to The National Association News 

1923-1924 Committees. 

While the personnel of all the Association's Committe: 
has not yet been completed, President Allen authorizes th 
announcement of the appointment of the following chai: 


men: 











A RR Ee LES ot 


+ eee 


UT EE ere 











RE EEE 





lanuary, 1924. 


OFFICE APPLIANCES 





This is not merely a machine; 
it is one of the world’s greatest 
conservers of time and money 


Not only is it economizing mil- 
lions every year for American 
manufacturers, distributors and 
educational institutions— 


But it is helping to do a large 
amount of mew and aggressive 
forward-work that could not be 
done without its use. 


We know of one recent instance 
where the Mimeograph saved 
more than its costinasingleweek. 


And it is making a conspicuous 
mark just now in short-cutting 
ponderous systems and simplify- 
ing intricate problems. 


Every hour of the working day 
it easily turns out five thousand 


4 


Se 









MIMESERA 
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splendidly printed copies of a 
form letter, bulletin, diagram, or 
kindred matter, at a cost so small 
that it is practically negligible. 


In a simple way it reproduces 
tracings and drawings on the 
same sheet with typewriting. 


It brings to any institution, large 
or small, the speediest and most 
economical means of duplicating 
factory forms, office blanks, rate 
sheets, questionnaires, plans and 
the grist of the day’s inspirations. 


Our booklet “T-1” will show you 
how it makes dollars by saving 
them. Sent free on request by the 
A. B. Dick Company, Chicago. 


~ 
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High Lights of the Policy of the 


W. A. Sheaffer Pen Company, 
| Which Should Interest All Retailers 


It is our policy: 


l. 


Do 


ws 


6. 


NI 


To make the finest piece of merchandise obtainable. 


To allow our dealers a fair margin of profit and at the same 
time to give the customer the most value at a given price. 


To pay for all advertising out of our own pocket instead of 
penalizing the dealer’s by reducing their discounts. 


To deal not thru the Jobber but direct with the retailer. 


Not to compete with our dealers by retail stores or by solic- 
iting business direct from the large offices, manufacturers 
and wholesalers, but to encourage and arrange for this busi- 
ness thru the dealer. 


To mail the profit to the dea ler on every mail order received 
by us. 


To confine the sale of our merchandise to Stationers, Drug- 
gists and Jewelers, and in the larger cities Department 
Stores. 


We believe the above policies were the means of our making 
the greatest sales gain in the history of our company in the 
vear 1923. 


W. A. SHEAFFER PEN COMPANY 


FORT MADISON, IOWA 
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“This is the engine of a 10¢-SHEAFFER’S 
fountain pen.” Insist 
that yours bear the 
name “LIFETIME.” = 












































anteed Forever. Look 
for this 
case 

It assures 
Quality 
Leads 

to fit 
every 
Pencil 


Priced 
10c box 


OHEAFFE R'S LEADs FIT 


Sheaffer Leads— 

Fit Every Pencil us| 
Unusual distribution makes possible our te 
offering leads of unequalled quality and ~ 
tensile strength.—All degrees of hardness > - 
and colors and stamped with the name - 
[ Sheaffer} guaranteeing perfection.—Black - 
Leads, priced 10c. Why pay more? 


Eliminate 
‘Repairs 


Every Sheaffer 
dealer is author- 
ized to exchange any 
Sheaffer “PROPEL- 
REPEL-EXPEL” PEN- 
CIL not giving satisfaction, 
with a new one. 


“Lifetime” 
with its specially constructed 
cap with the Gold Band elim- 
inates breakage. Its lever of 
recognized supremacy assuring 

full ink supply, together with 
its Gold Trimmings make it 
the Pen Distinctive and 

the logical purchase. 


Constructed to use every particle of lead 
and assures lead saving that pays for itseli 
in a short period. The pencil without a 
trouble —Takes leads of any color without 


jamming — A demonstration convinces 





Costs more— 
Worth more 


Priced $8.75 


‘Priced $1 to $50 






cAt the Better Dealers Everywhere 


SHEAFFER'S 


‘“SLIFETIME’’ PENS 


W. A. SHEAFFER PEN COMPANY, FORT MADISON, IOWA 
Makers of Quality W riting Instruments 


BRANCH OFFICES 
Denver San Francisco 
502 Jacobsen Bidg. 681 Market Sereet 


New York Chicago 
370 7th Avenue $06 Republe Bidg. 





Reduced Reproduction of advertisement to appear in Saturday Evening Post, issue of January 19, 1924 
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No. 240 W 


**The Quality 
Our Trade Demands’ 


’ 


Many dealers fee! that the people in their 
locality may be depended on to call for 
merchandise of a certain quality and 
that it would be useless to offer them 
anything except that particular quality. 
But ideas and preferences are constantly 
changing. Every expensive experiment 
with short-lived, low grade equipment 
adds influence to the argument for genu- 
ine quality. The growing demand for 
real merit and ultimate economy is con- 
firmed by the increasing sales volume 
and number of office furniture dealers 
selling Milwaukee Chairs. 


Leading dealers in most of the American 
markets handle Milwaukee Chairs. 
Where we are not represented, our quest 
is not necessarily for the leader, but for 
the man who is convinced of the sales 
opportunity for quality merchandise. 
He is, we believe, the coming leader 
and to him we offer full co-operation. 





THE MILWAUKEE CHAIR COMPANY 


EXECUTIVE OFFICES 


624 SOUTH MICHIGAN AVENUE 
CHICAGO 


CHICAGO MILWAUKEE PORTLAND MINNEAPOLIS 
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Commodity Committees. 
Blank Books. 


Dealers, Chas. A. Stevens, Stevens, Maloney & (« Chicag 
Il Manufacturers, Ivan E. Garver, Roaring Springs B 
Book Co., Roaring Springs, Pa 


Paper and Envelopes. 

Dealers, C. C. Holley, L. W. Holley & Sons Co., De Mi 
la Manufacturers, Robert Gillette, Hampshire Paper ‘ Ss 
Hadley Falls, Mass 

Hardware and Glassware. 

Dealers, Adrian Bb. Pembroke, Pembroke Company, Sa 
City, Utah Manufacturers, G. J. Sengbusch, Sengbus Se 
Closing Inkstand Co., Milwaukee, Wis 

Inks and Mucilage. 

Dealers, Harry G. Pounsford, The Pounsford Stat 
Cincinnati, Ohio. Manufacturers, H. T. Griswold, Sanford M 
ufacturing Co., Chicago, Ill 

Social Stationery. 

Dealers, H. E. Bellamy, The Kendrick-Bellan c% 
Colo Manufacturers, J. R. Brundage, White & Wycl 
Co., New York City 

Pens and Pencils. 

Dealers, Harry B. Perkins, The Columbus Blank Bo Vif 
Co., Columbus, Ohio. Manufacturers, Herman Price J p 
Dixon Crucible Co., Jersey City, N. J 

Leather Goods and Novelties. 

Dealers, Woodson P. Waddy, Everett Waddey Richmond 

Va Manufacturers, Geo. E. Fox, Geo. E. Fox & Co., C ag 


Ill. Loose Leaf Devices. 
Dealers, H. G. Horder, Horder's, In Chicago, Ill Man 
facturers, Harold E. Hawkins, Stationers’ Loose Leaf (« M 


waukee, Wis. 
Numbering Machines and Rubber Stamp Goods 

Dealers, F. K. Adams, S. G. Adams Stamp & Stationery ‘ 
St. Louis, Mo. Manufacturers, E. R. Underwood, Fulton Sy 
cialty Co., Elizabeth, N. J 

Greeting Cards. 

Dealers, Uri Doolittle, W. H. H. Chamberlain, Syra 
Y. Manufacturers, Sidney J. Burgoyne Sidney J. Bure 
& Sons, Philadelphia, Pa 

Carbon Paper and Inked Ribbons. 

Dealers, H. H. Hughes, John P. Morton & C« Ir 
ville, Ky Manufacturers, A. H. Barkerding, Mittag & 
Park Ridge. N. J. 

Steel Files and Equipment. 


Dealers, E. S. Pierce, Pierce, Inc., Hartford, Contr 
fecturers, Ge H. Thomas, The Berger Manufactur 
Canton, Ohio Office Chairs. 

Dealers, A. P. Baylis, Baylis Office Equipment Compar \ 
lanta, Ga Manutacturers, A. |). Pettibone. The B. L. M 
Chair Co., Bedford, Ohio 


Wooden Filing Devices. 


Dealers, B. A. Tuttlh The Tuttle Cory S 
Ind. Filing Cabinet Supplies. 

Dealers, W H. Gregg, Jr., Gregg Office Fur ture Co 
neapolis Minn Manufacturers Edward I, I, 
Cabinet Co Wabash, Ind 

Blue Print Paper and Drawing and Artists’ Materials 

Dealers, B. E. Sanford, Cornell Co-operative Societ I 
vW. ¥ Manufacturers, Leon Schermerhorn, Keuffel & E 
New York Cit) Miscellaneous Items. 

Dealers, Wm. F. Schmeiderer, Buxton & Skinner I 
Stationery Ce St. Louis, Mo 

Miscellaneous Committees. 
Steel and Copper Plate Engraving 
James N. Murray, Murray Engraving Co., Cl ig 
Grievance. 
Mortimer W Evers, 41 Park Row New Y > 
Resolutions. 

H. S. Hutehinso H. S. Hutchinson & C Ne 
Mass Convention. 

Ral} S. Bauer, R. S. Bauer Ce Lyn Mass 

Credentials. 
Cc. W. Se The Hall Lithographing Co., T 
Wholesale Dealers’ Committee. 
Fre I’. Seyi ir. Horder’s, It Chicage I 
Co-operative Advertising. 
Wim. H. Greenleaf, The Carter's Ink Co., Boston, Ma 


Delegates to The U. S. Chamber of Commerce. 
Ivan Allen, President, The National Association of Sta 
Office Outfitters and Manufacturers, Ivan Allen-Mars} 
Atlanta, Ga Councillor and Chairman 


The National Committee on Promotion 


(Chas. P. Garvin, F. S. Webster Boston, Mass 

Executive Committee of the Commercial Furniture Divisior 

Cc. A. Netzhammer, Northwestern Furniture C Milw 
Wis Publicity 

Evan Johnson, The Office Appliance Ce Chicag 
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Loose Leaf Binders 


have stood under the most trying conditions 


For many years De Luxe Loose Leaf Binders have maintained the leadership in price and quality, 
due to the sturdy construction and unlimited service they are giving. During this time many improve- 


ments and additions have been made to meet the up-to-date accounting needs. 


We now offer to the trade a most complete line of modern loose leaf devices and forms to meet 
every requirement of the present day business needs. Every item manufactured by us carries the 


De Luxe uneonditional guarantee. 


If you are not stocking De Luxe Ledger Binders and Post Binders why not do so now; 
' ; ’ 


and: ———_—_ 


insure your re-orders 


WILSON-JONES LOOSE LEAF Co. 


CHICAGO GENERAL OFFICES AND FACTORY SAN FRANCISCO 
NEW YORK 00 FRANKLIN BOULEVARD = PHILADELPHIA 
CHICAGO 


Fe 
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TO 


EXPOSE 





YOUR FILING SUPPLIES TO 


QUALITY 
FILING 


SUPPLIES 


y 


A New Device 


“IN LINE with suggestions made by dealers from coast to 
coast we have developed a device —the Supreme Supplies 
Sales Accelerator pictured above — which exactly meets a 
dealer’s display requirements. 


It is compact; it provides a thorough display of standard 
supplies; it fits on any table or counter, or the two sides 
may be hung flat against a wall; it is only six feet long; the width is 
adjustable; it is beautifully made; and it offers protection against 
scattered supplies and display loss. 





In comparison with your show windows, the overhead on this sales 
device — the space rental and equipment — is negligible. Yet because 
it brings all the customers in your store in direct contact with goods 
that they need, it will produce more actual sales than a show window. 


It embodies the principle of display which hardware stores every 
where are adopting — which druggists depend upon for quick turnover 
and upon which the very system of sales in 5-and-10-cent stores is based. 
It marks a step forward for filing supplies dealers— advancing their 
method of store sales as surely as typewriters advanced their methods 
of correspondence. 


Learn exactly what the Supreme Supplies Sales Accelerator will do 
for you. Write for full information. 


THE WABASH CABINET COMPANY 
Desk 1, Department B, Wabash, Indiana 


Lia Ga 





SALES—DISPLAY 





QUALITY FILING SUPPLIES 











THEM 


SPEED UP SUPPLIES SALES 


N O T E 


The Supreme Supplies 
Sales Accelerator is not 
a regular Supreme Sup 
plies product. Itis 
simply designed and 
provided by us in the 
interest of greater sales 
of filing supplies on the 
part of our dealers. You 
will find a complete de 
scription very interest 
ing. Send for literature 
and details on our plan 
of furnishing one for 
your store 
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Philadelphia Stationer Invades Business District. 
C. F. Decker, who has conducted a commercial and social 


tationery store at 210 South Fifty-second street, Philadel 


phia, Penna., is arranging for a store in the central business 


istrict. It will be in the Transportation building at 24 


South Fifteenth street The store will handle office furni 
ture, tvpewriters, offce supplies, commercial stationery and 
social stationery C. F. Decker has been engaged in the 
tationery business twenty-five years. He was a salesman 


ith the Wm. F. Murphy Sons Company, and managet 
for the Wm. H. Hoskins Company. Mrs. Decker has as 
sisted him with the management of the Fifty-second street 
store, and will continue in the same capacity at the Fif 
teenth street store The Deckers will divide their time be 
tween the two locations. Last summer Mr. Decker made 

notor trip te the Pacific coast and return. While in Cal 


at San 


fornia he looked into sites for stationery stores 
Francisco and Los Angeles, and, while nothing definite was 
done, there is a possibility that a store may be established 
on the coast in the future 

In the Transportation building Mr. Decker has two et 
mous display windows, which will give him excellent facili 
ties for showing merchandise to good advantage. The fur 


s will include attractive fixtures and counters 


Columbus Concern Specializes on Safe-Cabinets. 
Phe Dick Office Supply Company, 38 East Spring street 
Columbus, Ohio, has arranged to devote practically all its 
ictivities to the Safe-Cabinet line. The company has been 
business thirteen vears, conducting a general commer 
ial furniture and stationery store. It has been decided to 


specialize as indicated, and the company is closing out its 


lines of desks, filing devices and suppli Ss, ete to gain the 
e occupied for the extension of the safe business. 17 


ompany has a long lease on the four-story building at 30 
Kast Spring street The original intention was to utiliz 


the entire building for the Dick business when certain 


l 


leases have expired The present plan is to remodel the 
second floor of the building, affording a display room 19 
187 feet. Warehouse space at Chestnut and Front street 
es for the reserve stocks The first floor and basement 
38 East Spring street will le leased to an outside tenant 


Recent Transfers in Mimeograph Organization 
Several changes have been made the sales ranch 


ation of the A. B. Dick Company E. W. Farrar 


is trais ( om the sales branch at New York 
N Y., to take charge of the compa! v's interests at Cin 
nnati [This change was made December 1. E. M. Smith, 
10 had been manager of the sales branch at Cincinnati, 


ssumed the same position at St. Louis, Mo., January 1 


C. S. Thornton, formerly manager at St. Louis, has re 
ed a specia ssignment, under the supervisior t 
( sales o Phe ture « Ss we has 
ou er 


“B & P” Moves Chicago Display Room. 


e Chicago display room of the Boorun & Pease | 
has been moved from the Republic building to 21 |] 
\ustin avenue lohn C. Wilhams, the Chicago represet 
ds tl ] ( onvenient for his trade des 
( t ( It has an added advantage eing 
ding s the C} ivo stor 


Campbell Represents Elliott at Oklahoma. 


E. Camphe has been appo1 anage it Okl 
homa City, Okla y The Elliott Company Previously) 
( ] yiti tne } ( u S Addi \f e { 
V his. Te 
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orting Devices 


AND 


Card Record Systems 





No. 35—3x5 Cards—Alphabetical 





No. 912-—Letter Sorter 





Made to accommodate any size sheet and 
indexed in any manner to fit the needs of 
a business. 





CATALOGUE SENT ON REQUEST 





THE KOHLHAAS COMPANY 


MANUFACTURES 
INSTANT REFERENCE FILES 


183 N. DEARBORN ST. CHICAGO, ILL. 
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Adding to the 


Service 






STENOGRAPHER’S 
CHAIR IRON 


Patents Pending 





It doesn’t cost any more to have 
BETTCHER IRONS on the chairs 
vou sell, but it is worth a good deal 
more. The knowledge that your 
customer is going to be satisfied 
with its action, that there will be 
no broken parts to be replaced or 
loose, wabbling joints, will be 
worth your time investigating 
BETTCHER merits. 
st open po yg By RB 
Sick Gen alsin of play, making cmecth notion. 

ADJUSTMENTS—Readily and easily made; seat 


level is not affected by swivel movement and springs 
operate quietly and freely. 


CONSTRUCTION — Simple and sturdy; fewer, 
stronger parts give a lifetime of service. 


Dealers and manufacturers who 
are interested in adding BETTCH- 
ER quality to their service are in 
vited to write for details. 


THE 
BETTCHER STAMPING 
AND MFG. CO. 


3106 West Sixty-first Street 
CLEVELAND, O. 

















Brockmann Store in New Building. 
Brockmann’s, Charlotte, N. C 
cember 3 in a new building at 210 South Tryon street 


, opened for business De- 


It is a handsome three-story structure and was designed 


and built especially for the occupancy of the Brockmann 
business. The building is thirty feet wide and 120 feet 
long, with basement underneath the entire lenet! Phe 
street front is three stories high, running back 125 feet 
the remaining seventy-five feet is four stories hig It was 
built of steel and brick, with a terra cotta front \ 


capacious show window affords space for imposing dis] 
The Brockmann business was founded as a small book 


and stationery store May 5, 1916. By the end of 1917 it 
became necessary to secure additional space. This was 
obtained at 210 South Tryon street. December 17, 1923, 











THE BROCKMANN STORE 


a fire originating in the Trust building adja 
the Brockmann store, and wrecked it. The 


cent spread 
goods salvage 
at that time were disposed of ina temporary stor 
West Fourth street. 

The second floor of the new building houses the 
mercial furniture department Here are shown desks 


+ 


ing equipment, tables, chairs, et The establish1 





TRADE MARK OF BROCKMANN’S 
The Company has Registered this a 
Washington, Something which is not 
done by Many Retailers This Assure 
Protection Against Misuse of the Marl 
by Others. 


t 


organized into twelve departments, which in addit 


1 


the foregoing include school books, commercial and s 


Stationery, party favors and de 


orations, gifts, | 


framing, social and commercial engraving, artists 
and engineers’ supple s, leather goods, games, 101 
and magazines 

The business is owned by the Brockmar 
Charles R.. Herbert V. and Felix E. They are 
} 


Greensboro nc Charlotteans 


vy adoption ( } 
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ew Unidlerwelherd! Safes Unveiled 


Previously 


September 
October 
November 
December 


Unveiled 


Shelving 

No. 8000 Files 
Storage Cabinet 
Transfer Case 


For several consecutive months Van Dorn has continued to show 
new goods in these pages. No steel furniture line has been more 
active in making improvements! Activity will continue, not only 
in the way of constant betterments in the goods, but also in the 
way of growth and improvement in advertising, selling and policy ! 
Letters from old and new Van Dorn dealers tell of profits, co-opera- 
tion and satisfaction. If a change in line would stimulate your 
business, this is the change to make ! 


The Underwriters’ Safes now unveiled are beautifully 
workmanlike in construction. Any man who likes good 
goods will admire the details of these safes. You can 
offer either the A label or B label safe to your trade with 
more than average pride and confidence. See them! 


THE VAN DORN IRON WORKS COMPANY 
Mastercraftsmanship-in-Steel 
CLEVELAND 


Branches: Cleveland NewYork Chicago Washington Pittsburgh Philadelphia 


MASTER-CRAFTSMANSH/P /N STEEL 














| 
| 
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Advantages of the 
Three-bank Standard Keyboard 


The three-bank keyboard, used in the Oliver, is becoming 
preterred more and more by discriminating purchasers 
because of certain obvious advantages: 

Fewer parts are necessary, which means better engineer- 
ing practice and greater durability. 

The arrangement of lower-case letters together, capitals 
together, and figures and commercial signs together, 
means speed, convenience, and simplicity. 

Faster work is possible in billing, and in most cases in 
mixed letter and figure work also, because of the elimina- 
tion of shifts between figures and commercial signs. 

The three-bank is fully mastered in a few days by four- 
bank operators, the difference being practically not a bit 
greater than the differences between various makes of 
four-bank machines. 


¢ OLIVER 
TYPEWRITER CO. 


152G Oliver Typewriter Building 
CHICAGO 









Factories at Woodstock, III. 





OLIVE! 
SUPERIORIT!! 
Long Life 
Light Touch 
Speed 
Quietness 
Simplicity 
Adaptability 


Accessibility 


The No. 1! OLIVER 
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OFF 


the office and the advertising 
vice president and general 


rre and conducting the bu 


he books. Felix '. 


k department 


; - : 
own lines of commercial 


Brockmann’s, includin 


ase “Standard” loose 


lcraft” bags and purses 


he Brockmann business 


December 


Bringing Home the Beech-Nut. 


mes competed ist Ve 


the Beech-Nut Packina 


re among the winners. Fiz 
, red tor the by cf ; M 
tlesman won his Prusin 
VWcCann, Anderson, /nd 
ish Register Cempany, 
f The American Multia 
rea fourth prt Vr 
ntest, his contributios t 
] c tor December. 192? 
Vr. McGann, whic ( 
) j ! h Salle 
part of May I sold and 
er for Mr of this city 


According to the usual rule 


for it, and it looked 
had eight children to 


orking in the small store 
Iding near the edge of tow 
ness 
ifter installation of this 


ild ot keep the register 


more benefits from it ths 
could not be made, or taught 


ild not tell him the facts 


ved the trouble and it had 
mplaint His wife objected 


st son, a boy of about 18, 


¢ 


ks straight if he got just 


was then about to take 


To make matters decis 


been made 
Difficulties Increase. 


straighten out the diffici 


e to establish a cashier system, 


The net result was that 


smaller register or let tl 


ressed it It was clear thi 


was destroving the value 
that we had planned to 


re on Monday afternoon almos 


taking the register back 
down to the office and 


1it him 


I made an investigation 


I could get any Sug ge 


ther groce4ries T nis 


half-block’s distance and 


tter was an old establisli 
of a young man who had 


I found that a large proportion of the 


ut recently moved int 
siderably higher than for 


pulatior 


Study Reveals a Way Out. 


lation gave me 
Next day he I 


m second hand ma 


small cheap second 
side a larger registé 

ne ne had H ( K 
How muctl } 


APPLIAN( 


t brother, 1s president an 


ech-Nut” contest, insttt 











priced for hin that owing 








Automatic Envelope Feed 





der children were about t 












Noiseless Typewriter 


N ELLIOTT 
ADDRESSING 





MACHINE oper- 
ates with so little 
noise it can be used 
anywhere in any of- 
fice without the 
slightest annoyance 
to anyone. 


Many a man has bought 
an ELLIOTT for the sole 
purpose of gaining a 
quiet office. Also remem- 
ber that noise means 
wear; and that, because 
the ELLIOTT AD- 
DRESSING MACHINE 
is noiseless, it doesn't 
wear out. 


This Advertisement is 
No. 5 of a series ex- 
plaining ELLIOTT 
SUPERIORITY from 
these 17 viewpoints:— 


. Visibility 

‘i Fees riter Stencilling 
. Index Cards 

. Colored Edge Index 
Noise 
““Makeready” 
Index Tabs 

aN ¢ eight 

Bulk 

10. Speed 

rt. Safer 

12. Simplicity 

13. Cleanliness 

14. Flexibility 

15. Durability 

16. Labor Saving 

17. Economy 


SRYOVAY HS 


Send for FREE BOOK 


illustrating all of 
above 17 Points. 





vi Envelope Sealer— $45 


ELLIOTT 
Addressing 








1 EVelobbetom er 


140 Albany St., Cambridge, Mass 





strial reasons It was found that the schor 
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DIEMER 


Filing and Paper Specialty 


PRODUCTS 











A Standard of Quality to the Purpose 


Attractive Prices, resulting from Effi- 
ciency in Manufacture and Quantity 
Distribution 


Turnover multiplies Margin, produc- 
ing Best Profit for the Stationer 


Write us for catalog No. 30 with 
prices and full particulars. 


JOHN F. DIEMER Co. 


ESTABLISHED 1869 


107-109 LaFayette Street New York, N. Y. 
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390.006 Both agreed it was just 
them that my company put the 
their users above any thing else, a 


what they wanted I 
welfare and satisfact 


nd that under the condit 


in his store I could not blame him for not wanting to uss 
$200.00 machine when he could get one that would ap 


be as good, for $90.00 


However, before writing the order, I said to hin 


and let us see how you would usé 
and how it would pay for itself, 
You are doing, I told him, only a 
$1,500.00 a month) But you are ir 
to be annexed to the city and wh 


this machine in 


as any #o0d register oueg 


small business now 


1a new section that 


ich you agree, will grow 


is a fact, I know from investigation, that there are a 


new families there Moreover the 
the average number of children 
groceries have built up a good tras 
way to children’s trade I want to 
this and compare this register her 
with the one you have selected as 


se families have mor 
It is a fact that 1 


le by appealing in the rig 


explain some ways of 


} 


(pointing to the large 


good enough 


Showing Possibilities of Increasing Business. 


[I then explained how the larger 


advertise by means of the printed 
special key for each one of his child 
if ever, to make his business secu 
finally agreed that he ought to be 
ditional profit in a year to pay for 

It appeared that he was ready to 
said they had better “talk it over 
the admission that they could buil 
the office late that night to talk it « 


I arrived early the next morning I was not surprises 
that there “‘was nothing doing,.”’ ar 


away fer the rest of the morning 
For several hours of interrupted 
the mother I seemed to have littl 
got the whole family together I tl 
from the pad we had used the nig 
mission one at a time that it Was 


register could be use 
sales ticket; that it 
ren; that now was the 
re against competitk 
able to make enoug! 


the register 


sign the ordet! But } 
with mother In spit 
d up their profits, the 
Ver with the mothe \\ 


nd that M1 id ¢£ 


attempts to sell the 
result But about 

en rolled out the big sl 
ht before and got tl 
right, and that tl 


machine would not only stop their troubles but would ; 


them a system for building up the 


before them a complete outline of 
explained it to them I told them 
service to teach the best method 


ir trade Then I lai 


our bookKeeping syste! 


that It Was a part 
of keeping books fi 


kind of store in which we put a systen ft asked tl 


he would come to the office at nigh 
like the idea, his mother ‘fell for it 
order for the $400.00 register, mor: 


he expected to pay 


Send Catalogues Abro 


Commerce Reports] American 


catalogues to prospective custon 


t to learn it He 


and his father signed 


ad in Duplicate. 


susiness houses s 


lers and agents 


America by parcel post and open mail, frequent! 


letters relating to them by regist 


mail, and a copy by the following boat. 1 


far as it goes, for, if the original 


ered mail, or in the 


letter does not arr 


often happens, the copy will serve the purpose. It is 
seldom, however, that the exporting house thinks 
a duplicate catalogue by a subsequent steame: | 


very often a great handicap and 
months while another copy is 
delivered 


In sending catalogues to agent 


is advisable to send several copies, as the age 


to determine whether or not he 


means the loss OT s¢ 


being written 


in interest customers 


obliged to have catalogues and reading matter, toget 
with price lists, for study li onl ne or two catalog 
are sent, as is sometimes the case, the agent has very 

greater difficulty in presenting convi g argun ; 


prospects, 

Another complaint frequently 
porters have certain discounts 
others for the export trade, vet 


} 


send abroad sometimes contait 


domestic trade. They should 


discounts noted for each article for 


aged through inability to determit 


which they might be interested i: 


agents are seriously embarrassed 


the home ‘ 
, 

‘ iowgues \ 

y the prices 
ta the exact | ¢ 

ea trade () 

d customers . 

e the exact cost 
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Start theNew Year with Increased Sales 


Let the SECURITY Direct By Mail Selling Campaign that Gets 
Storage Cabinet Orders Build Up Your Volume of Sales 


+8 — 





















This 
selling campaign 
is yours 
for the asking. 


oe ew WS 


STORAGE CABINETS 
FOR USE EVERYWHERE 
~ EVERYWHERE USEFUL 


STEEL EQUIPMENT CORPORATION 


AVENEL, NEW JERSEY 


NEW YORK, N. Y. NEWARK, N. J. BOSTON, MASS. 
Makers of the full line of Security Steel Office Furniture 
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The Smith Premier Typewriter No. 60 


with KEY-SET TABULATOR 
MAKES FORM-WRITING EASY 










It does not merely 
jump the carriage 
to one fixed posi- 
tion but instantly 
to any one of 
TEN 3s starting 
points in each 
column. 



















These two keys enable 
the operator to change 
instantly from one form 
to another. 













These ten keys bring the carriage in- 
stantly to the desired position in columns. 





Easy to Write Columns of Figures 

By pressing one of the tabulator keys, the carriage is brought instantly to the correspondinx 
position in the column—no spacing or back-spacing necessary. Press the unit key and the carriage 
will stop.at the unit column, the tens key for the tens column, the millions key and the carriage 
will stop at the millions column. Press the tabulator key again and the carriage is brought to the 
correct position in the next column. As many columns may be written as the width of the pape 
‘vill allow. The tabulator is furnished in all standard carriage widths. 


Easy to Change to Any Form 


By merely pressing the “clear” key and releasing the carriage the tabulator is cleared. Returt 
ing the carriage to the places where it is desired to write the new columns and pressing the “set” 
key adjusts the tabulator to the new form. 


Easy to Write Letters 


In addition to the tabulating facility, this machine, the Light-Touch Smith Premier No. 60, 
has 46 keys which write 92 characters and is adapted to all kinds of correspondence. 


Our merchandizing plan enables the dealer to make real profits. Write to-day for details 


SMITH PREMIER TYPEWRITER CO. Newyork’ 
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Stationers Help Equip Apprentice School. 


Ben Franklin Club of St. Louis, Mo., has been e» 
x its school for apprentices. The school was orga 
go, and has grown so rapidly that 
equipment was necessary Machinery and 
r t donated by several printers. Two tons ot 


iigh-grade type metal were secured lwo employees of 


the monotype department of the Skinner & Kennedy Sta 





‘ Com] ntributed their own time, nights and 
Sundavs, for a period of three months, to cast monotype 
spla\ ces the school. The use of the monotype 
sters was donated by the company. The new type has 
r strume increasing the interest of students 
Che enrollment is now at capacity—cighteen students—and 
( < wWatting Ss 
College Bookstores Form Organization. 
The College Bookstore Association was formed at 
eeting held in New York, N. Y., on invitation of a com 
ittee of the National Association of Book Publishers Che 
nual meetings will be held at the same time the Americar 
' Booksellers’ Association holds its convention. This veat 
t will take place the week of May 12, at New York 
Che ofticers of the College Bookstore Association are 


Tracht (University ot Chicago Bookstore, Chicago, 
Marion E. Bookshop 


Santord (Cornell Co ope rative 


Fred H 
Ill.), president; Dodd (Hampshire 
Society, 
committee con 
Store) and 


Press Store ) 


treasurer. The executive 
Ht. W Robe (Simmons Co-operative 


\lfred Hartog (Columbia University 


“Aulta’” Wins Prize Slogan Contest. 
the Philadelphia Ink Manufacturers’ Association held a 
good slogan recently. Gus. A. Vasel 
Iphia for The Ault & Wiborg Con 
nn the third prize of $10.00, as well as the 


ntest tt develop a 
anager at Philade 

‘ fourth 

prize, which was an honorary award without consideration 


The first prize, $25.00, was won by Howard Wilson, con 
Ault & Wiborg 


Pending the completion of another contest, the 


nected with the Philadelphia branch of The 


prizes will not be announced. The next 


n to consumers of inks, as well as manu 


pir og for a Room at Philadelphia. 
ifacturer who is desirous of securing 
lisplay or office space in Philadelphia will find it worth 
ng an opportunity in the Vandam building at 
1001 Market street The National Blank Book Company 
} 


nd Eberhard Faber have space to spare in the combined 


lispl room used in the building. About 600 square feet 

e to some reputable manufacturer in an allied 

c I t il may be addressed at Philadelphia 
egarding the space open 


H. E. Waldron Headquarters at Ft. Madison. 


FE. Waldron, vice president and general sales man 
we the W. A. Sheafer Pen Company, has moved his 
| irters trom Chicago to the factory at kort Madiso1 
The Chicago office and service department will be 

fore in Suite 506, Republic building 


Stationery Business at Bluefield. 


ench & } 1 Company, Union Bank & 1 
& Id Va.. has entered the stati 

e ce is organized eal high-¢ 
Y ve Y iit ts s hi TI l 

lrawe >) 


LP re. 
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214 Med. 
215 Hard 


165 Med. 166 Med. 
168 Hard 162 Hard 


No. 148—Med. with gilt tip 
Ne. 130—Med. with mouth protector 


The World’s Most Famous 
Copying Pencils 


VENUS 


ENUS COPYING PENCILS are 

unsurpassed in silky smoothness 
of lead. The remarkable durability of 
the point saves frequent sharpening 
—a feature that makes sales. 


171 Med. 
170 Hard 


Order your supply today — 
Ask for selling helps. 


American Lead Peneil Co. 
220 Fifth Avenue, New York 
and London, Eng. 
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CARBON PAPERS 


and 


TYPEWRITER 
RIBBONS 





Experience in Manufacture 
Quality in Product 
Co-operation with Dealers 


THE 
BUCKEYE RIBBON & CARBON 
COMPANY 


Factory and Frecutive Offices 
CLEVELAND, OnIO 


Established 1896 


What Is a “Curiosity” Inquiry? 


An Answer from Experiences Bought Through 

Many Years. By James D. Cunningham, in 
Printers’ Ink. 

“Some enterprising chap could build a big business 


the inquiries those folks throw away every year 


cussing one of the largest concerns in the office ap} 
field, an institution that invests a sizable amount each 
in national advertising, and receives hundreds, perhaps t 
sands, of inquiries each month. “I was talking wit! 
assistant advertising manager a few weeks ago,” con 
the Mail-Order Man, “and he admitted that they 
waste any time following up ‘curiosity’ inquiries 

} 
ficiency system that weeded out these ‘worthless’ leads 
had it all figured down toa gnat’s eyebrow. It costs th 
+ } 


tO send 


pany forty-three cents exclusive of postage 


killed a ‘curiosity’ inquiry he was saving his company 


‘But just how do you go about telling a “curiosity 
from the productive variety.’ 
**Oh, that’s easy,’ he assured me ‘l can spot ’em « 


paper. Scrawly handwriting, too. And look, there’s an 


spelled word! Now, what use would a fellow like that 


for one of our devices? The cheapest item we have ost 
$67.50, f.o.b tactory more cold cash than this 
seen ina year.’ 
Letter Pictured Its Writer. 
“I had picked up the letter as the advertising man s4 
In my younger days, I used to ‘make’ the central Nebras 


territory, and by the rarest good-fortune, I was a 


that the letter was written on Sunday. What is mors 
ural than that our friend the merchant should appropt 
sheet of paper from his daughter's school tablet, to writ: 
letter in answer to an advertisement that caught his 
He is a chap who believes in doing things when the 
strikes him. Of course, he could have waited until Mond 
morning and sent you a neat, typewritten note B 
isn't the way he does business. By that time he might 
forgotten all about it 
‘‘Oftentimes, too, in cases such as this, a mat 

really interested in your proposition and able to afford 
will purposely send in an inquiry on plain paper, using 
home address, for the reason that he doesn’t want to 


bothered with a salesman until he has had an opportunit 
to study the literature, and determine, at his leisur 
value of the article or service. The company that pers 


in treating such letters as “curiosity”’ inquiries is s| 
out a considerable volume of prot table business 
Spotting the Curiosity Seekers. 
“Of course, I am not contending that there is no s 


thing as a curiosity inquiry,” the Mail-Order Ma: 
‘iscussion. “That 




















plained, in the course of our discuss 





seemed more than a little proud of their wonderful ef 
He 


~~ 


friend, the Mail-Order Man, was speaking. We were dis 


complete consumer campaign to a prospective purchaser 
and this bright young man reasoned that every time h 


that much money!” “‘That’s very interesting,’ | commented 


time. Now here, for example, is one that just came in from 
a man out in Nebraska. Written on ordinary school tablet 


visualize, in that scrawled signature, one of the most pros 
perous merchants in that part of the country Upon re 
flection, I decided to impart this information to the 
ant advertising manager. 

“After all, he was very young, and there wer 
things he needed to know for the good of his earthly 
and his immortal soul. ‘So you see,’ I concluded, 
always depend upon appearances. I happen to knoy it 
this merchant has a daughter who probably is in the rst 
year of high school by this time. You'll see by the d 
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“Y and E” Dry-In- 
sulated “B” Label 
Safes are made in 
three sizes, with in- 
terior fittings adapt- 
able to the exact 
needs of your par- 
ticular work 


A safe 


that stays sa 


¥, IU KNOW what rust does 
to steel! The rusty dipper 
becomes a the rusty 
cirder a worthless menace 

That is why “Y and E” has 
never been satisfied to build a 


sieve 


safe with moisture between 
the walls. Moisture means 
steel exposed to water water 


means rust. 

The “Y and E” Dry-Insulated 
“B” Label Safe is a safe that 
stays safe. It was the first 
safe to be awarded the coveted 
“B” Label of the Fire Under- 





YAWMAN 4» FRBE 


Ly Street 
EXPORT 
Section 155 
Cable Address: “YAW 
Code Western Union, A. B.C. 
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5th Edition Improved 
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writers’ Laboratories without 
the aid of a drop of moisture 
between walls. 


\nd since that first safe passed 


the Underwriters’ tests, “Y 
and E” Dry-Insulated safes, 
selected at random from the 


field, have twice passed the 
annual official re-tests—a fur- 
ther insurance of permanent 
protection for your customers’ 
records. 

Sell safes that stay safe. Write 
for literature on “Y and E” 
“B” Label Safes. 


Mrc.(0. 


ROCHESTER, N. Y. 


DEPARTMENT 


* tT’ 


New York, N. Y., U.S. A. 
New York 
nd Bentley's 


adway, 


MANERBE" 
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Stock It—It Sells Itself 


This new, neat and most attractive 
telephone index is making a great 
appeal. Over 30,000 of our new 
model have been bought already. 
Placed on the counter or in the win- 
dow with an attractive display card 
it interests all users of the telephone. 
It stops them, and at $2.50 it moves 
off your shelves rapidly. 


The index strip spins easily and finds 
required numbers instantly —720 of 
them if need be. We guarantee every 
machine, and supply free circulars 
for your counter or your mailing list. 


The man who once uses this index 


will never be without it again, and 
he will recommend it to his friends. 


[t sells ttse/f. Will you give ita chance? 


THE BATES MANUFACTURING COMPANY 
Makers of Numbering Machines 


Main Office and Factory: 
Orange, New Jersey 


The Bates Manufacturing Company, 
50 Church Street, New York City 


New York Office: 
50 Church Street, New York 


Gentlemen: Please send us dealer aid folders and prices of the New Bates Telephone Index 


Name 
Address 
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a downright foolish declaration. Inquiries come in every 
lay trom professional catalogue collectors who haven't the 
slightest expectation of purchasing the thing you have for 
ale; in tact, they could not possibly have any earthly use 
for it 3ut the point I am making is that, in ten years of 
nail-order work, I have learned that it doesn’t pay to try 
to spot these curiosity inquiries and separate them from the 
general run of letters. Just as sure as you attempt this, 
you will throw away valuable leads that would pay the way 
ot a thousand deadhead curiosity inquiries. I know some 
concerns in my line that have a standing rule to disregard 
all post-card inquiries. I used to wonder myself if the 
post-card inquiries were really worth while, until I sold 
$875 worth of merchandise in one year to a man who wrote 
on a penny post-card: ‘Please send me your catalogue.’ ”’ 
In recent years I have heard more than one advertising 
man declare “We are getting too many inquiries. What we 
need to do is to tone down our advertisements, get fewer 
inquiries and better ones.” So they eliminate coupons, and 
set up all sorts of barriers and restrictions against what 
they are pleased to term “riff-raff inquiries,” making it just 


as ditheult as possible for a person to secure information 


This ts done on the theory that the curiosity seeker will 


thus be abashed, and the few who beat down the barriers 


and persist in making inquiries, may be ranked as prospects 
the first water. I admit that it sounds plausible—as a 
theory. But | have vet to see any conclusive evidence that 


ks out that wav in actual practice 


Curiosity-Seekers Are Ingenious. 

\s a matter of actual fact, the hardened curiosity-seeker 
vill often go to a great deal more trouble to send in an 
inquiry than will the busy man or woman who could be 
reckoned as a much more likely prospect. Of course, if a 


+ 


person wants an article badly enough, he may go to col 
siderable effort in order to inquire about it But then, we 
are all potential prospects for things that we do not tully 
realize we need and want, until some advertiser comes 
along and makes it easy for us to get the facts and figures. 


| ooking back over my own experience, | can recall two 


instances along this line in the past year. In one case, | 
had long wanted a certain article, but had an impression 
that it was very high priced. I would not have gone to 
much trouble to tind out about it, because I had a feeling 


that it was beyond my means. But nevertheless, just out of 
curiosity, mind you, I filled out and mailed one of thoss 
handy coupons. When the illustrated booklet came along 


what was my surprise to learn that the article cost only 


bout one-half as much as I had thought. I sent in an 


order by the next mail. The other case was somewhat 
simular The advertisement played up a certain use for the 
rt t I scarcelv believed it would be worth the price to 


for the purpose mentioned. 


User May Find Other Uses. 


Nevertheless, I clipped the coupon. Going over 


t 


the de 


scriptive literature, a few days later, I found that the ar 


ticle had another use which made it doubly valuable to m« 


The inquirer himself cannot always tell what may come of 
an idle “curiosity” inquiry 

And there is another important consideration which no 

is in business to stay can afford to ignore—and 

that is, the element of time Never lose sight of the fact 
hat the person who sends in what is apparently a curiosit 
today, may be a very real prospect for your service 

few short vears to come. A minor clerk in a small 

‘ e, sends quir oa inufacturer of store 

‘ s \ poirte ot and a catalog Ss sf ( the 

¢ No one thinks any more about it No one, 

that is, except the young man For years he has been 

saving his dollars against the day when he can ope i 
I He spends his spare hours poring over that 














Allen 


Strength Beauty Utility 





Carries every essential element 
of a $100 machine, 87 char- 
acters, back spacer, black and 
red ribbon, tabulator, weight 
11 pounds. 


THE EXPERT in typewriting ma- 
chines will recognize the following 
functions to be so unique and sim- 
ple that he marvels to find them 
in a machine, the size of the 
“ALLEN.” 


ROTARY ESCAPEMENT—POSITIVE. 


BACK SPACER—DIRECT AND POSI- 
TIVE — OPERATED BY EITHER 
THUMB. 


RIBBON REVERSE—BETTER THAN 
AN AUTOMATIC. 
SHIFT LEVERS AND LOCK—POSITIVE. 


TYPE BAR AND SEGMENT—BEATS 
THE $100 MACHINE. 

RED AND BLACK RIBBON REVER- 
SER—COLOR POSITIVE. 

BALL BEARING CARRIAGE—SMOOTH 
AND NOISELESS. 


AS WELL AS MANY OTHER FEATURES. 


THE “‘ALLEN”’ is reliable and sim- 
ple so that the amateur can easily 
repair it, it contains less than one 
fourth of the number of parts of 
the big machine, for this reason it 
will keep in good repair much 
longer. 


AGENTS invited to accept territory 
for this sturdy $50 machine which 
sells easily to offices and homes. 


Allen Typewriter Mfg. Co. 


901 Hamilton St., Allentown, Pa. 
New York Office, 93 Nassau Street 
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Assured Profits For Dealers! 





The Famous 


L.C.Smith 


SILENT 
MODEL NO. 8 


OU will be interested in one of our selling plans 
which we offer to one dealer or live individua 
in every community where we are not now 
represented. Our new prices and sales plans open uy 


new possibilities for profits in the typewriter business 


We treat all alike and have the organization ai 
capacity to give prompt shipments and courteous 


careful attention to all 


We now handle the L. C. Smith machine, exclusive! 
(although in the past we have rebuilt all makes 
Every machine is backed with our guarantee 
perfection in rebuilding, which means, the most liberal! 
policy ever known to the trade in replacing parts ever 
slightly worn; every machine “torn down to the 
frame,” then electro-chemically cleaned, “replaced, 
nickeled, japanned, assembled; adjustment, operatio: 
and finish equal in quality and appearance to a ne 


machine. 


Our dealers are reaping the benefits brought about b 
our increased rebuilding facilities, our large output 
our attractive prices, our selling plans This brings 
them quick and continuous sales and good profits 
Every honest dealer and user knows and respects thi 
dependable, long-life of service given by every L. ( 
Smith. Above all, “Smithtype Rebuilts” mean satis 
fed customers and that brings steadily-increasing 
sales and profits to our dealers Write for ow 


plans, now! 


Write us, today, regardless of whether vou are nm 

selling new or rebuilt typewriters or have never sol 
them before. Our interest in you as a “dealer-cus 
tomer” will be just as great whether vour trade wil 


buy one machine a month or one thousand 


Harry A. Smith 
General Manager 
Smith Typewriter Sales Co. 


SMITH TYPEWRITER SALES CO. 


296-360 East Grand Ave., Chicago 
‘*‘Smithtype Rebuilts’’ Means Satisfied Customers 
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logue. planning every detail of The-Store-That-Is-to-B« 
And then one day, long after the manufacturer has for 
gotten all about the matter, along comes a letter inviting a 
resentative to call and discuss details of an installation 


You say this is one of those rate cases that happen o1 


ti \ unufacturer of store fixtures assures me it 
is occurred fully fifty times in his own business experi 
nce And that is the reason.” he concludes, “that I 


never fail to send a catalogue and full information to any 


inquires, regardless of how forlorn the prospect 


You can’t tell what may happen in five or ten years. And 


any nufacturer can well afford to gamble a few pennies 
Rate 
“Blue Sky” Inquiry Proved Out. 
Hlere is another actual-fact case: Some years ago, two 


anufacturers of printing equipment received inquiries 

from a certain young man in a fair-size Middle Western 

tow! Roth sent representatives to follow up the lead. The 
rst salesman found that the inquirer was a high-school 
udent, and apparently ranked about zero as a prospect 


Somewhat out of patience he read the young man a sever: 


ecture on the subject of taking up busy folks’ time, with 
ld-goose inquiries, and promptly took the next train back 
the city The second salesman came along, sized up the 


id a long, friendly talk with the student. He 
earned that the young man would graduate the follow'ng 
I been spending his vacations working 
a printing plant at the county seat, and that with a 
artner, the son of an influential and prosperous local 
citizen, he planned to open a job shop in his home town 
ithin the next year. The salesman showed every indica 
of keen interest, and not only gave detailed information, 
ntinued for months keep in touch with the young 


until. at lenet an order ot considerable size vas 


he moral. Dear Reader. is—Wel suppose vou write 


Old Man Quota Feeds Recreation Fund. 


At the Los Angeles branch of the 


\lachine Company a recreation fund is maintained, which 

eives its support from the earnings of the branch. The 

growth of this fund is dependent on the sales performance 
onth by mont} There are ten different classifications in 
uota schedule, and as each quota is attained the recrt 

on fund is credited with the sum scheduled for it In 
M 1923, the fund was sufficient to provide the twenty 


ve salesmen of the branch with a trip to Catalina Island 
spending three davs there In September the fund pro 
ided an outing at Arrowhead Lake, 100 miles from Los 
\ngeles The men drove in their own cars. Various types 


sutdoor sports were enjoyed, including horseback riding, 


swimming, fishing and indoor and outdoor games. 

Each of the trips mentioned cost $600. On their retur1 

the outings the salesmen are refreshed, and capable 
rking harder for sales 


Pennsylvania Mail Courses in Retailing. 


Penns\ ! State College. Beilefonte. Penna... has 
y r rrespondence courses 1n i g r citizens « 
nweal The fee for the courses ranges fro 
SLO ¢ $15.00. varving with the s oO! of the topic The 
ffere¢ é isiness itl c, 7 sh fo 
¢ s & general s: s anshif oO f i 
en tising rinciples « bookkeeping 
r ‘ 9 rinciples ounting, money 
4 itior 1 ement S =- 


Burroughs Adding 
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3 Jumps Ahead , 
of Competition 4 


“Badger-It” Ledgers are Sales Wedg- 
ers! They’re 3 jumps ahead of com- 
petition. I—you can buy and sell them 
at the lowest price. 2—this line has been 
famous among ledger users for many 
years. 3—the popular sizes are best for 
every ledger need. 


Each “Badger-Iit” Ledger comes com- 
pletely assembled. Bound in Olive 
green Buckram. Contains 200 printed, 
double-entry sheets, vowel ruled, linen 
tab A-Z index properly arranged. 

Sturdy vise-tight grip. Strong in 
construction. Instant in op- 

eration. 





STOCK NUMBER 150 
Sheet Size—f% by 8% inches. 





STOCK NUMBER 151 
Sheet Size—7% by 11% inches. 


STOCK NUMBER 152 
Sheet Size—8% by 11% Inches. 


The 3 “Badger-It" Ledgers together with the 
“BADGER MOREHOUSE” and “BADGER 
BEAUTY” offer a most complete, quick and sure- 
selling line to dealers. Write for the new illus- 
trated catalog which fully describes the — 
acsertment of Heinn Ledgers and Bind 


Ghee HEINN Co. 


Originators of the loose-leaf system of cataloging 


350 
Florida St. 


Milwaukee, 
Wisconsin 
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DEALERS! 


Behold the Undeniable Truth! i" 


> = * 
— J 


The business problems of today are i) 
the same generally as the problems of i) 
yesterday, with this ONE BIG EX- A 





LEMS MUST BE MET IN A NEW } 


CEPTION—THAT TODAY’S PROB- “y 
WAY. : 








4) 

Every business concern at its incep- th 

tion knew of any number of things it } 
would be necessary to meet and over- § 
come, but (and mark this) only they Dy 

grew big who gave thought to those " 
things—who had vision to see—that i) 

stiff competition and past practice do 9 

not mix well. Those concerns grew ly 
because they seized an opportunity to Ms 
develop their businesses along lines it 

that, with close attention to duty, gave Ny 

them “the jump” so to speak. They i) 

made their policies and the practical i) 
application of these policies mesh in a i) 

way that empowered them to give sat- A 
isfaction and receive profits. And i) 
profits mean successful business. ay 

Our plan of dealer distribution on i 

Carrib No-Vary Carbon Papers and “ly 
Typewriter Ribbons is now bringing Ns 
continued profits to many dealers. i 

We shall be glad to give any live 

dealer, who is interested in furthering Ms 

the growth of his business, the full ' 
details. ) 

f a ; A) 
Give this your thought—and then ‘y 

, use your own good judgment. oh 
f i) 
’ nN 
s . 7 “4 
{ (Carrib Mfg. Corporation 
} 

EAST ROCHESTER, N. Y. ‘ 
i! Branch Offices: ) 
i! 15 West 44th Street 930 West 7th Street 1) 
q h New York City Los Angeles, California i” 
i D 
et ee 8 es et et wet wet wet et es wo "} 
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Henry S. Dennison on College Board. 
Henry S. Dennison, president of the Dennison Manu 


Company, is one of a number of prominent 


facturing 
manufacturers and engineers composing the board o 
tees of Antioch College, Yellow Springs, Ohio Chis 
school has worked out a well-proportioned plan of educa 
tion, following lines which eliminate the discrepancies | 


OLS 


training in many of the colleges and technical s 
the six-year program required cultural studies covering 


broad range are combined with courses in the techni 


1 


administration in industrial, commercial and prot 


fields. The students spend half their time in su 


and half in paid employment in appropriate occupations 


Study and work alternate in five-week periods Che 


portant object of the part-time work is the development 


through self-imposed discipline in real situations, ot 


ties not given attention in the general run of educat 


programs, but developed by self-made men—qualities 


as courage initiative, sense of responsibility and ability 


measure one’s powers. The practical work is 


nated with the courses in business administratio1 


if S 


opinion that business administration is developing hig 
specialized methods, and native executive ability and the 
appret ticeship of business experience are no lor oe 


cient equipment for the executive 


E., C. & P. Co. Has Crane Stationery Business. 

The Eaton, Crane & Pike Company, Pittstield, Mass., has 
announced that it has taken over the stationery fa 
turing department of Z. & W. M. Crane, fine paper 
facturer of Dalton, Mass. The Eaton, Crane & Pike Cor 
pany has been sole manufacturing agent of the Crane 
addition to the manufacture of fine stati 


ests in 


Under this arrangement the entire process of manufacture 


of the famous Crane papers into stationery is conso 
in the one plant at Pittstield. The change goes int 
January 1 


Annual Minneapolis Accounting Device Expo. 
Late last year the Twin Cities Chapter, National Ass: 
tion of Cost Accountants, held its second annual show 
accounting appliances. It was held in the basement o 
Builders’ Exchange, and attracted an attendance of 2,0! 
On display were more than 100 modern office appliances, 
including electrical tabulating equipment, standard adding 

and calculating devices, addressing machines, office 


and other accessories of business 


W. E. Whyte Recovering from Operation. 
W.E for the Woodstock 1 


Whyte, district manager 
writer operat 


Company, 1s recovering from an 
He was confined to a hospital for al 
| Mir. Whyte was pe 

- ' 


nome 
work <¢ very 


appendicitis 
weeks, and then went 
by his physician to undertake a little 
December, and it is expected that before long hi 


going as strong as before. 


Office Equipment Displayed at Texas Fair. 
During the state fair in Texas the Stewart Office Su 
Company, of Dallas, had a display in the main exhibit 
building. W. N. and E 


exhibit showed office furni 


M. Stewart were in charge | 
; : 
hiling sates 


hit 


ture, fireproof 


systems and various types of othce ma es 


the Mimeograph 


Kenly at Atlanta for “Elsie.” 
(,eorge W onnected wit! 
Smith & Bros 


has been trar 


Kenly, who has been « 
['ypewriter Company at Birmingham, 
sferred to the Atlanta branch, 12( 


building 
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line 


covering the Browne-Morse ‘‘Character 


itions of catalogs are now ready, 


New ed ; 


ling cabinets and filing cabinet supplies. 


Send for your copy. 


and safes, wood fi 


filing cabinets 


ot stee 


MICHIGAN 


GON, 


a) 
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MUSKE 


r 
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BROWNE-MORSE COMPAN 
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An Office Suite for the Discriminating Executive 











No. 800 Office Suite 


COMPLETE Roll Top Desk, Flat Top Desk, Table Desk, Telephone Stand, 
Waste Basket, Costumer, Chairs, Wardrobe, Umbrella Stand and Directors Tables. 


re 





COMBINATION of skilled designing and matching. Rare, 
choice figured crotch wood artistically laid and joined 
so as to bring out all of its excellent beauty. Sunken 

panels in solid wood in all legs. All edges of tops show 

recessed panels cut out of solid wood. Fine mouldings 
requiring the highest skill of the cabinet maker. Finished in 
a rich shade of medium Brown Mahogany, and in Walnut, so 
as to retain and heighten the exquisite markings of the wood. 
Made in Mahogany with raised panels of the finest selected figured 
Crotch Mahogany and in American Walnut with raised panels of the 
choicest figured Walnut. Tops and Panels, five-ply laminated construction. 





A Suite to Enhance and Give Distinction to the Most Sumptuous Environment 
Four Other Complete, Matched Suites 


J. K. RISHEL FURNITURE CO. 


WILLIAMSPORT, PA. 
“A Thing of Beauty Is a Joy Forever” 
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Stationery Store Opened at Hollister. 
Met onnell nas 


opened a Stationery store i the 


s’ building, Hollister, Calif. Mr. Hollister had bee: 

employ of the Bank of Italy several vears before ven 

ng into the retail field. In addition to stationery 
magazines, phonographs, toys and sporting goods 


Fogg of Joplin Opens Branch at Pittsburg. 


org Brothers who have conducted tvpewriter ex 
ge at Joplin Mo | 


' ae 
several years, have opened a branch 


%ttsburg, Kans Che branch 1s operated as Fogg Bros.’ 
writer Com, Fred W. Fogg is in charge 
ink H. Fogg 1 conduct the business at Joplin, which 
yutes, a ng her lines, the Roval typewriter and the 
I ¢ I C Years of Tvpewriters” is the 
Ova 


Paper Makers at Immigration Conference. 


eral manutacturers ot writing paper were named by 


American Pulp and Paper Association to represent 
ody at the National Immigration Conference, held 
New York, N. \ December 13-14 luded 
ittee were ( \. Crocker (Crocker-McElwain Co 
Holyoke, Mass.; E. R. Behrend (Hammermill Paps 
Erie, Penna.; H. A. Moses (Strathmore Paper 
nv), Mittineague, Mass.: A. D. Coffin ( tf Dexter 
- Vindsor Locks. Cont 
“On to London” Committee. 
s divisions of the Associated Advertising Clu of 
\ are appointing “On to London” committees 
i g or enlistment o go to the a ial 
whicl be held at London, Englan: 
The tollowing committee represents the Dire 
Advertising Association in this work R ol | 
James F. Newcomb & Com] 
llow \ddressograph Compa Pin Tr} 
an Mr Sales Compa Se] Mead 
Press), G. Lynn Sumner (Woman's [1 
\. | William Fea ( i ( 
( Company), S. E. | 
o ( ( Rollin ¢ Z i 
¢ ) \f 


Exhibit by Post Office Department. 
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Gf Peters 


Complete 
Compact 
Portable 


Capacity 





The PETERS was designed to sup- 
ply the market with a high grade, 
compact, portable machine of large capac- 
ity, which could be sold at an attractive 
price. This has been accomplished by lo- 
cating the essential features in their logi- 
cal position for ease in operation, visibility, 
elimination of complicated parts and a ma- 
terial reduction in the total number of parts. 


The Total, Sub-total, Non-add and 
Repeat levers are so located with re- 
spect to the path of the operating handle 
that the machine can be worked at high 
speed by the use of the RIGHT HAND EX- 
CLUSIVELY. 


Fractional machines in eighths or 
quarters, and machines with a perma- 
nent split arranged to list numbers in one 
column and add in the other, or to add two 
columns, are available in addition to the 
Standard Model illustrated. 


The Electric Drive Model is so de- 
signed that the motor and sub-base 
are permanently attached to the stand, and 
the machine can be lifted off and used as a 
lesk hand operated machine. 


Due to the simple construction of 
the Electric Drive, any Standard 
Model hand operated machine can readily 
be converted to an electrically driven ma- 
chine by the local service department. 


Peters-Morse Mfg. Corp. 


GENERAL SALES OFFICE AND FACTORY 
ITHACA, N. Y. 


New York Office: 299 Broadway 


EEE EEE P ELE RESELL ERE ELES EER EELEEEELELELEEEELERERELEREELEEEELRRIRELE LEE ELLE REE 


“ss” “ss 8 wT PRR EES a va se 














126 





Sixty-seven styles < 


type of office work 


nf desks—for every 


roll-top, flat 


and desks for special purp 
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How Complete 


Art Metal has long advertised “the most 
complete line of steel office equipment 
manufactured.” That this is no empty 
phrase may be very easily proved by a 
reference to the Art Metal Catalog. Read 
through its 128 pages and here is a sum- 
mary of what you will find: 
Upright Union Vertical Files 
The Art Metal ‘700 Line,”’ 
cabinet values, contains 22 distinct styles and 20 
substitute insert drawers. The 1000” and “2700” 
lines contribute 4 more unit styles and they have 


16 and 4 substitute inserts, respectively. 


standard of steel filing 


Sectional Counter Files 
There are 22 distinct units, exclusive of detachable 
ends, in the Art Metal “4700 Line’’. 17 substitute 
drawer inserts enhance the flexibility of this line. 


Horizontal Sectional Files 
The 66 styles and sizes of Art Metal Widesections 
and Halfsections make it possible to meet the 
needs of nearly every customer without having to 
resort to specially built cabinets. Several styles of 
sectional steel bookcases with hinged and sliding 
glass doors complete this line. 


sé . . . 
High Line”’ Files 
The requirements of law offices and public build- 
ings are ably met from stock in the Art Metal 
‘High Line” of 20 styles for legal blanks, docu- 
ments and storage. 


Planfiles 
It is only in the Art Metal Planfile, (patented) that 
the problem of filing large sheets vertically is solved 
to the satisfaction of all users. There are two styles 
and four sizes of Planfiles and six styles of Planfile 
Drawer Units to meet the needs of your customers. 


Transfer Cases and Card Index Files 
Seven Transfer Case Units and 15 Card Index 
Units round out the complete line of steel filing 
equipment —Art Metal. 
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is! the Complele Line?” 


Steel Desks and Tables 


There are 57 individual desk styles in the Art 
Metal line and if you count optional drawer ar- 
rangements the number is almost doubled. Your 
customer can get the steel desk he wants in Art 
Metal whether it be for the humblest use or for 
his own private office. 


Underwriters’ Label Safes 
Both “‘A” and “B’”’ labels have been awarded Art 
Metal Safes and they are made and carried in stock 
in four sizes each. For the minimum risk that re- 
quires better than filing cabinet protecticn there 
are four sizes of insulated cabinet safes. 


Steel Shelving 
Art Metal Agents can supply either of two types of 
this profitable item. Art Metal ‘‘Tee-lron”’ Shelving 
for all purposes and ‘Unit Shelving’ for the better 
grade of office and vault installation. 


Accessory Equipment 
Bond Boxes, Note Cases, Waste Baskets, Posting 
Trays, Filing Distributors and Desk Trays enable 
the customer to standardize on Art Metal and com- 
plete his equipment in absolute uniformity. 


Thirty-seven years of experience; ample 
capital, and the best of service to agen- 
cies and customers round out the story 
of Art Metal completeness. Coupled 
with the fact that Art Metal is the 
recognized standard for quality it means 
completeness of satisfaction to the pur- 
chaser and increased profits through 
more sales for the Art Metal dealer. 


ART METALCONSTRUCTIONCO. 


JAMESTOWN, N. Y. 
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Safes and Files 





office, workroom or 
: | 

> had in Art Meral. 
/ 


This is style 1963 





Art Metal Wide-sections 
and Halfsections— 
a complete intermem 
bering series of steel fil- 
ing devices offering great 
flexibility of arrange- 


ment. They expand, 





For the Records 
you want “on 
wheels "'— an Art 
Meral VauleTruck 
or Omnibus from 
Widesections and 
Halfsections as- 
sembled to meet 
your needs. 
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DUAL ECONOMY AND EFFICIENCY 
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IS THE LAST WORD IN DOUBLE COMPARTMENT ENVELOPES 
FEATURING 
SIMPLICITY—ECONOM Y—EFFICIENCY—DISTINCTION 
Made up and carried in stock in 60-Ib. No. 1 Kraft Paper, equipped with 
either the Original TENSION Two-Button or the Improved Double 
Clasp Attachment in the following sizes :— 
5144x8% 64%x 9% 7 xl0% = &xl10 &%4x1ll% = 9%xl2's) 11%xl14% 
6 x9 6'4x10 7%x10% 8 8xll 9 x12 10) x13 12 x15™% 
Uniform size 4x7 first-class compartment with seal flap. This com- 
partment is a unit. There is no possibility of being mistaken for part 
of a lower class wrapper, and set aside without being opened. Pro 
vided with window or plain surface for addressing, as desired. 


SPECIAL SIZES READILY MADE TO ORDER 
WRITE FOR LIST PRICES AND DEALERS DISCOUNT 


The Tension Envelope Co., Inc. 
Bush Terminal—33 to 87 34th St., Brooklyn, New York 


Telephone Sunset 6000 


1924. 





POST UNDER ONE COVER 
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Memorial to Major Richards. 


\ resolution was adopted by the board of directors of 


the Merchants’ Association of New York, testifying t 
regard of the association for the late Major George H. POO OOOO OOOO KX Xe ah XN 
te Oe ee PR = wr 


: ' 43° wt 
Richards, who was export manager of The Dalton Adding 4 ¢ Mie > am) 
A : ; : f \ . ; = 
Machine Company at the time of his demise August 12, XX ‘We x 4 ‘ = A ytitiiatet's 
: . »s . A ‘ - ; <- re LAAAAA 
1923. Major Richards was a member of the foreign trade PX KY ‘ % wok pay 
committee of the association, and chairman of the commit- ry ee XX 
: C— naked oe Sagi a = oe ey o's, 

ee on telegraph, cable and radio communication. 9,0,0;0°0;4:4°8 


?, 


XY reel cele enwelceee’e’ 


“The board of directors of The Merchants’ Association 

New York desires to record in an appropriate manner 
its regret and sorrow at the death of the late Major George 
H. Richards 





‘Inspired by the ideal of public service, Major Richards ; 
served the members of The Merchants’ Association of New 
York for many years as chairman of the committee on | 
telegraph, cable and radio communications, and as a mem i 





ber of the committee on foreign trade 


“Original and logical in thought, and forceful in expres 





sion, his views in committee work alwavs commanded { 
thoughtful consideration His genial and pleasant perso 4) 

: H 
ality, combined with tact and sound judgment, won for No. B 70 D " H 
him not only the esteem of his associates, but also their *CLIMAX’® ollars In profit for the i 
warm personal regard His death, therefore. brings a Wire castes, Urey Dealer and many dol- Wt 


feeling of personal loss to those colleagues and friends it With Rubber Feet lars’ worth of satisfac- 4] 
this wssociation whe nad the privilege oft Working with tion for his customers, | 
{ 


1 


” 
nim 


The “Bar Bee” buzzes 
busily in any kind of 
an office. There isn’t a | 


Forest Products Men in Demand. 


[he instructors and experimenters at the Forest Products 











Laboratory of the Department of Agriculture, Madison drone in the line, | 
\Wis., are in demand by industrial concerns. In 1923 the though there is a “Bar HT 
tollowing members of the staff were requisitioned by the Bee” made for every 18 
ndustries and associations mentioned: Galo W. Blair . ° HF 
Riordan Pulp Company, Hawkesbury, Ontario, Canada conceivable busi- | 
orda | 1 y, rio, Hy 
\lbert Hermann, Western Pine Manufacturers’ Associa Sw e-aaet a ness use, H 
tion, Portland, Ore.; C. V. Maudlin, business manager for ot | 
the American Forestry Association, Washington, D. ( Worse with Tuo cr “Beakie” Wires Waste Baskets of all i} 
D. G. White, Hardwood Manufacturers’ Institute, Chicago No. B 694% grades and sizes—spe- i} 
}. G. Woodburn, Chicago & Northwestern Railway Com, Waste Paper Basket cial shapes — light and 4 
| pany, Madison, Wis.; C. F. Suhm, Cream City Chemistry Solid Tin Plate Bottoms} 6: forced wire. 4 
' Works, Milwaukee; T. M. Andrews, The Texas Company) }: 
Port Arthur, Texas; and W. S. Anthony, hydro-electric iE | 
| construction engineer for Stone & Webster, Col Correspondence trays i | 
' Georgia of different grades and i | 
| capacities; a 11 with H | 
: Where Are the Dictating Machine Salesmen? rubber feet to prevent } ) 
EE. M. Statler, head of the company controlling the Stat desk scratching. i | 
hain of hotels, has a staff of stenographers totaling iF 
approximately 150. Yet he seldom dictates a letter He We want to tell you | 
vorks personally a very large mail, indicating the char: f P i 
ot the replies by pencil notations in the margi His more about these live 
ecretaries build up the replies from these memoranda 


When Mr. Statler finds a letter to which he wishes 





wires—may we? { 
if 
7 
° 


ake response personally, he writes it out in full i YA “ Hi 
nghand, and from this the typewritten letter is copied Barbee Wire & lron : F 
It appears as though some enterprising dictating machins No. B 1693% Works q 


salesman has an opportanity to self a machine for eacl Extra Large Waste 


ids Rating what Paper Basket Conway Building Chicago, Ill, 


Solid Tin Plate Bottoms 


Teen anon 














February Retailers’ Conference at St. Louis. 


i) 


+} 


In connection with the annual meeting of the America : as 
Ketailers’ Association at St. Louis, Mo., February 11-13, 5 . 
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the Advertising Club of St. Louis has called the Mov <28 - No. B701% } 
More Merchandise Conference. This will include instr : “Acme” Rail- i 
ol , i i« suis ‘ : ' 5 ¥ i Ciudic Bib SUt 
road and i 
j tion in merchandising, advertising, showcard writing nd - . . Commercial ie 
vindow display. The American Retailers’ Association has = Letter Tray ii 
1,800 members in the St. Louis trading territory Che first ; a (Patented) i@ 
onference, held in February, 1923, attracted 2,000 retailer if 
: ' 
St. Louis | 
= ! ag 
’ 
ae | 
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Quality is not 
enough these days 


Other factors are required 
to insure the Ribbon and 
Carbon Dealer's Success 


Established Incorporated 
1878 189! 


& W. Service is dependable. Nothing 
* less than quick action when orders 
and inquiries are received. 


HE A. & W. Line is complete in every 

detail—Inked Ribbons of every de- 
scription—Carbon Paper for every pur- 
pose. 


A & W. Co-operation means additional 

* business. We work closely with the 
dealer on large business, where help is 
required. 


HE Appearance of A. & W. Products 
is good. Favorable first impression is 
strengthened by the quality delivered. 


HE Sterling Quality of A. & W. Rib- 
bons and Carbons is recognized by 
consumers and dealers alike. These 
goods are salable against any competition. 


A & W. Policy—we do not compete 
* directly against the dealer, nor do 
we expect the dealer to order more goods 
than he can sell. Frequent shipments 
keep a stock in prime condition and we 
both benefit thereby. 


HE A. & W. Line of Ribbons and 

Carbons is essentially a dealer’s line— 
developed entirely to meet the dealer's 
requirements. 


UR Salesmen are calling on the trade 
regularly—order through the one who 
calls on you, or by mail. 


C O%he AULT & 
WIBORG (Compay 


CINCINNATI, OHIO 
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Summaries on October “Specialties” in Exports. 


tt 


Commerce Reports] Items of interest to the office ap- 
pliance, equipment and supplies fields covering exports of 
“Specialties” in October are printed here. These figures 
permit comparison of exports of various commodities for 
October in the two years indicated, with percentages show- 
ing increases. 

Office appliances (including adding machines, cash regis- 
ters, typewriters, etc.)—September, 1923, $1,588,525; Oc- 
tober, 1923, $1,789,644; October, 1922, $1,531,293; per cent 
change October, 1923, from October, 1922, +16.8; October, 
1923, from September, 1923, +12.6. 

Office supplies (excluding paper stationery )—September, 
1923, $489,504: October, 1923, $527,856; October, 1922, 
$426,356; per cent change October, 1923, from October, 
1922, +23.8; per cent change October, 1923, from Sep 
tember, 1923, +7.8. 

Furniture of wood (including office, store and church) 
September, 1923, $315,372; October, 1923, $346,969; Octo 
ber, 1922, $232,190: per cent change, October, 1923, from 
October, 1922, +49.4; per cent change October, 1923, from 
September, 1923, +10.0. 

Metal furniture (including office furniture and store fix 
tures)—September, 1923, $314,293; October, 1923, $418,857; 
October, 1922, $240,414; per cent change October, 1923, 
from October, 1922, +74.2; per cent change October, 1923, 


» 


from September, 1923, +33.2. 
Interpretation of Figures. 

Metal furniture—The leading increases in the table for 
October are contained in the metal furniture group. ‘The 
gain over the same month in 1922 amounted to over 
seventy-four per cent and over September to more than 
thirty-three per cent. Within the group the increase in 
the exports of safes supplied the largest increase, the trade 
in October being valued at $122,146, as compared with 
$30,389 for October, 1922, and $67,620 for September, 1923. 
The number of safes exported was 991 in October, 1923; 
429 in October, 1922; and 433 in September, 1923. The 
number and value of filing cases shipped in October, 1923, 
was also considerably in excess of those for the other 
months 

Wooden furniture—Of almost equal importance is the 
record for exports of wooden furniture. The gains here 
come largely in the trade in chairs and _ institutional 
furniture. 

Office supplies—Several important groups showed im 
provement of nearly twenty-five per cent in value of ex 
ports for October over the same month last year. In the 


office supply group the largest gains occurred in pencils, 


fountain pens and carbon paper. 

Office appliances—Large increases in the exportation ot 
typewriters over both last month and October, 1922, mate 
rially aided in the 16.8 per cent gain which te office appli 


ance group showed over October of 1922. Foreign trade in 


typewriters was exceeded in only one month of 1923 (June) 
and is almost double in value of that of October, 1922 


Adding and calculating machines also showed an increase 


in exports from $205,581 in October, 1922, to $345,952 in 


> 


October, 1923 


Effect of New Steel Working Day. 


\ survey of mills in the Cleveland-Pittsburgh district 


shows that since the eight-hour day went into effect in 
steel mills, an average of twenty per cent more met! 
to be added to compensate for the shortened hours Che 
pay rolls have been increased in about the same propor 
tion [The new workers have been recruited from mis 


cellaneous ranks of common labor 
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Solid Bronze Legs Cast Bronze 
Binding A pnd for Hardwar: 
Strips sreatest 
: | Foot Room 
Battleship Center 
Linoleum Drawer Lock 
Top Controls All Ne. 2060 F 
Drawers Flat Top Desk 





The Complete “Allsteel’” Line 
Brings in Complete Orders 


With a complete line of ting a foothold for future 
Filing Equipment, Office business. 
Furniture and Office Sup- The ‘‘Allsteel” line opens 


plies, the ‘‘Allsteel’’ dealer the way for you to get more 


can bring in a complete 
; large orders and repeat 
order from his customer. : 
business—and creates an 


No need for anyone else undivided good will. 

to ‘fill in’’ with any Write today for an outline 
required article that you of our selling plans and 
don’t handle thus g¢et- terms to dealers. 


The General Fireproofing Company, Youngstown, Ohio 


Branches: New York Cleveland Chicago Boston Philadelphia 
Atlanta St. Louis Minneapolis San Francisco Oakland 


Export Dept.: 438 Broadway, New York—Cable Address ‘‘Genfire, New York”’ 





The Complete Line of Office Equipment 
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of Tokyo’s Fifty Banks 
—Forty-five annthilated! 


An American printer writing from Kobe of the great suf- 
fering of the people in the quake-affected area of Japan, 
mentions that out of the fifty banks in Tokyo, forty-five 
have been destroyed with all their records and that 
while most of Yokohama was wrecked by earthquake, 
most of the destruction in Tokyo was by fire. If but 
50° of this proportion is supported by fact, it is still 
evidence of the terrible destructiveness of uncontrolled fire. 


SCHWAB SAFES 


protect the heart of business 


Loss of life in great fires in America has of late years been kept down 
to a comparatively low figure but damage to business prorerty has 
not. This damage goes on constantly at a rate of nearly $48,000 an 
hour. Even if he saves his life and those of his dependents, a man’s 
position is still unfortunate if he loses his means of livelihood. When 
the records which keep his affairs in order are protected, the busi- 
ness goes on again as usual the next day, even though stocks, display 
rooms and equipment may be wiped out. The service performed by 
Schwab Safes (fighting fire long before the careless moment which 
permits it to get out of control) is a very valuable one to the com- 
munity and a profitable one for the Schwab dealer. 


Schwab sales co-operation starts with a worthy product and aids the 
dealer all the way through in assuring sales, prompt deliveries, low 
stock investment and financing deferred payments. Our book 
‘“‘The Schwab Way to Successful Safe Sales’’ tells about it and your 
request for a copy will have prompt attention. 


The Schwab Safe Company 


LAFAYETTE, INDIANA 




















































Appointments by Haskins & Sells. 
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& Sells, certified public accountants, have ay 
rank Ptlug as manager of the office at Kansas 
e was formerly one of the managers of that 
A. Finney has become associated with the 
t Chicago. He had been protessor of account 
ng at Northwestern university, and editor of the students 
urnal of Accountancy 
S . 
House Organ Philosoph 
saman’s first virtue The Business Bui 
gh & Company) 
Hy s hustler.—The Sales Force (Hed 
ng Company) 
* ‘ ak 
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le Wales Adding Machine Company) 
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“And now my friends 
a word of cheer” 


Why should I tell you of the superior- 
ity of Vul-Cot Waste baskets? Why 
should I reiterate that we have made 
them so strong; so tough and wear- 
withstanding that we have been able to 
guarantee them for five long years — 
that they are so good to look at that five 
million business men and women have 
them in their offices? 

These things you already know, or 
should by this time. 

3ut, take this thought of cheer away 
with you. It is not a new one — old 
news, but mighty good: 








Vul-Cot Waste baskets are as profit- 
able for you to sell as they are for your 
customers to buy. And the man who 
comes into your store is almost as fa- 
miliar with the name Vul-Cot as applied 
to waste baskets as you are. 


We will send you gladly all information and prices 
on application. While you think about it—wrtte. 


NATIONAL VULCANIZED FIBRE CO. 
WILMINGTON, DEL. 





GUARANTEED 5 YEARS 
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The Popularity of the} 


Roberts Assortment 
Proposition 
Every day we see evidences 
of it. Dealers like to get the 
quantity discount on SIX 
Machines. 
Also they like the idea of a 
DIVERSIFIED STOCK — 


which six machines give. 


ROBERTS 


Numbering and 


Dating Machines 





Model List Prices 
No. 49—Automatic Numbering Machine $7.50 
No. 47—Automatic Dating Machine... 7.50 
No. 37—Lever Numbering Machine..... 7.50 
No. 50—Automatic Numbering Machine 10.00 
No. 48—Lever Numbering Machine.... 10.00 
No. 66—Metal Dating Machine........ 5.00 





Assortment Proposition 
SIX Machines ordered at one time 
give you the benefit of the quantity 
discount. Assort the order any way 
desired, so long as the total number 


is SIX 


Descriptive Circu- 

lars for Dealers’ Use 
We have individual 

cipremlars on each of the 

six machines. We also 

have in preparation a 

new “SIX” circular, to 

help dealers sell 

SIX Machines. 

Will be furnished 

in reasonable 

quantities, tree of 

charge, imprinted 


on request 


Model 49 
Automatic 
Numbering 


Machine 


314752 123456 


Style A Style H 


ww 12345 sc 


THE ROBERTS 
NUMBERING MACHINE CO. 


694-710 Jamaica Ave., Brooklyn, N. Y. 


Builders of all kinds of Special Numbering Equip- 
ments. Branches and Agencies in principal 
countries of the world 
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Walton Stationery Store Serves Columbus. 

The Walton Printing Company has added a1 
mercial stationery store to the tacilities of Colur s, Ga 
The new store is at 1217 Broad street Che 
continues at 1305 First avenue, occupying the ent 
ing, part of which, in the past, was used by th 
store. At 1217 Broad street, a modern office s 
arranged on the mezzanine floor, enabling cust ers 
get a good conception of how the various 
appear when assembled, as in an office. The 


local distributor for the Art Metal Construction | 


carrying metal filing equipment, sates, desks, et \ ge 
eral line of commercial stationery is stocked, and an ex 
sive line of greeting cards Irders for rubber star 
engraving and printing are handled at the store. Charles 
E. Walton, Jr., and David Parmer are in charg H. ¢ 


Stewart is city salesm 


W. J. Britt Returns to United States. 
W. J. Britt has returned to the United States atte: 


ing three and one-half vears in the Philippine Isla H 
left Detroit in August, 1920, to take charge ot the But 
roughs business for Erlanger & Galinger, dist1 
the islands for the Burroughs Adding Machine | 


He completed his work in April, 1923, returning 
late last year 

On his return from Manila Mr. Britt visited 1 
Yokohama, Japan He vas amazed to find tl 
sawa, manager in Japan tor the Burroughs Add 
Company, has reconstructed part of his offices 
swept by fire following the earthquak« Ps 


were taken to get Dack to Dusiness 


Snowdon Represents Sundstrand at Dallas. 


The Jack I Snowdon Company has opene i 
at 217 Browder street, Dallas, Texas, wher 
Sundstrand adding machines and cash registers 
addressing mac ell s The company has dist! 
the Sundstrand devices for the state ot Texas Mr. Si 
don has been a resident Dallas tor 1 
one of the first in the field to sell the 
He has a wide circle ot triends in the Sout I 3 


Waterman Traveler Back from Long Tour. 


Mack Olsen, ot the I I Waterman ( 
in December from a nine months’ tour of the 
South America, Central America and Mexico : 
American countries as hole are importat 
large quantities of stationery products n 
United States. The 1923 crops were favora 
some political unrest in spots 
I! s onusing 


Irving King Goes Into Retail Stationery. 
Irving G. King, for many vears with The 
Chicago, Ill, has resigned, and taken overt 
engraving and printing business ot H. A 
pany, 114 South Wabash avenue, Chicag 


chased the entire stock. fixtures and eager d 


ness has een mcorpor ited under the old 
ciated with Mr. King is John T. Gill, for 
shall-lacks« Company 


C. W. Welch in Charge at Ft. Worth for Underwood 
( W. Welch 118 now ‘7 < tl { 
writer Company's branch at 108 East Sixt 


Worth, Texas. Before assuming this posit 








Stands for ’’ Stands for 


Quality” Quality”’ 


Do You Know This Desk? 


rHIS DESK IS 
EQUIPPED 
WITH OUR 
NEO-PLY TOP 





ALL DESKS 
FURNISHED 


I INOL! [ M 
ON BOTH WITH 
UPPER AND PLAIN OR 
LOW! —_ ; 
nea NEO-PLY TOP 
OUR AND 
CATALOG LEAVES. 
EXPLAINS 
WHY. 





Wagemaker De Luxe and Commercial Desks are entirely different, although standard in every 


essential detail. 


They differ from all other desks only in their unique features of construction, patented refine- 


ments and unusual conveniences. 


These features offer a distinct advantage to the dealer in securing a larger percentage of the 


available desk business. 


You are wasting valuable time if you have not 
carefully studied pages 3 to 7 inclusive of our 


new catalog, which will be sent on request. 


On this and the reverse page we can show but a 


few Wagemaker features. 


Valuable territory still open to progressive 


dealers. 





Highs 0. 


Grand Rapids, Mich. THIS CONSTRUCTION HAS 6 ADVANTAGES 

















Our Patented Method of Desk Filing Has 10 Advantages 


NEO TEU 


PATENTED FEB. 6TH, 1923 NO. 1444405 


The approved top for desks and 
other surfaces. Simply cut to fit 
and laid on. Adopted and recom- 
mended by thousands of banks and 
offices throughout the country. 
Sample, descriptive circulars and 
price lists sent on request. Are you 
getting your share of the profits on 


this item ? 


WELLE CO 


Grand Rapids, Mich. 





Do You Carry Sales 


Insurancer 


LOSS OF PROSPECTS IS JUST AS REAL A 
LOSS AS FIRE AND THEFT. 


WAGEMAKER FEATURES ARE 
YOUR PROTECTION 


Study them in our new catalog. One style of our 


two complete lines is shown on reverse page 


INTERCHANGEABLE DRAWERS 
3 ARRANGEMENTS 
LARGE AND SMALL DRAWER MAY 
BE INVERTED 
GREATER CAPACITY 
SMOOTHER OPERATION 
BETTER SUPPORT 


If Desirable to Use Desk 
for Filing 


Accommodation for every size. 

All tabs on same level regard- 
less of size, arrangement or 
depth of drawer. 

All records instantly removable. 


Patented Slant 
Insertible Celluloid Tabs 


Patented July 30th, 1918. No. 1273960. Feb. 6th, 192 


All Wagemaker plain celluloid and inserti'l< celluloid 
guides are slanted, giving much greater vis:bilty aad 
comfort in filing of all kinds. 

All insertible tab inserts show through clear ce 
gardless of color of tab. 


] 
»lluloid re 


Send for samples and colored circular showing possib 


ties for their use. 


[ vw —— 
yy 


- —— 


Illustrating One of Our Removable Neo-Leum Tops. 


Note Ease With Which It Is Applied. 
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To Celebrate 
The Diamond Anniversary of the Diamond Star 
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This year—1924+—marks the Seventy-fitth Anniversary of the 

firm of Eberhard Faber. During all these years experience 
n the pencil industry, Eberhard Faber has specialized on quality 
always the first consideration. 

In order to properly mark the year 1924 on the Calendar o 

Time, as the Diamond Anniversary of the Diamond Star, 

Eberhard Faber has perfected a pencil that ts 


A Crowning Achievement 
The VAN DYKE Pencil No. 601 
with the “Clamp” tip and Adjustable eraser 


This pencil will be advertised in local newspapers in the leading 
cities of the U nited States and Canada. Part of the list is shown 
by the mast-heads above. 


Your customers will see these advertisements, and ask for the 
n Dvke Pencil No. 601. Place vour order at once 


eae 
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The Oldest Pencil Factory in America 


New ae York 





Pa . : ee AE NP 


al eke ee es 


= NN a MEE 
Pas 3 re 3 ine 
eet ene tt Sp 


shelled etl Sinn Ca cael 
EE Es: . 

















138 








OFFICE APPLIANCES January, 1924. 








A SS OE 2 


ee ee oS Toe 


YPE-ADDER 


Reg. U. S. Pat. Off. 


A GENERAL UTILITY COMPUTING MACHINE 


The TYPE-ADDER is a compact adding and 
subtracting machine, attachable to any stand- 
ard typewriter by a simple holding bar con- 
nected to the most convenient screw holes now 
in the typewriter. It does not interfere with 
the normal use of the typewriter AND THE 
COMBINED MACHINES CAN ALSO DO:— 


Adding and Vertical or horizontal additions—in any 

Listing number of columns anywhere on the paper 
punctuation as desired. The operator just 
types with its keys and the TYPE-ADDER 
does the adding or subtracting. 









Billing and [ts ability to add horizontally as well as 
Statement vertically makes three column work—debits, 
Writing credits, totals—as easy as typewriting. 


Loose Leaf Pick up old balance, write in debits and 
Accounting credits—clear out the new balance—and 
check it simultaneously. Each sum in its 
own separate column wherever you want it. 


Special The TYPE-ADDER permits the operator to 
Report write figures anywhere on the sheet, adding 
Work those desired, in any position. The report 


is complete when the typing is complete— 
no errors in transcription. 

We are justly proud of our machine—of its 
simplicity, which makes possible a price so low 
as to be previously undreamt of in its field 
of its wide range of usefulness—of its unique 
distinction of being alone in its field—THE 
ONLY COMPUTING ATTACHMENT 
FOR TYPEWRITERS IN THE WORLD. 

Orders and inquiries pouring in daily 
from every direction offer fresh proofs ot 
its great sales possibilities. 

MR. DEALER :—We have a special ot 
fer of great interest. If you want to get 
a share of the business to be done in your 
locality WRITE for COMPLETE INFOR 
MATION NOW betore our present fac- 
tory production is allocated. 


PRICE $60 


No Typewriter Is Complete Without 
The Type-Adder 


Type-Adder Corporation 
Woolworth Bldg. New York City 


CABLE ADDRESS: ‘‘TYPEADDER’’, New York 
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Some Weddings 


Allan—Waterman. 





Miss Evelyn Audrey Allan was married at Toronto, 


Ontario, Canada, to Mr. Elisha Huson Waterman. The 
bride is the daughter of Mr. and Mrs. James Charles Allan, 
of Montreal. The groom has a wide acquaintance in the 
stationery trade. He is the eldest son of Frank Waterman, 
president of the L. E. Waterman Company. “E. H.” is 
advertising manager of L. E. 
Montreal 


103th machine gun battalion, participating in eleven battles 


Waterman Company, Ltd., 


During the world war he saw service in the 


S. H. Sheldon Takes a Bride. 

S. H. Sheldon, of the New York sales staff of the Rapid 
Addressing Machine Company, was married not long ago 
to Miss Pullman. An extended honeymoon trip was taken 
into the central West and Southwest 


Wahl Coast Salesman Weds. 

Cordell S. Smith, a star salesman of the Wahl organiza- 
tion covering Washington and Oregon, was married on 
December 12 to Miss Lucia Ferree Meacham of Seattle. 
They spent their honeymoon in San Francisco, remaining 
over the Christmas holidays. The bride is a very popular 
girl among the young folks of Seattle, while the groom also 
enjoys a wide circle of friends. He was formerly a resident 
of St. Louis, where he was connected with the Blackwell- 
Wielandy Book & Stationery Company 

Mr. and Mrs. Smith will make their home in Seattk 

Raymond—Sennert. 

Miss Austina V. 

bridge, Mass., recently became the bride of Arthur Sennert, 


Raymond, a school teacher of Cam- 


Danvers, Mass. Mr. Sennert is the New England represet 
tative of the Standard Crayon Company 


The Stork Calls 


Baby Hitchcock. 


Mr. and Mrs. L. B. Hitchcock announce the arrival of a 





lustv,. winsome daughter [The father is manager of the 
Mimeograph department of H. S. Crocker Company, Inc 
San Francisco, Calit 


The Guest Book. 

G. W. SPAHR, general sales manager, Dayton Rubb 
Company, Dayton, O., paid a visit to Office Appliances ot 
December 8—LELAND S. GRAFF of the Graff-Under 
wood Company, Boston, Mass., called on the eighth of last 
month.—E. P. GOLD of Los Angeles, Calif., visited the 
office of this journal on the eighteenth of December.—P. A 
HOFFMAN, president of the Smead Manufacturing Com 
pany, Hastings, Minn., spent a few days in Chicago the 
middle of last month.—E. F. STOLZ of the Western Furni 
ture Company, St. Louis, Mo., visited Office Appliances o1 
December 18.—H. E. HAWKINS of the Stationers’ Loos« 
Leaf Company, Milwaukee, Wisc., spent a few minutes 
this office on the nineteenth of last month.—O. L. GAGG 
manufacturers’ agent of San Francisco, Calit., widely 
known in the office equipment trade, visited Office Appli 
ances the latter part of last month. 

New York Guest Book. 

WILLIAM A. KRAUSE of the Compo Corporation 
Westport, Conn., called on November 30.—CHARLES W 
LIPMAN of the Graff-Underwood Company, Bosto1 
isited the office of this journal on December 4—JOSEPH 
LECHER, continental manager for the Elliott-Fisher Con 
pany, Basel, Switzerland, called on December 7—MELVIN 
MUNDELL of Joe Lane Company, In Los Angeles 
Calif., visited this office on December 14 


eT 


If you have personality, exercise it; if you haven't, devel 
unfortunate incident.—The Office Cat 


The Richmond & Backus Company) 
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| “FILE GUIDES 


will be sold through 


DEALERS 


only when guides are made which 
are as easy to sell as file cases.” 


ALUMINUM 
FILE GUIDES 


are as easy to sell as file cases. Pat- 
ented features do away with the need 
for special sales training, large stocks 
and expensive service requirements 
in connection with their sale. They 
are as universal in their use with all 
existing indexing systems as in the 
standard file case. 


The guide is all-aluminum with an 
aluminum tab which takes an insert 
duplicating any known index sys- 
tem, and the tab can be shifted and 
locked in any one of six positions on 
the letter-size guide. Therefore, 
with a comparatively small stock of 
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are filling orders for guides in any 
system and any tab position. Cus- 
tomers specify the system desired— 
special inserts duplicate that sys- 
tem exactly. 





OFFICE EQUIPMENT DEALERS 


owe it to themselves and their business to learn 
about aluminum file guides, because file guide sales 
can be developed easily and economically—and they 
naturally increase sales of supplies and devices. 

Particulars, sent on request, will show what the 
aluminum guide is and how one guide fits any sys- 
tem, in any tab position. 





Aluminum Company of America 


& SUBSIDIARIES: ALUMINUM INDEX COMPANY—Alemiaem 
Screw Machine Predects Company—Alaminum Die Casting Cerperation— 
Aluminum Seal Company 


Oliver Building, Pittsburgh, Pennsylvania 
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COLUMBIA’S 
RIBBONS and CARBONS 


Serve the World 


HERE’S meaning in that: 

. Could we possibly build 

an international business, earn 

a world-wide reputation for 

quality, and control an enor- 

mous distribution of product— 

if Columbia typewriter ribbons 

and carbon papers gave un- 
worthy service? 


Hardly! 


We'd rather attribute this 
growth to the almost limitless 
satisfaction which we try to 
tuck into every box of Colum- 
bia Carbons—to the almost 
limitless service woven into 
every Columbia Ribbon — and to 
what we feel is a sincerity of 
co-operation with every Colum- 
bia dealer. 


We are ready at this time to 
assign additional territory to 
responsive representatives 

both at home and abroad. Your 
inquiries will command prompt 
attention, for there is good busi- 
ness ahead for both of us. 


Columbia Ribbon & Carbon Mfg. Co- 


INCORPORATED 


69-71 WOOSTER STREET 
NEW YORK, N. Y. 


Branches Throughout United States and Abroad 


for Con linental 
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(New Machines—Continued from Page 41 


Rack for a Popular Game. 
J. E. Offutt, Shops building, Oklahoma City, Okla 


offering Mah Jongg racks for immediate delivery, manu 


factured by himself. There are several models including 

No. 1; No. 100 made in same style as No. 1, but in ma 
hogany or walnut; Model No. 2, made of hardwood at 
finished in Chinese red or black; Model No. 200, sam 
style as No. 2 but in mahogany or walnut, and No : 
which is smoothly finished in Chinese red, blue, greet | 
orange or black 








: 
' 
OFFUTT’S MAH JONGG RACK, MODEL NO 
he illustration presented herewith shows the open 
of Model No. 1 showing scoring table and “money ol 
tainers 
his rack contains a complete scoring table also “money 
containers and groove for the concealed tiles. There is a 
groove on the top of the rack for the exposed tiles Phe 
dimensions of the rack are length, 17 inches: height, 1 
inches; width, 2'4 inches 
New Kind of Notarial Seal. 
lhe Case Seal Company, 145 North Clark street, Cl 
cago, invites the attention of users of seals to a new pocket 
seal which looks very much like a hunting case watch fin 
THE CASE SEAL 
ished in gold plate over a substantial base meta Chis 
seal is most convenient for those who have occasion to tak 


bout with them from place to plac: 


a seal 


A New Line of Bond Paper. 


River Mist Bond is the name of a new and attractive lit 


ot bond paper for general purposes. Its structure and fit 
ish bring out the printing brightly and clearly. It is 
plied in standard sizes and weights in various different col 
ors. including white, blue, buff, pink, green, canary 
goldenrod. It is intended for typewriter paper and letter 
heads and comes in three sizes It is sealed in rean 
packages or boxed. This new paper is distributed ! 
trade by the Paper Cities Supply Company of Menas 
Wis 


Dunn-Pencil Is Self-Feeding. 


The Dunn-Pen Company, 71 Fifth avenue v Yor 
N. Y., has introduced the Dunn-Pencil. This is a mechani 
cal pencil which feeds leads from the magazine by slight 
pressure on the top of the pencil. The same de s 
the lead into working position, and renews the point as be 
comes necessary. There is capacity for twenty three 
pieces ot lead in the magazine. After the reserve leads are 


used up, the magazine is refilled. The pencil is simple, and 
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Steel Files, Wood Files, Filing 
Supplies, Steel Safes, Office 
Desks, Matched Office Suites. 
Sectional and Solid Bookcases 





The Macey ‘‘Home'’ Book- 


case—-positively the lowest 
priced fine bookcase on the 
market 


STEEL WASTE BASKETS 
Made a hit as soon as they were 
introduced. Rounded outside 
edges prevent scratching. 
Rounded inside corners help in 
cleaning 


When Macey Guarantees — 


HE Macey trademark on any piece of furni- 

ture is absolute assurance of an iron-bound 
unconditional guarantee—a guarantee made pos- 
sible by our faith in and our knowledge of the 
performance of all Macey products. Each and 
every member of this versatile line is built to fill 
some specific need—to smoothly and efficiently 
function in that capacity for which it has been 
designed. 


And the Macey Line embraces a wide range of 
office furniture. In fact, a Macey Dealer prides 
himself on being able to handle almost any furni- 
ture requirement of an office. So carefully 
planned and manufactured accordingly, are the 
various Macey Products that every user is as- 
sured a more constant, reliable and lasting per- 
formance. In no instance has any necessary 
feature essential to convenient use and permanent 
service been set aside for the satisfaction of the 
price element. 


Yet Macey Guaranteed Furniture is popularly 
priced—at such a figure that makes it readily 
salable and very profitable. We will gladly send 
our various catalogs. 


The Macey Company 


Grand Rapids, Mich. 


Made in Canada at 
Woodstock, Ontario 


European Office at London 
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Macey No. 433 B Safe (Underwriter's ‘‘B’’ Label 


Dry Insulation 
structure 
peratures 


insures permanence of steel 


Real protection against high tem- 


Vie 
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Are You Starting the New Year 
Right in Your Filing Department? 
—by taking out all the waste, all 
the chance of misfiling and operat- 
ing with the greatest efficiency? 


If not, send for our demonstration Acco 
Folder, which contains full directions, ‘How 
to Take All the Waste Out of Your Filing 
Department.” This Folder is gladly sent 
free to executives making the request. 


Over 3000 read the interesting article during 
1923 and are now profiting by the many 
valuable hints and ideas explained to 
simplify filing. 


Mr. Executive (or Miss) there is a folder 
waiting for you, but we cannot mail it with- 
out your name, title and address. Confiden- 
tially, the Folder is our Silent Salesman, who 
does not bother you with personal calls. 


Those not executives obtain the Folder 
by sending thirty cents to cover cost 


@ American Clip Company | 


Beebe Ave. and William St., Long Island City, N. Y., U. S. A. 


Canadian Clip Company Fred Berg & Company Acco Manufacturers, Ltd. 


454 King St., West 77, San Martin 18, Whitefriars Street 
TORONTO, CANADA BUENOS AYRES, ARGENTINA LONDON, E. C. 4, ENGLAND 
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is made in various sizes and finishes, retailing at trom 


$1.00 up 


Some New Shaw-Walker Lines. 

The Shaw-Walker Company of Muskegon, Mich., has 
recently added some attractive sectional bookcases for home 
and office use. These are made in oak, mahogany and wal 
nut and embody distinctive features of Shaw-Walker con 


struction These bookcases are made in straight lines, 





NEW SHA 
I 


W-WALKER SECTIONAL CASE SHOWING 
THREE 1 RMEMBERING SECTIONS 


aretully designed to meet the demands of any home, an 


ire peculiarly adapted to varied surroundings 

The illustration shows three interchangeable sections, 
nine inches, eleven inches and thirteen inches high All 
sections are interchangeable. The feature which supplies 
the locking device between the sections is extremely sim 


ple, vet gives great rigidity 


Interesting Erasable Memo Pad. 
\ device somewhat similar to devices heretofore de 


scribed has been patented abroad and is known as the Mira 


lo he patentee is N. Manzer, 105 rue Lafayette, Paris 
France Several new models and different patterns of this 
device will be put on the market soon. In France, the 
\Mirabloc sells for one frane and tty centimes each o1 
uantity orders Che article 1s suitable tor a novelty eiit 
vith advertising. It consists of a sheath having a firn 


support and a metal band on three sides. Within this 


=| eat} ts a slice which consists ofa col 


rred composition 
ase covered by a transparent ct lluloid sheet \ small 
stvlus is provided with which one writes on the celluloid 
[he impression is made on the composition beneath and 
is discernible through the transparent celluloid. The writ- 


ing is erased by ling the pad downward until it stops 


ushing it back again, when all trace of what has | 


Paper Profits 


Berkshire typewriter 
papers are profitable to 
those who sell them— 


Because they are profit- 
able to those who use 
them. 


Berkshi ¢of 
apn pers 


Eaton, Crane & Pike Co. 


Sponsors for Correctness 
in Correspondence 


225 Fifth Avenue, New York 
Pittsfield, Mass. 


BRANCHES: 


PHILADELPHIA, PA. 
1024 Filbert St. 


BOSTON, MASS. 
633 Washington St. 
CHICAGO, ILL. SAN FRANCISCO, CAL. 
363-371 West Erie St. 770 Mission St. 
TORONTO, CANADA 


SERVICE STATIONS: 


DENVER MINNEAPOLIS SEATTLE 
DALLAS KANSAS CITY LOS ANGELES 
ATLANTA CLEVELAND 
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THE NEW 


ammon 


TYPEWRITER 6) 


VARIABLE SPACING 3 
—4Y cw HANGEABLE TYPE = ON \. ———— 


Solves the Problem 
of “Turnover” 


AMMOND dealers welcome special 

orders for an unusual keyboard 
arrangement, foreign language or 
special type. 


Every Special Order 
Filledby STANDARD Hammond 


None of a Hammond dealer’s capital is tied 
up in special machines. Hammond types are 
interchangeable—two styles furnished with 
each machine. You can give each customer 
exactly the styles or languages that he needs. 


New Source of Profit in Extra Type Sales 


Most Hammond owners find use for additional 


type styles, and the sale of extra shuttles is 
a permanent source of profit to Hammond 
dealers 






No Sales Arguments 


are needed to demon 
strate the advantag: 
of Hammond Features. 


FEATURES 


Variable Spacing 
iniform spacing 
tween letters for a 
the different sizes 
type 


The Desk-Type Variable Spacer 
Hammond 


2 Styles of Type 
Languages always 
the machine changed 


it the turn of a knot 


Interchangeable Ty pe 


Shuttles give 17 differ 
ent styles and sizes of 
type and special char 
acters for more thar 


50 languages 


Write today 
for Special Dealer 
Proposition 





New Folding Hammond weighs 
only about 8'4 Ibs. 


HAMMOND TYPEWRITER CORP'N 
607 EAST 69TH STREET NEW YORK 





ANCES Januar 


written is obliterated and the pad is ready for a ne 


randum. This is a clever and interesting device w 


be found to be convenient for making temporar 


randa or for figuring, etc. 


Electric Sign for Professional Use. 


Che Davenport-Taylor Manufacturing Compa 


Orleans street, Chicago, Ill, manufactures the 

Lite” sign for banks and other institutions requirii 
prominent interior sign which is dignified and sightly 
These are finding their way to the consumer tl 


trade 


rubber stamp 


stationery and 








LITE’ ELECTRIC INDICATOR 


MDGE- 


used in the “Edge 


light 1s dittused the 


ubular electric lamps are 
cealed in the frame at the top. The 


the glass, giving definition and prominence to the lettert: 
which is cut in the reverse side of the age The lett 
glow as though embossed. The face of the glass is smoot 
facilitating cleaning. This device is a wired al 
ready to install by connecting to any socket or elect 
wire. 

“Edge-Lite” is used by banks, hotels ,oftice buildings 


banks install an “E 


window, to make it easy 


lass institutions. Some 


each 


other high Cc 


Lite” in the grill at 


depositors to find the window desired. The sign ma 
bracket at 


hung on the 


suspended from a right angles to the 


wall of the cage, wall, or support: 


metal feet 














O-HEAIL This 


158 of the 


SCHMIDT'S “REPEAT- 
Device was Described on Page 
December Issue of Office Appliances Th 
Illustration Reached us too late to Use ir 


that Number “Repeat-O-Head” is a Num 
bering Device Used wher Quantities rf 
itched Name Plates are to be Svmboled 


Numbered Serialls 














Shaw-Walker 6x9 File. 
Che Shaw-Walker Company, Muskegon, Mi 


line of filing cabinets to house cards 6x9 inches 


size 1s employed for commercial cards, salesme: 
etc. The 
used on the No. 
Chis item is No 


drawers are mounted on a slide similar 


1063 file and have 
109] 


vertical file gl 
































Wins World Contest 
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Monroe Features 
That Won 


aad 
**Locked Figure’’ 
Addition 
Produces a greater num- 
ber of accurate totals than 


any other method. 


Proven Answers 


A visible proof of every 


calculation the instant it 


is made 


Direct Subtraction 


The Monrce gives the 
fastest subtraction y 
will ever witness because 
it is a DIRECT OPERA- 
TION 


Decimal Accuracy 
With Decimal Markers 

set for the work in har 
the answer 18 always 


CORRECTLY pointed off 


Speed 
Accurate Results with 
the first operation give the 


highest speed obtainable 
on any calculating or a 


ding machine 


Bad 


EAD the Cablegram! It tells a re- 

markable story —a story that should 

be of interest to every business executive 

and office worker. Isn't it significant 

that the Monroe won all prizes both for 

speed and accuracy against all other 
machines entered ? 


This signal victory together with the 
Grand Prize awarded the Monroe at the 
recent International Exhibition of Inven- 
tions, held at Turin, Italy, unquestionably 
establishes the premier position of the 
Monroe throughout the world. 


The contest at Paris was for accuracy 
and speed in figure-work involving addi- 
tion, subtraction, multiplication and 
division, the basic operations found in 
the business office of today. It recog- 
nized that no machine can be an all- 
round calculating and adding machine 
unless it handles all these operations with 
equal speed and facility. 


The free, easy manner in which victory 
was won is a tribute to the remarkable 
versatility, simplicity and self- proving 
accuracy of the Monroe. 


Many thousands of concerns, big and 
little, are using the Monroe as a nec- 
essary part of their office staff. Isn't 
there a suggestion here of how you can 
use the Monroe to advantage on your 
invoices, payrolls, cost figures, percen- 
tages, statistics, ledger accounts, etc? 


Why not invite the Monroe Man to 
demonstrate the Monroe features that 
won such honors at Paris and Turin? 
He welcomes the opportunity to ex- 
plain why these features can lighten 
the task and result in great saving to 
you. 


Send for him today, or, at least, ask us 
for further information about the Mon- 
roe. Use the coupon. 


Monroe Service is available at all Principal Points in the U. S. and 
Canada and throughout the World 








Monroe Calculating Machine Company 


Woolworth Building, New York 


(Check item desired—no obligation involved 


Send the Monroe man to demonstrate the features 


of the Monroe that won such honors at Paris Individua 


and Turin 


Send copy of folder, “The Monroe Takes All The Addr 


+ Hard Work Out of Figures. 


ess — = —_ 
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No, 2060 
Sellid Mahogany, Wal- 


January 
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Teylor's Master Line of Office Chairs 


Starting Right 


a the New Year right is not half so important 


d> 
starting the new customer right. The new customer usually 
wants quality but there is only one way he can be sure of getting it 


That way is to choose a dealer in whom he can have confidence 
—confidence not only in his integrity but in his skill and judgment 
in selecting dependable merchandise. 

This is particularly true of office chairs. To the uninitiated 
the hidden quality that assures long satisfactory service is not 
readily apparent. 

This hidden quality is made up largely of refinements in design, 
material and workmanship that reflect steadfast adherence to a 


nut or Mahogany finish 
on Birch. Quartered 
Oak. 


high standard. 

In Taylor’s Master Line this standard has been perfected 
through an experience of more than a century of fine chair crafts 
manship. Taylor’s Master Line gives the dealer the opportunity 
to keep faith with his customer and create good will that is the 


most valuable asset in building up his business 


Start the New Year right by taking advantage of the oppor 





tunity through Taylor’s Master Line to start the new customer 
+ | right. 
| 
| Have vou seen the new Charter Oak? Better order 
|} in; \ a sample set if you have not already done so 
‘ u 7 
P , The Chair Co 
—, e “Taylor Chair Company 
§ > | Founded 1816 
tH | | | BEDFORD, OHIO 
Ui} - 
I 
| ll 


American Walnut, Solid 
Mahogany, Walnut or 
Mahogany finish on 
Birch, Quartered Oak. 





No. 2020 
American Walnut, Solid 
Mahogany, Walnut or 
Mahogany finish on 
Birch, Quartered Oak. 


No. 2070 
American Walnut, Solid 
Mahogany, Walnut or 
Mahogany finish on 
Birch, Quartered Oak. 














The Stationers Loose Leaf Company, Milwaukee, Wis., 


emphasizes the slogan, 





1924. OFFICE 
Effective Display for “Faultless” Line. 


“Goods well displayed are half 
by furnishing to its dealers a “silent salesman” which 


its showing thirty-nine items in a display rack. This 
| 


is forty inches wide, twenty-five inches deep, and thirty 
eight ches high Binders are displayed as though on 
stairs, permitting each binder to show \longside each 








FAULTLESS 


SILENT SALESMAN 


o1 nent is a label holder, so the contents can be iden 

ed readily. In front is a slide which is used when dem 

s the binders. Two roomy drawers at the back 

if the display permit storage of the form book and mis- 

ellaneous parts, such as keys, posts, et The standard 
sh is oak; mahogany finish may be had on order 
“Pencilnife” Combines Clip and Knife. 

Pencilnife Corporation, 233 Broadway. New York, 

N. Y., is marketing a novelty, the “Pencilnife This com 

s pencil clip and a convenient knife. It can be used as 

I sharpener, envelope opener, cigar cutter, finger 

tter, fingernail cleaner and scratch eraser. The cut 

e blades, of which there are two, are made of hardened 

She d steel These edges are so formed that they li 

flush with the face of a round or hexagonal pencil, so that 

ie nd cannot be cut accidentally, nor can the device 

e( entangled in the clothing when placed in_ the 

cket [his is a ten-cent seller. The device was invented 


by Dr. Miller Reese 


1 


lutchinson, who is responsible for the 


‘Spool-O-Wire” staple 
“System” Hand Duplicator. 

The System Equipments Company, Ltd., 5 Blackfriars 
Roar London, S. | 1, has produced the “System” hand 
luplhi I An arched frame receives the stencil \ han 
dle $ provided to ¢ e the rocking motio1 employed 

| essic 

A Visitor to the L. C. Smith Plant. 
Henry Ritchie of Ottawa, Ont., Canada, recently visite 
plant of the L. C. Smith & Bros. Typewriter Company 
at Svracuse, N. «ij 

Mr. Ritchie is president of the Ottawa Typewriter Com 

Ltd., agents for the L. C. Smith for the provi: of 
wr 
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oe ere, 


1 Vv I I F 
Stationers, 


Office Equip- 
ment and 
Stamp Dealers 


Attention! 


Modern business methods re- 
quire accurate knowledge of 
costs, mail routing and hun- 
dreds of other details which 
can only be secured by the 
use of time recording devices. 






The new improved Eclipse 
Time Stamp records to the 
minute the exact time by 
means of a printing dial, and 
its low price makes it an easy 
seller to even the smallest 
business house. 


Remember, ANY office has 
need for at least one. One of 
Chicago’s largest Packing 
Plants uses over EIGHT 
HUNDRED. 


Think what a tremendous oppor- 
tunity there is for the development 
of a new department of your busi- 
ness in the sale of cost-keeping and 
time-keeping records, cards and 
books with the Joslin “Eclipse” 
time stamp as a beginning. 


The established price is $17.50, 
discounts to you are extremely lib- 
eral and you'll find little sales re- 
sistance. 


Every executive knows the need 
for this device and our new Na- 
tional Advertising Campaign, just 
starting, will create the “urge” 
to buy. 


Joslin’ss ECLIPSE 
TIME STAMP 


Write quick to us direct or to any of the follow- 


ing distributors for discounts and terms. 
WINCHEST oe 
REPEATING ARMS any 





Louis Melind Co., Chicago, Ill. 
Superior Type Co., Chicago, Ill. 
Wm. A. Force & Co., 
Chicago and New York 
R. A. Stewart & Co., New York 
Consolidated Stamp Mfg. Co., 
New York 


A. D. JOSLIN MFG. CO. 
Dept. 4 
223 W. Erie St. 





MAY 17 1919 


ACCOUNTING OFPT 





Chicago, IIl. 
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DUNN 
OFFICE CHAIRS 





Emerson was and is right! The office 
equipment dealer who stocks a line of 
chairs, pushes them properly with window 
and floor space, with publicity and salesmen, 
will make a profit—the law of compensation 
is inevitable. 

One of the advantages of stocking DUNN Chairs 
is that the reaction is quicker; you don’t have to wait 
so long for your effort to bring results. DUNN busi- 
ness policies provide for full co-operation with the 
dealer in selecting and selling a stock. An earnest of 
this policy is given in our new catalog in which we 
endeavor to follow dealers’ recommendations in pro- 
viding more complete, detailed description. 


Energetic, established distributers seeking a worth- 
while chair line should investigate DUNN co-opera- 
tion. We shall be glad to send our catalog. 


John A. Dunn Co. 


La Salle and 29th Sts. 


BOSTON GARDNER 
39 Chapel St., Newton MASS. 


Chicago 


ST. PAUL 
Hempden Ave & Bradford St 








What Is Claimed to Be Biggest Consolidation Deal 
tory of Connecticut Now Being Negotiated 
Tuesday, ) 


Democrat ot 


l he 


13. pre sents a 


Waterbury, Conn., 
page 
consolidation ot 


feature in the ant 
Oakville Pu ( 
Waterville, and Tl 


news report 1s 


tront 


the proposed the 
the American Pin Company of 
Manufacturing Company. The 


as follow s 

Negotiations for the purchase of the American 
Oakville 
Company 


the 


pany and the Pin Company by the Sco 


facturing were started yesterday at a 


meeting ot directors of the latter concern. 


so it is contidently expected, will be 
day, Deceml 
held It 
Scovill Manufacturing two companies whose joint 
amounts to $1,950,000, 
the 
2,000 employes will be 


ver 18th, when another special meeting 


will bring under the direct supervisior 


zation whose productions 
halt of 
Nearly 
the Scovill 


believed that 


pins im the 
added 


Company, 


nearly one entire output ot 
States 
Manufacturing 


Pin ( 


roll ol 


the American ompany and the ¢ 


Company will retain their original titles and that 


P ° 
ganizations will remain intact 


| he Ameri al 


work for nearly eighty years, 


j 


las specialized 


Oak 


Pin Company 


ent while the 
in industrial circles over 70 years 
Pin 


where the 


pany made its bow 


The American 
Kast Main 
Peil theater 


was originally 


company 


street Moriarty building a1 


now stands. Since 


has reached its height ot prosperity and prestige al 


manufacturing industries of the country loday 


stock amounts to $1,350,000 It was originally 


for $50,000. 


Che capital stock of the Oakville colipany today 
0) 


It is proposed in the negot! that the Sco 


ations 


tacturing company acquire 67 per cent of the co 
interest in both concerns. The American P11 mpa 
54,000 shares valued at $25 each B the ter! 
agreement outlined for ratitication . one share « t 
company will be exchanged for four shares « 
an Pin company The Oakville ompany 

shares valued at $100 each, it is proposed to eg 
one-quarter shares of the Scovill cor yal ( 

the Oakville company. 

For the purpose ot issuing and disposing ol 27 OOK 
valued at $2,700,000 and authorizing the issuances 
0OO ot debenture coupons which will represent 
companys financial basis in the deal, the director 
particular concern will meet next week an 
action It wall require a two third ote ot ‘ ) 
ind directors to ofticially sanction the deal | 
tion is already assured The meetu ot the IStl 
matter ot form to considerably widen the scope 
ties tor the Scovill Manufacturing company and 
them in a higher position of power and influence 
bury, the industrial world and particularly a 
iwure among the “Big Three” of local fame. the 
Brass « ynpany, the Chase Interests and the S 


facturing 


Mr. Bardenheuer Visits Pacific Coast. 





W. C. Bardenheuer, general manager of Boorum & 
Company of New York, visited Portland Dece1 
and 11th, calling on the various stationery houses 





Three New England Concerns Merge. 


consummated o1 


althoug! 


its removal to Water 


When originally formed its capital stock was $5 





in His- 





lak 


iv 
\ 
= y) 
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Shaw-Walker Safety 


*107” 


Delivered 
in your 
city 
Higher in 
the South 
and West 




















STEEL 
WwooD 
SUPPLIES 
SAFES 


FFERS adequate protection to the 

invaluable records of firms located 
in buildings where the possibilities of a 
disastrous fire are not great. 


The cost is so low that even the smallest 
business cannot afford to be without this 
protection. 

Excellent insulation, electrically welded cold rolled 
steel walls, and the interlocking door give protec- 
tion against fire. The fine combination lock, the 
three heavy cold drawn steel draw-bolts, and the 
extra heavy hinges give great resistance against 
thievery. 

Commodious, light in weight and attractive in 
appearance. Price $107.50 without interior ejuip- 
ment. Interior arrangements to meet your indi- 
vidual requirements at low additional cost. 

In cities where we are not aggressively represented 
there are openings for new dealers for the Shaw- 
Walker line. Write for information. 


SHAW-WALKER 


MUSKEGON, MICHIGAN 








Vault 


IDEAS 
SERVICE 
KNOWLELCGE 
FRIENDSHIP 
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In the King’s Service 





Majesty 
the M. B. M. 


REGAL SERVICE 


For His Majesty 


THE MODERN BUSINESS MAN 


We, the Regal organization, owe 
our present success and prosperity to 
the fact that our service is pleasing 
His Majesty, the Modern Business 
Man. His demands are most exacting 
and to serve him requires the best 
there is. We pride ourselves on our 
ability to care for his needs. 


Regal Rebuilt Royal Typewriters 
produce clean-cut, characterful work. 
If the action were not light and re- 
sponsive, the platens not properly cov- 
ered, the alignment or type faces not 
perfect, they could not hold their ex- 
cellent reputation among the trade. 
The Royal Typewriter with its surplus 
of strength in every part, gives foun- 
dation for a uniformly high grade of 


REGAL TYPEWRITER CO., Inc. 


MARCUS HARWITZ, General Manager 


359 Broadway 


Cable Address: “‘“REGALTYPE”, New York 


The Faithful 


Servant 





Regal 
Rebuilt 
Royal 


rebuilding. In order to receive the 
approval and official indorsement of 
the manufacturer (which we now en- 
joy) we must keep strictly to a high 
standard of quality. 


For the dealer who handles rough 
typewriters, we have a valuable serv- 
ice. Large stocks of every standard 
make await your order in New York, 
Chicago and 76 other business centers 
throughout the U. S. You will get 
exactly the make, model and serial 
range ordered, with prompt delivery 
from the nearest stock. The short 
haul saves you time and money. 





It will be worth your while to be on 
our mailing list. Let us send you our 
current price-sheet. 


New York, N. Y. 


CHICAGO OFFICE: 12-14 Jefferson Street 








_— — 
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Charles Y. Grayson Promoted. 

Charles Y. Grayson, New York branch manager for the 
Noiseless Typewriter Company, has been placed in charge 
of national accounts. His offices are at 253 Broadway 
New York. He undertook his new duties on December | 

Mr. Grayson has been with the Noiseless Typewriter 
Company for eight and one-half years, having joined as a 
salesman in March, 1915, with a territory in the financial 
district of New York City. He has to his credit many 
large Noiseless installations, among which are those of the 
Bankers Trust Company, Brown Brothers & Company, 
[he Munson Steamship Company, International Banking 
Corporation, International Acceptance Bank, The Texas 
Company, Cunard Steamship Company and The American 
Metal Company. 

For the last two and one-half years, Mr. Grayson has 
been in charge of the New York branch. Before going 
with the Noiseless, he was connected with the Royal and 





CHARLES Y. GRAYSON 


Remington Typewriter Companies and has a _ thorough 
knowledge of the typewriter business and of office equip 
ment in general 

The office to which Mr. Grayson has been promoted is 
a new one and it is felt that it will be a fine source of 


information and assistance to agents in selling national 


Moulton To Visit Pacific Coast. 

“Grandpa” Moulton of the Cushman & Denison Manu 
facturing Company, New York, will make his second visit 
to the Pacific Coast soon after January Ist. This genial 
visitor made numerous friends on his first calls last year 
and has become known as the “youngest grandpa in the 
stationery trade.” His friends expect him to hold this re« 
ord for some time to come, for Mr. Moulton is only forty 
one His granddaughter is now a year old 

Mr. Moulton will reach the Pacific Coast about February 
Ist, and will be preceded on his swing through the various 
cities by mail notifications to the stationers 


New E. Faber Stand for Colored Pencils. 


Eberhard Faber recently placed the No. 684 Rai 


bow Pencil Stand on the market, many have praised the 
veauty of desigi 1 the utility of this mahogany-finishes 
ibinet 
Che stand holds seven of the most popular colors of the 
vel KT VI , Rai ov line or colored pencils, with a Spe 
ial compartment at the back to hold an extra five dozer 
Che stand itself is shipped flat: when filled it weighs less 
+} oe takes very little counter space , 
I iss é 


ARE YOU? 


Are you interested in 
trade doings in 


GREAT BRITAIN? 


If so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIO 


—a monthly journal 
for the Stationery and 
Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 
and general interest. 
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NEW PLANT OF CARRIB MANUFAC 
Carrib Company in New Home. 

of the Carrib Manufacturing Corporation at East Rochester, 

New York Che company has just announced its removal 

to the new plant from the former plant at Rochester 


main line of the New 


The new tactory is situated on the 
York Central Railroad and contains a manufacturing space 
three times that formerly occupied as well as three acres 
of land 

Since its establishment in December of 1917, the Carrib 
Manufacturing Corporation has enjoyed a steady growth 


Che removal to the new plant was on the eve of the com 


pany’s sixth anniversary The company was capitalized 


originally for $50,000 which was subsequently 
$100,000 
men at the head of its manufacturing department who are 


ncreas¢ d to 
The company enjoys the services of experienced 


carbon 


with the requirements of the 


familiar 
paper inked 
sound sales and distributing policy 

The company election of M. M 
formerly vice president, to the presidency of the company 
John M. Hack, 


man of the executive committee, 


thoroughly 


and ribbon business Furthermore, it has a 


announces the Gottheb 
president, has been made chair 
and Ben M. Kramer has 
joined the company as assistant to Mr. Gottlieb. Wialliam 


C. Runne, the organizer of the Carrib Manufacturing Com 


Hart 


formerly 


pany, is general manager and treasurer, and John 


is secretary 


Melind Buys Hill Numbering Machine Interests. 

The Melind rubber 
and metal stamps, Chicago, announces the purchase from 
Company of ma 


Louts Company, manufacturers of 
the Hill-Independent Manufacturing 
chinery, tools, dies and equipment for making the following 
numbering and dating machines 

Premier numbering machines; Premier special numbering 


\pollo 
numbering machines; 


machines; numbering machines; Triumph lever 


Dandy brass wheel dating machines 


and Panama brass wheel dating machines 

These machines will be distributed through the Superior 
C'ype Company and the Louis Melind Company in the West 
and R. A. Stewart & Co. and the Consolidated Stamp Man 


Eastern and export trade 


ufacturing Company for the 


TURING 





CORP JILATION AT EAST ROCHESTER. N. ¥ 


Che equipment will be received and installed at the Lou 


Melind West 


deliveries will commence as 


plant at 362 Chicago avenue, Chicago il 


soon as possible thereafter 


Sweeney Made Noiseless Manager at New York 
J. Lee Sweeney, who has been associated with the Nois¢ 
less Typewriter Company since 1919 as Indianapolis repreé 
sentative, has been appointed district manager of the Ni 
York sales branch 
During the last five years, Mr. Sweeney has done remar] 
state of Indiat 


desk,” ror he has 


ble work in developing business in the 


Htis experience covers “both sides of the 


sold Noiseless typewriters himself and in acting as_ th 
company’s agent has purchased many thousands of dol 
lars’ worth of machines for resale in his territory. Mors 
over, he has successfully organized and managed his owt 
compat 











WINDOW DISPLAY OF THE A. H. ANDREWS COMPANY, 
CHICAGO FEATURING THE LIN® DESKS OF THE 
GUNN FURNITURE COMPANY OF GRAND RAPIDS, MICH 

The patented lino top desks are growing in popularity as the 
desirable features of this kind of top become better and better 
known 








of a difference between an idea and an ideal 
Dick Company) 


There is an ‘‘l" 
The Stencil (A. B 





























ANNOUNCING 


“Tabulating-Loose-Leaf Camage 
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$125 


f. o. b. Chicago 


HINK of buying a complete, standard adding and listing machine, with 

tabulating-loose-leaf carriage, for $125! That's what you get in this Victor. 
While the tabulating-loose-leaf carriage is a new Victor feature, the machine 
itself is unchanged. We are adhering unswervingly to our policy of one Victor 
model. The keyboard is standard. Adds to a million dollars. Subtracts, multi- 
plies and divides. There are 1000 Victor representatives. Some desirable dealer- 
ships available. For further information, address Victor Adding Machine 
Company, 319 North Albany Avenue, Chicago. 


Free Trial—Monthly Payments 


CTO 


Standard Adding Machine Ao 


a a 
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VICTOR 


Tabulating-Loose-Leaf 


Carnage 


Oversize carriage—the platen Adjustable paper guide 

(roller) is actually 13 inches makes it possible to in- 

long. Takes sheets and sert sheets, one after 

forms up to maximum width another, always in the 

(12 inches), leaving generous same relative position. 

allowance for moving or ad- Adjustable and easily 
| justing sheet. moved. 











‘ —__—, 





Spacing lever operates in three 
positions, as follows: (1) reg 
ular position produces standard 
typewriter spacing — 6 lines to 
the inch; (2) lower position cuts 
off spacing, making it possible 
to tabulate rows of figures across 
the sheet without spacing the 
paper; (3) upper position 
produces double spacing, 3 
items to the inch. 


VICTOR 

Standard 
Adding 
Machine 













in the paper. The first set “grabs” the pay 
as it is fed, the second set guides it thro 
the carriage. Sheets of any size need only 
“drop” into the carriage and will feed 
straight without adjustment. 





-».% Lo 
7 stal le tabulating stop 

ditional stops, if desired, fur 

nished free) Colum: } 






arranged ANYWHERE on sheet 
Adjust tabulating stops as f 
lows: Move carriage to desired 
printing position; loosen set 
screw,T ve to writing point 


tighten—simple as a. b 
















Press tabulating r 
lever and the carr 


moves ho;rizonta 


any position. WI 


reieased, cart 
lock into printing 
tion as it Comes 


ing stop 


The Line Finder. The 

shield causes paper t 

straight upw ards, el 

ingtheneed forconvent 

al guiding devices and re 
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sulting inlOO ar 
suiting inlU ciear vis 


Two sets of compression rolls, 3 to each set, 
automatically ad 


djust feed to any variat 
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took an active, personal part in this development. As a 








traveling salesman for his own lines he covered nearly every 
state in the Unior 


1 and made friends in every city where 
his lines were carried 

He once wrote a simple, direct and forceful book on fil- 
ng systems which has been a mine of information to many 








Isaac Wagemaker. 


Che Wagemaker Company of Grand Rapids, Mi 


ou es 
ind fou 
lay De 

He ‘ 


m¢ 


it the 

erested 

dopted 

1 

rractical 
KNOW! 
ly 

sta (ll " 
was pri 


with profound sorrow the death of its pr 


1 
if 


I 


nber 13, 1923 Mr 


Isaac Wagemaker, which occurred on 
Wagemaker had 


me and had made a brave fight for Ife 
hor \ 3) «61870 ‘ (4 d Ra 
ch parentage He was educated the 
Grand Rapids ind begat his business 
ot the ladder From boyhood he had b 


s as his life work when he entered the field « 
siness He early understood the va 
yrouwh! erything he undertook and he 
at the ictor end ot the USINESS 





he design and construction of furnitu 





ISAAC WAGEMAKER 


ct that he had unusual business abuilit 


business men regarding the solution of their individual 


problems. 


h., at Mr. Wagemaker was a man of wide interests within and 
esident outside the trade He was a man of broad sympathies, 
Churs tine character and cordial disposition. At the same time 


he was notably keen and far-sighted in business. 
Besides the widow there are two daughters, Mrs. G. C. 


a Gill and Mrs. John H. Bushnell, and three sons, Oliver, 


publi Raymond and Lester, all of Grand Rapids, and four broth- 
careet ers, Martin of Los Angeles, John of Grand Rapids, Andrew 
een it of San Francisco and Leonard of Ann Arbor 

re an - + + 


Charles B. Van Dyke. 

B. Van Dyke 

ere Company, died at his home 11 
witl day November 27 1923 

Mr. Van Dyke was bor 


25, 1876 


lue of ( Shaw-Walker 


\luskegon, Mich., on Tues 


harles treasurer of the 


the city of Chicago, January 
Practically all his boyhood days were spent in 
that city. Previous to his coming with Shaw-Walker, he 
was connected with the Rockwell-Wabash Company of 
Chicago This company was taken over by the Shaw- 
Walker Company and at this time Mr. Van Dyke came to 
\Viuskegor 


with the latter He 
with the Shaw-\Walker Company and was treasurer up to 


spent the rest of his life 


the time of his deatt 


About a vear ago he suffered several strokes and had 


] 


since been in failing healtl His death, though not un- 


expected, caused profound sorrow among a large circle 
of friends. 
Mr. Van Dyke was active in the community, having been 


1 member of several clubs. He was a member of the 


\ He 





d from job to job and was finally made factor 
nt beco1 in acknowledged expert in the 
of of filing cabinets. In April, 1889, he THE LATE CHARLES B. VAN DYKE 
ness for imself. manufacturing office ling : 
, tern La le Executive Board for 1920-21, and 
ontract lor a year he gave his energy and ; ; 
Beet, 1 " clonged to the Century ( » and the Muskegon Country 
tering the naitions ot moder; merchandising : . 
. A (lub. of both of hich he was at one time president. He was 
imself into a resourcetul and agveressive exc a : ; 
' Ee : Mason and a member of the Royal Arcanum, Fort Dear- 
known for his inventive ability and the ra , : hs 
; ; orn Lodge, Chicage He was also a member of the Elks. 
1 wi he exercised it It 190%) he pro : . 
; iP Mr. Van Dyke is survived by his wife, who will continue 
of sectional office filing cabinets which he 
. . . esicde at tne mie T Muske vol 
market These cabinets embodied a numbe 
features which Mr. Wagemaker had worke ’ 2 © 
s ow! e experience. They were imn Thomas Wentworth Pierce. 
essful nd ;s a result he imcorporated l homas \Ventwortl Pierce treasurer of the Doten- 
May, 1903, just four years after the start o Dunton Desk Compa mbed to an attack of indiges- 


venture while riding to hounds near his Topsfield estate, Lynn, 
maker naturally proceeded to study the syste1 Mass. He appeared t e in his usual vigorous health 
abinets suggested and it thus came about that carly in the da Mr. Pierce was a director of the Fisk 

er methods of filing and card record keeping Brick Compat Boston, and director of the Coralitis ranch 
usiastic reception A double demand was thu 1 Mexico. He was forty years old, a graduate of Har- 
what had at first been a middle class indus ird, and has devoted much of his time to farming and 
nt i national institution Mr. Wagemakert inching \lr. Fiske was married in 1909 to Miss Gabrielle 
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VISIBLE 
PRINTING 






ToT & SUB-TOTAL 











REPEAT 


NON-ADD 


NON- PRINT 


Standard Specifications 


Capacity, 99,999.99—Non-Print—Non-Add 
—Total and Sub-Total and Repeat Keys. 
Visibility PLUS—Six lines readable at the 
Printing Point. Automatic Ribbon Reverse. 
Short Easy Handle Pull. Weight 123 Ibs. 
Size 7x11 Inches—a Parcels Post Package. 














Portable Adding Machine Co. 


208 So. La Salle St. CHICAGO, ILL. 











ws 





1924 OFFICE APPLIANCES 


M. Dexter, New York, N. Y., who survives him, with his 
ve sons. His club affiliations included the Myopia Hunt, 
lennis and Racquet, Eastern Yacht, Union Boat, Exchange 
and Harvard Clubs 


' F + 
Edward Benjamin. 


Edward Benjamin, a salesman in the } 


sew York agency 

he National Cash Register Company, passed away Ds 
ember 1 following an attack of spinal meningitis. H¢ 
oined the agency a year ago, after graduating with Sales 


School No. 159 \mong the relatives surviving are two 


rothers, B. Benjamin and L. Benjamin, both members of 
he New York organization of The National Cash Register 
\ Oompa! y 


+t + 
William O. Hawkins. 


William O. Hawkins, who has been engaged with th 
Burroughs Adding Machine Company selling in Louisiana, 
vassed away November 27 at New Orleans, La. He joined 
the New Orleans Burroughs office in February, 1917. Pri 


ously he had been a salesman for the Remington Type 


riter Company twelve years In August, 1919, Mr. 
Hawkins became manager at Alexandria, continuing in that 
vork until the agency was discontinued in 1923. He then 
returned to New Orleans as a senior salesman. Surviving 


Mr. Hawkins is the widow, a girl and a boy, whose home 
Shreveport. 


+t ££ € 
H. W. Scattergood. 


W. Scattergood, inventor of the mucilage pot, 
moistener and ink well widely-known in the stationery 
trade, passed away at his home in Germantown, Philadel- 
hia, early in December. He was sixty years old. Mr 
Scattergood conducted a large stationery and printing busi 
ess at 1722 Vanango street, which is now known as Frank 
P. Dress, Inc. Some time ago he disposed of the printing 
nd stationery business, devoting his attention to the special 
es he developed 


+t &- + 
Washington M. Nixdorf. 


Washington M. Nixdorf, senior member of Nixdort & 


Bard, Lancaster, Penna, succumbed to an acute attack of 
ippendicitis He ralhed following the operation, but com 
lications made his recovery impossible Mr. Nixdorf was 

ne years old He was prominent in various civit 


e bodies 
+ F + 
Charles G. Harmon. 
eart attack terminated the life Charles G. Harmon. 


ident of Loring, Short & Harmon 


Mr. Harmon was on his way to Pasadena, Calif., by steamer, 
where he was tf spend the wintet! witl his wite H« Was 


four children. 


hen twenty-one years old Mr. Harmon became a part 
er in a wholesale and retail stationery and book business 
1868. He was one of the most widely-known business 
Maine Among his altruistic affiliations was 
in the Stat Street Congregational Chur the 
Maine Charitable Mechanic Society, the Maine H 
2 et the Ma ind the Knight 
+ + + 
John B. Wiggins. 
Chic ¢ pioneers, John BR Wie me , assed 
i t his home December 25 at the ag } é 
I raving com] eal S é 
4 ered 1857. Sur g are f dre 
Mrs. M. W. |! Mrs. M. W. Sta James K. VW 
~ I). and lr. Wige 











Are ‘un Ledgers 
You Sell 


Guaranteed for TEN YEARS? 


Cesco Ledgers are so sturdily built, 
so thoroughly well made that they are 
sold under a ten-year guarantee. If 
within that time any working part 
breaks, wears out or gets out of order 
it is repaired or replaced without 
charge. Ledgers are for permanent 
use—they should be selected from the 
viewpoint of a long period of service. 
Cesco Ledgers have those “wearabil- 
ity” qualities so essential in ledger con- 
struction. An extensive variety of 
sizes and a large assortment of rul- 
ings always available from stock. 


Have you the new Cesco Catalog? 


Every dealer should have a copy—your 
leaf department is not complete with- 
out it. Let us send the catalog with full 


details of Cesco dealer co-operation. 


Ghe C. E. SHEPPARD CO. 


LOOSE LEAF SYSTEMS 
Van Alst @ 14th St. Long Island City 


New York City 
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There are fifteen grandchildren and one great 











A New Year and 
New Opportunities 


HOW YOU 


CAN 


Increase your business 
without additional capital 


500% 


Sell your dead-stock and keep your inven- 
tory reduced by this amount. IT WILL 
START YOU IN A NEW BUSINESS. For 
$500 you can purchase from us the follow- 


ing ADDING MACHINES: 


SEND FOR LATEST WHOLESALE 
PRICE LIST 


Class A—Standard Adding-Listing 
Machine 

New Portable Wales 

Standard Wales No, 10 

Dalton 

Sundstrand 

High Model Burroughs 

Low Model Burroughs 


Class B—Listers 
Standard 

American Lister 
Universal Lister 


Class C—Nonlisters 
Victor 

American 
Burroughs No. 520 


12 well assorted adding machines represent- 
ing a retail value of 


*10002 


A QUICK TURNOVER and a Real Profit 








You Stationer, Typewriter, and 
Office Equipment Dealer! 
There is a demand for ADDING MACHINES 


today and unlike typewriters, there are tew 
sources of supply. Be on the ground floor; have 
on hand a small but well assorted stock, and then 
order only as you have calls for the various 
makes of machines. 

WE SHIP WITH THE UNDERSTANDING 
THAT IF YOU CANNOT CLOSE A SALE you 
may return any machine that you do not care to 
stock up on and we will refund your money. 


Reliable Typewriter & 
Adding Machine Corp. 


170 West Washington St. 
CHICAGO 


Chicago. 
grandchild. 

Mr. Wiggins was born on the site of the Wrigley build 
ing in Chicago, and as a child used old Fort Dearborn as 
a playground. 

' & + 
Robert K. Thomas. 

Robert K. Thomas passed away suddenly at Chicago D« 
cember 16. He was twenty-five years old, a son of Charles 
S. Thomas, of the Franklin Desk Company. Besides 
father, his wife, Lillian D., and brother, Charles S.. Jr 
survive, 

+t + + 
John Conrad Lauterjung. 

Injuries received when struck by an automobile Noven 
ber 5 caused the death last month of John Conrad Lauter 
jung, son of Conrad Lauterjung, of the L. & M. Stationery 
Company, Chicago. He was tive and one-half years old 
Interment was at Calvary on December 6. Surviving are 
the father and mother, a sister, Mary Rita, and an infant 
brother, Robert P. Lauterjung 


Christmas Party by Chicago Burroughs Folk. 

At the close of business December 22 the Chicago sales 
and office force of the Burroughs Adding Machine Con 
pany had a Christmas party. A handsome tree was give: 
place in one of the salesmen’s rooms, and gifts distributed 
to each one of the seventy-five in the organization. Fran! 
Rippee donned the symbolistic garb of Santa Claus, and 
saw to it that each received a gift suited to his talents 
The ceremony caused great merriment 

More substantial was the distribution of 
salesmen and cash gifts to members of the office force 


bonuses 


About $10,900 was put into circulation in this distribution 
he 


The service department celebrated Christmas the nig 
before at its headquarters on Wells street. 


“Danner” Mansions for Books. 
Suitable housings for books are specialties of The Tru 
bull Table Company, Warren, Ohio. 
the “Danner” sectional and revolving bookcases which aré¢ 


The company makes 


used widely in governmental offices the country over 
Federal, state and municipal. A carload was supplied ri 
cently to the New Mexico state library 

Che sectional bookcases are characterized by ready ad 
justment of shelves, and sliding doors which travel easily 
on rubber-tired rollers. The revolving cases are a favorite 
in many offices, permitting professional and business 


to have the books most used at the deskside 


Some Art Metal Artwork. 

The Art Metal Construction Company of Jamestow 
N. Y., recently sent out some attractive catalogues of thi 
popular steel files, desks, etc, in colors. 

\nother catalogue includes loose sheets showing differ 
ent lines of steel office tables, typewriter and office desks 
waste baskets, telephone stands, et These are also 
actual colors and are very handsomely gotten up Phey 


come in a tan-colored folder suitably inscribed 


Odell Returns From Trip. 

Garrett S. Odell, superintendent of domestic agencies 
the Noiseless Typewriter Company, recently returned te 
the home office in New York after an extended trip, visit 
ing the different agencies of the company in the South and 
Middle West 


Cincinnati, St 


His itinerary included Cleveland, Daytor 
Nashville, Memphis, Atlanta, Mont 
gomery, New Orleans, etc. 

Soon after the first of the year he will make another: 


Louis, 


trip, visiting the agencies of the company in the Southwest 


and West. 
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The clip that grips 


When you write a letter saying “ Attached you 
will find —” are you ever sure he will? 

Here’s a clip that really does the work for 
which you have tried pins and ordinary clips. 

The Collette Clip has a grip which holds 
related papers together until they are meant 
to be separated. The serrated sides of this 
clip prevent slipping—yet the leverage is so 
applied that the papers are undamaged. 

If your dealer hasn’t stocked the Collette 
Clip, we will gladly send you samples and a 
price list. Mail us the coupon below today. 


COLLETTE MFG. COMPANY, Amsterpam, N. Y. 








Collette Mfg. Company 

Dept. 3, Amsterdam, N. Y. 

Without obligation, please send me 24 Collette 
Clips and your price list. 


Name 


City State 


De ale r’s Name 
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YOU GET WHAT YOU PAY FOR 


The cost of the finished letter using the best carbon paper and the 

best typewriter ribbon is a fraction of a cent more than if an inferior 

carbon and ribbon were used. The difference in the appearance of a 

letter and the legibility of the carbon copy when the best materials 

are used does not warrant the consumer buying the cheaper grade. 
You no doubt realize this and use it as an argument to convince your cus- 


tomers that the purchase of the best carbon paper and typewriter ribbon is 
an economical investment. You can best use this argument if you feature 


CARTER’S CARBON PAPERS 
‘TYPEWRITER RIBBONS 


We are particularly well-equipped to give you every possible assistance and laboratory advice 
that will best aid you in selling carbon papers and typewriter ribbons intelligently. More 
than a quarter of a century of manufacturing experience is at your disposal. 

A copy of our booklet, “Carbon and Ribbon Codes” will be sent to any interested stationer. 
This booklet gives a wealth of information of great value to all those selling carbon paper 
and typewriter ribbons 


THE CARTER’S INK COMPANY 


MANUFACTURING CHEMISTS 











Boston Montreal 
New York Chicago 
mr urna emigre: Mn ne Neue esters vayaccagsey vere cceeeeecaeceeen regener mn 
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Sales Ideas Through the “Movies.” 
Mr. Allen Plans Country-Wide Educational Campaign 
Through the Silver Sheet. 

HAT is the thing most needed to build up sales in 
Knowledge. And 
how can it best be acquired by dealers? Through 


the stationery business today? 


the medium of the motion picture. 

At least, that is what Ivan E. Allen, newly-elected presi 
dent of the National Association of Stationers, Office Out 
fitters and Manufacturers, and one of the leading stationers 
in the United States, thinks. 

And in so thinking, he has just developed one of the most 
remarkable and far-reaching plans ever laid before a trade 
“National 
Educational Lectures on Products and Salesmanship.” 

But let Ivan Allen tell it to you himself. 


organization in this country—what he calls the 


“The smaller stationer in this country today,” says Mr 
\llen, “is not, as a rule, doing himself justice 

“He is not carrying as many lines of goods as he should 
Chere are probably 50,000 articles that a stationer and office 
outhtter could and should carry in stock. Yet you rarely 
find a small stationer who carries more than 2,000 or 3,000 
of these items at the most. 

‘Again, he is not selling the quality of goods that 
could—or 
When you 


will go to pieces at the first opportunity—you are not doing 


should Chere is no money In cheap goods 


sell a mana hve-cent notebook a notebook that 


the customer or yourself justice He will not come back 
because the notebook did not suit him. You have not onl 
lost an additional five cents on the sale—but possibly 
number of other sales is well. It would have been better 
all around to have sold the man a 40-cent notebook in the 
eginning—and difficult for the salesman. Do you 
vet me 


And the Sallie Is true ot every article handled by the 


stationer—it does not pay to fool with cheap material 


“For another thing, the stationer in the small town is 


not properly educating his salesmen under the present 


the i 
dition of affairs He cannot afford to send them around 
to the different factories to make a study of the goods sold 

however much he might like to. It is something that is 
bevond his means 


] 


“In this way the smaller store is placed at a disadvantage 


in selling goods and building up a business with the higher 
classed products 


{nd last, but by no means least, the small-town deal 


the way he should 


does not o-operat 

‘He feels that the trade is being dominated by the larger 
stationers—that his trade organization is in the hands of 
the ‘big ‘uns’ and that he hasn’t got a chance—perhaps 
more or less rightly so. Certainly the big houses have done 
mighty little to help him out of his difficulties. 

“So, I say, the smaller stationer is not co-operating with 
his fellows and getting behind the state and national as 


sociation the way he should 


“It is a problem—and a serious problem, too For as 
long as the small stationer continues to sell cheap goods 
and struggles along a dk sperate attempt to make both 
ends meet—just so long will the business suffer. If the 


small dealer does not make money, no one can make the 
\s long as the small dealer continues to 


1 


hold off and refuse to join his state and national organiza 


tion, just that long will the associations be weak and strug 


wiing existen 
It is a problem that the larger stationers and manufa 
turers will have to help him solve for he cannot solve it 
1 wwe to hel = 


himselt t is a problem that thev will 
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UAL 


Every Day 
Economies 






The Postur Chair 


ie Steel Furniture is an every-day 


proposition from either the user’s or 
dealer’s viewpoint. Every day in 
thousands of workrooms, UHL products 
are cutting out lost motion, aiding concen- 
tration, increasing efficiency in offices all 
over the U. S. Every day, UHL products 
have the call—the dealer who stocks and 
shows them does a brisk, profitable business. 
THE POSTURCHAIR—Exclusive features make 
this chair ideal for office, factory or store workers 
who remain seated at their work for considerable 
periods of time lhe user enjoys a correct pos- 
ture, free from strain, so easy that it may be held 
indefinitely without fatigue. 
“LITTLE DANDY” STANDS—Made of cold- 
rolled steel—artistic in design and _ practically 
indestructible. For typewriters, adding machines, 
magazines and catalogs, reference books and 
many other office uses. Furnished plain or with 
elevated shelves, drawers, or raising and lowering 
device which combines advantages of a “stay-put” 
steady leg-base and the easy movement given by 
caster mounting. 
NO. 50-50 FILE STOOL — A 
great convenience for the file 
clerk; enables her to sit com- 
fortably while at work down 
close to the floor. 
DEALERS: Stock a few of 
these items and let us explain 
their demonstration. Once start- 
ed, you will develop a profitable 
business. Write for full par- 


No 50-50 
oi ticulars. 


le Stoo 


The oledo Metal Furniture Co. 


1302 Hastings Street, Toledo, Ohio, U. S. A. 


Also Manufacturers of UHL Steel Office Furniture: Type- 
writer Desks, Chairs, Tables, Stands and 
Factory Equipment: Chairs, Stools, Trucks and Tool Trays. 





No. 7800 No. 671-LS 
tt Dandy” Typewriter Stands 
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To keep in pace with prog- 
ress Was uppermost in the minds 


of the engineers who designed and 
perfected the Royal typewnter. 

This fixed objective accounts 
for its unusual capacity to turn 
out a greater amount of typewrit- 
ing with less effort and fatigue. 


It offers distinct practical bene- 
fits for your own advantage. 


ROYAL TYPEWRITER COMPANY, Inc. 


364-366 Broadway, New York 


Branches and Agencies the World Over 


UY, 





TRADE MARK 


“Compare the Work”’ 
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“And that the problem can be solved very easily, and at 
no great expense, I am convinced 

“Why doesn’t the smaller dealer prosper the way he 
should? Because he sells cheap goods—and, as | have in 
dicated, there are no profits in cheap goods. The thing 
therefore, which we must do is to induce him to sell the 
better class of goods. And in order to help him sell this 
class of goods, we must help him educate his salesmen so 
they can sell them. 

“A good salesman—a man who knows his product—ca! 
sell anything he wants to sell. I know that. But he must 
know what he has to sell before he can sell it to tne cus 
tomer—he must sell himself first 

*“Now—the small stationer cannot send his clerks to the 
larger factory centers. But—the manufacturers and the 
larger stationers, through their organization, can send the 
factories to him. How? By means of the motion picture 

“And so my plan is to have motion pictures made show 
} + 


ing the production of the principal things sold by the sta 


tioner and office outfitter—to show how paper and pencils, 


desks and chairs, and leather goods—are made 
“Take that chair over there, for example. I would show 
the hardwood standing in the forest. Then I would show 


how it is cut and hauled to the railroad, how it is shipped 
to the furniture factory, how it is cut there into the parts 
voing to make up a chair. Fully sixty-six per cent of the 
lumber that goes into a chair factory is wasted, you know 
before the finished product comes out. Wouldn't that mak: 
a splendid sub-title? 

“Anyway, | would show how that chair is fitted together 
| would show how it is boxed, carried to the station, and 
shipped. I would show how it gets to the stationer’s shop 
how it is put on display there—how it is sold 

“That gives another opportunity for a lesson—how t 
sell and how not to sell chairs 

“Do you follow me? Before a salesman got through 
watching that picture he would know more about chairs 
than the man who invented them. And could he go out 
and sell a chair the morning after? 

“Yes—and for many other mornings after 

“Now, it would not cost more than from $750 to $1,000 
to make such a motion picture. But putting it over would 
be a more expensive proposition 

“I should want that picture shown in sixty cities at least 
li it were shown, say, in Atlanta, I should want the manu 
facturers of chairs to send tickets of admission to all of 
their representatives and dealers in the neighborhood. The 
I should expect the local association to send tickets to all 
the stationers within a radius of one hundred miles ot 
Atlanta. 

“I'd tell them the tickets were free—and to come and 
bring one or two of their best salesmen with them, charging 
the railroad fare up to the firm. 

“And I'd do something else. In addition to showing 
motion picture I’d have the best speaker that could be ob 


the 


tained telling the story of chairs as the picture was being 
run. He could bring in a thousand and one points on pro 
duction and salesmanship in that way, and really make the 
picture into something worth while 

“It should not cost more than $10,000 to produce such a 
picture, secure a high-class man to accompany it on its 
tour, send it to sixty or more leading cities of the country 
and show it to thousands of stationers and their salesmen 
I don't know any other way, though, in which manufa: 
turers could get half the advertising for twice the cost 
And | don't know a better way for inducing the smaller 
stationers to install better goods—and sell them 

“My plan would be to show twelve pictures a year 
twelve of the leading industries connected with the station 
ers’ trade. The manufacturers could make them individ- 


ually or collectively, just as they chose, and I am sure that 
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Isn’t the boss to blame? 


N most offices when a cog slips, 

someone goes “on the carpet” 
for a lecture by the boss 

But is this fair? When state 
ments are habitually late in going 
to customers, when discounts are 
frequently missed, isn’t there 
some better way that would cor 
rect these things? What is really 
at the bottom of a stinging letter 
that a customer sends in because 
a tired bookkeeper has added 7 
and 5 and called it 11? Why ar 
“end-of-the-month” jams a com 
mon experience in accounting ? 


Nine times out of ten it is be 
cause the boss sticks to old-fash- 
ioned and inadequate bookkeep 
ing methods. He has probably 
never realized that Elliott-Fisher 
will furnish the remedy. 

Elliott-Fisher serves many of 
America’s leading industries, and 
Elliott-Fisher makes all the pay 


ELLIOTT-FISHER CO., 342 Madison Ave., New York 


Branch Ofhces in Every 


Important Cit 


roll checks, monthly statements, 
keeps a continuous inventory of 
thousands of items used in pro 
duction, and in every case pro 
duces automatic proof of accu 
racy. Some of the great retail 
stores using [lliott-Fisher post 
thousands of entries a day and 
prove each entry without extra 
effort. 

What is most important of ail 
llott-Fisher is just as useful in 
keeping the books of small busi 
ness as in ereat industries 

No business head likes to have 
mistakes occur. He will usually 
do anything reasonable to pre 
vent them. The first reasonabl 
step is to give our representative 
iE lhott 
There 1s no obh 


a chance to prove what 
Fisher can do 
gation on your part. It merel 
phone call to our near 


branches 


means 
est office We have 
all principal cities 


in the United State ind Canad: 


Elliott-Fisher best meets the re- 
quirements of modern accounting 
by furnishing: 
INSTANT PROOF OF 
ACCURACY 
Without extra work or effort. 
MAXIMUM PRODUCTION 
The flat writing surface results in 
the writing of many records at one 
operation. 
PERFECT LEGIBILITY 
On original and many copies. 
CURRENT INFORMATION 
Facts and figures obtained as a 
by-product. 
\ quarter century of study and re- 
search has developed 
The Universal Account- 
ing Machine— 
ELLIOTT-FISHER. 


There is one which fits 
your business. 





A list of concerns using Elliott-Fishers reads likea 

‘Who's Who" of American business in every field. 
The total exceeds 15 000 firms and covers more than 
100 different lines of business. Investigate! 


her Riboons and Carbon Paper 
give best results 


Elliott-Fi 








Elliott-Fishe 


Accounting and Writing Machines: Flat Writing Surface 
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The mark of a satisfactory sale 


HEN your customer asks you 

for strong envelopes show 
him the Improved Columbian Clasp 
Envelope. Let him finger the tough 
Jute paper and test it for snap and 
strength. 

Let him examine the clasp, and 
note how cleanly it bends up to pass 
through the flap. 

Let him inspect the flap and see 
how carefully it is reinforced where 
the tongue comes through. 

Let him close down the flap—and 
spread the double tongue. He will 
find that the Improved Columbian 
Clasp does not give way in any kind 
of service. 


The clasp that holds 


He'll find, too, that, because it is 
firmly anchored by four prongs that 
pass through the double thickness at 
the seam, the Improved Columbian 
Clasp does not “‘ pull out”’ easily. 

These advantages are so plain 
that they cannot be overlooked. 

They make the Improved Colum- 
bian Clasp Envelope easy to sell 
and satisfactory to use. The person 
who buys this envelope once is 
pretty sure to buy it again. 

The man who wants to mail im- 
portant papers, or light articles, so 
that they will arrive in good shape, 
is quickly impressed withthe 





This is the envelope now being used by up-to-the 
minute business houses, stores, factories and mail 
order concerns to deliver catalogs, papers and small 
articles of merchandise safely. The envelope pic 
tured is the sturdy Improved Columbian Clasp. It 
is made of high grade Jute paper, exceedingly tough 
and strong. 











THE IMPROVED COLUMBIAN CLASP No. 93 
PAT. JAN. 7. "19 
THE UNITED STATES ENVELOPE CO.. SPRINGFIELD, MASS. 














THE NAME AND THE NUMBER 


This name, printed unobtrusively, but 
plainly, on the back of the lower seam, tells 
at once that the envelope is of remarkably 
tough paper and good workmanship. Each 


of the thirty-one sizes of Columbian Clasp 
Envelopes bears a different number, so that 
when your customer comes to buy again, 
he may easily tell you the exact sizes he needs 





strength and security of the Im- 
proved Columbian Clasp Envelope 
The thirty-one sizes are used to 
mail almost everything from small 
articles of hardware — sharp -edged 
and weighty —to sheafs of impor- 
tant papers—and catalogs as large 
as 11 x 14 inches page size. 


For your customer 
who sends out catalogs 


The man who has invested several 
hundred dollars in preparing and 
printing a catalog, wants to be 
sure it will go through the mail 
safely and arrive in good shape. 
He knows that if it is lost, or gets 
battered and broken on the way, 
it will make no money for him. 


Suggest this thought to your 
customers who send out catalogs. 
They will probably thank you 
and recognize the good sense of 
spending a fraction of a cent more 
for an envelope that will bette: 
safeguard their investment. 


of time is in itself a big considera 

tion. The envelope is more accept 

able to the customer than a bundle. 
It is neater and protects its contents 
better. 








IMPROVED COLUMBIAN | 
CLASP ENVELOPES | 


are made on marvelous machines. Exact 
ing inspection maintains their high stan 
dard of quality. Their manufacturers | 
the United States Envelope Co., are the 
world’s largest producers of envelopes. 

Eleven divisions, located at strategic 
points, cover the country. These divi 
sions are: 


Logan, Swift & Brigham Envelope Co., Wor 
cester, Mass. 
White, Corbin & Co., Rockville, Conn. 
Plimpton Manufacturing Co., Hartford, Conn 
Morgan Envelope Co., Springfield, Mass 
National Envelope Co., Waukegan, I!! 
P. P. Kellogg & Co., Springfield, Mass 
Whitcomb Envelope Co., Worcester, Mass 
W. H. Hill Envelope Co., Worcester, Mass | 
Central States Envelope Co., Indianapolis, Ind 
Pacific Coast Envelope Co., San Francisco, Cal 
Monarch Envelope Co., Philadelphia, Pa 





Endorsed by users everywhere as the 
best merchandise envelope 





To save time and money 
in retail stores 


In many retail stores, small articles, 
instead of being tied up in bundles, 
are handed the customerin Improved 
Columbian Clasp Envelopes. 

There is no waste to an envelope. 
It is a self-contained unit. The man 
behind the counter uses just enough 
and no more. 

There is the saving of time. It 
takes longer to wrap up a bundle 
than it does to slip the article into an 
envelope. In stores where retail clerk 
hire is an important item, this saving 


Advertisements in System, 
Printers’ Ink Weekly, Printers’ Ink 
Monthly and Mailbag are telling 
large envelope users about the Im- 
proved Columbian Clasp Envelope. 
More and more your customers are 
coming to know its advantages. 

Don’t let these customers go else- 
where to buy. Stock Improved Co- 
lumbian Clasp Envelopes now. 

Send your order to your regular 
jobber. If he hasn’t yet stocked 
them write the nearest division of 
the United States Envelope Com- 
pany, listed above. 
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they would be willing to pay the cost of showing the differ 
ent processes all over the country 

It would cost each branch of the industry $10,000 


year, more or less. It would cost the manufacturers—for 
the twelve pictures made and shown—$120,000. 

‘But many a manufacturer spends more with much less 
chance reasing his sales, or of interesting the publi 
in his products As advertising scheme simply can’t 


be heat 


“It would induce smaller dealers to carry a higher class 


of goods. It would train their salesmen not only to sell a 
better quality ot goods but more of them. It would enable 
the stationer im the small town to materially increase his 
turn over and profits for the year. And it would give him 
more confidence in his stationers’ association. He would 
realize that at least it was trying to help him out of the 
hole 
“For another thing—these pictures, coming once 


month on the different phases of the industry, would bri 
stationers and _ their salesmen together as nothing else 
would You can't rub elbows with a fellow twelve times 
a year, even 1f he is your competitor, without having a 
better liking for him. 

pictures would, almost unconsciously 


break down the prejudices existing between stationers and 


so make for mutual helpfulness and co-operation. They 
would have a better and a stronger trade organization fot 
the 

1} ssociation has everything to gain—and nothing t 


he plan. The manufacturers, even 
though they pay for the pictures and their distribution 
re in advertising and increased sales than they put 
into the project [he smaller dealers gain, because theit 
oher 


salesme1 ire better traine d and sell anh class of goods 


The larger stores make a good thine out of it—becauss 


they a1 ot held back by the financial troubles of the 
small stationers The association gains in membershy 
and co ( ito! 

In short, everybody is in under this plan—and nobody 
so { is I can see is out anything.” 


Dinner to President Allen. 
During the recent visit to Cincinnati of Ivan Allen, presi 
dent of the Nationa 


fitters and Manufacturers, 


Association of Stationers, Office Out 
a dinner was given in his honor 
also to the members of the National Executive Committe 
at the Business Men’s Club by Chas. C. Carpenter, presi 
dent of the Sam’l ¢ Tatum Company, in order that Mr 
Allen and his assoc 


the various manufacturing institutions located in Cincit 


iates could meet the executive heads 


nati, get better acquainted and discuss plans for making 
the convention that is to be held in the Queen City next 
October an unqualified success 

During the dinner Mr. Allen talked interestingly of the 
plans of the association for the coming year, also those for 
the convention, and was assured by all of their enthusias 
support Those who were guests of Mr. Carpenter at this 
enjoyable dinner were as follows 

Ivar Alle n, pre sident of the National Assoc 1ation: Ralph 
Bauer of the R. S. Bauer Company, Lynn, Mass.; Joh1 
Gibsot t the Gibson & Pe 
J. I Dietz Company; | Z. Blagg of the Globe-Wernick 
Company; A. C. Fry of the Gibson Art Company, Mr 
White of the United States Playing Card Company, R. S 


Moore of the Ault & Wiborg Company, George S. Mande 


rin Company; L. Froelich of the 


ville of the Sam’l C. Tatum Company 


Chicago Stamp and Seal Club to Meet. 


[The Chicago Stamp and Seal Club will hold its 


I 
meeting at Room 104, Hotel La Salle, January 9. A dinner 


will be served at 6:30, followed by the business meeting 
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A pencil really Z S 


“pleasing 
to the 
fingers” 





advertisements in the 
SATURDAY EVENING POST, 
LITERARY DIGEST, AMERI- 
CAN MAGAZINE, and SYS- 
TEM, 


And our 


say this: 


‘It is sold by leading 


stationers everywhere’’ 


We think the 


co-operation 


measure of your 
this strong 
reflected in 


with 
campaign will be 
your sales. 

TICONDEROGA 


stock up to keep your sales up. 


Keep your 


JOSEPH DIXON CRUCIBLE COMPANY 
Pencil Dept. 98J 


Jersey City 


New Jersey 


_. DIXON 
TI-CON-DER- OGA 
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Everybody Satisfied 


The Hall’s Safe Company’s 
Safes are mechanically per- 
fect and enjoy a reputation 
second to none of being as 
near fire proof as human 
ingenuity has been able to 
invent. 


Join the large Hall family of 
enthusiastic dealers. We 
invite thorough investiga- 
tion and your earnest con- 
sideration. 


he Hall’s Safe C 


3253 Spring Grove Avenue 
Post Office Box 846 


CINCINNATI, OHIO 
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DIGEST OF FOREIGN PRESS 


A beautifully illustrated article in the November numbet 
of Exito is entitled “Claroscuro in Advertisements.” The 
article deals with the use of lights and shadows in cuts 
used in advertising matter. One of the examples is taken 
from the advertising of Hammermill Paper and the edi 
torial comment calls attention to the fact that light is used 
in such a manner as to fall upon an envelope in a girl's 
hand \ number of other effective illustrations clearly 
exemplify the text and indicate how light-effect may pro 
duce dignity and emphasis upon certain objects without 
the appearance of artificiality. Another article in the No 
vember number deals with “The Most Modern Profession, 
a summary of the work of the Harvard School of Indus 
trial Administration 

— 

Sungu-Kai for November 1, 1923, carries as its front 
cover design a futuristic interpretation of the effect of the 
earthquake and fire in Tokyo. Bungu-Kai is a prominent 
Japanese stationery publication, the name of which may 
be liberally translated, “The Stationery World.” Bungu 
Kai is published semi-monthly in Osaka, Japan. 

./*- * 

The tercentenary of the city of Gothembourg was cele 
brated in part by an international exposition. The depart 
ment dealing with Modern Graphic Arts at the Gothem 
bourg exposition is the subject of an article in the Novem 
ber number of Papyrus. Another article in a series on the 
manufacture of Decalcomania appears in the same num 
ber; exact formulae are given tor various kinds of Decal 
comania. Another article of a series in this number 1; 
that on the history of the fountain pen and stylograph 
Some excellent wood cuts are reproduced from a recent 
work called Trifles and some Nocturnes, by Francois de 
Saint-Just. The original wood engravings used as illustra 
tions were made by Albert-Henri Besnard 

* * . 

We have in previous issues in the column devoted to th« 
Foreign Press mentioned the fact that the Fiftieth Anni 
versary of the typewriter was given considerable attention 
in the columns of our contemporaries of other lands. The 
November 10 number of Die Buro Industrie, which reached 
us last month, carries the spirit further and in an article 
illustrated with a number of cuts of typewriters, pays its 
tribute to the inventor, the child of whose brain has found 
universal adoption An article by Dr. Otto Hummel, an 
instructor in the commercial high school in Berlin, deals 
with office technique as shown by motion-pictures 

» 2 4 

In Mon Bureau for November, nineteen twenty-three, our 
attention fell particularly upon two articles, one of then 
dealing with the Workman's Home in Germany and an 
other with the possibility of being able to protect one’s sel! 
against fluctuation in exchange rates Che latter articl 
presents a serious problem to the European business mat 
A rather clever scheme is outlined for use in cases where 
accounting and other records demand entries in chro: 
ological or other orders rather than alphabetical and 
which the demand for finding names alphabetically exists 
fo illustrate the scheme a form showing the automobilk 
owners in a certain city is used. To the left side of this 


form across the top of the page are given the letters ot 
the alphabet, each indicating a certain vertical column. The 


last name of the person concerned in the entry is begur 


in the column at the top of which his sirname initial ay 
pears. To the right in a broader vertical column the first 
name is written. To find names beginning with any cet 
tain initial, one has just to follow down the columns indi 
cated. A variation of the plan is to write the entire name 
in the column in which only the first name was written it 
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Just Off The Press! 
THE NEW AMES CATALOG 


\ complete and exhaustive reference guide and aid for the typewriter rebuilding, 
repairing and reconditioning industry All machines and their parts, includ.ng 
the newest models of the Underwood, Corona, Noiseless and Oliver are carefully 
ilustrated and described in the first section of this new catalog. The second 
nart is given over entirely to price lists and other pertinent matter—and in- 


terchat we able 








This is an extremely valuable publication because of its educational value. Fur- 
thermore, it is issued by an unbiased house where neutrality is the first funda- 
mental of the efficient AMES SERVICE 


SENT FRE TO TYPEWRITER DEALERS 
WHO ARE ON OUR BOOKS— 
Place your initial order now! Due to great expense entailed in the compilation 


the nominal sum of $2.00 will necessarily be charged to dealers who are not 


regular customers 


AMES SUPPLY COMPANY 


| Chicago, IIl. New York, N. Y. San Francisco, Calif. 





564 W. Randolph St. 50 Lispenard St. 507 Mission St. 
Platens 


Parts 
Tools 
Supplies 


Service stations equipped with our patented grinding machines 
mpa S Victoria St 0 (Y Reilly St 611 Fannin Street, 
rads roronto, Canada Havar Cuba Houston, Texas 
~ ‘ ) (;eorge Street, 
I [exice ondo EK i, Engla Sydney, Australia 
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: A Chair for Every Purpose 


SHOWN PERMANENTLY Al 
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ur re Exchange Bu n = 
E f niture Exchange Building = 
~ GRAND RAPIDS — 
iS 3 
1338-1340 Michigan Avenue 2 
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CHICAGO 


San Francisco Furniture Exchange 


SAN FRANCISCO 


601 First Avenue, N. I 
MINNEAPOLIS 





Crocker Chair Co. 


SHEBOYGAN, WISCONSIN 
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NATIONAL 
BUSINESS SHOW 
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| THE DOORWAY TO BETTER | 
BUSINESS METHODS 














Americas Efficiency Exposition 


There will be three National Business Shows in 1924: 


SAN FRANCISCO— Week of April 7th 
at the Civic Auditorium 
CHICAGO Week of September 15th 
at the Coliseum 
NEW YORK—Week of October 20th 
at the 69th Regiment Armory 


It is good business to demonstrate a good product to the good 
business people who come to the National Business Show to see 
and to learn more about what is good for good business offices. 


ANNUAL BUSINESS SHOW COMPANY 


FRANK E. TUPPER, President : as 
50 Church Street New York 
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the previously mentioned plan and to place a cross mark 
opposite the name in the column indicating the initial of 
the sirname. 

* 7 * 


he November number of La Revue du Bureau appeared 
with several pages devoted to the condition and scope of 
the business exposition and conferences, with the promis¢ 
of a mplete story in the December number. Further 
tribute to Christophe Latham Sholes and his invention 
of the typewriter, occupy a number of pages with illu 

trations. One of the cuts used in connection with the story 
the typewriter and its great progress, is a reproduction 


an illustration which appeared in 1848 showing a public 


letter-writer in his booth. The reproduction was made 
vith e permission of the National Library and the edi 
tor’s mment is, “This is what the typewriter has re 
placed Another reminder of the widespread use of 


\merican machines for offices is a seven-page illustrated 


irticle descriptive of an apparatus invented by Edouard 
Belin for the transmission of photographic images at a dis 
t e over the wire [his apparatus is known as the Belin 


Telautographe. It is thought by the inventor and his col 
ague that the process may be used to tremendous advai 


tage in the transmission of written matter, especially if 


this be in shorthand In the latter case the saving in cost 
over telegraphing appears to be of decided advantage. | 
in example used, a piece of copy containing fourteen hui 


ed and fifty-three words is written in shorthand in a 


space slightly larger than a post card. In the Belin systen 
cl argecs W ould be a cording to surtace and the copy di 
ated could be sent at a cost of about twenty francs By 

legraph the transmission of the fourteen hundred fifty 
hree words at tifteen centimes a word would cost two hu 


lred eighteen francs 
first number o 
Commerce has been received This is a newsy 


the Journal of the American-Belgian 


ourna 
publication, narrating the industrial achievements of Bel 
gium, and printing trade tips of interest to exporters in 
ther countries Che subscription price of the Journal is 


twenty-five francs a year. 
* 

\ Tale About Egypt” in Levant Trade Review (Ameri 
can Chamber of Commerce for the Levant, ¢ onstantinople ) 
tells of the growing importance of Egypt in American com 
nerce. The land of the Pharaohs has always attracted a 
substantial number of American tourists. American traders 
re assuming a growing importance in the commerce of 


Kansas Book Men to Meet. 

[he next convention of the Kansas Book Dealers’ Assi 
iation will be held at Kansas City, Kas., February 4 and 
5 at the Chamber of Commerce. Many vital matters will 
be taken up and a full attendance is hoped for 
General Fireproofing te Geet Report for 1923 

The Youngstown Vindicator of Youngstown, O., for 
December 16, published a report stating that the 
General Fireproofing Company will complete a very su 


cessful year. Directors of the concern were about to meet 
to take action on the last quarterly dividend. It was be 

lieved that an extra dividend would be declared The 
compa Ss earnings are reported to have been in excess 
ot those of last year. One of the officials said that trade 


expansion rather than increased demand is_ responsible 


for the good showing. The company has greatly increased 


+ 


its territory and advanced its foreign trade in metal fur 
The company is in excellent financial condition 

The Vindicator quoted an article published recently 
Office Appliances regarding the acquisition of a large wart 
house 1n Chicago ind the company’s direct service policy 


to consumers. 
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98 Years 
of Seat- building 
behind this H-W chair 
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R 98 years Heywood-Wakefield has 
specialized in seating. H-W seats for 
home, amusement, educational and 
transportation purposes have long been 
recognized as standard. 
So, too, in the business world. H-W of- 


fice chairs represent a degree of ease, | 


serviceability, good taste and economy 
that could result from no less seat- 
building experience. - 
And it is just these traits which make F 
H-W office equipment salable, buyable, = 
usable. 
Any H-W man will estimate on your 
seating needs. 

HE YWOOD-WAKEFIELD CO. WAREHOUSES 





BALTIMORE, MD. LOS ANGELES, CALIF. 
113 West Conway St. 215 East 6th St. 
BOSTON, 45, MASS. NEW YORK, N. Y. > 
Winter Hill 516 W. 34th St. a 
BUFFALO, N. Y. PHILADELPHIA, PA. 
Wells and Carroll Sts. 244 So. 5th St. 


CHICAGO, ILL. PORTLAND, ORE. 
2653 Arthington St. 148 No. Tenth St. 
KANSAS CITY, MO. SAN FRANCISCO 

1310 W. Eighth St. 737 Howard St. 
ST. LOUIS, MO. 
Sixth and O'Fallon Sts. 












: REG.U.S. PAT. OFF = 
v=} =r : 
Set “yer . 








= 


Poems tonige tan 


inne ng tmeetlesnginath “mae ineninanan be o-de sett terete), + 


sersicthin 





i 
a 


OY ST 

















172 OFFICE APPLIAN(C 





SATELLITE 
Its SERVICE Sells 


Some typewriter 
stands attract at- 
tention becauseof 
their appearance, 
others becausethey 
are continually re- 
quiring the handy 
man’s attention, 
and still others 
bulk so large 
that they are in 
the way and peo- 
ple stumble over 
them. In  con- 
treat, SATEL- 
LITE attracts a‘- 
tention by reason 
of its uniformly 
excellent service. 
Heavy en ug te 
provide a steady, 
un-tip-able plat- 
form, yet ensily 
moved abeut on 
large, quiet cnst- 
ers, adjustable 
exactly to the 
most comfortab'e 
position for op- 
eration of the 
typewriter. 

Dealers find 
SATELLITE Ty 
popular, fast- 
selling item. The 
price is reason- 
able and the 
margin warrants 
best sales effort. 
Write to Depart- 
ment A for de- 
tails. 


Adjustable Table Company 


Grand Rapids, Michigan 
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ILLINOIS steet sack LEDGERS 


Here is a new line which has taken well 
wherever it has been introduced. We make 
a full line of ledgers, sectional and solid post 
binders, ring books, sheet holders, catalog 
covers and ruled forms. The binder shown 
above has a rounded steel back; right and 
left screw mechanism, operated with key; 
bound in red cross-grain cowhide back and 
corners; tan corduroy sides. | 





Price, Workmanship and Service are our | 
watchwords. Complete information mailed 
promptly. 


Illinois Loose Leaf Company 
3003 W. Fifth Avenue, Chicago 











Knox Made Manager of Detroit Royal Branch. 

C. W. Knox has been appointed manager of the Det 
office of the Royal Typewriter Company. Mr. Knox ha 
been with the company since the early part of 1914 
which year he was a traveler for the export departmen 
Soon afterward he was made European director, and 
November 23, 1914, he became manager of the Visibl 


ES January, 1924. 


Writing Machine Company of London, England, Britis} 
| 


agents for the Royal. In this position he remained 
early in 1917, when he came to New York and joined 





C. WALTER KNOX 


Metropolitan sales force of the company, where 


mained until his recent promotion 


Mr. Knox is one of the most popular and successfu 


salesmen in the organization and the good wishes of 
large circle of friends accompany him in his new 


responsible position. 


ane 


Tehan Takes Territory for A. L. Reed Company. 


Harry G. Tehan, for the last three years New Y 
and New [England representative for Geyer’s Stationer, 


+} 


severed his connection with that publication to cover 


TK 
has 


Western territory for the A. L. Reed Company, 373 Fift 





avenue, New York Prior to his connection wit! 
HARRY G. TEHAN 
Geyer’s publications, Mr. Tehan was engaged in billboa 


and electric sign publicity. 


Mr. Tehan is an aggressive worker as well as a man « 


fine and pleasing personality Office Appliances exte 


its best wishes for his entire success in his new work 
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MASTER 
GRADE 


WHOLESALE | 


anteed before it reaches you. 


did service. 











SERVICE 


Service is the real thing in success today. In 
whatever line of endeavor you enter the most im- 
portant element, the keynote sounded is Service. 
Claims made must be supported by service given. 


The Wholesale Typewriter Company has always 
recognized this fact and has developed its or- 
ganization along these lines for years unt! today 
the mention of our name not only means a re- 
liable product but service in every detail as well. 


Master Grade Remanufactured typewriters are 
convincing evidence of our experience. Every 
machine is inspected thoroughly and fully guar- 


The select roughs in our stock are complete; 
there are no parts missing. We offer you a splen- 


Let us send our latest price list. 


WHOLESALE TYPEWRITER 
COMPANY, Inc. 


326-330 Broadway, New York, N. Y. Cable Address 


**Saletype”’ 
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Esterbrook 
Falcon Pen 


The most widely 
used pen in the 
world. The ideal 


siness pen 






ILL SHAKESPEARE, armed with a goose- 
quill, cannot be blamed for his remarkable 


signature. But nowadays, with an Esterbrook 
i 
stecl pen, there is no excuse for poor hand-writing 
Since 1858 Esterbrook pens have offered all the aid 
to good writing which a fine stcel writing instrument 
can provide 
Every stranger who reads your signature judges 
your character by your writing. Clear, legible hand 
writing 1s good policy in business good form in 
society, good ethics toward your friends and family. 


“100 Famous Signatures” FREE 


Send 15 cents for the 12 most popular pens in the 
world, and an interesting booklet of 100 historical 
signatures will be sent 3 _ free Add Dept. H 


Esterbrook Pen Manufacturing Co., Camden, N.]J. 
Canadian Agents: The Brown Bros., Ltd., Torente 


Always a FRESH 


sterteouR 


Look for Esterbrook National Advertising in Literary Digest, American, 
Collier’s, National Geographic, System, and MacLean’s Magazine. 





——- 











If Shakespeare 


had had an Esterbrook Falcon 
Pen No.048 he might not have 
written better plays—but he 
could have written more of 


them! 
















Our national advertising for 
1924 recognizes the universal 
interest in the expression of 
character through handwriting. 


Every dealer who displays and 
pushes Esterbrook Pens is do- 
ing something more than selling 
a fine steel writing instrument, 
made by America’s leading and 
oldest pen manufacturer. He 
is actually advancing the cause 
of good handwriting! 


The Esterbrook Pen Manufacturing Co. 
Camden, N. J. 


Canadian Agents: 
The Brown Bros., Limited, Toronto 
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Everyday Next Year--- 
A New Years 


Greeting From 


POLAR 


All of the forty odd time 
and labor saving devices 
that are grouped together 
in the POLAR LINE are 
everyday sellers. They are 
so designed and manufac- 
tured. In fact, there is not 
one item in this aggregation 
that has not proven itself of 
everyday value before it has 
become entitled to carry the 
POLAR trademark. 








\ good yield of profit is a 
natural consequence and es- 
pecially gratifying to the 


% ; 
| > 
. fle é e 
us 
nner: 


dealer. 
\sk for the POLAR IN 
Fe ak a DIVIDUAL CATALOG. A 
ty, aes pleasant surprise is in store 
a eal . 
for you. 


THE POLAR MANUFACTURING COMPANY 


119-121-123-125 North 4th St. Philadelphia, Pa. 








Paper Weight and Memo Pad 
Desk Memo Jogger—Coin Till 
Desk Drawer Tray—Desk Pads 
Combination Desk Set Trays — 
Pen and Pencil Trays— 

Stamp Books—Desk Pending 
Files—Letter Trays—Perpetual 


The Polar Line 





Desk Calendars—Pocket Index 
Card Case—Chair Pads. 
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Fifteen Years Ago. 





Reflections from the Pages of a Shimmer- 
ing New Year’s Issue of Office Appliances 
in January, 1909. 
Articles on the export field opened the January number 
1ese included East India by C. F. 
Smith, Switzerland by Henri Welti, Hungary by 1 


lgar, Finland by Count Mannerheim, Calcutta by D. L. 
B. Knyvett, Scandinavia by 


1. L. Zadig, Holland by a “Man on the Ground,” Rus 
by N. F. 


Iidman, Latin America by Charles Stanton, 


Stein, Opportunities in Switzerland by Henry 
Sweden by 
Brautigan and South America by Enrique B. Swinden 
[he Chicago business show was scheduled for the week 
Fe bruary 27 to March 6. 

} 


Development of the 


“The 


narrating its progress to date, and 


Bronson wrote 


iplicating Machine,” 


making prophecy regarding future developments. 


Tni¢ 


la 


Enterprise in th 


al 


M: 


Making Ready for the Federal Census” told about the 


schanical appliances which are used to assemble and 
ssify the data gathered by the field forces. 


I 


Argentine was indicated by an illus 


tion of a motor delivery wagon used by Pratt & Com 
iy, Buenos Aires, representing the Burroughs Adding 
ichine Company the republic. 


The Cincinnati branch of the Remington Typewriter 


Company was credited with being one of the first in th 
held to use ribbons window displays to illustrate talk 
ing ints of the machines The ribbons led from th 
dividual parts to cards which told briefly the story of ea 
point 

Progress in the introduction of the visible typewriter was 
recorded in an which stated that three of the modern 
machines had bet nstalled in a New York hotel, displa 
ing some “blind” writers. 

C. S. Heft president) was placed in charg: 
the Barclay street, New York, store of the American Writ 
ing Ma e 4 i 

“A New Era for the Stationer” told how the comme 
cial stationer w engthening his position by expand 
ing his activities His was no longer a business of small 
items and trifling sales—office furniture, business systems 
of various sorts, and divers appliances were exercising the 
Dig -<« nat ' of cash register 

Some Facts A Fountain Pens” was a resume of 

is! rinciples in selling and servicing fountain pens, 
writt D. W. Beaumel 


Service” narrated a bit of the his 


Manufacturing Company. New York. 


I 


Won't De Soto Be Pleased? 


lortimer W. Byers, commenting upon the outline of the 


picture which appeared on the frontispiece of Office Aj 
plia December, says that the reference to the 
Chicago river is “a tardy but ample justification « ( 
Mississippi.” Mortimer asks us to please produ 
another issue a closeup of the “Chicago municipal violet 
p: here Cook county modestly flourishes 

Office Appliances does not deny that the Mississippi has 
its rise 1 Lake ] lows south, et cetera. et c re 
With the Mississippi the Chicago river has nothing to do 
It is that t ers of the stream flow through the 
channel used in part by the Mississippi on its course to the 
G Mexi t e Chicago river is quite different 
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Bryant, Italy by W. 





YES! 


Our 


NEW PRICE LIST 


Now Out Shows Real 
Bargains in the Best 


TYPEWRITERS 


In the Rough 


WHOLESALE 


Renovated 


EXPORT 


or the 


REMANUFACTURED 


Guaranteed,-and 


LIKE NEW 








1923 made history for us in high sales 
records because the whole world knows 
we “‘are there’’ with prices—quality— 
service and with reliability and re- 
sponsibility. 


General Typewriter 


Exchange Inc. 
30 Main Street, Brooklyn, N. Y. 


Cables: Gentype, New York) 
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STEELCASE 


Commercial _ Underwriters’ 


Grade Safes ™“B’’Label Safes 


Built in a variety of 
sizes and styles to meet 
every safe requirement 


EALERS representing Steelcase Safes are secure 

in the knowledge that there is no superior to 
any item in the Steelcase line. They know, too, 
that every safe requirement can be met in this line — 
and this at a price that builds satisfaction, good will 
and good profits. 


STEELCASE COMMERCIAL GRADE SAFES 
combine beauty with every advantaze 
of utility and safety. Dealers display 
this handsome line with pride. Cus- 
tomers who have been “looking around”’ 
expect to pay much more for Steelcase 
special wall, door and lock construc- 


STEELCASE 
Business bguss : eonr 


‘found 
wile re 


business 
yilmeuvehy tions—-quotations invariably close sales 
promptly. 





STEELCASE UNDERWRITERS’ “B” LABEL 


——- safety. Tests conducted by the Under 
writers’ Laboratories gave proof of 

L ae Steelcase construction far surpassing 
the standards established by the Labora- 


Steel Desks 


Complete Line 


tories for Class “‘B’’ Sa‘es. All super- 
fluous weight has been eliminated. This 
means lower freight costs; less delivery 
= expense—a saving every time the safe 
Lt Filing is handled. 
ad Cabinets 
b= 4 — Send for our sales cooperation 
plan, prices and discounts. The 


i a Counter : 7 
irs Height facts will point the way to good 


(j= business and good profits for you. 


Write today 


METAL OFFICE FURNITURE co. 
Grand Rapids Michigan 


7 SAFES afford an unusval margin of 
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A more intimate acquaintance with it discloses it as a 
stream of individuality. It formerly had its rise some 
place in Illinois and emptied its waters into Lake Michigan 
The stream now flows from Lake Michgan to the Gulf ot 
Mexico. The Northern branch of the stream, which joins 
its waters with the Eastern flow in the heart of the city 
contributes a quantity of sewerage and oil, which adoins 
its surface. It once threatened to be more potent in it 
The Chicago 
river once got on fire. The city was saved from conflagra 
tion by the activities of the fire department. It has bee 
proposed to stand the river on end and make it a source 

Had the reversal 


injury than the famous cow of Mrs. O'Leary. 


supply for the Chicago fire department 
of its current taken place before the late Mr. De Sot 
waded into its waters, the greasy spots on his doublet had 
been a matter of history. Our friend, Mortimer Byers 


facetious, but he doesn’t know the Chicago river 


Tickling the Sports Writer. 

From “Wake of the News,” Chicago Tribune] We 
were somewhat puzzled to receive in our mail a check for 
$7.16 from a drug store in Fayetteville, Tenn., in settle 
ment of “acct. to date” 
days the debit is usually the other way) 
it was addressed to The Wahl Company, not The Wake 
but unbounded admiration immediately broke forth for th 
keen discrimination of the distributing clerk at the post 
! Mode sty pre 


office. Ever-sharp, Ever-sharp. Get it? { 


vents greater detail 


Typewriter Incident Got Into the “Stop Press.” 


The following item from Sales Management (Londo 
narrates an interesting incident in an English newspape1 
“Stop Press” space in English parlance is similar to 
“fudge box” of American metropolitan newspapers 
device in which late news is printed on the front page 
without the necessity of replating the entire page 

‘The manufacturers of an American typewriter are mak 
ing much of the fact that, although Jack Dempsey, 
recent contest with Firpo, landed square on one of thei 
machines |Corona] when he was knocked out of the 
the typewriter was able to continue its work. Seldor 
get such a weighty item in the “Stop Press” space. It 
tainly must have done much to relieve the ‘tension.’ 


Equally Important. 


Office Manager—I think, sir, the young lady I hav: 
engaged is of < right type 
Proprietor—That may be, but the question is, Can s 
ng 


lr ypewrite Chicago Herald and Examiner 


Mahogany Exports From British Honduras. 


Commerce Reports] Exports of mahogany logs frot 


British Honduras increased slightly in quantity in 1922 
compared with 1921 In 1922 3,321,024 board feet 
shipped to the United Kingdom and 6,443,821 board 
quantity 1,410,381 


originated in Mexico and represents the amount of mahog 


to the United States. Of the latter 


any logs re-exported from British Honduras 

As a result of very keen competition among Ameri 
buyers the price of wood was a little higher in 1923 tl 
in 1922, ranging from $75.00 to $125 per thousand 
measure according to the quality and size of wood. Ma 
hogany exports to the United States for the first ni 
months of 1923 were slightly less than for the corre 


(especially as in these Volstead 
Finally we noted 





sponding period of 1922, the figures being 4,207,398 feet 


oO? 


for 1922 and 3,925,603 for 1923. The active shipping season 


ill 


is in September, and it is likely that the total for 1923 w 


be in excess of that of 1922 
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JOFCO OFFICE DESKS 


DURABLE AND RESPONSIVE 





A new line, designed 
and constructed by ex- 
perienced desk builders 
to give the up-to-date 
service and  conveni- 
ence required by mod- 
ern business’ condi- 
tions. Being confident 
that its superiority in 
design, workmanship 
and price will result in 
ready sale, our policy 
will be to sell the office 
furniture dealer and 
help the office furniture 
dealer sell. 

With the new line we 
offer new co-operation: 
Exact Information 
concerning every de- 
tail of construction, fin- if 

ish and dimensions will No, F-760 
be available: you'll 
give your trade facts. During the January market the complete line will 
We shall be glad to be ond’splay in Chicago in the Peck & Hills Fur- 
send you our catalog. niture Building, 14th and Wabash Ave., Chicago. 


JASPER OFFICE FURNITURE CO. 


JOS. M. STURM, President J. M. SCHNAUS, Vice-Pres. Vic. F. STURM, Secy.-Treas. 


JASPER, INDIANA 

















ESCO) 


The particular customer looks for this mark 
when in need of attractive, comfortable, lasting 
office chair cush 






ions or pads. 
¢ Executives de 
mand utmost efh 
ciency these days. 
\WWhy not promote 
efficiency and com 
fort by equipping 
offices with ESCO 
Office Chair Cush 
ions? 

We carry ample stock for all requirements. 
Stock up for a real successful 1924. 











Economy Seat Company 
1824-30 S. Albert St. Chicago, Illinois 
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Ravenswood Quality Is Standard 


The man who buys office equipment from you probably 
isn’t interested in whether your stock is the product of 
its originator, or the second or seventeenth to engage in 
its manufacture. “Why is it best value?” is what he 
wants to know. 


If you sell Ravenswood and Rosco pads, you have an 
important point to make in that these brands were first 
on the market, their high quality did much to popularize 
the use of the type, that the quality has always kept up to 
its first standard, and that while the “follow-the-leader” 
boys sometimes offer a small reduction in price, the best 
buy is that which assures good value. 


Glass desk pads afford a convenience almost universally 
adopted by the modern business public. The assurance 
that Ravenswood and Rosco pads can be depended on 
for standard quality—in thickness and polish of plate, in 
strength and durability of frame and in that accuracy of 
fitting which makes them real time-savers—is a convinc- 
ing point in selling this class of equipment. 


Ravenswood provides the stationer an attractive margin 
We'll be glad to send you descriptive matter and our 
price-list. 


Ravenswood Office Specialties Co. 
Originators of Glass Desk Pads 


1800 Newport Avenue Chicago, Ill. 

















Guaranteed Quality 
--In Every Gox-:-- 


Te TOU 


LD TOWN Typewriter Ribbons and Carbon 

Papers can be depended upon to give the ut- 

most in satisfaction. 
They are distinctive in their character and appear- 
ance, and possess that rich, high grade quality made 
possible only through the use of the most modern 
scientific methods, the finest grades of raw mate- 
rials and a highly trained technical staff. 
The reliable service of the “Old Town” line and the 
co-operation in service of the company has won 
many friends among dealers in this country and 
abroad. If you are looking for a complete line of 
ribbons and carbors on which you can build a profit- 
able and enduring business, investigate “Old Town.” 
Our written guarantee is an additional assurance for 
you and your customer. An “Old Town” User always repeats. 


OLD TOWN RIBBON & CARBON CO., Inc. sew vouu's's’ [J 


LONDON OFFICE: 71, Southampton Row, W. C. 1 ay, 


ki BBRONSsandsCARBON 
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Camp Roosevelt for Boys. 

L.. Beals of the United States Army, com- 
inder of Camp Roosevelt and supervisor of physical edu 


cation in the public high schools of Chicago, maintains that 


f a boy be ied at an early age to make use of all 
the modern efficiency devices he will greatly advance his 
i pe vith whatever problems of support 
idvancement the future may hold for him. 

Boys who attend Camp Roosevelt, Chicago’s publi 
school sunm:mer training camp, are required to maintain an 
1 the cam] ank, make their own deposits, writ 
their own checks and in every way conduct their own busi 
ness s 


soys who qualify for leadership are required to pert 
administrative duties, maintain records and to do other 
things than an executive has to do. These things are but 

few of the many factors which Camp Roosevelt intro 
duces into its training. These other things include em 
hasis upon the spirit of fair play, and training is given 
her points of character development 


is conducted on a military program intended to 


devi ( itizenship idea. The summer schools 
cl seventh and eighth grade work and complete hig! 
school subjects (hey are commissioned by the | 
St ( Instruction and are a part of Chi 
wo’s summer scl 1 svstem Boys who are behi 
this an opportunity to earn the 
necessal! redits while availing themselves of the advar 
iges ot outdoor mp life A staff of more than on 
‘ S the camp operation. Thess 
clude ers and non-commissioned officers of the | 
States Art \ M. ¢ \. secretaries, Red Cross re 
atives re scout sters 
rs are devoted to study and afternoons 
athletic pursuits, rifle practice, arts and crafts, etc. 
Che camp is located at Silver Lake, near LaPorte, Ind 
sixty es fr Chicago on the New York Central 
Railre if 


Che vear-round headquarters are at the Chicago Board of 


Education, 460 South State street, Chicago 


Revised Regulations on Parcel Post Exports. 


ertain lines of export it has been customary to make 


shipments by parcel post, which proceeded to its destina 
tion without a record being made in the United States of 


the value of the different commodities shipped. Effectiv: 
the postal regulations require that all par 
cel post shipments valued at $25.00 and over, dispatched by 
commercial companies or individuals to commercial com 
panies or individuals, must be accompanied by the usual 


form of customs declaration. These shipments will be tab 


ulated mthly by the Department of Commerce, permit 
gt ( pre} statistics on such exports 
Killing the Rubber Band Market. 

Writing in Diamond Dust (Hall Lithographing Com 
pany), Frank E. Ferris, a salesman for the company, 
makes the following report: “I can’t sell any more rubber 
bands in El Dorado. An old man sits on the street with a 

issors cutting up rubber tubes. We don’t know 
ide n but his time is worth nothing, and 
s gC 1s al 
Harding Stamps For Framing. 

[he Post Office department has provided a supply 

unperforated Harding two-cent stamps for the use of 


lectors, and those desiring to frame the stamps. Stamps of 
I quantity up to 400, may be obtained 


he Government philatelic agency at Washington 
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Let Jimmie Fold ’Em 


And Jimmie, the office boy, 
can make 18,000 absolutely 
100% accurate folds per hour 
with the 


BAUM 


HIGH DUTY 














You can show your office boy in 15 
minutes how to run it. The Baum 
Folder is the last word in simplicity 
and ease of operation. 

Astonishing in its unfailing hairline 
Engravers are using it to 
fold wedding invitations, and on the 


register. 


highest class work. 
waste 
through spoilage to allow for when 


Remember there is no 


using The Baum Folder. 

The Baum High Duty Folder besides 
being the latest development in fold- 
ing machines, is so reasonably priced 
that it will pay for itself in its greater 
profit-paying results within three 
weeks of actual usage. 

Send for The Baum Folder 
Catalogue with full information 
and price. Endorsements of 
present users will be gladly 
furnished. 


RUSSELL ERNEST BAUM 
37 So. Penn Square Philadelphia 
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TORSION BINDERS 


Barrett Torsion Binders make it easier 
to read and preserve the magazines in 
the reading rooms of clubs, hotels, lodge 
rooms, doctors’ offices, and wherever 
magazines are found. Also made to hold 
telephone directories. Can be had in any 
grade and size. 

Write for prices 


BARRETT BINDERY COMPANY 
1320 W. MONROE ST., CHICAGO 








**MAKES ITS OWN STAPLES”’ 


= €' ae 
EACH ROLL A SLIGHT 
OF STEEL ——o PRESSURE ON 
TAPE CONTAINS THE HANDLE 
5,000 STAPLES THAT’S ALL! 
ECONOMY! ‘fROUBLEPROOF! 





Impreved Mode! D — Weigh Two Pounds 
“Its Pre-eminence Rests On Its Distinctive Excellence” 






Capacity A 
2 to 40 Sheets Mechanical 
Wonder 


Mode! F —Weight Nine Pounds 


SOLD BY STATIONERS AND STAMP DEALERS 


EVEREADY MFG. CO. of BOSTON 
General SalesOffice :50 Church Street, NewYork City 
SEND FOR DESCRIPTIVE LITERATURB! 
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Typewriter Band Big Success. 

To direct the best band of its kind in the country: That 
is the ambition of Director Edwin L. Daniels of the Type 
writer Band of the Remington Typewriter Company, who 
has built up his organization to a point where its concerts 


have brought warm commendation from Sousa and the 


trie 


public press 








EDWIN L. DANIELS. 


his band, made up of employes of the Remington type 
writer factory at Ilion, N. Y., is now composed of forty-two 
men, about the limit for such an organization, but its direc 
tor is still casting about for a few more high grade musi 
cians. He gathered his men from a wide area, some ot 
them even coming from other states 

here is nothing that brings much more joy to a manu 
facturing town than a fine concert organization. On Armis 
tice Day the Remington musicians rendered a concert as a 
part of the ceremonies and their work was so good that 
many who had sons in the World War were moved to 
tears. 

Director Daniels came to Ilion from Massachusetts and 
has been joined by Mrs. Daniels, formerly a Boston church 
and concert soprano soloist. They have introduced musi 


of an inspiring and elevating character in local circles and 


the people of Ilion and the surrounding towns are looking 
forward to many treats. 

The band is working hard under its enthusiastic leadet 
and the organization is sure to advance its prestige year by 


year. 


Miller-Hutmacher Co., Inc., Expands. 
The Miller-Hutmacher Company, Inc., has moved to 
commodious quarters at 131 Liberty street, New York 
N. Y. This move was not to have been made until F¢ 


ruary of this vear, but the steady increase in their business 


necessitated making the change as soon as possible 

They will occupy a large, light and airy loft app 
mately 22x100 feet They have installed much new equy 
ment, including a power cutter, Kelly press, J. C. Thomy 
son Universal, 14x22 and an &xl12 C. & P. jobber; together 
with cut cost cabinets, Hamilton imposing stone, Poco 
proof press, etc. They will also carry a more extensive line 


of stationery and office supplies 

rhe growth of this concern has been notable considering 
the fact that they started doing business in a comparatively 
small plant at 5/7 Dey street in the early part of 1922, when 
business was at its lowest ebb. Through persistent efforts 
on. the part ot their entire orvzanization to give their cus 
tomers good printing and printing service they have built 
up a strong business in the course of about two years 

The active members of the firm, Chas. J. Hutmachet 
and Edward | Mille ? both have had long experience n 


the printing and stationery business and are well known to 


the trade. 
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A New 
Line 
From 
An Old 


Concern 


THE 


This Book Tells the Story 


Myrtle Desks today embody improvements 
which commend them to careful office fur- 
niture buyers everywhere. One new fea- 
ture is the full panel construction. It adds 
much to the appearance and is of practical 
value in that it eliminates the dust-collect- 
ing rails at the top and bottom. 












The drawers are equipped with patented 

automatic locking devices designed for our 
special use. The full quartered oak and 
mahogany desks are equipped with ver- 
min-proof metal bottoms. 


But these are just a few of the features 

which are adding to the popularity of 
the new Myrtle Desk line. Our new cat- 
alog tells the story clearly and we shall 
gladly mail you a copy just as soon as 
we receive your request. 


MYRTLE DESK COMPANY, HIGH POINT, N. C. 











supplies 











This smooth edge full fbred STORMS ribbon H. M. s | ORMS CO. R 


comes to the user with all the native strength 


of the caw materials, gociitecly enitorm ik. Dept. C., 553 Grand Ave., Brooklyn, N. Y. 8CoRns ereRNAP 


ing, and free from 


GOOD RIBBONS AND CARBONS 
ARE A VITAL NECESSITY 


Without good ribbons and carbon papers, modern industry’s 
greatest ally—the typewriter—is a useless cog in the vast busi- 
ness machinery. For twenty-five years we have kept abreast of 
all improvements in the typewriter industry and today offer 
dealers throughout the world a line of carbons and inked rib- 
bons meeting every requirement of price and quality. 







CAMEO “SUPERWEAR’—a rbon paper never equaled for long 
This ragged edge, flat fibred ribbon (magnified wear, made in three weights lest it against your best. 
many times) is the product of “strong arm” ; . 
factory methods. Its fibres hace been crushed CAMEO No. 348—The jet black sheet you have been looking for. 
and the edges broken, its usefulness impaired A estrone snifolder of high lustre and very clean 
hand Made in three weights 
CAMEO N 08—"“The PERFECT TYPEWRIT 
ER RIBBON”’—excels in clean writing features; 
producing beautiful work from pica type, it is the 


1 to use with elite. An absolutely “DIF 





mniy ribl 
FERENT” ribbon. Inspect a sample and be con 
The above are some of the newer num 
\\ ilso the manufacturers of 


WHITEDGE EFFICIENCY AMERICAN 
ind RELIANCE carbons and ribbons and 
| carbon rolls and inked ribbons for 


purpose 





lint; a dependable item of 
NEW YORK CITY OFFICE WORLD BLDG. TRACE mann 





























— SN es 


EEE Ee Te 





De eee One 


182 OFFICE APPLIANCES January, 1924. 


Mr. Filing Cabinet Dealer:- 
A Lead for Bigger Steel Filing Cabinet Business 


600 LINE 











( This is why they 
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; The more rigid your comparison of construction, elasticity and adaptability of 
) Steel Filing Equipment the more pronounced will the sales possibilities of this 
| new line appeal to you, and the more you compare, the better the prices on the 
| 600 Line will look to you. Let us tell you aboutit. Ask and you shall receive. 
| And remember, It’s a better file, tf made by 

| AURORA METAL CABINET WORKS 

| AURORA, ILLINOIS, U. S. A. 


1 Eastern Representative: A. H. DENNY, INC., 52 Park Place, New York City 
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NEW CONSTRUCTION OFFICE DESKS 





give a life-time 
of service:— 


DORNETTE SPECIFICATIONS 


Finished in figured quar- 
tered white oak and imita- 
tion mahogany—300 Grade— 
60-inch lengths also in wal- 
nut. Oak has selected quar- 
tered oak veneered tops, 
panels and arm rests; imi- 
tation mahogany has ma- 
hogany veneered tops, pan- 
els and arm _ rests 300 
Grade has solid mahogany 
drawer fronts, and walinut 
desks have walnut veneered 
tops, panels and arm rests, 
and solid walnut drawer 
fronts and legs. 

Writing beds and deck 
tops are 1% Inches thick in 
the 300 grade and 1\ inches 
thick in the 600 grade, 5-ply 
built-up construction; all 
panels are 4% inch 5-ply built 
up; legs and side arms are 2 
inches in the 300 grade and 
1% inches In the 600. 

All roll and flat top desks in the 300 grade have 
vertical filing device in deep drawer in right hand 
pedestal, and all drawers in this grade have quar 
tered sycamore sides and backs, and 3-ply birch 
bottoms Legs are regulariy equipped with plain 
brass sockets and sliding casters or can be fitted 
specially with cast brass sockets having flanged 
base. 


i DORNETTE Desks help the live retailer to good business both from the profits standpoint 
and that of users’ service and satisfaction. We shall be glad to send you complete details. 


THE J. DORNETTE & BRO. CO. | 


Barnard St. and Harrison Ave. Est. 1877 CINCINNATI, OHIO 
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Akron, Ohio.—The Akron News Company, 17 South Main 
street, has assigned for the benefit of its creditors The com- 


pany conducted a large stationery and book store 
Baltimore, Md.—The Lucas Brothers Company has expanded, 
taking in all the ground floor space at 219 East Baltimore street 


Heretofore the upper floors only have been occupied. 
Bluefield, W. Va.—The French & Nelson Company, Union 
Bank and Trust building, has entered the stationery business 


The mail address is P. O. Drawer 220 

Boonton, N. J.—The Boonton News, Stationery & Variety 
Companys 102 Main street, has incorporated to manufacture 
novelties, confectionery, etc., deal in magazines, papers, etc.; 


capital stock, $125,000 

Brooklyn, N. Y.—The Domnick Eagle Company, 202 Center 
street, has opened a branch of its stationery and printing busi- 
ness at 81 Livingston street, off Court street. 

Brooklyn, N. Y.—The S. & IL. Stationery & Toy Company has 


incorporated; capital stock, $5,000; incorporators—I. Schapiro 
S. Schwartz, J. Diness; attorney F. Larkin, 381 Livonia avenue 
Brookly1 

Canton, Ohio.—Stationery and book stocks were included in a 
$75,000 fire loss suffered by the Stark Dry Goods Company. The 
stationery and book departments will be enlarged in the tem- 


porary quarters secured in the Piper arcade 

Chicago, til—J. E. Bailey, secretary of the Northwestern 
Paper Goods Company, Midway Park, St. Paul, Minn., did his 
Christmas shopping here early in December 

Chicago, Ill—Howard S. Kelsey, of the American Manufas 
turing Concern, left late in December for the factory at Fal 
coner, N. Y He will return to his Chicago territory in April 

Chicago, Itil.—The Burr-Vack Company landed what is said 
to be the largest single order for engraved Christmas cards for 
an individual customer A special design was prepared, and 
40,000 cards printed from plates 

Chicago, lil._—Riddle & Wunderle, 62 West Washington street, 
enjoyed a representative holiday business despite a severe han 
dicap. The store to the West was being remodeled, and a bat 
rier extending across the sidewalk made access to the Riddle 
& Wunderle store difficult 

Chicago, Ill After finishing a trip into his territory, Jos 


Strauss, of the American Clip Company, stopped off in Chicago 
early in December prior to going to headquarters Mr. Strauss 
covers his territory in a motor car, and makes the trip to New 
York and return in the ime trusty vehicle He will be back 
in Chicago the second week in January 

Chicago, I!l.—Hordet folk used holly at Christmas sent fron 
> Y.’s plantation I Alabama He also furnished oranges 
grow? n his place Mir Horder returned from Alabama the 
week before Christn nd will remain in Chicago a week o1 
so after the new year comes In Then he will go to Alabama 
and plant another section of his orange orchard 

Chicago, IlIl—H. A. Kasten & Company, 114 South Wabash 
avenue, has incorporated This is a continuation of the busi- 
ness of the late H. A. Kasten The charter authorizes manu 
facturing and dealing in social and commercial stationery, of 
fice supplies, equipment and furniture, et capital stock, $10 
000; incorporators—Mrs. H. A. Kasten, Emma H. Kasten, John 
T. Gill ar Irving G. King 


Denver. Colc.—A. ©. McClung & Company has opened a new 
stationery store at 1089 Welton street 

Des Moines, lowa.—The W. H. Zaizer Specialty Company has 
sold its printing plant to K. W. Holley & Sons 

Flushing, N. Y.—The Flushing Stationery Company, 7 Main 
street, has been sold by B. Wilensky to Manhattan interests 

Hollister, Calif.—G. R. McConnell has opened a stationery 
store in the Elks’ building He carries in addition to statior 
ery, magazines, phonographs, toys and sporting goods 

Indianapolis, Ind.—The Indianapolis Book & Stationery Com 
pany has been incorporated; capital stock, $10,000 

Lawrence, Mass.—Th¢« 4. L. Cole Company has opened a 
branch tore at the ntersection of Methuen and Appleton 
streets 


Long Beach, Calif..-The West Coast Paper & Envelope Com 


pany will open a retail and wholesale store at 1345 West Ocear 
avenue early in the new year 

Miami, Fla.—The Skagseth Stationery Company has opened 
a new store at 36 West Flagler street, handling stationery il 


office supplies 
Millville, N. J.—Kimpton, Haupt & Company has incorporat- 
ed in New Jersey: capital stock, $120,000. 
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BUSINESS MAKERS! 


The Hotchkiss ‘‘Unit’’ 


Shown below is the newest 
Hotchkiss Automatic ale 
Fastener—a machine that 
you can take apart for repair- 
ing or replacing any parts. 
The “Unit” is a beauty, with 
all standard Hotchkiss parts 
including the infallible non- 
clogging staple guide and it 
Hotchkiss Model uses either No. 1 or No. 2 
No. 1 Hotchkiss Staples. It’s a 
Aieen ts thet anol standardized idea. Your cus- 
old standby of univer- tomers will like it. 
sal sale—the Hotchkiss 
No. 1. It is the most 
widely used paper fast- 
ening machine we know 
of. Every business man 
needs at least one. Like 
all Hotchkiss models it 1s 
infallible in operation, eco- 


nomical to use and profit 
able to sell. 


Keep your stocks of 
Hotchkiss Fasteners and 
genuine Hotchkiss Staples 
complete. 


The Hotchkiss Sales Co. 


Norwalk, Conn. 


HOTCHKISS 


PAPER FASTENING MACHINES 
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Does he want 


Hard Finish 
Durable Carbon? 


Iron Clad No. 698 fills the bill—it is a carbon of 
unvarying quality, positively will not smut, it 
gives a clean, sharp duplicate of the typewritten 
sheet. 


You can offer your customers exact service in 
filling their requirements, with the Iron Clad line 
in stock. Over twelve special purpose typewriter 
carbons in standard weights—black and colors— 
also pen, pencil and billing carbons, and a full 
line of typewriter ribbons. Let us help to build 
up your typewriter supplies department. Send 
for our sample book. 


Iron Clad Ribbon & Carbon Co. 


New York, N. Y. 


100 Grand St. 














“NOT IRON BUT LOTS OF HARD WEAR IN THEM” 
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OUR letterheads and busi- 

ness cards are your press 
agents—your advanced guard. 
For the integrity and financial 
standing of your organization 
is reflected in your stationery, 
cards, etc. 
We know that the fate of your 
letters lies in a measure at the 
mercy of the engraver’s skill. 
But copper and steel plate en- 
graving with all its kinks and 
turns is no mystery to us. We 
have learned the knack of do- 
ing better work well. 


Let us send you an estimate on 
your next stationery order. 


The American Embossing Co. 
192-96 Seneca Street BUFFALO, N. Y. 











COSTS MORE—WORTH MORE 


Quality Is What a Machine Is— 
Reputation What It Is Supposed to Be 


Victor Standard Typewriter 





The Machine of Superior Quality 


ALIGNMENT BETTER —Inch wide cone typebar bearings and octuple 
roller bearing carriage give a a | of typebar and carriage 
action that combine to produce work of unquestioned superiority. 

OPERATION EASIER —Light key touch and speedy escapement enable 
the operator to do more work with less effort. 

SiMPLE DESIGN AND CLEVER CONSTRUCTION Reduce materially 
the cost of up.cep. 

— ROLLS— Enable operator to write to the extreme bottom 

sheet. 


All modern improvements including automatic ribbon reverse, single 
key decimal tabulator, back space bar, variable line spacer, 
bichrome ribbon. 

If there is no dealer in your district, write now for catalogue and 
agency terms. 


VICTOR TYPEWRITER COMPANY 


General Office and Factory: SCRANTON, PA., U. S. A. 
Department 10 
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Nashville, Tenn.—The Baird-Warner Printing Company, 150 
Fourth avenue, N., will enlarge and remodel its stationery and 
book store. 

New York, N. Y.—The Griffin Stationery Company has in- 
corporated 

New York, N. Y.—The District of Columbia Paper Company, 
Washington, D. C., has opened an office at 320 Broadway in 
charge of R. K. Baker. 

New York, N. Y.—The ©. R. O. Envelope Manufacturing 
Corporation has incorporated; capital stock, $50,000; incor- 
porators—S. M. Orgler, M tosner and Loeffler; attorney—A 
Wielar, 291 Broadway 

New York, N. Y.—Albert A. Schiller has opened an office 
supply and stationery store at 433 Madison avenue, at its in- 
tersection with Forty-ninth street He is also associated with 
I. Schiller, 2957 Broadway 

New York, N. Y.—Schedules have been filed by the bankrupt 
Majestic Office Supply Manufacturing Company, 94 East Tenth 
street. Liabilities, $6,872; assets, $1,143 The National Blank 
took Company is the principal creditor, with a claim of $2,935 
New York, N. Y.—The Dello Sales Company has incorporated 


with capital stock of 250 shares non par value to distribute 
office supplies; incorporators—-T. Albert, R. E. Skin and bb 
Sovhami; attorneys—Rosett & Deutsch, 130 West Forty-second 
street 

Peekskill, N. Y.—The name of the Greenfest Newspaper & 
Stationery Company has been changed to the Peekskill News 
Company 

Philadeiphia, Penna.—James Andrews, Inc., Otis building, has 
been appointed local distributor for the ledgers and writing 
papers of the Monadnock Paper Mills 

Philadelphia, Penna.—The Joseph Loeb Company, 12 South 
Fifteenth street, has opened a salesroom on the third floor at 
that address Office supplies and commercial stationery are 
handled 

Philadelphia, Penna.—The Scientific Engravers Company of 
America, Inc., 7 South Orianna street, has been petitioned into 
bankruptcy. The company did a “process” engraving business 
in social and commercial stationery 

Philadelphia, Penna.—The E-B Service, stationery and print 
ing, 1608 Glenwood avenue, has been registered with the com 
mon pleas court The business is operated by Maurice C. Olo- 
witz, John B. Biedle and Albert H. Ellis 

Philadeiphia, Penna.—The Polar Manufacturing Company has 
taken space at 119-25 North Fourth street to house the office 
cutting and pasting departments This gives the company 
three times the space occupied formerly 

Philadelphia, Penna.—The Germantown Stationery Company 
851 East Chelten avenue, will change its name the first of the 
new year to the Ryan Stationery Company An addition has 
been built to the store, and large display windows constructed 

Philadelphia, Penna.—The stationery and book binding busi 
ness of Morris I. Sherman has added commercial stationery and 
school supplies The business was formerly on Sixth street 
above Spruce. Mr. Sherman now occupies his own building at 
507 Pine street, where provision has been made for the ex 
pansion of the business. 

Pittsfield, Mass.—Effective January 1 the Eaton, Crane & Pik: 
Company acquired the stationery manufacturing business 
Z. & M. W. Crane 

Portland, Ore.—-Ed Winter, formerly of Eugene, Ore has 
joined the traveling sales force of The J. K. Gill Company 

San Francisco, Calif.—Ralph Halpern, 239 Fourth avenue 
New York, has been recently calling on the trade in San Fran 
cisco and Los Angeles. 

San Francisco, Calif.—The Milton Bradley Company will move 
about January 1 to 554 Mission street, where it will occupy the 
second floor of a new concrete building. The company will also 
have warehouse space in the basement, where a considerabk 
stock will be carried, insuring prompt deliveries. 

San Francisco, Calif.—Ernest Wallace, manufacturers’ repr« 
sentative, 444 Market street, will carry some additional lines 
after January 1 Mr. Wallace attended the national conver 
tion at Des Moines and came back with the agency for Crafton 
Studios, greeting cards; J. S. Bugen & Sons, paper specialties, 
and Robinson Manufacturing Company, reminders and baskets 

San Francisco, Calif.—Carl Lenzen, senior salesman for A 
Carlisle & Company, who returned recently from a trip to the 
Hawaiian Islands, reports business very good in the islands 
There are many manufacturers’ representatives for stationery 
and allied lines, and the Pacific Coast wholesalers send repre 
sentatives periodically to try for new business Dealers on the 
Atlantic side also come in for some trade, shipping through 
the Panama Canal 

San Francisco, Calif.--The annual dinner of the Northern 
California Stationers’ Association, held at the Fairmont hotel! 
November 20, was a decided success, if representation of nun 


(Continued on Page 188.) 
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FLEXIBLE LINK POST 
WITH SECTION ADDED 
FOR INCREASING CAP- 
ACITY 


_ 
ON CASE CLOSING 


“OVER POST TOPS MAKING 
“EHEM NONPROTRUDING 
’ 


MECHANISM CASE INTO 
WHICH LINK POSTS ARE 
DRAWN TO COMPRESS 
THE SHEETS AND LOCK 
THE 8INDER 





Aw N FLEXIBLE LINK POST 
FOR EXPANSION WITH: 
rmOUT AD SECTIONS 

| AD DE SE 


“ALL THINGS HUMAN CHANGE”’== 


but your customers don't want 
to change ledgers every time 
they add fifty or seventy-five 
new accounts. 


FAULTLESS FLEXIPOST 
LOOSE LEAF BINDERS 


are devices of unlimited capacity, 
because you may extend the posts 
indefinitely by adding sections at 
the top. And the powerful screw 
mechanism compresses the sheets 
firmly by drawing the flexible posts 
into the case. 


THERE IS A FLEXIPOST BINDER FOR EVERY PURPOSE 


Build for the Future—Feature Distinctive Devices of Merit made by 


STATIONERS LOOSE LEAF COMPANY 





New York Milwaukee 


Chicago 


CER eee 


eagle haem ees hepa s 
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Building service into 


| WESTERN 


OFFICE FURNITURE 


In building Office Furniture we consider 
service of prime importance Materials 
used in manipulation are so segregated, 
lassified and selected. Only those which 
are known to successfully withstand the 


test of time are used. 


This built in service is a real salable value 
Dealers, you can sell these desks with the 
assurance that they will successfully en 
lure the inroads of rough usage and time 

Because of their popular price they offer 

very remunerative proposition Being 
centrally located and near to 
supply, the exorbitant freight rates are re 
duced to a reasonable figure 


sources of 


Office Furniture Retailers’ request for 
catalog promptly complied with 


WESTERN FURNITURE CO. 


Blair Avenue and Palm Street 


ST. LOUIS, MO. 











No. 1720 T. 8S 





1760 RK 


WESTERN 












No, 1723 T. W. 8. 
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YOUR HEADQUARTERS FOR SOME 
WELL KNOWN ITEMS IN OUR LINE 


Printing Outfits Railroad Ribbon Daters Time Stamps Self Inkers Numbering Machines Seals 
Band Daters Price and Sign Markers StampingInks Stamp Pads Stamp Racks Solid Rubber Type 
and 


EVERYTHING FOR THE RUBBER STAMP MAKER 























Our position as factory distributers enables us to sell at factory prices—our large stocks insure prompt delivery. 
You will be interested in our general descriptive catalog; let us send you a copy. Address the distributer in 


your district. 





DISTRIBUTERS EAST OF CLEVELAND AND NEW ORLEANS DISTRIBUTERS CLEVELAND, NEW ORLEANS AND WEST 
R. A. Stewart & Co. The Superior Type Company 
80 Duane Street New York, N. Y. 3940 Ravenswood Avenue Chicago, Il. 


























Best Wishes! 


To the many Hoosier Dealers whom 
we have served during the past year 
Best Wishes! Our constant effort is to 
the end that the service of Hoosier 
Built True—Clear Thru Desks and the 
Hoosier Organization may cultivate a 
lasting friendship between us—manufac- 
turer and dealer. 

Hoosier No. 8460 

To Office Furniture Dealers whom we 
have not the pleasure of serving—Greet- 
ings. Our message is one of 365 days 
of honest service—HOOSIER SERVICE. 


You, as our many dealers will testify, 
may cash in on this par value service 
In every one of the four grades in the 80 





stvles you will find a real, honest-to- 
goodness dollar’s worth. Customers like 


HOOSIER DESK COMPANY it. It’s highly remunerative. Let us 


JASPER, INDIANA send you our catalog “F. 
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Underwood 


Revolving Duplicator 


& Pease Company, has moved his display room from the Re- 4b business man of today not only 
public building to 21 East Austin avenue wants quantity but quality of work, 

Chicago, IIl—A. W. Baxter, a salesman traveling from the both of which are assured by the use of 
Chicago branch of the National Blank Book Company, has made the Underwood Revolving Duplicator. 








— 


















an astonishing recovery from an attack of pneumonia. He was All documents emanating from your 
\ " f - = eon = - re : —— pag ba poy igen % : Ac office whether typewritten or prepared 
ni with the stylus, such as Department 
ference, held at the factory, Holyoke, Mass Instructions, Sales Suggestions, Circu- 
Denver, Colo.—The Archlock Loose Leaf Company has inco1 lar Letters, Bulletins, Maps, Diagrams, 
porate capital stock, $100,000; incorporators—W. A. Lang, H Illustrations, and other forms, can be 
B. Allen and O. A. Hansor — reproduced in facsimile form in your 
San Francisco, Calif.—W. C. Bardenheuer, vice president of \\ office by your office boy at the least pos- 
he Boorum & Pease Company, was a visitor in December : sible cost at the rate of 1500 an hour 


by the use of the 


Underwood Revolving Duplicator 
SPEED and ACCURACY 


have become synonomous terms with the name 
Underwood and they apply with equal force to 
the Underwood Revolving Duplicator. 
UNDERWOOD TYPEWRITERCO., Inc. 
Underwood Building, New York City 


Ask for a demonstration 


On the Outside Locking In. 


Current Comment on the Copy and Plans of the Manu- 
facturers and Distributors of This Field, and Brief 
Reviews of Magazine Articles of General Interest. 


Barrett-Cravens Company.—The Mailbag for December pr 
ed “How the Barrett-Cravens Company Charts Letter Costs 
It was written by E. J. Heimer, secretary of the company, and 
showed a comprehensive chart which reveals all elements of 
cost and returns of letter campaigns 

Burroughs Adding Machine Company.—Advertising and Sell- 
ing for December reproduced a Burroughs ad titled, “Prepare 
Now to Enter the New Year.” This was cunningly contrived 
to represent the portal of the new vear by a calendar memoran- 
dum pad, showing men going inside The comment was: “One 
hundred per cent tie-up between illustration, headline and 
copy 

Corona Typewriter Company, iInc.—An intimate insight into 
the then growing portable typewriter company is contained in 
Printers’ Ink Monthly in an article, “S. G. H. Turner of Elmira 

The Home Town Boy Who Made Good.” 

Dictaphone Sales Corporation.—Routine work of salesmen of 
this company was described, with that of other national dis- 
tributors, in an article in Printers’ Ink Monthly for December 
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on “‘Salesmen’s Reports.”’ 
Ingersoll Redipoint Company.—Sales Management (Chicago) 


for December printed an illustrated articl “Sales Pageant 
Helps Ingersoll Break Into Boston.” A striking bit of mum- 
mery was staged, which got a great deal of newspaper publicity, 
and was sufficiently ‘‘newsy”’’ to attract the photographers of 
two photographic news services s 
: 


Ss. Karpon & Bros.—The policies of this company in the do- 
mest irniture field were discussed by Printers’ Ink Monthly 
for De ecember, illustrated with a representative Karpen adver- 
acinent, "Sie Genmnant Se. tee SaUaEMnGEnEES ooane “ReearE When you buy Carbon Paper and 


nents like this one teach better bi 1g because they elevate ° ° 
the furniture taste of the general public, and create a market Typewriter Ribbons, you do not buy 
for better designs.” The article 1 which this appeared was 
\dvertising that Has Taught Consumers Better Buying the product itself, you buy the 


Habits 
The National Cash Register Company. -Prit ters’ Ink —, Service and Satisfaction the prod- 











for December sho ow this compar maintained rest 
n the Trip-to-Bermuda sales contest "A gigantic penholder : 
was sent to salesme! bearing a tag, “Get Your Name on the uct can deliver. 
Passenger List.’ (ne instance where the logan of The 
Shado f the Per not carry its usual significance 
The Noiseless Typewriter Company. Advertising and Selling 
or December eprodus ‘ Noiseless advertisement in which 
sine GOON Was placed Gaveteed & GURDEDES Dame Unan aat Ge OurCarbon Papers 
ky The comment was “The moon and cloud, together . 
with the cating end. andi auleki™ and Typewriter 
Rust Craft Publishers, inc.—This company’s practice f di- Rib ill e 
versifvir its letterhea was commented on in Printers’ Ink bo 
Monthly ~ headed “Variety and Individuality mn the Letterhead 1 ns wi give 
to Mireagaian (ee Ses See the Service, that 
Magazine Articles of General Interest. . 
George L. Hossfield contributed to the December issue of means, Satisfied 
Pittn ; lourna Hints to Typists.”"” He made a number of 
suse stions that should aid aspiring typists to attain speed at customers and rée=- 
le machine 
The problem of how large an advertisement should be was 
put up to Printers’ Ink by Joseph Gooch, Jr., vice president of peat orders. 
the Quentell Adding Machine Company His query, with an 
inalys of the subject ppear d in nters’ Ink for Novem- 
The Purchasing Agent printed an article 1 irrating the ex Write today for 
periences of seve! rge buyers in the use of fanfold forms 
for n ng out purch orders Much time and carbon paper 
ire s ed where a large volume of orders is written every d Samples. 
snepecrenprsthDhine si 9 ALLEN & COMPANY 
In Michigan many walnut trees have been planted along 
the highways, and Pennsylvania has been distributing seed 
=e. ike alee,” 11-13-15 Vandewater Street 
lies ( Its 1tiZeNs ) ine 1io0ns., nis 18 some assur 
ance that the supp'y of walnut for furniture will not dwit NEW YORK, N. Y. 








dle iway, as some have feared 











188 OFFICE APPLIANCES January, 1924 








| STATIONERS—DEALERS 


We sincerely thank “SUMATRA” Dealers for the 
business extended to us during the year just ended 





and we hope our line has proven satisfactory and Chicago, Itll.__L.. B. Graham has been appointed vice presi- 
profitable. dent in charge of sales of the A. D. Joslin Manufacturing Com- 
pany. Mr. Graham has a wide acquaintance in the office ma- 

We ask those of you, who have not handled chinery field through previous affiliations. 
**Sumatra”’ products and who are not CONVINCED Chicago, 11l.—G. J. Borgstrom, Inc., 118 South Clinton street, 
that we manufacture the line you will EVENT- has incorporated for the manufacture of steel, brass and cop- 
Al : "2 per dies, engravings, stamps, etc.; capital stock, $25,000; in- 
U LY want, to secure particulars from Us, per corporators—G. E. Borgstrom, G. J. forgstrom and C. J 


taining to Sponge Rubber Chair Cushions, Rubber aie. Sy. 
Desk ads and Ink Well Bases. Los Angeles, Calif.—Excavation has been started on the foun- 


dation for the new building of the Los Angeles Rubber Stamp 


Quality Appearance Comfort Durabil ty Company. It will be erected at the corner of Fourth and Los 
Angeles streets. A four-story class D loft building will be 


: 
REASONABLE PRICES occupied by the company on completion. 
; San Francisco, Calif.—L. H. Moise has just returned from a 
: ° pleasure trip to Australia and the Hawaiian Islands and reports 
: ed — pe 
: Satisfi Customers Re ats that the greatest pleasure about the trip was getting back to 
; ‘alifornia again. Mr. Moise and his wife have been gone four 
: California again 
: Real Profits for You months and got home on the Matson boat which docked De- 
: 4 : cember 12. 
1924 is going to be a big year for you and for a 
: + ” 
Sumatra. (Stationery—Continued from Page 184.) 
Why not get lined up on our proposition NOW? bers proves anything Visitors were present from San Jose 
Sacramento, Oakland and Stockton, as well as all the prom 
Best Wishes for a Joyous gy ee houses of ro an — a ee 400 
e male members put on a burlesque, under the direction of 
and Prosperous New Year R. H. Glissman, which brought down the house. The Schwa- 
: bacher-Frey Stationery Company put on another stunt that 
The was very well received, the executives of the stores in the asso- 


ciation being caricatured for the amusement of the diners. The 


j T 
SUMA RA RUBBER co. stunts were followed by dancing, after dinner speeches being 


SALEM re) strictly tabooed. . 

5 ” San Francisco, Calif.—O. Bronson, assisted by Miss Gribbon, 
has taken on the work of Geo. McMullen in the Carlisle sta- 
tionery store temporarily Mr. McMullen has gone to Southern 
California to take the territory left vacant when A. J. Buell 
asked for a Central California assignment Miss Ola Baker, 
eashier of A. Carlisle & Company, has resigned her position to 
be married. The groom, F. C. Allen, was a former employee of 
the company, but for the past two years has been associated 
with Ernest Wallace, factory representative at 444 Market 
street.—Miss E. Pierson and Mrs. Ted Lowey have been added 
to the office force, owing to the resignation of Miss Baker and 
the injury of Miss Elsie Allen Miss Allen was injured in an 

















Oe ee 


auto accident recently, but is convalescing nicely 
Seattle, Wash.—Charles Franklin has succeeded Ed. Phelan 
as secretary of the stationers’ division of the retai] trade de 





partment of the Seattle Chamber of Commerce Mr. Phelan 
has associated himself with an important local credit jewelry 
firm. 

Tarentum, Penna.—Miss Emma Kennedy has opened a sta 
tionery and book store at 305 Fast Sixth avenue She had been 


associated heretofore with Hathaway's News Depot 


Judge Not By Externals. 


Commerce Reports] It is a dangerous practice to re 





gard the type of letterhead and stationery used by a foreign 


DESK TRAYS firm as any true indication of that firm’s size or impor 


ance. Mar -rchants—particular ati ‘ric 
ADJUSTABLE — CONVENIENT — NEAT tance. M ny merc h ants—partic ularly in Latin Ame rica 
whose business runs into many hundred thousands of dol 








Keep correspondence off the desk, yet within hands’ lars a vear, write their business letters on cheap writing 
reach—classified and safe from disorder or loss. : . > : 
paper, sometimes with no engraved letter head. For ex 
Made up with two, three or four trays, which adjust porters to give letters received from such firms less atte! 
to any position, separately detachable. Solid oak or tion and care than other communications which look more 
mahogany finish. Letter and cap sizes. . . . . . «6 
imposing is equivalent to going through life on the very 
The trays your trade will demand. Order stock at once. dangerous fallacy that the appearance always proclaims the 
MADE BY MFRS. OF BURNS TELJEPHONE BRACKETS man. 
* e nia : 
SMe Cat Glecl. uw (gmpan, Scattergood Estate Probated. 
s * . , . . 
TATE AND 64th STREETS ihe will of the late Henry W. Scattergood was admitted 
CHICAGO, U.S. A. to probate at Philadelphia early in December. It was 


appraised at $44,000, and disposed of by private bequests 
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“Falcon” 
IMPORTANT REDUCTION IN PRICES 


SCHOOL 4xD OFFICE RULERS 


EFFECTIVE JANUARY 1, 1924 


NEW PRICE LIST AND PICTURE CATALOG WILL 
BE READY FIRST WEEK IN JANUARY. 


At no additional cost we supply popular rulers in 
BRIGHT DISPLAY CARTONS—We offer this and 


many other features and sales helps. 


AMERICAN MANUFACTURING CONCERN 
Factory: FALCONER, N. Y. Established 1807 


CHICAGO NEW YORK BOSTON 
115 S. Dearborn Street 200 Fifth Avenue 170 Summer Street 


GUNN [INO DESKS 


TRADE MARK REGISTERED 


With Inlaid LinoTops ;/tented and All Styles‘All Finishes 


Excel in Service, Beauty and Real Desk Comfort. Our con- 
struction insures an Air Tight and Moisture Proof joint, where 
Wood Border adjoins the LINO. 

LINO is our own specially prepared fabric, scientifically treated, 
making it impervious to stains. 


a 















LINO provides the ideal writing surface. The soft shades are 

restful to the eyes. 

LINO eliminates glass and desk pads. 

“Tt isn’t a LINO unless it’s a GUNN.” 
Made in Grand Rapids 


Catalog and Sample of Top 
Mailed Without Charge 


THE GUNN FURNITURE 
COMPANY 
GRAND RAPIDS, MICH. 


New York Salesroom 11 East 36th St 


PRESTON FURNITURE CO., Ltd. 
PRESTON, CANADA 


Gunn dealers benefit by similar ads in 
Saturday Evening Post and System 
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“Standard” and “Justrite” Inks and Pads 
for Rubber Stamps 

“Advance” Self-inking stamps 

“Quality” Dating and Numbering Stamps 


LOUIS MELIND COMPANY 
362 W. CHICAGO AVE., CHICAGO 





STAMPS AND ACCESSORIES 


Rubber Type-Stencils-Seals-Numbering Machines 


Sole Distributors and Manufacturers of 


“Superb’; Type Band Daters * Flexo’” Hand Band Daters 
“Economy” Band Daters 
“Industrial” Band Daters 
“Best” Dating and Numbering Stamps 





“Colonial” Hand Band Daters 
“Superb” Time Stamps 
‘Eccnomo” Time Stamps 


We Carry in stock a complete line of Automatic Numbering Machines 


CONSOLIDATED STAMP MFG. CO. b 


87 MAIDEN LANE, NEW YORK 














It is not at all surprising that Jamestown 
Metal Desks are easy to sell. 

Note first their fine appearance. Look at 
the graceful, tapered leg; the beautiful finish 
—so perfectly done that it is hard to distin- 
guish from actual hand finished wood grain. 

Now analyze the construction. See how 
electric spot and acetylene gas welding has 
eliminated all rivets, bolts and screws. Noth- 








No Wonder Sales Are Easy 


ing to loosen. Always rigid as a solid beam 
of steel itself. 


The handsome battleship linoleum top can’t 


possibly loosen. It’s put on to stay and give 


an everlasting fine, smooth, workable bed. 


Lastly, compare its price with the usual 
steel desk. You'll quickly see the greater 
value you can offer in Jamestown Metal 
Desks. You'll readily understand why such 
great institutions as the Cleveland Federal 
Reserve Bank select them. 


The Jamestown Metal Desk Co., Inc. 


Jamestown, N. Y. 
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Boston, Mass.—The Pollock Pen Company has moved from 
Newbury and Fairfield streets to 259 A street. 


Chicago, IIl._—The Alderson Dist. Company has assigned dis- 
tribution of ‘‘Listo’’ pencils in the Southeastern states to E. V 
Bogart, Atlanta, Ga 

Chicago, !tll.—The L. E 


mpressive outdoor advertising Large painted displays have 


Waterman Company has been doing 


been located at points where traffic is denss 


Chicago, III.—Sibley’s Pen Shop, 81 East Adams street, made 


an unusual window display for the holiday season Sheaffer's 
pens were itured in a typical Christmas scene 

Chicago, IIl.—A strategic display was secured by William A 
Welty & Company just before Christmas The company is dis- 
tributor for the De Witt-LaFrance Company, and has its offices 
in the North American building There is a ommunity” dis 
play space on the first floor, in the elevator | and this 
was occupis by the Wel merchandise, 

Chicago, Ill.—H. E. Waldron, vice president and general sales 
manager of the W. A. Sheaffer Pen Company, has transferred 
his headgq rters to the factor at Fort Madison, Iowa The 
local offices and service department will continue to function at 
506 Republic building, as in the past R. H. Woodford, formerly 
central sale manager for The Wahl Company, has been ap 
pointed sales supervisor by the W. A. Sheaffer Pen Company, 
with headquarters at Chicago 

Fort Madison, ltowa.—The annual meeting of the W \ 
Sheaffer Pen Company will be held at the factory January 11 


Fort Madison, lowa.—W. A. Sheaffer, president of the W. A 
Sheaffer Pen Company, leave January 15 on a combined 
business and pleasure trip to California and the Hawaiian 
Islands The tour will occupy three or four months 
Janesville, Wis.—The Parker Pen Company will hold a sales 


conference at the factory January 


New York, N. Y.—D. H. Archibald has become representative 
of the Wallace Pencil Company in New York and Eastern states 
New York, N. Y¥Y.—Tom McRae, who has many friends in the 
stationery trade and is widely known as the representative of 


the American Pencil Company, left in December on a vaca- 


tion te of Europe 

New York, N. Y¥Y.—Mack Olson returned in December from 
nine-months’ trip as ré n representative of the L. E. Water 
man Compat Mr. © n visited during the course of his 
rave the West Indies, South America, Central America and 
Mexic 

New York, N. Y.—M: Murphy, who has been engaged in 
office work for The Eag ‘oncil Company, has been appointed 
to a road } tio The cancy n the office wa filled by ad 
incir I her worker promoting to advanced positions 
I ne i 

St. Louis, Mo.—E. H. McCully, who has been representative 


t for the Wallace Pencil Company, has been 


ippointed sistant sales manager 


Washington, D. C.—A lot of 300 fountain pens stolen from 
Charles G. Stott & Company) 1310 New York avenue, N. W 
wus recovered by district detectives They were valued at 


$1.500 \ f mer employee of the company was charged with 


D. M. A. A. Appoints Field Secretary. 
Che board of governors, Direct Mail Advertising Asso 
ciation, Detroit, Mich., has appointed a field secretary. Thi 
oard has felt the need of cashing in on the convention 


work, as each convention produces situations and experi 


ences which can be applied to advantage in future meetings. 
The eld secretary can also aid in enlarging the asso 
ciation’s activities 

Charles W. Collier inaged the convention at St. 
ouis las ear, has n appointed field secretary. He 
vas tor thre years executive secretary of the Advertising 
Club of St ouis. At different times in the past he has 
been connected with advertising work in the retail, nation 
and public elde 
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| Does He Buy From 
or Through You? 





The stationer who studies trade require- 
ments and the types of equipment and supplies 
available is a complete salesman. More than 
a distributer of products already sold, he is a 
merchandiser of high order whose recommen- 
dation because of the fitness of the article 
sold, adds to the value. 

If you operate on that basis, the ‘‘Perfect’’ 
line is an especial service for you. Unlike the 
manufacturer who has a certain, standardized 
output to sell, we have a co-operative service. 
Details of manufacture are according to your 
specinicat.ons or your assent to our recom- 
f mendation. 

Thus, business develops personality: it is 
| your endorsement and reputation which make 
the sale—your imprint, if desirable, on the 
goods, and yours the prestige. Let us supply 
your stocks; send us your specifications. 


CHICAGO BINDER & FILE CO. 


LOOSE LEAF DEVICES HIGH GRADE PRINTING 
LEDGERS, BINDERS, INDEXES, SHEETS, SYSTEMS 


500-508 W. 31st St. Chicago, III. 








THE “Perfect” LINE | 





























RubberBands 


STAY FRESH 


Every business man uses rub- 
ber bands. But it’s always been 
so hard to keep ’em fresh. 
DAVOL Rubber Bands solve 
the problem. 


DAVOL 
TELEPHONE 
EAR CUSHION 


Makes phoning a 
pleasure. Just the 
thing for noisy offices 
and long distance calls. 


MARSH FINGER PAD 
Indispensable for ac- 
curacy in counting 
: . : bills, making change 
sig, strong bands of new, live, or handling tickets. 
springy rubber Supplied in Socets Se Se ee 
Nea . oa DAVOL TYPEWRIT- 
either red or gray colors, sizes ER CUSHION FEET 
No. 6-8-10-12-14-16-18-30-31-32- To take the jar and 
22_SH_ -732_27_24.04. ® yi noise from typewrit- 
33-50-64-73-82-84-94-105-107. ers made in screw and 
plug fitting for Un- 
derwood, L. C. Smith, 
Smith-Premier, and 
Remington Typewrit- 
ers 


So handy they’re sold and used 
up too quick to grow “stale.” 


Order genuine Davol Sell for 75c a set of 
Stationers’ Supplies direct from us four. 
DAVOL RUBBER COMPANY 
Esta ed 1874 


and Factory, PROVIDENCE,R. I. 


Executive Office 
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PRACTICAL DESIGN; 
RELIABLE CONSTRUCTION; 


A STURDY DESK 





“BUILT FOR 
BUSINESS” 


O. C. S. OLSEN CO. 


2527 Moffet St. CHICAGO 
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E The popularity of DANNER sliding door 
bookcases is founded on 


(1) The greater ease of operation of the 
doors that move from side to side on rub- 
ber tired rollers at a finger touch and 


(2) The greater economy of space of the 5 
double sections with shelves adjustable on 
each side of the middle partition. 


mt 


Send for Literature. 


THE TRUMBULL TABLE CO. 


WARREN, OHIO 
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Boston, Mass.—l’aul A. Dornette, of J. Dornette & Bros., Cin 
cinnati, Ohio, visited the local dealers a short time ago 

Boston, Mass.—Lionel G. H. Palmer, New England district 
manager for The General Fireproofing Company, was elected 
president of the Boston Kiwanis Club 

Brockton, Mass.—The Atherton Furniture Company has 
opened an office furniture department, in charge of ; 
Grinnell. The major line will be that of The General Fire 
proofing Company 

Buffalo, N. Y.—The first bar for his plain fob is now dangling 
from the watch of J. A. Shepard, representative of the Yawma 
and Erbe Manufacturing Company 

Chicago, IIl.—-Spitzer’s Office Equipment Store, 133 West Lake 
street, is to be moved to 171-73 West Lake street 

Chicago, IIl.E. M. Underwood, sales manager of the 
Metal Construction Company, was in Chicago last mont! 

Chicago, Ill.—F. H. Lapham, of The Van Dorn Iron Works 
Company, spent the Christmas holidays at Jamestown, N. Y 
his old home town. 

Chicago, IIl.—Ralph McRea has joined the local brane! 
The Shaw-Walker Company He has been connected wit! 
home office the past eight years 

Chicago, tl!.—Albert Balster, connected with the local branch 
of the Yawman and Erbe Manufacturing Company, has de 
orated his plain fob with the first bar 

Chicago, II!l.—William B. Baker, secretary of the National 
Association of Chair Manufacturers, was a passenger on the 
Twentieth Century Limited which was in the collision at For 
sythe, N. Y., December 9. He escaped injury 

Chicago, I!l.—The Van Dorn Iron Works has resumed its dis 
play at 167 West Monroe street, on the second floor. A stock 
is now carried in Chicago. The office in the Chamber of Com 
merce building has been abandoned A. E. Davis has chargé 
He has been out of the office furniture field about five years 
before that he had been with The Berger Manufacturing Con 
pany and The General Fireproofing Company. 

Chicago, Il!l.—An unique idea has been worked out 
Karpen & Sons in a painted bulletin display on North Mich 


by S 


igan avenue. It depicts a domestic setting, the actual pieces of 
furniture showing through a window The furniture is housed 
in, and protected against the weather. This idea can be worked 
out to show office furniture to good advantage, as the display is 


seen by many business folk who travel the boulevard in 


mobiles or busses 


Chicago, Iil.—December visitors from headquarters th 
Yawman and Erbe Manufacturing Company included H. |! 
tockwell, export manager; Hugh Smith, supervisor of agen¢ 
and Carl Gazley, advertising manager Miss Estelle Hunte 


) 


director of the filing school, returned December 26 from 
extended Eastern trip.—The Chicago branch made an extensiv: 
exhibit at the convention of commercial teachers at Hotel Sher 
man.—The new “Y and E” black-enameled metal tab f 
guide met with a very favorable reception on its introduct 
in Chicago 

Chicago, IIl.—The Franklin Desk Company made a display in 
December which opened the eyes of the public to the details in 
volved in the manufacture of a modern four-drawer filing cab 
inet. On a display easel were shown the 415 parts which enter 
into a Browne-Morse cabinet. This was shown at a sales cor 
ference at the factory in 1923, and the first chance to display 
it was given the dealer who identified the most parts by name 
The Franklin Desk Company carried off the honors, and was 
the first dealer to have the opportunity of featuring it in store 
advertising 

Cleveland, Ohio.—Geo. W. Schultz has started wearing the 


famous “Y and E” jewelry. He has received the plain f 
which will be ultimately decorated with bars Later he will 
receive a diamond fob, on which he will hang additional dia 


mond bars as his sales career with the Yawman and Erbe Mar 
ufacturing Company advances. 

Columbus, Ohio.—The Dick Office Supply Company will het 
after concentrate its sales on Safe-Cabinets A number of lines 
such as desks, filing devices and supplies, are to be closed out 
to allow space for increased display of Safe-Cabinets 

Detroit, Mich.—F. L. Johnston, whose previous affiliations in 
clude the American Kardex Company, is now art director « 
Power, Alexander & Jenkins Advertising Agency 

Greenville, N. C.—The Keys Office Equipment Company has 
incorporated to do a commercial furniture and stationery busi- 


‘ 


(Continued on Page 199.) 
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Imperial Steel Cabinet Co. 


2130-2152 Fulton St. Chicago 


















Frequently you have opportunity to bid on 
special equipment for courthouses, banks 
or other public institutions. Your 
special knowledge of local conditions 
and acquaintance with local authorities 
are valuable to us—our special knowl- 
edge of construction and installation of 
equipment can be of immense value to 
you, 


Wud dee 


The next time a public buildiag is to be 
erected in your territory, send us parti- 
culars at once and we will furnish you 
blueprints and quotations on the equip- 
ment. We have been making special 
order courthouse and bank furniture 
for the past eighteen years and we are 
prepared to give first-class service. 


‘Sheaeeeeee 


N\A 
amen 


‘SRRReeeee 


Our catalog shows a few of the many differ- 
ent products of our plant. It is neces- 
sarily restricted in space while our 
service covers every possible steel fur- 
niture need. However it gives a very 
good introduction to our service and 
we shall be glad to send you a copy. 


Maasai 
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Will You Make the Sale 


When the Men in Your Town 
Accept the Invitation? 


_In the January 26th issue of the Saturday 
Evening Post we again extend to every 
office executive our standing invitation to 
visit the nearest Sikes dealer and actually 
sit down in a Sikes Office Easy Chair. i 


But how are office executives to know 
that YOU are the nearest Sikes dealer un- 
less you let them know? 
display will tell them. 


SIKES COMPANY 


CHAIR MAKERS FOR SIXTY YEARS 
PHILADELPHIA, PA. 


A Sikes window 
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Office Easy Chairs 
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For Copies of Letters & Records use 


Esleeck’s Thin Papers 


OUR 
WATERMARKED 
GRADES: 


Sub. 73 


VERILITE MANIFOLD 


Sub. 8 


SUPERIOR MANIFOLD 


Sub. 9 
FIDELITY ONION SKIN 


Sub. 10 


Emco ONION SKIN 


All our papers are made from 
high-grade new Rags in a mill 
equipped to make the finest 
quality of thin papers. They have 
the Strength and Uniformity 
necessary for papers of that 
character. 


Esleeck Manufacturing Co. 
TURNERS FALLS, MASS. 
































Established 1824 


No. 173 


A Real Line for Live Dealers 


Made in six grades, Oak, Mahogany and Walnut, from the low priced 
commercial line for general use to matched suites for 
executives and banks. Agencies in a few cities are avail- 
able for desirable accounts. 


Write for Catalog 





CUTLER DESK Co. ooke 


20-62 Churchill St. BUFFALO, N. Y. 





‘Ghey Express Success 
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Baltimore, Md.—The American Writing Machine Company has 
opened Store No. 29, at 16-18 Park avenue. F. W. Carman is 
in charge 

Boston, Mass.—In November three members of the Boston 
branch the Royal Typewriter Company, In made the 
Machine-A-Day Club—D. R. Austin, F. J. Edwards and E. F 
Gallup 

Chicago, Ili.—The se 1 anniversary of the Maloney-Gilmore 
Company was celebrate I it dinner at the Kuntz-Remmler 
restaurant 

Chicago, Il!l.—Paul ¢ Vernon, general auditor of the L. C 
Smith & Bros. Type Company, was in C ago the week 

December 1% 

Chicago, IIl.—H. S. Gilbert, manager here for the L. C. Smith 
& Bre Typewriter Compatr made a trip t he factor at 
Syracus¢ N. ¥ in | ember 

Chicago, Ill.—_W. R. Pike now rates with the Machine-A-Day 
crowd of the Royal Typewriter Company, Inc He proved it 
with his November order book 

Chicago, Ill.—P. Q. Horner, a machine salesman with the 
Maloney-Gilmore Company, took “time out’? in December to 
nvade the Indiana rabbit warrens He got fourteen bunnies 
in one day 

Chicago, III.—A. C. Wheeler, who has been with the St. Louis 
office of the Royal Typewriter Company, In¢ recently, has 
joined the Chicago office Mr. Wheeler was a salesman here 
before his transfer to St. Louis. 

Chicago, IIl.—Edwar G. Wright has returned to Chicago 


after spending about x months in California He had been a 
salesman for the Woodstock Typewriter Company in Chicago 
before leaving for the coast in May of last year Mr. Wright 
has been reassigned to h old territory h 
Chicago, !I!l.—One of the most inclusive displays of office n 

chines during the holiday was made by) Manufacturers 
Typewriter Clearing H¢ \ representative lection of type- 
writers, adding machines, checkwriters, et« was on view, with 
a Christmas background This display occupied the Dearborn 


and Lake street displa windows, attracting the attention 
pedestrians on either thoroughfare. 

Chicago, IIl.--Since h return to work following an extended 
illness A R. Ames |! been devoting most of his time to 
strengthening the service features of the Ames Supply Com 
pany Every effort is directed to fill orders with the utmost 
dispatch so that dealers may replenish their stocks promptly 
Mr. Ames was busy also, in December, closing up his new cat- 


tlogue This is to be ready for distribution to the trade early 
n January 

Cleveland, Ohio.—S Wakefield has been appointed man- 
ager of the Clevelar ranch of the Woodstock Typewriter 
Compar lie had ‘ previously with the Re il Typewriter 
Compan Inc., Kar City Mo 

Detroit, Mich.—C. W Knox has taken charge of the local 
branch of the Royal Typewriter Company, Ir Since 1917 h 
has een with the Metropolitan branch Previously he was 
manager f the Visible Writing Machine Company, London, the 
Brit nizatior f he Royal 

Fort Worth, Texas Ww. ¢ Welch has been appointed man- 

er of the local office f t) Underwood Typewriter Company 

East Sixth street He has served the ompany at sever 


SS 


Kansas City, Mo.—When the November records were writte1 


Ip, ‘ ime of C. C. Johnson was enrolled in the Machine-A 
Day ¢ of the Royal Typewriter Company, Inc. 

Lakeland, Fla After iege at the hospital with an appen- 
d tis operatior Ww. tI Whyte, district manager for the Wok 

ck Typewriter Compar has returned to business 

Los Angeles, Calif. There are now nine members of the 
Machine-A-Day Club of the Royal Typewriter Company in the 
Los Angeles rancl eS. Morrison made the grade in N« 


mber 


Los Angeles, Calif Mr. Pettes, of the Hammond Typewriter 
Corporation, reports that the increasing demar has made it 
necessary to have larger quarters, so the office will be moved 
to a new cation at S West Tenth street The new variable 
pacing portable model is increasing in popularity, espe 
imong engineers and at the universities 

Louisville, Ky.—T! L, sville Typewriter Supplies Compar 
has incorporated; capital stock, $2,500; incorporators—William 


L. Leet, George W. Steptenson and W. Huston Overstreet 


OFFICE APPLIANCES 195 




















Your customers like to get ser- 
vice on typewriter ribbons and 
carbon paper—that is, they 
want the right grades for their 
purpose, delivery without delay 
and fresh quality goods. That 
requires a live typewriter sup- 
plies department. Let us help 
you builditup. We furnish the 
goods packed in neatly litho- 
graphed boxes bearing your 
imprint. We furnish your de- 
partment complete—a grade 
and weight for every purpose. 
Let us send you particulars. 


Sell 


Your 
Own 


Brand 





US. Mfg. Co.. 


Sansom & 10th Sts.. 
Pa 


GeraITeAvessnyynsss90 9008 1000 ssvscanesenrsese seuseucnevesseossesesssnongaene 





HOW TO REPAIR 
UNDER WOODS 





A new edition of our 
complete illustrated 
treatise on the mechan- 


ism of the Underwood. 


; With this Book before 
him any one mechani- 
cally inclined can learn 
to repair Underwoods, 


Price $2.00 


qworP& Marz, 


TYPEWRITER Co 





79 Queen St. 


BOSTON, 
LONDON, E. C. 


Mass., U.S.A. 
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Graffco it tine 


[ment ans ae vsouwrorr 


Products 


Practical 
Well-Made 
Well - Known 
Proved worth 


High quality 








Signals 





Reasonable 
cost Glass Screw Knobs 
For busy 
offices and 
homes. i 

See them at 
your station- 
er’s or write Glass Push Pins Pencil Sharpeners 











for details 
Map 
Tacks 
Paper 
Clips 


Index Tabs 


Graff-Underwood Co. 


18 Beacon St., Somerville, Boston, 42, Mass. 

















Sustaining your judgment 


Your business judgment is at stake every time a sale is 
made in your store. Your customer gauges your integ- 
rity as a business man by the satisfaction he derives 
from the articles purchased from your establishment. 
This is a recognized fact. 

For many years dealers handling American Manifold 
Typewriter ribbons and carbon papers for all uses have 
been gratified to know that these products are sustaining 
and building their reputation as shrewd and business-like 
~~ and results have demonstrated a good remuner- 
ation, 

Samples and other particulars which wil! prove these 
facts will be gladly sent to you on request. 

We manufacture Carbon Paper Rolls and Inked Ribbons 
for all purposes, 


American Manifold Products Corp. 
ssa “Faatns’ 42900 Darwin Terrace, CHICAGO 























Newark, N. J.—The Mun-Kee Products Company has moved 
from 56 Summer avenue to 267 Mount Pleasant avenue. 

Newark, N. J.—H. C. Hess secured entry to the Machine-A- 
Day Club of the Royal Typewriter Company, Inc., through his 
sales in November. 

New York, N. Y.—-A transfer of the building occupied by the 
Hammond Typewriter Corporation at 537-47 East Sixty-ninth 
street was recorded in December. The Colmont Holding Cor- 
poration solid the property to George Young. The building was 
resold to the Consolidated Trimming Company, which is to 
occupy the property. 

Omaha, Nebr.—His November production landed F. P. Shedd 
in the Machine-A-Day Club of the Royal Typewriter Com- 
pany, Inc. 

Pittsburgh, Kans.—-Fogg Brothers, Joplin, have opened a 
branch here, in charge of Fred W. Fogg 

Providence, R. !|.—-Halloway’s Typewriter Exchange, 77 Wash- 
ington street, has added to its lines the new No. 60 Smith 
Premier typewriter. 

Richmond, Va.—A. Bartlett, of the Royal Typewriter Com- 
pany, Inc., acquired membership in the Machine-A-Day Club 
in November. 

San Francisco, Calif.—F. F. Wright has been appointed dis- 
trict manager by the Elliott-Fisher Company, succeeding E. W 
LaTourette, who has resigned. 

San Francisco, Calif.—Walter H. Stange, an employe of the 
Typotorium, 225 Montgomery street, who has been in the hos- 
pital for several months, is able to be back at his job again 

San Francisco, Calif.—J. D. Patton, manager of the Ameri- 
can Typewriting Machine Company, reports business as hold- 
ing up well and he expects December to be the banner month 
of the year. 

San Francisco, Calif.—E. W sourne, formerly with the Un- 
derwood Typewriter Company at Vancouver, B. C., is now 
manager of the branch office of the Royal Typewriter Company, 
Inc., at Tacoma, Wash. 

San Francisco, Calif.—Wiiliam Rienheimer, Southern repr: 
sentative of the Remington Typewriter Company, will add sev- 
eral of the Northern Mexico states to his territory. Mr. Rien- 
heimer is thoroughly acquainted with the Mexican methods of 
doing business, and beside the lower tier of California counties 
will take in the states of Sinaloa, Chihuahua and Sonora 

San Francisco, Calif.—W. M. Coffman, manager for Elliott- 
Fisher Company in San Francisco, says that ‘‘no news” means 
pretty good business and everything running smoothly It is 
only when things are breaking bad that there is excitement and 
plenty to talk and write about. This month he hadn’t a word 
to say to a correspondent, so you can draw your own conclu 
sions. 

San Francisco, Calif.—The Stone Typewriter Company will 
move the main office from 516 Market street to 572 Market 
street. about December 20, but will also operate the present 
location until the lease expires. The large volume of business 
being done by the company has made the move necessary and 
the sales force will be increased forty per cent to care for the 
new business 

San Francisco, Calif.—That the Woodstock is a fine machine 
for beginners is being demonstrated at Heald’s Business Col 


lege and at the Gallagher-Marsh Business College A recent 
installation of fifteen machines at Heald’s makes a total of 
seventy in use, as many as.all others combined. At the Gal- 


lagher-Marsh College ten typewriters added during November 
makes a total of forty Woodstocks, which is twice as many as 
any other make. 

San Francisco, Calif._—-E. E. Hunter, formerly manager of the 
St. Paul branch and district sales manager of the mid-West 
section for the L. C. Smith & Bros.’ Typewriter Company, will 
come to San Francisco to fill the vacancy in the San Fran- 
cisco office of the company left by the departure of A. L. Ben 
arfa to take charge of the Seattle branch of the company Mr 
Hunter comes to the Pacific Coast with a reputation of mar 
Smith & Bros 


years’ successful service representing the L. ¢ 
Typewriter Company 

San Francisco, Calif.-The Remington ‘‘Tots,’’ the social club 
of the organization in the West, met at the Cafe Royal De 
cember 1 for the annual election of officers Harry Hoffman of 
San Francisco was elected president, R. J. Harris of Fresno 
first vice president, W. E. Moyes of San Francisco, second vice 
president, and L. J. Clayborne, secretary-treasurer A mu- 
sical program was run off, after which the floor was cleared 
and the rest of the evening spent in dancing. Everyone reports 
a very interesting time 

San Francisco, Calif.—When H. A. Sperb, manager of the 
Woodstock Typewriter Company's office in San Francisco 
wants to attract attention to his place he installs a small 
mannikin representing a miner of ‘ ‘49°’ who flips a small frying 
pan over an imitation fire, and the window is immediately 
blocked by an admiring crowd. The device is an advertisement 
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Perforates cardboard, leather 
and paper up to 4”, Thru 
untempered metal up 
to 20 gauge. 






Interchange- 
able Punches 
and Dies as Illustrated 
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a for 
Great Demand— Prices 
Nationally Advertised and 
Catalog 
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AJAX EYELETS 
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BROOKLYN, NY. 
NATIONAL —— 
ADVERTISING | Letters -Legal Documents 
ADAPTABILITY RB i neatly and 
AND securely with 
AJAX 
DURABILITY EYELET 
MAKES IT FASTENER 
Punches hole, inserts 
EASY TO and clinches eyelet inone 
operation. 
SELL!— Order from 
MACHINE APPLIANCE 
CREATES CORPORATION 
RE-ORDERS \ 351-353 Jay St. Brooklyn.NY 
FOR N 
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Vertical File Folder 
Steck Ne 12 


Ae canted ah BY 














It costs nothing 


to see if you are buying the right line of 
filing supplies at the right prices. 


Why not send now for this free sample 
outfit of the Oxford line, together with our 
booklet and price list. They will be sent 
with all charges prepaid to foreign dealers 
as well as domestic concerns. 


We only ask an opportunity to show you. 


Oko Firing Surety Co. 


382 Jefferson St. Brooklyn, N. Y. 


Cable: OXSUP, New York, Bentley's Code 
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The 
Standard 


Stamp 
Affixer 


The Standard Stamp Afhxer. 
Known asthe simplest, 
lightest and speediest on 
the market. Saves time and money. It 





is a portable safe for your postage stamps. 
Endorsed by thousands of well-known 
users, including: 


Standard Oil Co. 

Bell Telephone System 
United Shoe Machine Co. 
Western Electric Co. 
Bauer and Black 
Willard Storage Battery Co. 
Eastman Kodak Co. 


and other prominent houses. 


DEALERS—We have an interesting proposition to make you 
which does not involve any outlay. 


STANDARD STAMP AFFIXER Co. 


Revere Boulevard EVERETT, MASS. 




















PAT. DECEMBER 21, 1915 
THE AZORA 
AIR CUSHION 
(Cross-Section View) 


THE AZORA 
TWIRLER RING 


Stationers can do good business with typewriter 
attachments that have proven their usefulness. 


AZORA 


AIR CUSHIONS AND TWIRLER RINGS 


are in use all over the U. S. and are ccnsid- 
ered a staple standard article by scores m 
dealers. They Conserve strength in the 
typist’s fingers and relieve the typewriter 
of shocks that would materially shorten its 
period of usefulness. Every typewriter 
owner needs them, they are quickly and 
easily attached. A first glance at them im- 
presses your customer with their useful and 
practical features. There is good profit in 
selling them. 
Write us right now 


AZORA RUBBER COMPANY 
54th and 20th Sts. $3 :: Cicero, IIL 
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On Your Own 


Experience 


Association addresses and discussions, tray 
elers’ news, etc., furnish valuable side-lights 
on your business, but it is your own experience 
as an office equipment retailer that is your 
most dependable teacher. The satisfactory ex- 
periences many dealers have had with TELL 
CITY DESKS hav built much of our distri 
bution Knowing that our merchandise is the 
very best value for the money, we solicit the 
busine a8 Of dealers not heretofore on our books, 
feeling confident that whe *n they realize the 
merits of our product and service they will de 
cide to specialize on TELL CITY DESKS 
Our catalog No. 3 recently issued, awaits 
your inquiry 


TELL CITY DESK CO. 


TELL CITY, INDIANA 




















Better Profit and Paste 


at less cost 


There’s no guess and gamble to stocking and 
selling Gluey Paste. It’s used in thousands of 
schools, libraries and offices everywhere. Its dis- 
tinctive velvety creaminess is practically perma- 
nent—water rarely necessary. Ask your jobber. 


Sample and Prices on Request. 


Get Yours Today. 











y Paste soy <: 


~ GLUE! 


X. THE COMMERCIAL PA® 
COLUMBUS, OHIO.. 














COMPo 


Non-Clogging 
Paper Stapling Machine 





never fouls in the clinches! 


Takes Any 
No. 1 Staple. 


Pierces heavy 
cardboard. 


Guaranteed by us 


for one year. THE DEVICE THAT PREVENTS CLOGGING 


The COMPO Cushion 


Fits the handle of any 
standard stapling machine. 
Saves hands and nerves. 





REPRESENTATIVES 
Eastern: Zwick & Fleichhauer, 211 Centre St., New York, N. Y. 
Southern: Edw V. Bogart, 4th Natl. Bank Building, Atlanta, Ga 
Western: Ernest Wallace, 444 Market St., San Francisco, Cal 


THE COMPO CORPORATION 
Westport, Connecticut, U.S. A. 














Demand—Forced us to double our 
Production Facilities 


We sell only to the DEALER. 


Silk-Y-Fiber Ribbons and 
Silk-Y-Kote Carbons are made of 


the finest imported materials. 


Cooper Carbon Coated Paper Co. 
Manufacturers 


28th St. and Trumbull Ave. Chicago, IIl. 
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for a milling company making pancake flour, but it serves the 
purpose of stopping the passerby, who can allow his eye to 
roam over a collection of Woodstock typewriters, which a pla- 
card states is that used by the milling company 

Spadra, Ark.—J. W. Whiting, typewriter specialist, returned 
in December from a hurried trip to Florida 

West Paim Beach, Fla.—The Typewriter & Office Supply 
Company has incorporated to sell typewriters, office supplies 
and stationery; capital stock, $10,000; officers—John E. Rich- 
ardson, president, W. E. Roebuck, vice president, N. O. Rich- 
ardson, secretary-treasurer. 

Wilmington, Del.—The Corona Typewriter Sales Company 
has incorporated with capital stock of $75,000; T. L. Croteau 
Wilmington representative 

Wilmington, Del.—The Standard Typewriter Corporation has 
been chartered in the state of Delaware, with capital stock of 
$100,000; T. R. Clark, E. S. Clark and C. L. Klug, New York 
N. Y., registered the incorporation papers; Wilmington repre- 
sentative, Martin E. Smith 


(Furniture—Continued from Page 192.) 

ness; capital stock, $20,000; officers—J. C. Keys, president, W 
G. King, secretary 

Los Angeles, Calif.—R. A. Richardson, representative of the 
Yawman and Erbe Manufacturing Company here, has received 
the second bar to hang on his fob 

Milwaukee, Wis.—C \. Netzhammer, of the Northwestern 
Furniture Company, was elected treasurer of the Sales Man 
agers’ Association of Milwaukee at the annual meeting 

Nashville, Tenn.—The Marshall & Bruce Company has moved 
its office furniture tationery and printing business to larger 
quarters at Commerce street and Tenth avenue, North. 

New York, N. Y.—The Recordex Company has incorporated to 
manufacture filing devices; capital stock, $10,000; incorporators 

Ek. Kehlimann, A. L. Rading, I. Orleans 

New York, N. Y.—The Bendel Office Furniture Company has 
incorporated; capital stock, $1,500; incorporators—B. Bendel 
M. Bendel and J. Venture; attorneys—Trencher & Burnbaun 
303 Fifth avenue 

Philadelphia, Penna C. F. Decker, who conducts a commer! 


cial and social stationery business at 210 South Fifty-second 


street, will open a store at 24 South Fifteenth street This will 
supply offic furnitur ind appliances and commercial station 
ery 


Pittsburgh, Penna.—F. B. Grant, salesman for the local branch 
of the Yawman and Erbe Manufacturing Company has ac- 
quired the second bar to his diamond fob 


Raleigh, N. C.—Fire in the building at 12314 Fayeville street 
lamaged the office furniture and stationery store of James E 
Thiem 


Salem, N. J. \ disastrous fire in the linoleum plant of the 
J. B. Campbell Manufacturing Company damaged the building 
and equipment about $150,000 worth 

Salt Lake City, Utah.—The All-Steel Office Supply Company 
has opened for business is Exchange place 

St. Louis, Mo.—Thomas B. Cassell, formerly buyer and n 
ager of the furniture department of Scruggs, Vandervoort & 
Barney, has joined the Artistic Furniture Company) 

St. Louis, Mo.—C. J. Goodman, with the local branch of the 
Yawman and Erbe Manufacturing Company, has received th 
first bar for his diamond fob 

San Francisco, Calif.—Beginning with the first of the year 
H. S. Crocker & Company will discontinue the West-Made lings 


1f desks, and will thereafter handle the Dietz line of desks and 
office furniture While no stock is in yet, H. S. Crocker & 
Company expect to do considerable business, as the new line is 
complete in the way of office furniture 


San Francisco, Calif.—The Yawman & Erbe Manufacturing 


Company has completed arrangements to manufacture the ma 
nila folders used in filir cabinets at the San Francisco factory 
of the company, according to a statement by C. A. Victor, the 
manager This will save the double freight rates betwee! 


California and the Eastern factory, as much of the raw mate 
rial is manufactured in the West and has heretofore bee 
shipped East and returned The company h made a heavy 
investment in machinery for the manufacture of the folders 
and expect a considerable increase in business 

San Francisco, Calif The Rucker-Fuller Company is carr 


ing out the plan of installing beautiful as well as useful furr 


ture, as can be seer it the Federal Reserve Bank, where the 
company has just installed a set of walnut for the official 
Other installations for private offices have been recently con 


pleted for the Foster & Kieser offices, and the Castle & Cool 
offices at Honolulu, T. H The Rucker-Fuller people have been 
doing some very notable billboard advertising that will bring 


the lings rf iffice furniture to the notice of users and dealers 


Continued on Page 200.) 
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TAR MANIFOLD is a 
high grade writing 
paper made in_ tissue 
weight. By reason of its 
great strength, it is used 
for carbon copies of im- 
portant letters and docu- 
ments which must be 
preserved for repeated 
reference. It is espe- 
cially recommended for 
legal work, mailing lists, 
foreign correspondence, 
etc. It is made in white 
and seven colors, with va- 
rious weights and fin- 
ishes. 

Write for Sample Book 

and Trade Prices 


C. H. DEXTER & SONS 


Incorporated 


WINDSOR LOCKS, CONN. 











JOBBERS, DEALERS AND AGENTS 
CAN MAKE GOOD PROFIT IN SELLING 


THE MAGIC 
ERADICATOR 


INK-OUT 





as paper TRADE MARK © 1923 


ngle fluid eradicator. Ink-Out does 
others Retail price now 60c. Send 
CARTON of two dozen bottles, $6.50 

America by the gross $30.00 f£. o. b. 
Special prices to jobbers in quantity. 


Sole Distributors 


CARDINELL-SALES CO. 


LABEL STREET 


MONTCLAIR, N. J. 


e Parchments and Tracing Papers. 





<r rR 

















200 OFFICE 


APPLIANCES 














Hoffman Stationery Specialties 
Are Worth While Featuring 





Attractive and substantially made, HOFFMANN 
goods satisfy your customers and extend your 
prestige. You can recommend them with assurance. 

HOFFMAN Desk Pads make up a particularly 
complete and salable line — 
over sixty styles, flexible or 
stiff, in standard sizes. You 
can select just what your ex- 
perience tells you goes well 
with your trade. HOFFMAN 
card and letter cabinets of 
cloth-covered binder’s board 
give good service and econ 
omy in housing records or 
supplies. Shelf boxes, trans- 
fer cases and _ stationery 
racks are included in the 
line, also linoleum desk 
pads in green and brown. 

Write for catalog and 
price-list 


L. HOFFMAN 


Established 1888 
45 LaFayette St. New York, N. Y. 


REPRESENTATIVES 
For the Middle West For the Pacific Coast 
S. C. FUNKE MAX L. WEIL 
P. O. Box No. 244, Detroit, Mich. 226 San Fernando Bidg., Los Angeles 

























START THE NEW YEAR RIGHT 
STOCK 


MOHICAN 
PENCILS 


— pend SNe ARTE | 








The quality of materials and work- 
manship is such that will please both 
the dealer and his customers, result- 
ing in repeat business. 





Samples and prices gladly sent on request. 


Attractively packed in one-dozen boxes (five degrees) also 
handsome one-dozen easel display 


United States Pencil Co. 
Philadelphia U.S.A. 


—Manufacturers— 
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Chicago, !li.— The Comptometer School & Inventory Company, 
1735 North Paulina street, has incorporated to do inventory 
and statistical work; capital stock, $10,000; incorporators—A. J 
Deborard, W. F. Babcock, John C. Nevins 

Dallas, Texas.—The Jack F. Snowdon Company, 217 Browder 
street, has representation for the Sundstrand Adding Machine 


Company and The Elliott Companys Mr. Snowdon has an ex 
tensive acquaintanceship in the South and Southwest 

Detroit, Mich.—Norman ©. Mick has been appointed adver 
tising director of the Burroughs Adding Machine Company, 
succeeding the late George B. Sharpe M Mick has been 
acting-advertising manager since Mr. Sharpe passed away 

Los Angeles, Calif.—Business for the Burroughs Adding Ma- 
chine Company in the Los Angeles district during October 
November and December exceeded by nearly 100 per cent the 
same period of time in any year past 

New York, N. Y.—C. F. Witkowski has been appointed man- 
ager of the Baltimore and Maryland territories of the Felt & 
Tarrant Manufacturing Company succeeding H S. Custer 
Mr. Custer is now engaged in another line Mr. Witkowski 
had been with the New York office of the “‘Comptometer” ten 


years before his present promotion 
Salt Lake City, Utah.—N. J. Dishington has joined the local 
agency of the Burroughs Adding Machine Company He had 


been a salesman for several vears for Knudsen & Bommen, 
Burroughs distributors in Norway The Norwegian climate 
was unkind to Mr. Dishington, so he returned to the United 
States Mr. lDishington had been with the Burroughs agency 
at Salt Lake City before going abroad, so he is again in familiar 
territory 


San Francisco, Calif.—The Burroughs Adding Machine Com 
pany held a two-weeks’ session recently to demonstrate the pos 
sibilities of the Calculator at Salt Lake City, Utah The school 
was attended by salesmen and managers from every agency in 
the Western division 

San Francisco, Calif.—A. B. Barrows, of the Burroughs Add 
ing Machine Company, has been promoted to the managership 
of the Oregon office, in place of L. L. Hoover, who has resigned 
on account of illness Before coming to the Burroughs organi 
nation, Mr. Barrows was a prominent newspaper man of De 
troit, Mich 

San Francisco, Calif.—Waiter W. Cooley, Western advertis 
ing manager of the Burroughs Adding Machine Company, is 
busy laying out a trip through Southern California to Texas 
then through Colorado, Idaho, Montana, British Columbia, 
Washington, Oregon and back to San Francisco He will be 


gone about seven weeks 


(Furniture—Continued from Page 199.) 
A big sign on Montgomery street representing a private offies 
is certainly a beauty from an advertising point of view 
San Francisco, Calif.—A joint meeting of the Furniture Assi 
ciation of Los Angeles and San Francisco was held at Pas 
Robles, the half-way point between the two cities, November 


11-12, for the purpose of organizing a state association to cre 
ate harmonious relations between the Northern and Southern 
sections of the state Considerable ‘onstructive work was 
accomplished, considering the shortness of the meeting Fr. W 
Wentworth, of F. W. Wentworth & Company, San Franciscé 
was nominated as first choice for president of the state ass 
ciation Owin to the fact that Mr. Wentworth is a council 
man of Berkeley, he was forced to decline Mr. Ristenpart, of 
the Rucker-Fuller Desk Company, was elected instead, and 


honor of the first president still goes to San Francisco 
San Francisco, Calif.—As the leases of former tenants of 

building expire, the C. F. Weber & Company organization ex- 
pands to take up the vacant space in the building at the cor 
ner of Second and Mission streets, which has been leased by 
the companys In a recent expansion the fifth floor was taken 
over and a new hardwood floor laid. This part of the work was 
completed during the absence of the president and vice presi 
dent of the company, so the whole organization combined to 
furnish a surprise banquet on the return of the executives. The 
place was tastefully decorated and a dinner was spread, When 
J. W. Fricke, president, Frank F. Weber, first vice president 
and C. W. Callender, second vice president, arrived to inspect 
the work, they were greeted with a roar of ‘surprise.’ Sapiro’s 


(Continued on VPage 204.) 
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4S a new year dawns we review 
the past and look hopefully 
forward, resolved that experi- 
ence of the past shall guide us 
to greater success in future 
service to our customers. 


‘‘Get it from Aigner’’ may 
well be your reliance in sup- 
plying every need of an in- 
dexing character. 


G.J. AIGNER ECO. Manis cures 


521-523 W. Monroe St. ————__—©n Chicago, Tilinoi, 


ala = 
| # Gold ‘Stampers fer Stationers and Bookbinders i 
—— — for Loose-Leaf Systems 
: Titles and Labels for Law Work = 
___Aigner's Patent Cut Index Strips |_}} (2658 




















Good 


Crescent Pins 





don’t cost a bit more, but they’re worth much more 

busy people appreciate the time-saving feature of 
a box of pins, every one of which has a keen pierc- 
ing point and a big, “comfortable” head 


Crescent pins are made from the best spring brass 
wire by experienced workmen. They are put up in 
quarter, half, one and five-pound boxes, and are 
guaranteed to be of superior quality. There are 
nine sizes. We'll give you prompt service—write 
for prices. 


CRESCENT 
BRASS & PIN CO. 


DETROIT, MICHIGAN 


Western Representative: Morris-Jones Ce. 
55 New Montgomery St , San Francisco 


Seuthern Representative: Phil F. Webster 
Box 873 San Antonio, Texas 
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2) | d W ay 


EVOLUTION 


The recent introduction of ring books bound in 
HAND-BOARDED COWHIDE LEATHERS is 
the greatest step toward perfection since we 
originated morocco binding seventeen years ago 
and ONE-PIECE, ALL-LEATHER covers four- 
teen years ago. 


G7 cinuine 
Sussele 


HAND-BOARDED, ALL-LEATHER 
RING BOOKS are made in Memos, 
Price Books, Diaries, Address Books 
$My Financesf, $My Budgetf. 
Black and mahogany covers 


Made Exclusively by 


TRUSSELL MANUFACTURING CO. 
3 Cherry Street Poughkeepsie, N. Y. 























“MULTUM IN. PARVO” 


Much in “‘Litile’’ 


‘‘Cobweb”’ 
**Satin Finish’ 
‘arbon Papers 
‘*Satin Finish’”’ 
‘*Gold Seal’’ 
Ribbons 


Over thirty years, 
Known to business 
Around the world, 
s Leaders in Quality 


A. P. LITTLE, Inc. 


ROCHESTER, N. Y. 
London Representative. Wm. Hoare & Company, 


St. Michaels’ House, Basinghall Street, 
London, E. C 2, England 
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The The 
Wizard Dexter 
All-steel Finest 

model hand-feed 
Produces | sharpener 
fine, me- made 






dium or Embodies 


blunt point every 


feature 


The Cutters 
Of a Pencil Sharpener— 


are the most important part. Upon them, to a great 
measure depends whether or not your customer will 
be thoroughly satisfied with a purchase of one. In 
The Apsco Line of Pencil Sharpeners 

consisting of eleven different models, each is equipped, 
not with, just cutters—but twin milling cutters of 
SOLID STEEL. Scientifically ground by a special 
process and subject to thorough inspection before 
leaving the factory, they render maximum satisfac- 
tion due to their sound, suitable material. 

Write for Booklet and Price List 
Your copy of new interesting booklet explaining 
maximum pencil sharpener profit plan is ready. Write 
for your copy and price list—NOW! 


Automatic Pencil Sharpener Company 
58 E. Washington Street, Chicago 


Manufacturers of 
The Chicago, best of its class, Giant, Junior, Wizard, Dexter, 
Dandy, Ideal, Climax and U. 8S. Automatic Pencil Sharpeners. 























a INDEX“ FILING SUPPLIES 


olFILE X|o 
DEALER DISTRIBUTION-EXCLUSIVELY 
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The Mark of Service and Satisfaction 


You will find our Printed Folder 
samples showing the styles of 
Tabbing for various systems a 
great help in building your 
folder business. 

A packet of cards showing 
grades and rulings is also yours 
for the asking. 


Send in your request today. 


Your inquiries for special 
or stock goods are solicited. 


THE DUNLEAVY CO. 


34-38 Binford St. Boston, Mass. 


J. Frank Dunleavy, President and Gen’! Manager 
Lester E. Thacher, Vice-Pres. and Sales Mer. 




















PAPER FASTENING 
MACHINES 
SPONGE RUBBER 
CHAIR CUSHIONS 
FLEXIBLE RUBBER 
DESK_PADS 
RUBBER INK-WELL 
STANDS 








IRVIN Paper Fasteners embody all the latest im 
provements, Five diffe re nt sizes of ma- 
chines and staples afford a selection adapted for most 
any requirement 
IRVIN Chair Cushions, Desk Pads and Ink-Well 
Stands are durable. new, decidedly at 
tractive, useful, practical and reasonably priced Being 
molded in one solid piece they have no seams or joints 
to tear or rip out 
New illustrated folder with full informa- 
tion will be sent anywhere upon request 


A. H. Irvin Company, Curwensville, Pa., U.S. A. 














Old Hampshire 


TYPEWRITER 
PAPERS 


Many lines comprise many duplicates. 
There are none in the Old Hampshire 


Line. 

A few moments’ study of our sample 
book will convince you of this. 

How many numbers have you the 
turnover of which doesn’t warrant the 
investment. 

Old Hampshire Typewriter papers 
comprise high and medium grades, 
weights from seven to twenty-eight 
pound substance, glazed, unglazed and 
medium finishes. 

A request for sample book and prices 
places you under no obligation. 


FINE STATIONERY DEPARTMENT 


Hampshire Paper Co. 


South Hadley Falls, Mass. 
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Chicago, Iil.—Harlan H. Morris, Inc., has changed the corpor- 
ite name t Hooven Letter Service, Inc 


Chicago, Ili.—A slight loss was experienced by the Heyer 


Duplicat Company, 1 (0 South Wells street, December 20 
Chicago, ilil.—L. D. Camps, general sales manager of the 
Lisenby Manufactul f Company, spent everal weeks las 
month t Sidney, Ohi keeping in touch with the developn 
new f er for Multicolor” press 
Chicago, III \. H. Buenzli, manager here for The Rotospeed 
Compan) pent the Christmas holiday at his former home, 
Madisor \ Mr Buenzli is also a native of Madison, s« 
visit of the nature of a double homecoming 
Chicago, Ill ( Ss Thorntor formerly manager f Ss 
Louis s ranch of tl \. B. Dick Compar has been given 
i spe i gnment under the supervisior of the ger 
fice T re ft vork has not been anr nced 
Chicag: Ditte I 30 South Dear rr street has 
: t l North May treet as an add 
ace A plant at 23 West Kinzie 
i ddition he fa I ] l ire 
Cincinnati, Ohio.—! Farra who 1 S nan 
t " Yor ( branch of the 4. B. Dick ¢ 
] il brane H eds | 
[ & ne irge of the St. I s br 
Dayton, Ohio.—Ed Thompson is now sale manager of 
Rotospe Compal lie w formerly advert I manage! f 
[hr ? etow and did some cor ious work 
Dayton, Ohio G ‘ Spahr has become neral es 
manage! f J 1); R er Manufacturir Company R 
ee! el manager of tl ( > 
Compan) prior to t ‘ sales manager of the Ell 
Fisher Compal 
Milwaukee, Wis. \. Kk. Milbrath has joined the sales orgar 
zation of the Duplicator Supply Company, specializing on the 
‘“‘Speedog 1 Wisconsin and upper Michigan Lee P 


Steven W ver the Milwaukee for the Duplicator Suy 
ply Compar 

New York, N. Y.—Walts 
Line-A-Time Manufacturing Company, Inc., has joined the 


Schwalbe, who has been with The 


sales staff the Rapid Addressing Machine Company 

New York, N. Y.—'t St. John Smyth i alesman for the 
Rapid Addressing Macl 
time due t broken legs At the hospital they 
of Fibroty} ! 
Oklahoma City, Okla W E. Campbell has taken charge of 


‘ompany lost a lot of good selling 


as a 


the loca ee Elliott Company He had been formerly 
with the Burroughs Adding Machine Company at Memphis 
Ty 

Philadelphia, Penna Lebzelter has een transferred 
from New York to the il branch of the Ray Addressing 


Machine Company 
Pittsburgh, Penna.—Cieorge F. Rafferty has joined the Rapid 
A ddressil Machine Compar sales force her 
St. Louis, Mo.—E. M. Smith has taken charg: f the 1! ul 
f the A. B. Dick Cumpany Mr. Smit} 


sales off 


ferred fron milar position at Cincinnati 

Wilmington, Del.—The Hypergraph Sales Company, Inc., has 
neorporaté to distribute duplicating de ‘ capital stock 
$500,000 ! rporator L. B. Vincent 

Wilmington, Del.—The Langford Safes Audit Machine Con 
pany has incorporated t manufacture and sell cash register 
apital $1,000, 01 representative in Delaware—C B 


Outten, Wilmingtor 


Metal Office Furniture Has Mate in Domestic 
Field. 


Metal irniture for the household is being produced 
volume in the United States, and the metal office furnitut 
eld credi ith being the inspiration for this inn ova 
tior Jar ( Ferris, vice president of The Simmot 
Company t te irticle to the December issue of 
the Pure Era ' h were illustrated several pi 

f furnit ide fe lomestic use. These included ward 
robe, vanity dressing table, chair and _ chiffonier The 
amount of metal used in such a combination, exclusive 
the hed a wes 750 itn 
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89% 


of all dealers sell 


clAR-O-TYPE 


THE WONDER TYPE CLEANER 
because the demand is created by 
consistent advertising. 

It assures neat, 
clean correspond- 
ence. Just apply 
with dauber and the 
type ts cleaned in- 
stantly. Does not 





evaporate. 


Individual bottles to retail at 50c and 75c. 
\lso bulk sizes: pints, quarts and gallons. 


Liberal discounts to dealers. Very effective 
advertising aids furnished free, whether 
you buy direct or through jobbers. Write 
us today. 

ALSO MFRS. OF DROP-O-OIL 
THE CLAROTYPE COMPANY, Inc. 
16-A Hudson St. New York 

















Steel Age 
Filing Cases 









A complete stock line 





of steel office furniture 






us help you with 
We are 


equipped to give the 


Let 





special wor! 







best of service on built- 


to-order steel furniture 






equipment 







Corry-Jamestown 
Manufacturing 
Corporation 
CORRY, PENN 
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4 WEBCO PRODUCT 


TRADE MARK 


Original end Best 
lye Cleaning fluid 


Cleans your type No type brushing 
Cleans your platens | No picking out of 
Cleans metal parts | particles from type 
Dissolves grease and cleans spots 
tom your desk 
WHEN TRADE Mann APPEARS 


DIRT OISAPPEARS 
MANUFACTURED BY 
The FS Webster Company Inc. 
BOSTON 
MAKERS OF 











MULTI-KOPY Carbon Papers 
STAR-BRAND Typewriter Ribbons | 

















PUNCHES 


The Barrett Ambart Hand Punch is an es- 
sential office tool. It punches round holes for 
all standard two, three, four, five, six and 
seven ring book sheets. Also punches holes 
for standard post binders 


Write for prices 


BARRETT BINDERY COMPANY 
1320 W. MONROE ST., CHICAGO 














Chicago, IIl.—The Corona Typewriter Sales Company is han 
dling the ribbons and carbons of the Columbia Ribbon & Carbon 
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Manufacturing Company, as well as the “Opalograph.’ 
Chicago, tll.—Archer & Andre, 136 West Lake street, will 


double the sales force in January The company concentrates 
its efforts in Chicago and Cook county, and travels in parts of 
Michigan, Indiana and Wisconsin An extensive mail order 


business is done 

Chicago, Il!l.—John W. Messimore, the newly-appointed man- 
ager for the Crown Ribbon & Carbon Manufacturing Company 
reported a good business for the season and sees prospects for 
an excellent trade in 1924. Mr. Messimore’s office covers Chi- 
cago, Illinois, Indiana, Iowa and Wisconsin Special attention 
is being given to dealer business, which is increasing in volume 
constantly. 

Fort Smith, Ark.—G. A. Hobert, representative of the Waters 
& Waters Manufacturing Company, St. Louis, Mo., ‘‘worked’ 
this city recently 

San Francisco, Calif.—President S. KE. Miller, of the Miller 
Bryant-Pierce Company, spent a week in the early part of De- 
cember at San Francisco and vicinity Mr. Miller was out on 
a pleasure trip, but took occasion to attend to a lot of business 
at the same time H. L touse has been showing Mr. Miller 
around 

San Francisco, Calif.—H. L. Rouse, manager of the San Fran- 
cisco office of Miller-Bryant-Pierce Company, is away on a 
trip through the larger cities of the bay counties and will wind 
up at Sacramento, where he will meet the president of the 
company and the two will hold a conference with Mr. Mispley 
purchasing agent for the state of California 

San Francisco, Calif.—W. G. Huston, of the Mittag & Volger 
Inc., left December 12 for a trip that will take him by way 
Los Angeles, where he will stop over a day, to Denver Fron 
Denver Mr. Huston will go to Cleveland to spend the holidays 
with his wife and her relatives. After the first of the vear Mr 
Huston will go to Park Ridge for a company conference, then 
back to the coast, bringing his family with him Mrs. Huston 
has been visiting with relatives in the East since “‘the Mister 
went out on his last trip 

San Francisco, Calif.—It has recently been discovered among 
his friends that Gus Semensen, assistant manager of Mittag & 
Volger, Inc., has been leading a “double life’’ for some times 
During the daylight hours he spends his time in the ribbon and 
carbon business, but after business hours he's a full fNedged 
union musician and plays for dances His work on the banjo 
has become so well known that he is sought for dances, societ 
functions, entertainments and other places where good musi 


is in demand A man who can cater to one’s esthetic side as 
well as good business sense certainly deserves much r 
and “double life’’ should take on a new meaning 


(Furniture—Continued from Page 200.) 


orchestra furnished music during the dinner, and outside tal 
ent, helped by employees, furnished entertainment. The officials 
Were each presented with a silver set and then the floor was 
cleared for dancing Such occasions are great helps for 


spirit of co-operaticn between executives and employees, an 
this one of C. F. Weber & Company's was no exceptior 

Seattle, Wash.—The Renfro-Wadenstein De:k Company has 
leased for storage purposes the basement at 616-12 Union street 

Topeka, Kans.—Fire in the building of Crane & Compat 
caused considerable damage. The fire itself was of little 
sequence, but the sprinkler heads opened and _ flooded 
building 

Wilmington, Del.—The General Office Equipment Corporatior 
has incorporated to handle furniture; capital stock, $10,000 
sponsor—Delaware Registration Trust Company 


Gill’s Car Card Campaign. 

A comprehensive street car advertising campaign was 
conducted in December by The J. K. Gill Company, Port 
land, Ore. Special cards were designed and printed for the 
book department, the Claridge gift shop, the toy department 
and the leather goods section. This was the most exten 
sive campaign the company has used in the street cars, and 


big results were anticipated 
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IDEAL TUBULAR STANDS 


IDEAL 
TYPEWR 


STAND 


Table toy 


Drop leaf 12 by 


table top. 


Fowler-Manson-Sherman Cycle Mfg. Co. 


Write for 
Circular 


24 OF 


A Sound Bank Specialty 


BANDLESS CURRENCY MAILING BOX 


A PERFECT MAILER of strong, heavy, 
durable manilla paper of exceptional 
strength. Ends and sides do not break 
in bending over currency. 

The outside wrapper is genuine rope 
manilla as near cloth as paper can be 
made. It folds over each lap at the 
ends to make a perfect, tight seal and 
attaches to the back of the box Can 
not tear or pull away without destroy- 
ing the entire box Each size contracts 
one half inch squeezing tightly over the 
currency and bringing the end flaps over 
and sealing tightly to the back of the 
box, making a perfect fit and tight seal 
Dependable bank stationers should have 
sample of this new line. No obligations 
to learn all about it now. 


Smead Manufacturing Co. (Dept. C) Hastings, Minn. 
High Grade Bank Filing and Mailing Containers 


No. 2 
ITER 


14 inches, 
16 inches, hinged on a level with 


») measur®e 16 by 


William R. Manierre, Prop. 


1445-1455 W. AUSTIN AVE., CHICAGO 
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height 26 inches. 
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**KEEPING TABS ON THINGS” 
WITH 
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K 
INDEX TABS 


THE ORIGINAL “PYRALIN” 
INDEX TAB Made in Six-inch Strips 
Cut tabs to any size—use any 
color insert—attach for any 
projection. 


Your stock for 1924 should always be 
complete. Order Now 


(NEW IMPROVED TAB) 
PATENTED 


UNIVERSAL INDEX TAB CO. 



































435 Central Bldg. Seattle, Wash. 














HUNTS PENS 


ROUND POINTED PENS 
SILVERINE PENS 
SPEEDBALL PENS 
SPRING PENCIL CLIPS 
BULL DOG CLIPS 
DUALUSE CARD (LIPS 
PEN HOLDERS 
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REPUBLIC TRANSFER CASES 


Distinctive Features are— 


Genuine Red Oak 
Absolutely Kiln-Dried 
Slide on Fibre Rollers 


Label-holders and Handles 
bronze plated on steel 


Stack perfectly 
Nicely finished 
Cap—Bill 


Three Sizes; Letter 


Write for Prices 


The Republic Box Co. 
1693-1711 Merwin St. CLEVELAND, OHIO 


NOTE —We sell to the trade only 
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Carbon Papers and 
Inked Ribbons 


for every requirement 


Our ‘“Reel-O-Ribbon’’ service 
means added profits for the dealer. 
Ribbon in reels of 144 yards (equal to 
one dozen standard length ribbons). 
Orders can be filled immediately from 
stock with the simple spooling machine 
and eyelet tool we furnish. We also 
can supply you with the spools, hooks 
and eyelets. Descriptive and _ illus- 
trated literature is yours for the 
asking. Live representatives wanted. 


> 
A 





Phillips Ribbon & 
Carbon Co., Inc, 


61 Halstead St. 
Rochester, N. Y. 
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START THE NEW YEAR RIGHT 


BY ORDERING SOME OF OUR 
THOROUGHLY REBUILT TYPE- 
WRITERS OR FOR ONLY 


*4> 


ADDED TO PRICE OF A ROUGH 
TYPEWRITER WE WILL FURNISH 
YOU TYPEWRITERS PRACTICALLY 
REBUILT. Write for our new Price 
List and S. R. Proposition. 





Manufacturers Typewriter 
Clearing House M. Garbell, President 


and Gen’! Manager 
193 North Dearborn Street 
Chicago, III. 


CABLE ADDRESS: ‘“‘MANTYPE”’ 








EXCELLO 


The New 
Typewriter Desk 


Saves Space — Avoids Litter 


Dignifies the small space in 
reception room, bank, office 
or home where a typewriter 
desk may be a necessity or 
The smallest drop head type- 
Occupies half the 


convenience 
writer desk on the market. 
floor space of a single pedestal desk 

When closed it serves as a handy clerical desk for 


an attractive writing desk for home 
Highest quality cabinet work 


the office or as 
Size 25x25x30 in. high. 


Encourages Economy and Efficiency 


ruffled, 
letter- 
etc., in 


No drawers where expensive stationery 1s 
mussed or spoiled. Stationery rack keeps 
heads, office forms, note book, 
perfect order and within easy reach 


' 
enveiopes, 


ot operator 


Ask your dealer to show you Excelloe No. 25, or 
write to us for descriptive circular and price 


DEALERS 
Copy similartoth above appears in SYS 
TEM and other magazines Inquires are 
forwarded to EXCELLO dealers Order 
a sample now and take advantage of our 
co-operative selling plan 














Excello Products Corporation 
Makers of Excelle Line of Office Desks 
4820 W. 16th St. Cicero, Illinois 


30 minutes from downtown Chicag 
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The Portable Adding Machine 


8 lbs. 


6 inches high. 


Handy carrying handle, and positive keyboard 


646 inches square. 


lock to protect totals when in use—exclusive 
*STAR* features. 

Adding capacity, 999,999,999 or $9,999,999.99 

In high-grade construction, material, and me- 
chanical inspection, the *STAR* is equal to any 
adding machine at any price, and is so guaran- 
teed. Price, $38.50. 


Manufactured and Guaranteed by 


Todd Protecto¢graph Co., Inc. 
(Established 1899) 
Manufacturers of the Protectograph and 
PROTOD-Greenbac Forgery-proof Checks. 


1129 University Ave. Rochester, N. Y. 


Sales and Service Offices in All Cities. 
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| W.H. Gunlocke Chair Co., 





No. 851 
overstuffed 
chair 


The Office Furniture 
Dealer 


who serves the larger corporations, banks, law firms, clubs, etc.,fre 

quently has calls for overstuffed furniture. GUNLOCKE has five 
excellent designs —two chairs, two settees and a couch, furnished 
with oak or mahogany legs and covered with Broncho material or 
leather. GUNLOCKE makes acompleteline of office chairs, how- 
ever. There are over a hundred stylesfor executives, clerks, typists, 
bookkeepers, etc. Located convenient to supplies of materials and 
withsplendid manufacturing and shipping facilities. we offer quality 
goods and pleasing service. Lelus send you catalog and full particulars | 


WAYLAND 
NEW YOR« 
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They 

Buy Well 
Who 

Buy 





Eclipse Pneumatic Ink Wells 


These wells combine grace of 
design, strength of construction, 
and perfect utility to a surpass- 
ing degree. The dome adds 
beauty and assures clean ink. 
The patented side opening war 
rants clean penholders and clean 
fingers because it permits just 
enough ink at each pen-dip. It 
also does away with crusted and 
unsightly plungers and covers. 


Many handsome styles at 
your stationer’s. Write 
today for catalog. 


GENERAL ECLIPSE CO. 


Dept. A 
DANIELSON, CONNECTICUT 
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Wardrobes 


Along with other items of office furniture such as 
costumers, umbrella stands, telephone and _ typewriter 
tables, calculator desks, etc., made in the FURNAS fac- 
tory, the office equipment dealer has an interesting va- 
riety of wardrobes and stationery cabinets. Above is pio- 
tured a combination of the two, ideal for the small office. 
Many dealers have found these running into big volume 
during the season. Write us for details. 


FURNAS OFFICE FURNITURE CO. 


INDIANAPOLIS INDIANA 
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representative in the Far East, escaped with his life when in 
Japan during the earthquake 

How a New England retailer pulled out from the snow drifts 
is told in Pull-Together (Eaton, Crane & Pike Company) The 
unprecedented winter of 1922-23 caused a stagnation in busines 
Waiter H. Mowry, a stationer and bookseller of Portsmouth 
N. H., used his imagination, and by adroit planning and con- 
sistent advertising made the graduation season's business com- 


pensate for the dull period during and immediately after the 
winter 

Impressions (The Rotospeed Company) is a new venture ir 
the house organ field It is done entirely on the Rotospeed 
duplicator, from the two-color cover to the last page of text. It 
forms an excellent contact with Rotospeed users, containing 
helpful information regarding the use of the machin: In itself 
it is an excellent example of what can be accomplished Im- 
pressions are lavishly illustrated, and the typing of the stencils 
shows a painstaking care in preparatior It is edited |} Ed 
Thompson, who wa formerly advertising manager for R l 
Brothers, Etowah, Tenn 

Distributor. 

Associated Stationer’s Monthly (Th Associated St 
Supply Company) utilized space in it December i le to 
greetings from its travelers to the trade It was a 
thought, giving personality an opportu t shine fror 
page Thi ie was replete with 1 t iding i 
a timely opening article, ‘The Spirit of Christma 

Dealer. 

The Queen City Printing Compar ‘ irlotte N. C 
lishes an enterp! ng house organ <« led Salesmar! 
Print 

Open confe n is good for the soul Com n Sense (C 
Macy & Company Inc.) printed some nfession g 
promiscuous osculations, and led the reader bang uy 
startling signature Mistletoe 

The fallacy of cut prices was discussed in the Blank ] 
(The Columbu Blank Book Manufacturing Company) \ 
dealer tried to make a leader, and found that wt l i 
lot of that iten he lidn't move any oT til toc} ‘ nad 
pected to sell at his usual profit 

“The World is Getting Better,”’ said The Office Cat (The 
Richmond & Backus Company) It narrated how at $5.00 a d 
the skilled worker pays less for his necessities than his for 
bears paid when $1.50 a day was considered a good wage 
addition the worker of today gives his children better sc} 
and wider opportunities. 

A “horrible example” in letter solicitation was commented 


in “The Office Cat’’ (The Richmond & Backus Company) The 
advertiser used sugar plums as the theme of a impaign pro 
moting the sale of a record book The impression conveyed was 
that he was trying to sell sugar plums instead of books TI 

book itself was given but little space in the letter 

A liberal education for the house organ editor is contained in 
The Shepard Staff (The Henry O. Shepard Company) on ‘Being 
Funny Doesn't Pay.’’ A reader asked why some old favorites 
written in a humorous way had been abandoned The editor 
was frank to say that the articles didn’t pay. The space used 
could be employed to better advantage with educational or 
selling talk. 

Our chapeau is doffed to Baer Facts (Baer’s of Canton) for a 
novel concept in dealer house organ format The cover size 
of the issue is 5%x9 inches. Instead of running it as a saddle 
stitched book, the body is printed on individual sheets, which 
are stapled to the outer edge of the front cover, inside The 
cover opens like a legal document, giving a ‘“‘broadcast” arrange- 
ment of the page This makes it possible to bind in standard 
inserts furnished by manufacturers, including the A. B. Dick 
Company, Art Metal Construction Company, Underwood Type- 
writer Company and Wilson-Jones Loose Leaf Company This 
ingenious idea is carried still further. One sheet is slitted, into 
which are tucked an assortment of envelope enclosures, includ 
ing the advertising matter of the Weis Manufacturing Com- 
pany, “‘Clar-O-Type,”’ “Y and E”" efficiency desks and G. & C 


Merriam Company These enclosures are presented in neat 
arrangement and are readily accorded a close study by the 
recipient Some well-written miscellany comprises the “home 
print’ section of Baer Facts 
Internal. 

Diamond Dust (Hall Lithographing Company) has been print 
ing a serial, narrating the experiences of C. H. Brooks in a 
tour of Mexico Mr. Brooks accompanied a Shriner excursior 


to the Mexican capital 

The Gill-O-Gram (The J. K. Gill Company) allowed that Ore- 
gon prunes and cherries may be packed in California and sold 
as the product of that state, but Oregon authors have an 
identity that no other commonwealth can appropriate 

The Burroughs Bulletin (Burroughs Adding Machine Com- 
pany) told how the entire Burroughs organization in Japan was 
safe after the earthquake Teijiro Kurosawa, the representa- 
tive in Japan, cabled that the personnel of his organization 
escaped, but that the office building was burned 

The N. C. R. (The National Cash Register Company) gave 
details of a table lamp which is offered as one of the prizes 
in a sales contest The lamp is made entirely in the factory 
of The National Cash Register Company, and is to be found 
in no homes other than those of National employees 

The Eagle News (The Eagle Pencil Company) contained a 
holiday greeting by Philip Berolzheimer, president of the com- 
pany. He spoke of the perpetuation of the policy established 
early in the history of the company to make material provision 
for employes who have been with the company for many years, 
and their widows after death. An amusing article by L. C. 
Felser told of the havoc wrought on its victims by the 
“Radiosquito.”’ 

The Strathmorean (Strathmore Paper Company) referred tc 
the custom of displaying on bulletin boards in the mills current 
advertising and printed matter Perhaps the nature of the 
yrroduct makes this especially pertinent in the Stratmore mills 
gut a similar showing in other plants in the stationery and 
office equipment fields would tell the producing workers the 
significance of the product to the ultimate buyer. It should 
elevate the industry in the eyes of the factory workers. 
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SUPERIOR FURNITURE CO. 
Formerly Grand Rapids Office Chair Co. 
MAKFRS OF HIGH GRADE OFFICE CHAIRS 
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A Superior Typewriter Key 
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CG No. 429% 
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LINCOLN RUBBER KEY CO. 
27 Thames Street 


q NEW YORK 
ee 


‘SsRUMP”? The man who wants a desk 
= wants a cuspidor 


—if not every time, at least often 
enough so it pays your salesmen to 
suggest it along with other “desk 
accessories.” 


The AMCOIN line gives you 86 
= neat, practical designs in nickel- 
No. 00 plated or polished brass. Finest ma- 


terial and workmanship. 
THE NEW $2.50 FASTENER neces: 
The FAVORITE 
Designed to meet the demand of a popu- (see illustration) is 
lar-priced paper fastener. Will sell to a_ready seller for 
offices, hotels, or 
homes. Two sizes, 


Catalog and price list on request 


SUPERIOR FURNITURE CO. 


37 LOGAN ST., S. W., GRAND RAPIDS, {MICH. 
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the user at $2.50. This will allow a fair 





margin of profit on its sale. Made in the 10 in. or 8% in. 

convenient plier type, fully nickel plated diameter. Either 

and polished. Attractive quantity prices size in polished brass 

quoted on application. or nickel - plated 

| finish. No, 1280 
The Bump Paper Fastener Co. Write for the Aldrich Cuspider Catalogue 


La Crosse, Wis., U. S. A. Aldrich Mtg. Co., Inc. 


Seymour Conover Co., 350 Broadway, N. Y. City 


Eastern Representative 57 Illinois St. BUFFALO, N. Y. 




















210 


OFFICE 


APPL 





January, 1924, 


IANCES 














You sell more Filing Cabinets when 
you show the Goods and mark the 
price. 



























Always your 
customer wants 
to see what 
value he is get- 
ting and how it 
compares with 
the price. Show 
him this Bent- 
son cabinet, 
quote the cost 
and you will 
be sure to im- 
press him with 
the _ favorable 
comparison. 


Let us send you 
our illustrated 
folder detailing 
its features. 


Write today. 


New York Repre- 
sentative: 
JOSEPH WALLACE, 
353 Canal St. 


The Bentson Manufacturing Co. 
AURORA ILLINOIS 








National Desks 





No. 5537-S 





for Efficient Work 


The office furniture salesman frequently 
has opportunity to sell extensive desk in- 
stallations in offices where efforts are being made 
to cut out lost motion and speed up business detail 


The National 5537-S Desk is ideal for the 
purpose; ample capacity is provided for the tools 
and material needed but there are no catch-alls to 
encourage delay or loss of papers. Standard 
National construction throughout. Let us send 
you full particulars. 


National Desk Co. 


HERKIMER, NEW YORK 
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inking 

STAMP PAD 


ONLY 


Rubber 





Stamp Pad where 
Stamp does not 


spongy, 


The 
the 
come in 


contact with a 


smeary surface. 

The “SOLO ink is 
always on the bottom of the pad, 
fed to the 


surplus 


surface by capillary 


attraction, and vou will get 
absolutely perfect impressions 
from your rubber stamp 365 


days in the year. 


And they cost no more. 





| Peerless Carbon & Ribbon Mfg.Co., Inc. 


113 W. Broadway, New York, N. Y. 





STAN DARD 
— men ceRS 












SS 






cl 












Save Time and Eliminate Unsanitary Drudgery 


6 Models (Hand and Electric) $3.00 to $150.00. 
One suited to the requirements of every 


office, whether the daily mail is 25 letters 
or 150,000 













cient, durable, 
sealers on 


Standards are the most effi 
and widely distributed envelop: 
the market. 

Used by all U. S. Government Departments, 
prominent banks, public utilities, and by 
large and small concerns in every line of 
industry. 

Over 50,000 in daily use. 
DEALERS AND che hy en SAL ESMEN: 
We have terestir Dp . 


if we are mot sireads » SI ie se 1 ir listric 
Write for details, stating territory cove ered. 


Standard Envelope Sealer Mfg. Co. 


Revere Boulevard, Everett, Mass. 
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reviews of current issues from 
and allied fields, classified for 


nvenient reference. 


Manufacturer. 


I I Cambridg lass mes na 
I £ Ready I ly Bu r Ss 
r (a iressee) It te s the story of the } tt Address 
Press'’ concisely and nvincingly 
From the Aurora Met Cabinet Works Aurora 1] come 
striking atalogue ir ors showing the various members < 
the Aurora ne of I abinets, stationery ca nets ware 


cabinets ! tr nster cases 





\ bit Dicken nsplanted to a mailpiece issue 
he Na il Blank I k Company with good effect The por 
ous unt bo l kens’ day were ntrasted with tl 
n, expanding loos ledgers of National manufacture 
A st g mot d furnished by the Northwester! 
Pape Goods Compa Midway Park, St. Paul, Minr to in 
ju r It is printed ! Leatheroid ind Says Know ar 
t nde i What Y \r Doing Don't « i Meant-We 
The rd 6x31 
From G T. Set 1100 Ravenswood avenue Cl ra 
é i folder descriptive of “Hi-Duty numbering heads 
r embossing and mping metal These are made in se' 
pes for specific purposes The machines are mat 
rder t fit individual requirements 
\ pocket or desk memorandum pad featuring Anglo-Sax 
nd 1 distributed by the Hampshire Paper Compar 
S Hae Falls, M It embodies the white and color 
n its various we ts yy 
I t} S \) 
rt Autoy t | ts 
n é reular 
| T S Sper | 
! 1 , t} 
ra t nd 
I ! Saffor 
{ eon i 
! ha naug ‘ 
oru } 7 
\ ter fi } r 
le ffe presence of hotog 
! isk sed. The letter featured waste 
tmas gifts They are packed in individual 
ited paper cartons, fa ring express or parcel post shipments 
\ fold n colors ! Robert Dale Company, In« 28-34 
h | ston str L Angeles, Calif describes the Big 
k secretary) This is a commodious memo pad vith 
r pert ted sheets. The permanent stub is used 
the san i of the following veat An index 
ex is ided 
From the \mes Sup] Company 964 West Rand 
mesa fe er in two colors descriptive of ‘‘Fing 
hese ire | er fingers for varie s makes 
ch permit the typist to release the fingers s« 
ly and quickl They avy l 
‘ er back to ¢ xpose n takes for 
_ th i “Responsib Hely ness 
s Ss Strathmore Town Series ssued 1 
Strathmore Paper Compar It exemplifies bank advert 
mor ha Paper is a Part f the Pic 
s e the | t of many direct mail pieces issued 
the count mercantile idvert I na 
Vice ¢ zations desiring to create 
tant t for their advertising 
oncept nd execution s 
The Par ! n Company It features wt 
mer is Christ: fts © Your Chr nas S 
y t lasv Cha the title The different 
he | er family re wl with a memorar in 
ting t “ m each pen or l 
ost \ tle suggestion é £ 
New Year The decorative schen f the 
dis the } ! the mistletoe 
Fre t R ible Type iter & Adding Machine Corpo 
Oo We Washingtor treet, Chicago, Ill., come irrent 
liding machir nd typewriters Dealers ma ae 
. the lict place it on demonstrat . wit} ' 
s not within ten days 
£ ( will rr ] 
t ' Same basis i 
« re rial der 
Dealer. 
S npar has 
£ is par n tl 
K. ¢ Portla ‘ ; 
or f i 
Wi ‘ 
des 
Price Revisions. 
l ‘ 
y 
S nuf turing ¢ | 
"} 
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JALIFIED 






Packed in standard cases 
of 50 or 100 rolls. 


Also in the handy Dozen- 
Roll-Box. 
The Standard 
of comparison. 


There is no 
other paper just 
like Qualified. 
Every roll perfect and guaranteed. Gives 
complete satisfaction on all makes of adding 
machines. Office workers like to use it; man- 
agers find it economical. 











Sold by Stationers — Everywhere. 





i 





DEALERS: Write us for 
samples and information 
about free advertising ree 
matter. © 


CENTRAL PAPER CO. 


MENASHA WISCONSIN 


ORIGINAL dozen 


roll box 





























The Defiance Eyelet Punch 


A combination punch and eyelet set—thor- 
oughly reliable, fully gaaranteed and constantly 
Also Defiance Eyelets. 


eo ~ Largest Desk Calendar 
= my < House in the 











GEM and 
PERFECTION 
LINES 





Perfection No. 30 


‘*House of Service’’ 




















SALES CORPORATION 


72 Spring Street NEW YORK 


Hardware & Specialties 
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Advance Paper Boxes 
in Stationery Stores 


You will find a ready sale for our goods in your store. 
Every item is durably built for a long life of service. We 
manufacture all sorts of card and fibre board stationers’ 


lalties: 
Card Index Trays 
| Gotincte 
men torage Cases 
Filing Boxes Transfer Cases 
(cloth or paper covered) (Invoice, letter and Cap 
Tu Sizes) 
Carbon Paper Boxes Clipboards 
Check the list and let us replenish your stock of these 
goods. We shall be glad to send you catalog and full 
particulars. 


Advance Paper Box Co. 
2727 Franklin Avenue ST. LOUIS, MO. 














SANFORD: 
- EM 


WRITING 








SANFORDS 


Time has proved their merit—banks and busi- 
ness the world over use Sanford’s products 
exclusively, year after year, because they are 
the best that money can buy. 


SANFORD MANUFACTURING CO. 


CHICAGO NEW YORK 
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Special prices are named for an extended period by the whok 
sale department of the Manufacturers ypewriter Clearing 
House, Inc., 193 North Dearborn street, Chicago, Il. 

Price list No. 157 from the General Typewriter Exchange, 30 
Main street, Brooklyn, N. Y., covers current prices on select 
roughs and remanufactured typewriters of various standard 
makes. 

From the Reliable Typewriter & Adding Machine Corpora- 
tion, 170 West Washington street, Chicago, Ill, cames Price 
List No. 75, dated December 1, 1923. It covers adding machines 
calculators, typewriters and check protectors. 


Accessory Advertising Matter. 

Christmas selling of ‘“‘Eversharp’’ pencils and Wahl pens was 
stimulated by dealers who used the Christmas window banne: 
furnished by The Wahl Company. 

Dealers for the Corona Typewriter Company, Inc., can secure 
an advertising slide for use in moving picture theaters. The 
slide shows Miss Zelda Sears, the authoress of the musica! 
comedy, “The Clinging Vine.”’ 


Foreign Mails and Parcel Post. 

Abstracts of reports made to the Department of Commerce 

covering postal practices of other countries 
Mexico. 

The commercial invoice required heretofore for parcel post 
shipments to Mexico is to be viseed hereafter free of charge 
regardless of the value of the shipment. This abrogates a 
charge formerly made—$1.00 for shipments valued at from $5.00 
to $50.00, and $2.00 for shipments valued above $50.00. 

The surtax on imports by parcel post has been reduced from 
fifty per cent of the duty to twenty-five per cent of the duty 
The surtax on parcel post exports remains at twenty-five per 
cent of the duty 

Peru. 

A decree requires that the consular fee of two per cent ad 
valorem on parcel post shipments to Peru be divided thus: one- 
half the fee te the consulate of origin and one-half to the receiv 
ing post office. To this is added two per cent ad valorem for 
the post office building fee. This makes the total collectable 
in Peru three per cent. 


Patents and Trade Marks. 
Abstracts of reports made to the Department of Commerce 
covering the patent and trade mark regulations of foreign coun- 
tries. 


Japan. 

Official records of applications for trade marks and patent 
registration were destroyed in the Japanese earthquake. This 
necessitates that applications be renewed on such documents 
pending at the time of the disaster Applications may be 
revived by duplicating the original documents and submitting 
the filing receipt, to establish the original filing date. Records 
of registration may be restored by filing a petition before 
October 31, 1924, together with the necessary documents proving 
this claim of registration. 


House Organ Philosophy. 
Geometry laid the foundation, but a dream built the dome 
The Stencil (A. B. Dick Company). 
* © 
A train of thought is not always on time The Sales Force 
(Hedman Manufacturing Company) 
. 7 * 
Little tricks fool little people for a little while 
(Wales Adding Machine Company). 
. * . 
A woman can make a fool of a man, or a man of a fool 
The Business Builder (H. G. Pugh & Company) 
7” . - 
Every man who can go home with an honest smile has put 
in a day's work.—Scrits (Strathmore Paper Company) 
. . > 
There's a lot of fun telling the other fellow how you did it 
Burroughs Bulletin (Burroughs Adding Machine Company). 
. . . 


Wales Visible 


Some men will fight harder to keep a soft job than they will 
to get a good job.—The N-P Imprint (The Namaskett Press 
Inc.). 

a 7 . 

A man is young as long as he can get enjoyment out of the 
simpler things in life.—The Webster Way (F. S. Webster Com 
pany). 

* . . 

To get to the most fertile valleys one must cross the rockiest 
and most barren mountains.—Tips and Nibs (The Wahl Com 
pany). 

. . . 

A “Quality” article has everything in its favor, including the 
price asked for it.—Protectograph Weekly Bulletin (Todd Pro 
tectograph Company). 

. . . 

The man who lives by himself and for himself is apt to be 
corrupted by the company he keeps.—What Next? (Dennisor 
Manufacturing Company) 

> > 

A successful man is said to have “‘arrived’’—take two letters 
from it and you have “drive’’—the thing which made him su 
cessful.—The Faultless Bulletin (Stationers Loose Leaf Com 
pany). 

> * > 

Efficiency experts who complicate matters with unwieldy sys- 
tems mistake their calling—efficiency is the expeditious way of 
doing things.—The Office Cat (The Richmond & Backus Com- 
pany). 

> 2 > 

Pay all your debts—not just those you can write out a check 
for.—The Coach (published co-operatively by Boorum & Pease 
Company, Eberhard Faber, Sanford Manufacturing Company 
and C. Howard Hunt Pen Company) 
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You get best service from the specialist 
—we specialize in Desk Pads. 


Ninety styles, stiff, flexible or semi-flexible backs, three 
sizes: 19% =x24%, 12% x19% and 24%x38%. Also, Glass 
Desk Pads, Work Distributors, Boardclips, Adjustable Desk 
Pad Corners, Specia! Binders, etc. 


Card Index Cabinets, black 
cloth covered throughout, 5 ad 
lock-cornered wood frames, with 
ELSANE Patented two-rod fol- 
low blocks; for 3x5, 4x6 and 5x8 
cards in 1, 2, 3, 4 and 6 drawers. 


Also letter and legal cabinets 
in 3, 6 and 12 drawers. 





SAINBERG & COMPANY, Inc. 


65-67 West Houston Street New York, N. Y. 
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The Smead Manufacturing Compan 
tment C HASTINGS, MINNESOTA, U. S. A. 


Qatit 
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comelax 


The SIMPLEX INCOME 
SYSTEM is endorsed by 





leading ban manu- 
facturers, wholesalers 
and retailers. 


ERE you have a system which en- 

ables the merchant, retailer, pro- 

fessional or any individual to keep 
an accurate record of his business trans- 
actions. Simplified in a manner to enable 
him to make proper Income Tax re- 
turns without any outside help. 


Q Copyrighted in 1917 by Ritter & Horney, 
the SIMPLEX INCOME TAX SYS- 
TEM has stood the test of time and is 
today the most practical and simple sys- 
tem for determining Income Tax pay- 
ments. 


q Endorsed by leading bankers and busi- 
ness houses of National repute, it will 
prove a profitable seller. 


GLet us give you full particulars. The 
best season is right now for the SIM- 
PLEX INCOME SYSTEM. 

Write to-day for full particulars—Retail Price $5.00 


SIMPLEX PUBLISHING CO. 
Austin Bldg. 


CHICAGO, ILL. 


“The Simplex Solves The Tax Problem’’ 
ETT | 
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P & M STEEL LEDGER 








14 STOCK SIZES 
3 CAPACITIES 
42 STOCK ITEMS 





SHEETS, INDEXES AND 
TRANSFER BINDERS TO MATCH 





THE WORKMAN MANUFACTURING COMPANY 


Capital asd Surplus Over $360,000.00 
1200 W. Momroe St. ..... + CHICAGO 
BOSTON - NEW YORK 
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A TIP TOP LINE 


FOR 1924 





do not require a selling talk. Merely place them 

beside other fasteners and your customers will 

invariably choose “Tip-Tops.” 

Ask your jobber—if he can’t serve you, then ask us. 
Write for Samples and Prices 


The Tin Top Mfg. Co., Inc. Syracuse, N. Y. 


Canadian Agents: Brown Bros., Ltd., Toronto 




















BACK RESTS MAINTAIN 
NORMAL UPPER AND 
LOWER CURVES OF 
THE BACK 















THE SHAPE TOGETHER 
WITH THE ANGLE AT 
WHICH IT 1S PLACED 
PREVENTS FORWARD 
Comfort svippinc oF THE 
plus PELVIS AND CONSE - 
QUENT DISTORTION OP 
Style = THE spine 


Durability 
and 
Finish 
DERBY 
CHAIRS 


If you were at 
the Stationers’ 
Convention at 
Des Moines, you 
saw them and 
tried them — you 305 TW 

know the result. > 

If not, let us explain more fully by sending you our 
catalogue and literature—or, better still, samples for 
your floor. They are an achievement, resulting from 
years of research and work to combine correct sitting 
posture principles with practical methods of mechanics. 


P. DERBY & CO., Inc. 
Chair Makers for 79 Years 
GARDNER, MASS. 
SALESROOMS: 217 W. 35th Street, New York 


VERTICAL 
ADJUSTMENT 





90 Cana Street, Boston Klingman Bldg., Grand Rapids 
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has a proposition for a live wire sales 
representative in each city and com- 
munity, which we will gladly explain 
to responsible inquirers. 


Our products are of very excellent 
quality and cover every requirement 
in ribbons and carbons and a very 
wide range of competitive conditions. 


Look at the People! 


r window every workday morning are thr 


Passing ne 
of peopl: technicians, professional men, students, edu 
cators, business men—your potentia customers Many 
of them will express an influencing opinion in the sel¢ 
tion of an office desk; many others will be act 


» meet the majority pr 


“ORPIN DESKS 


chasers 


grouy 


are buil Quality and dignity r 
seasoning of imber and accurate cutting 
work and wider joints making constant, smooth 
and great durability Over forty number r 
grades enable you to select a stock that will meet ft 
demands of your trade 

Our packing methods and shipping facilities hav 
been developed with the purpose of insuring dit 
of finish and speeding delivery; to dealers located nea 
the seaboard we can offer a substantial saving in freig 
thru the use of water routes It will be a plea 
send you complete information 

ORPIN DESK CO. 

121 Medtord Street CHARLESTOWN, MASS. 





FLAT TOP DESK 
No, 760-8. 60x34” 
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addition on special matters such as economi 
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Summary of Annual Report of the Secretary of Commerce. 


t 


The Secretary of Commerce is required by the organic act 
creating the department to make an annual report to Congress 
not merely on the routine conduct of the department, but in 

] investigations 


reports ana recommendations 


Economic Review. 





The secretary’s report for the fiscal year just ended begins 
with a review of the economic situation during the year, th 
keynotes of which are The general recovery of commerce and 
industry the very | } evel of productivity and employn t 
maintained during the ear; the expanding foreign trade I 
the general condition of economic stability 

anise Work of Department. 

The section of the port devoted to the administrative \V kK 

the department outlins he great expansion in the epal 

ent’s varied services to the public following its reorganization 
effected during the pr is ven! 

In the field of fore n trade the expansion in service is indl- 
cated by the fact that inquiries and requests f i stances 
average in excess of 0 per day, or approximately four times 
the daily average before the reorganization 

The year under review,’’ the report states has been f 
marked expansion in the activities of the department in pron 
tion of American trade road The director the Burea 
Foreigr ind Domest (Commerce informs n hat during 

seal ear the serv of the bureau have beer tilled upor 
ctual transactions of export business totaling more that 
’ lars 


Special Surveys Made. 


I addition to the imount of re 1 ! cart 
the bureau specia survevs lave beet made during 
fiscal vear n co-operation with special committee of th 
rious trades, of market ! ll parts of the w d for Amet 
xpor I litle 
At a time wher e economic positior the ftarmer 
| n ! s to render igricultural problem in a ts 
mutter of deep concern to the iiministratior the departme 
has been enabled, through the reorganizati: of . 
! nd directing taf n Wachinegtor t endet 
service t promot n of export trad ! I t 


The report further points out that during the year the 
, of wor ' , 


artment service in de mination 
' f gvricultur products has been reat amp! 
stical services on imports and exports } 
extended bu for the first time hbrougnt 
i 
| ‘ rrent sta et ervices in produ 
ind stock f commoditic ive been materially mproved 
tende na eos ’ } izh co-operatior vitl vat 
trie r now cove ll of the basic comr ] 


an mination of Waste 


rl es of ! epartment in the itriou pl 
ndustr iste have, the re rt i 
‘ ! ! fiscal year ul rT I 
mine | ol 
lhe epartment'’s re vy of federal purchasing specific 
t I ees from the various indust! 
la he report stresses the fact that the work tl 
Federal Specificatior Board, subsequently erected under the 
bu t vers ommendation of the department, has 
mportant ivings of the taxpayers’ mone TI 
s that the epartment is now co-operating 
unicip: fficials in effecting similar econon 
‘ ntal } ! es “With a view to further a 
ng in t eliminat f national waste along thi line 

port a ‘ nierence of the Variou state pure 

‘ met at the ‘ tment during the fiscal year.’ 

T) onference 1 ted in a unanimous €¢ xpre ssion of desire 
t of specificat ! being ised 

ip gencies and in. the ganization 
sory irc te rate with the Department of Con 
merce I board, t report states is now vorking act 
for general ‘ n local gover! 
etitut iving 
Progress in Simplification 
rhe report oat : ‘ the servic ’ ered 1 th. 
Sim] | establishe luring the previ 
and says The total netcaen f industrial groups 
this ser f the department in developing definit 
steps towar simplif t n their activities s 125, repre 
enting ninety liffere t fie : of product on ind distribut 

It further recore t ta a result of co-operation many dit 

eT rt implificatior ? ving of waste T uf t I 
distribution have bee nsummated during the vea For 
I tart ‘ imons ? ! ! tances milk ! T 
y TY T ‘ al T ‘ Sizes; T i T 
rades of asphal ! 
I Zz irie s of h 
l m 7 Z4 nd iT mn 
k fr f seventy hre oOo one recognized 
ch 
I il val t ind s h ral 
ns assu he repo! 
ft rn ‘ rt rega nty 
‘ heir my he maiz - 
4 h f living 1 t e emphasized.” 
Confere nces with or mmittees of Commerce and Industry. 
d mat ! the dy ot 
f 36 conference have been held 
members of tl partment a 
irious brancl mmerce and 
I } wer Calle t thre request of 
+} 

Ir ! tio th risis arising tror he trike of 
The measures taker the depart- 
tocks of coal throughout the country 

efore the egini f the strike on April 22, brought 

ibout t } imu t f Some 75,000,000 té SU O00 tons, 

} irgest stock ir ! tors The result is that the com- 

‘ str he ountry were istained during the 
ng rik \ 

After reviewing tl tivities in fuel distributior including 

the creation by Cong f the office of federal fuel distributor, 
as requested b bre 1 t Harding upon re mmendation of 
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MANUFACTURE 
SEALS 
STENCILS 
BADGES 
RUBBER@ STEEL 
STAMPS 
METAL CHECKS 
POCKET COINS 


« BRASS SIGNS 


ETC 


















FOR SAI & 


EVER sWentié 


108 & Dtagsora $1 
Prost woerer 1)6) 





Came 6 es Cmte sTENcusS 


cYEle g WENTyp 


STORE;108 N.DEARBORN ST. 
FACTORY:24 to 30 So Jefferson St. - CHICAGO o 




















Waste Paper Baskets 


Letter Trays, Mail and Tape Baskets, 
Space Baskets, Build-up Trays, 
Locker Baskets, Etc. 


UNIFORM MESH AND FULL GAUGE WIRE 
Special Wire Baskets Made to Order. 


PEERLESS 
WIRE GOODS 
COMPANY 


20 East Jackson Blvd. 
CHICAGO 


Write for Catalogue 


LESS SANITARY | 
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¥ PROOF or 
CONFIDENCE? 


The more specialized the 
service, the more difficult 
is it to prove the quality. 

To attain a certain result 
with a typewriter ribbon or a 
carbon sheet, many details of 
manufacture and packing, each 

in itself complicated, are involved. 

Serving your customers well 

requires the investment of time 

and trouble on your part and the 
assurance that your source of supply 
is trustworthy and co-operative. 

Union Ribbons and Carbons are de- 
pendable. While we don’t make frantic 
claims for their wearing quality, we do 

believe they compare well with any other 
brand, in extent and quality of service. 


WE SOLICIT YOUR INQUIRY 


Union Ribbon & Carbon Co. 


Front & Laurel Sts. PHILADELPHIA, PA B; 
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Quick! 
Safe! 


Economical ! 


Indexing 


With [BECO 
Index Tabs 


With Ubeco Index Tabs 
index quickly any type of card rec- 
ord, ledger, price list, shelf, or any- 
thing else that needs to be indexed 
quickly, safely, and at 
Ubecos are strips of transparent in- 
dex tabbing. Labels are placed 
the tabs to index the record. 
tabs are then cut to fit the label— 
and gummed to the article to be in- 


dexed. 


Ubeco Index Tabs are big profit- 
makers for the stationer. 
eight colors and three widths. There 
is a size and color to suit every 
need. Send today for our dealer's 
proposition outlining 
plan of dealer cooperation. 


ligation. 


United Business Equipment Company 


111-113 Albany St. 










Boston, Mass. 
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the department, the report says: ‘The results of these ac- 
tivities may be summed up in the fact that the price of spot 
bituminous coal at the mines during the entire period from 
April 1, 1922, to January 1, 1923, averaged $4.13, as against 
$6.66 in the same months of 1920, when very much less of an 
actual shortage existed.” 

Other Activities. 

The report also describes: The work of the Bureau of Fish- 
eries in conservation of the Alaskan salmon fisheries; the ser- 
vices of the Lighthouse Bureau in improving aids to navigation 
the erection of new lighthouses, the elimination of those that 
had proved less essential, the development of radio fog signals 
and the further adoption of radio compasses and direction find- 
ers by ocean going ships; the fitting out of new surveying ves- 
sels by the Coast and Geodetic Survey in order to economize 
expenditures and increase the accuracy of the surveys. The 
report also summarizes the year’s activities of the department 
in housing and construction, radio, the completion of the Rus- 
sian relief work, and the work of the Colorado River Commis- 
s10n. 

Economic Investigations. 

The section of the report devoted to special investigations in 
pursuance of the organic act includes the following: 

1. The department’s work in investigating the advantages 
of railway consolidations and a definite plan for promoting such 
consolidations. 

2. The department's investigation into the invisible items in 
international trade, demonstrating the profound influence on our 
foreign trade of such invisible items as the movement of inter- 
est, remittances to immigrants, tourist expenditures, ocean 
freights, and the ebb and flow of capital. This is the first 
time these factors have been determined, and in response to 
the desire of the commercial community this investigation will! 
be made regularly each year. 

3. The department's investigation into unemployment due to 
the business cycle and remedies proposed therefor. 

4. The department's investigation, now being carried or 
into seasonal operation in the construction industries 

5. The investigation, now under way, into foreign compe 
tition and foreign markets in agricultural products. 

Appraising Raw Material Resources. 

§. The investigation into raw material sources. In this con- 
nection the report says: ‘‘There are a number of necessary 
raw materials for the supply of which we are pre-eminently 
dependent on imports from foreign countries. Possibly as a 
result of the war, but more particularly during the past eighteen 
months, there has been a growing tendency for producers of 
these commodities to combine in control of prices as against 
the American market. This is particularly the case in nitrates 
tanning extracts, quinine, rubber, sisal, tin, cork, mercury, 
tungsten and various minor minerals. 

“The effect of these price combinations in the consequent 
higher cost to American consumers presents a most serious 
problem. While we are vigorous in the control of price com- 
binations in respect to our own industries, we are of course 
powerless to reach these foreign combinations through our 
anti-trust laws. 

“Under authority of Congress, an exhaustive examination of 
such combinations was undertaken by the department before 
the close of the fiscal year to determine, first, the character and 
extent of the combinations themselves; second, whether alter- 
native sources for these raw materials can be stimulated and 
therefore natural competition induced; third, what relief can 
be obtained by stimulation of synthetic or substitute materials 
within our own borders; and fourth, what protective or re- 
taliatory legislation can be undertaken. 

“It is as yet too early to speak of the results of these inves- 
tigations; but one effect has already been of the most practical 
value, and that is that the notice given of the interest of the 
American Government in these transactions has in definite 
cases resulted in stemming the tide of advancing prices and has 
induced more moderation and consideration on the part of such 
foreign combinations.” 

Legislation Needed. 

In the section devoted to legislative recommendations the re- 

port places emphasis upon: 

Further conservation of the Alaskan fisheries 

Prevention of pollution of our coastal waters. 

- Improvement of the navigation laws. 

Radio regulation. 

Encouragement and regulation of commercial aviation 
Federal taxes imposed upon American merchants resident 
abroad, with resulting disadvantages in competition with the 
merchants of other nations. 

7. Routine amendments to regulatory legislation coming 
within the jurisdiction of the department. 


Pe gona 





Customs Regulations. 
Colombia. 

A new law requires that an indorsed bill of lading must 
accompany the consular invoice before the merchandise can be 
cleared through the customs. Heretofore copies of consular 
invoices could be used. This gave foreign exporters no guaranty 
in shipping to the country. 

Stamps are required on shipping documents accompanying 
freight and parcel post sent to Colombia. A stamp valued at 
fifty cents must be affixed to each sheet of the original con- 
sular invoice. Parcel post shipments must be accompanied b) 
a special invoice not requiring consular certification, on which 
a stamp valued at forty pesos must be affixed to each sheet of 
the original copy of the invoice. 

Denmark. 

The Danish department of commerce has rescinded a procla- 
mation requiring that on and after January 1, 1924, all rubber 
articles sold in the country should be marked with the country 
of origin. 

Venezuela. 

Fees for certification of invoices for Venezuela have been 
changed. They have been increased from one per cent of the 
declared value to 1% per cent, with a minimum charge of five 
bolivares ($1.00) Additional provisions are A consular fee of 
twenty-five bolivares ($1.00) shall be charged for certifying to 
trans-shipments made in Venezuelan ports; a fee of ten bolivares 
($2.00) for authorizing any protest, declaration, deposition, or 
other act, such as legalizing signatures on documents not speci- 
fied in the tariff, and other similar papers 
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THE RUSH-FRASER DE LUXE 


The IDEAL Ink And Typewriter Eraser 
Used by Uncle Sam 


in engineering and governmental! departments 


Used like a pencil; just a stroke and the letter or figure is erased- 
For quick, clean, invisible erasing it is incomparable. 


RUSH-FRASER 


An IDEAL Office Equipment Specialty 

combining luxury and economy 
THE FLEXIBLE DIAMOND 
BRUSH — ITS SECRET 


__ 


Sells at Sight to typists, steno- 
ees bookkeepers and 
aftsmen 
Made in 14K Gold finish. At 
your dealers or mailed direct 
ystpaid insured for 50c in 
ae Order or ~o 94 
Liberal terms to t trade. 
Assembled twelve in handsome 
gold and silver display carton. 


Rush Eraser 
Company 


9200S A&K 
Building 
SYRACUSE, 
N. Y. 
Representatives for 


ollan 


and Dutch East Indies: 
BLIKMAN & 
SARTORIUS 


Amsterdam 


and Sourabaia, Java 
















KSK°TO SEE IT 


FLEXIBLE DIAMOND @RUSH ITS SECRET 


Wit at 
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If You Bind Your Own 


Loose Leaf Devices 


We can show you how to cut the cost 
of making your special metals, at least 
in half. 


Whether or not you buy your Knock 
Down Metals from us, we want you 
to effect this saving, because we spe- 
cialize in the manufacture of Loose 
Leaf Metal Parts for the dealer who 
binds his own Loose Leaf Devices and 
therefore we want to co-operate with 
the purchasers of metal parts. All 
of them. 


We will gladly explain without cost 
or obligation to you the system we have 
devised to enable the dealer to make 
up his special metals accurately and 
economically. 


Write us. We are here to serve 


The Tenacity 


Manufacturing Company, Inc. 
Reading, Cincinnati, Ohio 
New York Branch, 77 Beekman Street 

















Your Magic Carpet! 


A card grows in size if its impor- 
tance is considered. Wiggins Cards, 
with their clean, finely engraved, 
quality appearance, are big cards. 
They will get you in where a poorer 
card would fail. 


Made in many sizes, bound in book 
form. Each card detaches smooth- 
ly with a sharp edge—no waste. 


Comes beautifully engraved or we 
can supply them blank to your 
printer for type printed cards. Write 
today for specimen tab and infor- 
mation. 


The John B. Wiggins Company 
Established 1857 

1104 South Wabash Avenue 

705 Peoples Gas Building 

CHICAGO 





































TRINER POST OFFICE 
SCALE No. 9 


Specially designed for U. S. Post Office Service 


Cuts down Postal costs. 

-Used where a variance of 1/64 oz. means 
a saving of thousands. 

—Pronounced by experts as the best 
commercial model ever produced. 

Extra heavy and precise construction 
without the objectionable features of the 
old type beam scale. 

—Many new and desirable points of in- 
teresting construction to make good sales 
talks and excellent window displays. 
—Write for full particulars. 


TRINER SCALE & MFG. CO. 
2714 W. 21st St. CHICAGO, ILL. 
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FOR SALESMEN, INSURANCE SOLICITORS AND OTHERS 


FELDMANN’S DAILY MEMO REMINDER A Practical Necessity 


Pocket Case holds one to 25 standard 3x5 cards for 
daily routine calls. 





Cards are easily filed for reference. 





These cases are practical, inexpensive, durable and 
adapted also tor the advertising trade 
ARRIED IN STOCK IN THREE GRADES ¢ 

















of 


‘ and $1 00 each, respectively —_— 
Packed 12 in a box, or in Display Cart 
rhe ‘ es are guaranteed if not 
expense 
Attractiv discount to the trade and 
q “> 
DO iT ‘DEL AY A GOOD PR -OSTTION 
FELDMAN SYSTEM MFG. CO., Inc. 4 — 
Counter Display Carton 2306-2308 Armitage Ave. CHICAGO _ Cards. 





STEELGRIP, the Master one-piece Clip 


Is a clip with unlimited uses which are bound to satisfy both dealer and consumer. 





- BAIGINAL 9) 
STEELGRIP ,” 
¥ we 


MAS>- 





Made of finest clock Spring steel heavily nickle plated, wearproof, 
attractive prices quoted on application, samples free. 


Manufactured by T, DI. VAN VALKENBURG CO... Holyoke, Mass., U.S. A. 











ea.... TYPEWRITERS | 





Confidence is our greatest asset. That extreme ¢ 
we hold the ese es "Ss we sell is of inestimable ons mers fail Ww, 
know each machine that is shipped from this esta + Aaa is care 
fully picked, inspected and tested. Because we have satisfactorily 
supplied their needs—remuneratively, too—these dealers have a grow 
ing confidence and fta.th in every typewriter upon which is placed 
our guarantee 

WHOLESALE 

AND EXPORT Write for newest price list in which vou will find the latest 


Ivade Mark salable numbers. 


UTECO UNITED TYPEWRITER EXCHANGE CO. 


Cable Address ““UNITYPEXCO"” Boston 
Select Roughs 137 High Street, BOSTON, MASS. 


r 








SIMPLEX SORTER SYSTEMS 


MH 30c& 60c 
{4 Per Unit 


STEEL UNITS Telescoped Together make Rigid 


WORK CLASSIFIERS and RECORD SORTERS 


EFFICIENT, BCONOMICAL, ADJUSTABLE, DURABLE 

SAFE, PRIVATE, COMPACT AND CLEAN 

No Bolts, Screws, Snaps or Rivets used Just push ANY NUMBER to 
gether for ANY purpose and index in top as required 

USED 100 WAYS and commended by both large and small organizations 


WRITE FOR BIG DISCOUNT AND FOLDER 


METAL GOODS CORPORATION, ST. LOUIS, MO., U. S. A. 
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PULL-THRU 


ENVELOPE SEALER 


Sim Speedy Unbreakable— the 
PULL-THRU Sealer offers quick, de 
pendable service in getting out the 
mail, moistening labels, stickers, etc. 
Easy to keep clean, rustproof. Large 
offices use numbers of them, putting 
one on every desk where envelopes are handled 
PULL-THRU is just the thing for the small office 
There is profitable margin for the dealer. Write 







for details. 


THE RANDOLPH-BATES AND BROWN CO. 
101 Carew Building CINCINNATI, OHIO 











A Quick Selling Line for Every Stationer 


This new line of wood 
desk accessories fits in 
nicely with every sta- 
tioner’s goods and af- 
fords a means of quickly 
earned profits. 


Folder and price ltst sent 





upon request 


CLARK-MANN COMPANY 


1015 E. 11th Street Indianapolis, Ind. 














WITH 
DeT Quatity 
PRODUCTS 
‘*“CHANGEABLE”’ 
Name Plates for Desk or Grill 
Die Cut, Gummed Paper Letters 
Die Cut, Celluloid Letters 
Bulletin Boards 
In and Out Registers 
Office Building Directories 
‘Anything in Changeable Signs” 
CHANGEABLE CALENDARS 








Style No. 30, Single Face .. $12.50 
Style No. 30, Double Face 20.00 
Style No. 32, Single Face .. 12.00 


WRITE TODAY 
for Catalogue and Discounts 


DAVENPORT-TAYLOR MFG. CO. 


No. 30. Cast Bronze. 4x5% Inches 416 Orleans St. CHICAGO No. 32. Brush Bronze. 9%x11 Inches 














“Pelouze” Postal Scales 


HEY give the exact cost of postage in cents on all classes of mail 
matter and also the correct weight by ounces. We make a supe- 
rior line of Parcel Post Scales 


MADE IN SEVERAL STYLES 


National 4 Ibs. Coanmsaneial ... ..coesecxesdaun 6 lbs. 
Union ... 216 Ibs. as TTT Te Tr 4 lbs. 
Columbian 2 Ibs. Rial and: Baw, ove sncics cnczan 12 Ibs. 
Star 1 Ib. Standard Beam ............. 2 Ibs. 
Crescent 1 Ib. Standard Beam .............- 4 Ibs. 


SEND FOR POSTAL SCALE CATALOG 


Pelouze Manufacturing Co., Chicago 


National For sale by leading stationers everywhere 
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FR EV A L_— THE MASTER CRAFTSMAN FOUNTAIN PEN 





| 
| 
i 
| 


We specialize on imprint fountain pens for the jobbipg, retail and mail order trade. Prompt service in 
repairs. All work is done in our own shops. We make modern designs in Lever Self-Filling, Screw Cap, 
Nea Leakable and Slip Cap Fountain Pens; also Stylos—/Fully Guaranteed. The export trade is skillfully 
handled. A host of business friends abroad testifies to our close study of their requirements. Our latest 
nevolty—pen No. 110 (shown bcolow) worn with sautoir ribbon or watch chain, has proved to be a big 


s access. 
Get in touch with us at once. Our prices assure you good profits; Beaumel quality pleases uscrs. 
D. W. BEAUMEL & CO., Inc. 2 
: Established 1884 OFFICE AND FACTORY: 
O 17-27 Vandewater Street New York 


Pacific Coast Representatives 
Al Anderson 
72-78 New Montgomery St., San Francisco, Calif. 
PPP PP aa a Pad PP OE ee 


~~ 













The PRESTO “4% eVGSinc INKSTAND ~ 
t\, 





“The Top Closes Itself’’ 
No Complicated Parts 


Moderate In Price 


Write for particulars 
Manufactured by 


== = BACHRACH 
Net SPECIALTY CO. 
— :. ——— 2275 Third Raspes 





eS 


a LE 


No. 3 Retails $3.00 





No. 2 Retails $1.25 











BAKELITE 








Either in Stylo or Fountain Pens Also Manufacturers for the Trade 
PARAMOUNT PEN CO., Inc. 
63 Irving Street Jersey City, N. J. 
Leon Isaacs & Co. Turner & Harrison 









Manufacturers of 


GL = I me i ENS HIGHEST GRADE SILVER-ALLOY PENS 
urne arrison PECIAL 

STANDARD STEEL PENS Russia MOHETA PENS 
_— * | IMPRINT PENS 


SILVER-PLATED PENS FOR THE TRADE 











GOLD-PLATED PENS 





WE ARE ASKING FOR 
| YOUR BUSINESS 


The Turner & Harrison Pen Manufacturing Co., Inc. 


ESTABLISHED 1876— 
FALCON PEN WORKS 1211-1213-1215 Spring Garden Street 


is te eee Geena Philadelphia, Pa. 





TURNER & RARRISON 
wsuven 290 ALLOY 
' _ , 























January, 1924. OFFICE APPLIANCES 221 


se stvies RUBBER ERASERS =8sicx55 







EDCE VIEW SHOWING 
INLAY OF INK ERASER 


WELDON ROBERTS RUBBER CO. NEWARK, WN. 











MORDEN SWIVEL RINGS 


MADE ON SCIENTIFIC PRINCIPLES 


The vital point to determine in selecting a loose leaf ring is its dependability to remain 
closed. Loose leaf sheets exert a certain amount of strain, tending to force rings open unex- 
pectedly, especially when leaves are crowded, or are turned in punches. Morden Swivel Rings 
are scientifically constructed to counteract this strain. Instead of opening by a pull in the same 
direction as the strain exerted by the contents, they open by a sidewise push at right aagles to 
this strain. In addition, Morden Rings have no enlarged, clumsy joints to mar furniture, nor 
sharp projections to mutilate sheets. 


THE PERFECT SCHOOL NOTE BOOK RING 

Used for student note books, stenographers’ note books, eyeletted covers, metre reader books, 
band books, catalogs, swatch books, every conceivable variety of loose leaf books; and all loose 
sheets, charts, drawings, blue prints, maps, fashion plates, clippings, pictures, postcards, fabrics, 
in fact for any classified matter in loose leaf form 

Loose leaf sheets need not be held in expensive binders. Heavy manila, or other material, 
cut to proper size to form outside protection covers, with Morden Swivel Rings inserted through 
such covers and sheets make a flat-opening book, costing but a few cents, yet as durable and 
convenient as the most expensively bound book. 


Supplied in ten sizes % in. to 2 in... Liberal discount to the trade. Samples free. Cuts 
for catalogs furnished. ® 


THE MORDEN MANUFACTURING CORPORATION 
WATERBURY, CONNECTICUT 

















EUREKA ga > 


Send Us Your Orders for Copying Cloths and 
Ze 


a 


ytter Baths and Copying Cloths are the 
standard, reliable equipment for the letter 
press copying hod The bath is built so 
as to eliminate any possibility of rust, musti- 
ness or mildew The cloths are non-raveling 
and chemically treated by a patent process 
to insure clear copies Users of the letter- 
press copying method are sticklers for abso 
lute accuracy and clear-cut results Only the 
best equipment satisfies them 


WAN. 


SSS 







Sold exclusively through dealers. 
Write for the Eureka Booklet. Prin: Se 
th Wallace Stree 


The EUREKA Blotter Bath Co., °° %¢dzuth, Wales: 






















SECURITIES 
AND ALL 














The Graduating Classes of the High Schools 
and Colleges of your city purchase Engraved 
Announcements and Calling Cards just as 
particularly as does the Bride-to-be. These 
orders are justly yours and shoukd be placed 
through your company. Write us for Samples 
and Prices and our Proposition to Associates. 


ECKER & COMPANY, Inc. 


Engravers, Plate Printers, Steel Die Embossers. 
Wholesale to Jewelers and Stationers. 


414 N. Twelfth Bivd., Saint Louis, Mo. 
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DEALERS WANTED 


No 
Rubber 


A Typewriler 
Cushion Key 
that is to 

Different Wear Out 


MASTER SPEED KEYS 


are the wearing keys made We GUARANTEE 
to be You'll get more key business and make more key 
profit by selling these SUPER-KEYS Send for samples and 
literature 





them 


ongest 


SPEED KEY MFG. CO., Inc. 
39 Columbus Place Brooklyn, N. Y. 























“NOT A SPLIT PEN” 


Coit’s Ball Bearing Lettering Pens 
DEALERS- 
Counter Display Board of 
pens on 30 days trial at our 
expense. 


MakeYourOwn 
Show Cards | 


Save Time and Money 
Sizes 1/16", 1/8”, to 1” inclusive 
Manufactured by 

The Bridgeport Pen Co. 
Bridgeport, Conn., U. S. A. 


- Send for our 
12 























BRISTOW RADIAL DISTRIBUTOR 


. os . 
has a winning exclusive feature 

Always stands open toreceive papers. The contents may 
be removed with one hand as the compartments do 
not require to be opened. That means less motion in 
sorting ‘and that i; 
why the Bristow Radial 
Distributor is in general 
use and accepted as the 
best among busi- 
ness Offices of the 
U.S. 














Made regularly 
in four sizes. 


DEALERS—If you aren't 
already selling this device, 
write for particularsat once 


STANLEY R. BRISTOW 








171 Washington St. Newark, N. J. 














STATIONERS AND OFFIGE-OUTFITTERS 


Write us for prices 
the packing and ur 


and samples showing 


gS On, 





quality 


iforn 


Users invariably prefer them 


TREIBER-CAHILL MFG., CO. 
818 Park Street 


a S 
Pep pastEX®™ 


Syracuse, N. Y. 








Volume 
Production 
Volume 
Sales 
Maximum 


Dealer 
Profit 











Chicago — John W. Messimore, 2898 Logan Blvd. 








Cleans METAL 
RUBBER TYPE in- 
stantly without brush- 
ing Is not inflam- 
mable and is non 
explosive Attractive 
offers to dealers 


R. 0. SMITH MFG. CO. 


708 Third Ave. 
Seattle, Wash. 



























Your easiest profits are 
those you make through 
keen, judicious buying. 
TYPEWRITERS bought from us 
ROUGH or YOUNG Process Re-MAN- 


ufactured WILL give you large 
profits and Quick Sales. 


WRITE FOR PRICE LIST AO. 970. 


YOUNG TYPEWRITER COMPANY 


654 W. Randolph Street Chicago, Il!. 
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A “2 in 1” 
Clemco Desk 


ossysers rez eter 


AN 
LE MIGCO 
IDIE SES 


LEMETSEN CO 
A 





egerte 


= 





has personality; 


it 


MeVASUEMMEONNNE AS NACE NEN NENG EON EMAL EMAC MALONE CMA EASA ALANNA AOASNAS AN 


. 


1% 
WARE 


Ie eee 
ry 


PIPPI PItPriri rit 


: 
Fy Trademark Registered it is versatile, ; 
te like the sten- ¢ 
z Let us send you com- ographer who can © } 
Pe plete information. A - yaaa ee 
% postal inquiry will Both fill theic % 
3 get prompt attention louble function is 
a) well—the “2in1” 3% 
% The Clemetsen Company Clemo does so & 
% -«-3401-61 W. Division St. utility in a single & 
x CHICAGO, ILL. instance iz 
Ey ‘s 
VHRR AAA RARARAAAARARARARAAA DARA GAGE 
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HERE IT IS! 


STANDARD BRAND 


A duplicator ink that contains glycerine, 
dries quickly and is not affected by cli- 
matic conditions. For use on Mimeograph, 
Neostyle and Rotospeed Machines. 
Samples and Prices On Request. 


Manufactured By 


PEERLESS INK CORPORATION 
437 Pearl Street New York 


SOP PP PPPPLPLELLPBLOPVIOLEEOELLELELELOOE 


APF i. 


FLIP IEBEELELLLLELOLOBLOVELIOLELOLDLLELE? 


PREP LELELELEOLLL ELL OLELOLOLLLO DLL LLL LLLELLLLOLLLOLL LS 


Quick Sellers—Big Money Makers 


[ANCES 











“Instant” Desk 
and Handy Files 


Their pocket pages keep 
papers in order but instantly 
accessible, indexed A to Z, 1 to 
31, or specially classified by 
celluloid covered, removable in- 
dex tabs 


Idea Books 


with pasteless pocket pages for 
news clippings, striking advts., 
etc The storehouse for val- 
yle ideas, instantly accessible, 
Albums for Every Purpose 
Portrait, Photo, Postcard, 
Autograph, Dise Record. 
Serap Books — Memory Books 
and special discounts, 





HORN 





Write for 


W. C, Horn, Bro. & Co. ‘sss 200 5th Ave., New York 


rices 








Original Thin 
COLORED LEADS 


FOR “LL 
EVERPOINTED PENCILS 
RED—BLUE—GREEN— 
YELLOW and BROWN 


These leads ar 

proving very 
popular and 
should be 





AW. . > ABER 


NEWARK NS _ stocked by ev- 

BI U E 4 - ery stationer 
LEADS ——— " 

Finest quality 


CHECKING, 
: made. 





Newark, N. J. 


W. FABER, Inc. 





The Third Hand Circular Mailer 


gives utility of any single 
appliance ever offered for letter work 


—A COMBINED FOLDING DEVICE, 


) oade st 








INSERT-ASSEMBLER, EN- 
VELOPE- STUFFER, ENVE- 
LOPE-SEALER STAMP 
AFFIXER cheat gives organ 
ized results and do uble to 


hand 
ypera 

simpile ity 
paid Write 


quadruple speed for 
work in the several 
tions Extreme 
Price $10, travel 
for information 


THIRD HAND DEVICE 


PRINCETON, INDIANA 


CO. 











MILEEBIBAND 





MILLER BRO'S 


th BOwL POINTED 








MILLER BROS. 


MANUFACTURERS 
305 Broadway, N. Y. 


Meriden, Conn. 

















A substitute never takes the 
place of the original— 
Ask the guy with a wooden leg 


5 The Bankers Clasp and V. 
: Jack Clasp and letter opener 
= (PATENTED) are the original 
> one-p.ece quality steel clasp. 
Make your purchase from 


OF ROVER 


Stationan=tniine di- 
you cannot do 


your own 
rect from us if 





otherwise. 


YOUR MARI 
Jack Clasp and Letter Opener 


dsvjg Append eeg eugQ sasquUE 


¥, 


Bankers Clasp Company 


No. 1 Shaw Place St. Louis, Mo. 

















150 
Improved 10c Pkts. 
Style ‘‘L’’ 
Oak Sell for.....$15 
Cabinet a Saaee 10 
5x15x13? 5 Profit. $5 


Millions pe € 


MOORE PUSH- PINS 





Glass Head Steel Point 
Moore Push-Less Hangers 
“The Hanger with the Twist” 
ffices ar 
or direct. 


{ MOORE PUSH- PIN CO a paler PHILADELPHIA, PA. 











TY-D DESK RACK 


The desk rack that sells. Adjust- 
able any angle, strongly constructed, 
folds to be put in any desk drawer, 
holds envelopes, invoices and blanks 
of all kinds A convenient file for 
matters at hand. 13 in. high, 2% 
in. wide, 7 in. long. Doz. Retalis 





No. 710. SheMeld Bright Finish, $4.50 75c 
$5.50 85e 


No. 711. Black Enamel Finish, 


STENO NOTEBOOK and COPY 


angle to obtain 
Folds to be put 
drawer Strong 


Adjustable to any 
the desired vision 
away into any desk 
and indestructible 

No. 502 Black Enamel! Finish 
$27.00 Gross, $2.40 Doz Retails 40c 
Liberal Discount to Jobbers. 


DISPLAY FIXTURE CO. 
60 W. Washington St. Chicago, Illinois 
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NUMBERS 
BRASS LETTERS 
LIBERTY COLORS 
SILVER MARKING 
TACKS TACKS 





Solidhed “Eyelet Pliers 


ACOMBINATION PUNCH 
AND EYELET SET \ 


Solidbed “Eyelets 


SOLIDHED TACK Co. 
37 Murrey St..N. ¥ 











BOEHNER IMPROVED 
CARD HOLDER 


‘The Boehner Im- 
proved Card Holder re- 
uires no expensive per- 
orated or bound cards. 
It keeps your cards 
clean; it holds one card 
securely as well as @& 
full case of cards. 


When a card is with- 
@rawn the others are 
not only held in place SE 
but are kept on the - 
bottom of the holder. 


Furnished in twenty-eight different sizes; bound in imported 
™m.frocco; metal parts highly nickel plated. 


Improved Boehner Binder Co. 
142-144 Fox Street Aurora, Illinois 
We manufacture Leather Novelties only and are not Engravers. 







perme Bases Co. 














STEEL STRONG 5 


ALINE OF BANK SUPPLIES SOLD THRU 
THE STATIONER EXCLUSIVELY 


COIN WRAPPERS. Tubular-Window Auto- 
matic—Old Style with tapered or gummed 
edges. 

BILL STRAPS of colored or printed stock. 

a ~ BAGS. Eight sizes—Bag Seals and Seal 

resses. 

corn STORAGE TRAYS—Filling Trays for 
tubular wrappers—Manua! Counters 

STEEL-STRONG Bank Supplies are of distinct- 

ive quality and in strong demand all over the 

U. S&S. They are NOT gold direct—the dealer 

profits on every order. Write for catalog and 

dealer's proposition, 


The C. L. Downey Co. 


‘a 941-943 Clark Street, 
CINCINNATI, OHIO 


® © ® © 6h 
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SIGN PRINTING OUIF ITS 





For printing signs, show cards, price tickets, etc. 


HANS H. HELLESOE Gitccco? SiLtinsis 











aes PLATED 
WILL NOT RUST 
FOR 


LOOSELEAF BOOKS, 
PAMPHLETS, BLUE PRINTS, A 
EXCELLENT ARTICLE TO HAVE IN OFFICES 

FOR BINDING DAILY REPORTS 


PACKED 100 IN A BOX. PRICE PER 100 + Sig a 


The E. W. Carpenter Mfg. Co., Bridgeport, Conn. 








The Sealograph way 


Turn the switch—feed 
the envelopes—Sealo- 
graph _ automatically 
seals them at the rate 
of 150 per minute. 
Electrically driven — 
powerful, speedy, adapt- 
able and reliable, the 
Sealograph is a worthy 
assistant in the modern 
business office. 

Let us tell you more about it. 


THE SEALOGRAPH COMPANY 


737 West Jackson Boulevard, CHICAGO, ILLINOIS 











WASHBURNE'’S 


NEW IMPROVED 


O. K. 
PAPER FASTENER 


A two-in-one Fastener which may 
be used for temporary or perma- 
nent work The temporary Fast- 
ener may be converted into a 
permanent Fastener by turning 
the paper piercing point over the plate, within the broken 
embossing, designed for that purpose 


This is the only paper fastener of this sort having a double use. 


Write for Samples with Prices 


THE O. K. MANUFACTURING COMPANY 


OSWEGO, NEW YORK 














TRINER 
POST OFFICE SCALES 


used in the Shipping Room in- 
sure correct postage and weight, 
efficient handling of parcel post 
and express, and better de- 
liveries—for life. 


Triner All-steel Scales in use 
in 52,000 U. S. Post Offices 







weighing of mails. 
Write for Booklet No. 18 
Triner Sales Co. 


53 W. Jackson Blvd. 
CHICAGO, ILL. 
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TIME STAMPS were never needed 
until TIME Acquired a Value. 


THOMPSON TIME STAMPS 
Record the hour and minute A. M. & 
P. M., firm name and character of the 
transaction—such as Received, Sent 
Out, Started, Finished, etc. 


> Car = MODEL A 
‘ “Visible” Printing 
| TIME STAMP 


Prints on top of 


: the paper. 
MODEL B MODEL A 


Write for Folder No. § 


THE THOMPSON TIME STAMP CO., Inc. 
10844 Fulton St. New York, N. Y. 













RIVER MIST 
BOND 


“Sparkling with Quality” 


A General Purpose Bond in which Quality greatly out- 
weighs Price. Its formation and finish produces high 
grade printing. Put up for Typewriter Paper, ream sealed 
or boxed, a most profitable item. All Colors and White 
supplied in standard sizes and basis weights. Wrsle us for 
samples and quotations. 


PAPER CITIES SUPPLY CO. 


MENASHA, WISCONSIN 























KLEENZWELL 


TYPEWRITER, a si 


RETAILS AT 


50% 





















f TYPEWRIT 

ERS, OFFICE AP 
PLIANCES AND DE- 
VICES, Typecleaning end 
made of stiff China Bristles, 
General cleaning end made of 
soft substantial Camel Hair. 


= nly 
brush that 
thorough ly 
cleans all parts 
+? f 
¢ 


An attractive colored display 
ecard with each order Big profit to 
dealers Write for interesting prices. 


ARTHUR W. HAHN 


82 Years of Brush Manufacturing Experience. 
195-201 Lafayette Street, New York 














————~ 
—— 


New Martinsville Line 


Stationers often _ consider 
glassware a “dead weight”— 
something that must be car- 
ried without profit. But NEW 
MARTINSVILLE _. glassware 





| “comes across” and it is prof- 
itable. Expert workmanship, 
superior raw materials and methods, attention to 


details produce attractive sales compelling ar- 
ticles.s NEW MARTINSVILLE dealers show re- 
sults that substantiate our claims. Write us—we 
will explain how glassware may be made profit- 
able to you. 


NEW MARTINSVILLE GLASS MFG. COMPANY 
| NEW MARTINSVILLE, W. VA. 











ECLIPSE 


EYE SHADE 


with the green celluloid 
visor, neat binding 
linked leather head band, 
because of its simplicity and 
flexibility is one of the most 
popular sellers on the market. 
Packed one dozen to the box. 
Ask for price list and pyaeg of other 
models in the “CESCO” line. 





CHICAGO EYE SHIELD CoO. 


2300 Warren Ave. San Francisco Office 
Chicago, Ill. 268 Market St. 














EXTRA DOLLARS 


are added to the profits of the dealer who 
handles HEYER’S REFILLING COM- 
POSITION for use in filling hektograph 
pans and gelatine duplicators of all makes, 


The Heyer Duplicator Company manu- 
factures Hektographs, Gelatine Dupli- 
cators, Film Duplicators, and sup- 
plies. We also furnish the trade 
with stencil paper and ink for the 
Mimeograph and Neostyle dupli- 
cators at lowest prices. 

Write for literature. Domestic and 
foreign inquiries given prompt attention. 


The Heyer Duplicator Co. 


18 S. Wells St., CHICAGO, ILL. 

















“Phone” Without Being Overheard © 


The wonderful sanitary 


Whispering Mouthpiece 


enables you to talk freely with- 
out being overheard—hold se- 
cret conversation —every ad- 
vantage of a booth telephone.'s 
A scientific marvel and positive 
comfort in telephoning. Sold . 
on 30-day, money-back guarantee. This 
little specialty literally sells itself, from 
our attractive counter display. 


Send for circular or order from your jobber. 









J Dept. H 565 W. Washington St., Chicago 





&2 SWAN’S 
COLORED LEADS 


for all 
ever pointed 
pencils 


RED 
BLUE 


Attractive quantity 
prices quoted on application 


SCHAEFER NOVELTY CO. 













8415-17 Superior Avenue [| Cleveland, Ohio 
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HALLOMAX 
RECORDER 


The best seller with good 
Stationery and Office 
Supply Stores 


Special Display Offer 
Gratis 1 dozen Hallomax 
Recorders—5c retail 
Gratis 1 dozen Hallomax 

Refillers—20c retail 
IF YOU ORDER: 
3 dozen Hallomux Record- 


~ —_— “mL. Ea 
(asploleg! #5\—| | [ss F 
: <i ee 4% 

(4 > 


“A 


pane 
—_ 
ae 


- . 
ers—50c retall 
3 dozen Hallomax Refillers 
—20c retail 


40% discount. Only one ship- 
ment te ene customer. Mail 
our order now and have Hal- 

max in stock for Christmas. 


Hallomax Co., Inc. 


2718 Farragut Road 
Brooklyn, N. Y. 


RECORDER 


KEEPS an at. » BALANCE 








Typewriter Ribbons and Carbon Paper 
For the Typewriter, Adding Machines 
Time Clocks. Put up for the trade. 
Official and Empire Brands, or in plain boxes with imprint ‘f desired 
SNELLING & SON * “cise: fn Tone 


Exclusive Territory Rights Not Entertained 














P< ay. G == 


Visible Records Equipment 


Increase Business — Save Money 
ACME CARD SYSTEM COMPANY, Chicago, Ulinois 





oe ere 


The bristies are non-breakable. The 
be inserted in the smallest openings without 


a 
‘ 
‘ 
| Retail Price per doz. $3.00 

tee © 
j MORTON'S Washable Bristie 


TYPEWRITER CLEANING BRUSH 
Sena 20c for sample postpaid and ast for dealer's terms 


MORTON MANUFACTURING CO, Louisville, Kentucky ° 


} P & mate Hee ont Oe patos ht. 
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DOUBLE YOUR winoon sme 


DispLay axnp SELL MORE GOODS! 
Electric Cost about 3 cents a day © Capacity over 150 Ibs 
Five Year Iron Clad Guarantee -- Special Price by Mail . 


oo ELECTRIC WINDOW SALESMAN CO. 22,.0°xcw‘ 








GOLD PEN S--All Shapes ena Styles 









Imprint 2 Prompt 
Woka <—— — Gas? Repair 
Specialty ~ Service 


All makes Gold, Fountain, Stylographic Pens. Pencil Cases perfectly 
revaired and returned day received. Satisfaction guaranteed. 


GAYDOUL GOLD PEN CO., Inc., 64-68 Fulton St., New York 








Smokers stands 
and ash trays 


y J222Ki LE U 


Made of solid mahogany or walnut and furnished with good 
quality glass inserts Stand has heavy iron base; ash tray 
has thick layer of felt on bottom to prevent scratching desk 
Write for catalog of this high grade specialty line 


H. & H. WOOD NOVELTY COMPANY 


1554 Third Avenue New York City 











St. John’s Tables 


Exceptional for style, strength and finish 
at prices that command attention. 


ST. JOHNS TABLE COMPANY 
Cadillac, Mich. 


ADDING MACHINE ROLLS 


For all makes of Machines 
THE PERFECT ROLL—guaranteed to contain 
250 linear feet Edges free from lint or dust. 
Stock white wove’ hard-sized. Writing 18 pound 
folio basis. 

We make all size rolls 

Write for prices’ giving detailed specifications, 
GEORGE IRISH PAPER CO., Manufacturers 

BUFFALO, N. Y. 











EGGENS-HAMBLER COMPANY 


MANUFACTURERS OF 


FOUNTAIN PENS PENCILS 
STYLOGRAPHIC PENS 
180 BROADWAY NEW YORK 





ee + ee 


SPEEDY Moistener 


2£6.u5 Pat OFF 
The “New-way” for stamps; 


labels, envelopes, fingers, 
Se 
——_ 











Small Space But Big Value 


Special January Bargains in Index Cards—Pads 
Folders—-Guides, Typewriter Papers—Second Sheets 


A Useful Gift to Those Who Write Us 


HANO-WEINKRANTZ CO., INC. 
133 Mulberry St. New York, N. Y. 


THE HOGE MANUFACTURING C0O., INC. 


Liberal dealer discounts. 
NEW YORK CITY 





RIVET-O MFG. CO. 

Dept. P. ORANGE. MASS, 
THUMB TACKS PEN AND PENCIL CLIPS 
TELEPHONE ROLLS TELEPHONE TABLETS 


PEN RACKS CLOTHES LINE REELS 
PAPER CLIPS STRIP RACKS 
FASTENERS PAL THE PENCIL 





FOR THE WHOLESALE AND RETAIL TRADE 








The Standard Line 


Watermanis(deal Fountain Pen 


Self-Filling, Safety and Regular Types 


L. E. Waterman Company, 129 So. State St., Chicago 


Boston New York San Francisco Montreal 








CERTIFIED—GUARANTEED 


RUBBER BANDS 


Pure in Fact — Not in Name Only 


Clear, Pure Rubber Is Very Light in Weight 
Mere Bands in « Pound — Less Cost — Mere Durable 


1 to 10,000 Pounds—All Standard Sizes 


VULCO RUBBER FABRICS CO. 
Dept. O, 63 E. 8th Street NEW YORK CITY 
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SHIRLEY PENS 


for which your calls are steadily increas- 
ing, can be had from your jobber, or 


NATIONAL SUPPLY CO., DEP’T B 


Distributors Samples on Request INDIANAPOLIS 








Real Eye Protection 


Working under adverse lighting conditions subjects the 
eyes to a strain that results in headaches, weak eyesight 
and sometimes more serious injury. The Feather- 
weight Eyeshade is constructed to protect the wearer's 
eyes from glaring artificial or natural lights or brilliant 
reflections. Durable, hygienic, adjustable, lightweight. 
Where it touches the forehead, the celluloid is curled, 
presenting & smooth, round surface—no binding to 
get dirty, no metal parts to break out. Lies fat on 
desk. Your inquiry will receive prompt attention. 


The Featherwe:gat Eyeshade Co., Merchantville, N. J. 














THE MUN-KEE STAMP PAD 
A Revolution in Stamp Pad Construction 


1. A Reversible, Replaceable Inking Surface. 

2. A Reservoir to Save Re-Inking. 

3. A Pneumatic Resilient Base to Make It Silent. 
4 


. An Indestructible Cover to Prevent Evaporation. 
Features 5. Re-Inked from the Bottom with Special Inking Can 


MUN-KEE PRODUCTS CORPORATION 


267 Mount Pleasant Ave. Newark, N. J 











~~ 


SIMONSON 


Patented Metal Tip Guides 
For Vertical Letter Files, Card 


Systems and Check Files, Are 
Indestructible 












None Genuine un- 

less stamped U. S. 

Patent No. 794,749 
on Metal Tip. 





FREE Samples Sent on Request 
Discounts to Dealers 


R. A. SIMONSON & CO. 
122 S. Michigan Ave. CHICAGO 








FOR SALE 4 PATENTED office accessory, now 
—- manufactured and sold in 
many «f the larger . S& markets and in use among 
thcusands of offices is offered for sale outright or on a 
royalty basis. The two models can be manufactured to 
retail at $1.50 and 86.50 respectively, leaving attractive 
margins for maker and retailer. For details address BY-22 
eare Office Appliances, 417 8S. Dearborn Street, Chicago. 











READY FOR DELIVERY 
The Original Tim Calculating Machine 


Representatives now wanted for Can- 
ada and Cuba, and the principal cities 
of the U. 8. 


THE TIM CALCULATING MACHINE CO. 
Sole Agents North America 


General Offices, 332 8S. Michigan Ave., 
Chicago 














| Gold Pens for Fountain Pens 


Repairs on Gold Pens and Fountain 
Pens Attended to Promptly. 
_ EXPORT TRADE SOLICITED 
Acme Gold Pen Co., 17-27 Vandewater St., New York 


Manefacturers of Fine Geld Pens Established 1884 


DANDY 
. eae Be CLIPS 


WITH AN IMPROVED FRICTION SURFACE 
NOESTING PIN TICKET CO., INC. 
NEW YORK. 








GEM Ce 











H. H. COLLINS 
Eureka Ink Eradicator 


ORIGINAL Beware of Imitations BEST 
MANUFACTURED EXCLUSIVELY BY 


Collins Ink Eradicator Co. 
401 13th St., Hoboken, N. J. 





“6 








“Stayon’’ Rubber Platen Twirler 


For All Typewriters 


if A new invention with a double flange Guaran- 
pipe 4% tee | not to come off knob. A big seller and big 
=t4 profits. Buy the Nielson cushion foot shock ab- 
2 sorber; typewriter fe Its ;and Rubber Key Caps 


Nielson Supply Company 
810 FIRST NATIOWAL BANK BLDG., CHICAGO 









WRITE US FOR PRICES 


On adding, listing and calculating machines, typewriters, multigraphs 
Conquer. checkwriters, = yplicating machines, mail-om-eters, time 
locks, safes and ste« 11 ckers, new and second-hand office furniture, and 
ail cites davies. 
We are the larg: st dealers of the kind east of the Rocky Mountains 
and will save you half on your office needs. Everything first-class; noth- 
ing cheap but the price. Write Today and Save Money. 


Chicago Safe & Merchandise Co. Zitsaor "iiNet 





yabaeairt IRANTEED 


PERFECT MACHINES LOWEST PRICES 
—SPECIAL DISCOUNTS TO DEALERS—————— 
WRITE TO FLAVEN, MANHATTAN BLDG., CHICAGO 











Over 100,000 men in business keep their 
desks clear of detail because they dictate to 


THE DICTAPHONE 


REG. U. S. PAT. OFF. 











GUIDES 








Celluloid Index Guides-—-Metal Tip Guides 


We manufacture a high grade line of filing supplies Our equipment enables us 
to give prompt, satisfactory service on special card work An investigation 
will reveal the profit possibilities this line offers you Wedo not sell to 
consumers direct. 


DACO GUIDE COMPANY 


154 Pearl Street Boston, Mass. 








PATENTS 


TRADEMARKS and COPYRIGHTS 


Difficult and rejected cases specially solicited. No mislead- 
ing inducements made to secure business. Over 30 years’ 
active practice Experienced, personal, conscientious service, 
Write for terms Book free 


Specialty—Typew riting and Adding Machines. Address 
E. G. SIGGERS Suite 36 N. U. Building Washington, D. C. 
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There is a DAN-DEE for 
every Waste Basket 
Requirement! 


HE range of styles, sizes and fin- 
ishes in which DAN-DEE Waste 


ee ee ee 





Baskets are made gives them a de 
cided sales advantage over others—and 
a marked profit advantage to the 
dealer. It means much to be able to 
furnish your customer a basket which 
in every particular meets his require- 
ments. That is one reason for DAN- 
DEE popularity today. Quality, backed 
by a ten-year guarantee, is another. 


Illustrated catalogue of DAN- 
DEE and DAIN-TEE (deco- 
er rated) baskets upon request. 
a Have you seen the new Junior? 


ERIE ART METAL COMPANY 
o—_ ERIE, PENNSYLVANIA —o 
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Quality Sells Them 


“Paperoid” Mailing and Filing Containers are manufac- 
tured, sold and used on a high quality basis. We have qual- 
ity in mind in making them; the stationer in offering them 
to his customer—and the customer either accepts or KNOWS 
this feature in buying. 

The customer KNOWS if he has used “Paperoid” before. 


In that case the stationer only reaffirms. If the customer is 
new to their use, the stationer indorses our guarantee with 


” 


full safety and assurance. There will be no “come-back 
except the customer, for more of the same kind. 


Thus we come to that truly desirable state of business 
repeat orders. A sure sign of satisfied customers, lowered 
selling costs, complaints at a minimum and increased profits 


“Paperoid” and Repeat Orders are boon companions 


The new price-list is ready 


ALVAH BUSHNELL COMPANY 


Makers of ‘‘Paperoid” Mail- 
ing and Filing Containers 
and “Vertex’’ Filing Pockets. 


925 Filbert Street 
Philadelphia, Pa. 
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Stenographic Note Books 


PEN AND PENCIL—FOR THE TRADE 


We specialize in books made to meet your 
particular requirements. 
Special Imprints—Sizes—Ruling—Stock 
All Qualities—Full Count Guarantee 


Send for catalog containing samples of stock and rulings. 


ROCKWELL-BARNES COMPANY 


815-23 So. Wabash Avenue Chicago, IIl. 














BENTLEY & GERWIG OFFICE DESKS 











No. B-248 
Typewriter Pedestal Desk 


DOLLAR FOR DOLLAR 


You simply can’t beat the value of any Bentley 
& Gerwig Desk. The whole line is thus made, BENTLEY 6 ee 
easily salable and of good remuneration. Parkersburg, West Virginia 


THE 
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BYRON 
DESKS 


For Your Customer 


—GREATER VALUE 






BYRON NO. 25 


Drop Head Type- 
writer Desk 


For Your Salesmen 


GREATER VOLUME 






Every office manager knows that while his staff are day’s work. It is a natural outcome that they are 
paid for eight hours of productive effort, much time popular among office managers and workers and that 
is consumed in preparing for work—that in some in the salesman handling BYRONS is assured of a 
stances, several minutes are used in sorting and as favorable hearing. 
sembling papers and getting ready for a few “effective Many dealers make good profit with BYRON DESKS 
seconds.” because of the natural demand for good, medium- 

BYRON DESKS provide for more convenient ar- priced equipment, and the fact that BYRON special 
rangement and greater efficiency, they cut out much features sell a whole installation with the effort ordi- 
of the time wasted in reaching and searching, and narily expended in selling a single desk. We shall be 
multiply the percentage of “effective seconds” in the glad to send our proposition 


BYRON DESK COMPANY  cooisvitce ky. 


\ 
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é<6 99 To us “M.B.” stands for “MON BUREAU” 
e " To you “M. B.” stands for “MORE BUSINES” 


This magazine has been in France the pioneer of modern business methods; 
it is the reason why it has gained so high a reputation among the most pro- 
gressive business men of this country. 










If you advertise your goods in M. B. you are sure to 
reach the very public that is interested in your goods: 
office furniture and general modern office equipment 
of every description. Not only will your ads be read 
by a large and sympathetic public but your copy 


stands every chance of being believed, as M. 
in its capacity of an expert in sound business methods 
has won the confidence and affection of its readers. 


If you want to appeal to the most progressive French 
firms, M. B. is the very medium for your advertising. 
You need not apply to any other. Just concentrate in 
M. B. Remember that its initials stand for “MORE 
BUSINESS” for you and write today for a free copy of 
this live wire publication. 


Manacer  §° **MON BUREAU,” 52, rue des Saints-Péres, Paris 7°. France 
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THE LINE OF LOWEST ULTIMATE COST 


tive in chemical products like Carbon Paper and 

Typewriter Ribbons. Go deeper, and you will 

find the intrinsic value of our products mani- 
fested in their efficient performance and plodding con- 
sistency at all times and under all conditions; a value 
further enhanced by unsurpassed facilities with the true 
spirit of service back of them. 


Svcs appearances are particularly decep- 


You will discover that inherent element, that character- 
istic difference in both goods and service that counts so 
much in making hem in the final analysis truly ‘“‘The 
Line of Lowest Ultimate Cost.’’ 


NEIDICH PROCESS COMPANY 
BURLINGTON, N. J. 
































PLATE GLASS FOR DESKS 


Plate glass has long been known as the ideal 
surface for writing. Presenting a smooth, hard 
and level surface it lends itself satisfactorily to 
that important function—writing. 


CHICAGO 
GLASS DESK PADS 


because of their excellence in preparation and 
construction add greatly to the appearance and 
protection of a desk. Add 
to this the natural visible 
filing space for important 
memoranda, price lists, etc., 
between the glass and the 
backing and you will gain a 
definite conception of its 
meuy advantages. 


bs 


Gu wueal PLATE GLASS 


<li 


@») LETTER TRAYS 


A truly useful and high- 
ly attractive desk acces- 
sory. Securely joined by 
nickeled clamps,  con- 
structed of nicely finished plate glass 
they enhance the efficiency of the 
desk user. 


Plate glass window ventilators are 
also numbered among our products. 


Send for our descriptive folder 


THE CHICAGO 
MIRROR & ART GLASS CO. 


217 N. Clinton St. CHICAGO, ILL. 
Established 1890 
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Why Sell 
“Just Ink” 
When You Can 
Make a REAL 
PROFIT on 


DELLO INK? 


Dello Ink’s retail price of 50c for a 3-oz. bottle, and $2.50 for a 
quart bottle, enables you to make real money on an article 
that heretofore you have handled chiefly for the convenience 
of your customers. 


The 3-oz. bottles cost you only $2.80 per dozen—and the quart bottles only $1.59 each. PROFIT, 60% 
on your investment 
And the public doesn’t mind in the least paying 50c and 
from any other ink in the world. 
And here are some of the 2,500 dealers who have ordered and re-ordered 
money-maker : 
B. Altman & Co. 
Bloomingdale Bros. 
John Wanamaker 
American Exchange Bank 


$2.50 for DELLO DIFFERENT 


because it’s 


DELLO INK, because it’s a 
Chase National Bank 

Hanover National Bank 

New York Trust Co. 

Farmers’ Loan & Trust Co. 


Asia Banking Corporation 
Bank of America 
Gimbel Brothers 
A. R. Womrath, Inc. 
Empire Trust Company 
Dello Ink is more than just an INK—It’s an ink, a blotter, a 
fountain pen ever had—all rolled into one. 
Here are the features that make DELLO INK worth all that it costs 
1. It needs no blotter. Dries as you write - of your pen while you stick to DELLO INK 
enabling you to use a pen as you would a The 3-oz. bottle fills a fountain pen 72 times 
pencil. —at % of a cent per filling. 
2. It makes any pen a check protector. A little 4. 
extra pressure on the pen causes DELLO 
INK to penetrate the very fibres of the paper. 5. 
It can not then be erased, by knife, eraser 
(hard or soft), or chemical (acid or alkali), 
without immediate detection. 
3. It makes a fountain pen clog-proof. A quick 
start—a smooth, even flow—and no cleaning 


check-protector and the best friend a 


and more! 


It’s fade-proof and water-proof. It darkens 
with age, and is not affected by water or light. 
It’s ink plus and ink-well. The 3-0z. DELLO 
INK bottle forms an attractive inkwell. Air- 
tight valve prevents evaporation and keeps 
out dirt. Can be carried in perfect safety 
while traveling. A simple screw 
the place of the old-time cork. 


top takes 


Send a trial order on the coupon below—and you'll appreciate in a 
day what DELLO INK will do for you with profits. 


DELLO INK CORPORATION 


‘Department K 349 West 37th Street, New York, N. Y. 


January, 1924. 


DELLO INK CORPORATION, 
Department K, 349 West 37th Street, New York City. 


Ship me ...... doz. 3-0z. bottles of DELLO INK, 
display material and self-demonstrator Assort as follows: 
Black ( ); Red ( ); Green ( ); Violet ( ); 
bottles. 


Bill thru my jobber, whese name is 
His address is.. 
My name. 


My addrees......... 
OFF. APP. JAN. 





Blue ( ) 
State whether you want fountain pen ink or steel pen ink 


with counter carton,window 
Blue-black ( ); Jet 
Also 


quart 
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BOOKS.».-F ORMS 


FLEXIBILITY—Several di 
combinat 


Indexing 


ind grouping 


Outfit Consists of One 
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IRVING-PITT MANUFACTURING CO. 


LONDON, ENGLAND PARIS rR ANCE— ZURICH SWITZERLAND BRUSSELS. BELGIUM— 
The M Company, Ltd Caribonum 8 fté Anonyme Caribonum Société nonyme Caribonum Société Anonyme, 
65-66 Houndsditch 10 rue de Seze 29 Schutzengasse 12 & 14 rue de la Baunderie 

BU L. NOS tem ES, SOUTH AMERICA MONTEVIDE SOUTH Ax® RICA MRONTO, ONT., CANADA— 

La son Pars (Soutt America) Ltd Lamson Paragon South America Ltd THE B R OWN BROTHERS, LIMITED 

"“Ganaal 0 462 G Mayo 410 Corner of Simcoe and Pearl Sts. 
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SAVES TIME AND LABOR 
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distribution of 
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leaf records where work is necessary. 


make loose leaf Columnar outfits preferable to bound books. 


ADAPTO COLUMNAR FORMS 
form 701-12 Right 
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CLASS W—COLUMNAR BINDERS 
LIST OF STOCK SIZES 
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Cover Size of Diameter Post 
No. Sheet of Posts Spacing 
3617 94x11% %-inch | 7%-inch 
3630 11 xi4 -inch | 8M-inch 
3660 11 x17 45-inch | 84-inch 
3709 8loxl4 g-inch | 44-inch 
3729 x14 g-inch 7 -inch 
3732 {x11% 44-inch 7 -inch 
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INCREASE YOUR SALES 


You can reach 





75 to 100 Thousand 
New Customers every day with the 


BELKNAP 


ADDRESSING SYSTEM 


You know the importance of 
keeping up “contact” with custom 
ers and prospects. 


You know the human limitations 
that prevent a salesman making 
more than a certain number of calls 
a day. You also know that there is 
no limit to the number of people 
your house can call on any day and 
every day simply by utilizing the 
United States Mail. 


But do you make use of this 
knowledge to the best advantage ? 


Business—keen, analytic, aggres 
sive business—is realizing more and 
more its dependence on the mail 
bag. It is welcoming and employ- 
ing to the full every means that 
will enable it to get the most out of 
this quick, clean and sure way of 
keeping up the customer—and pos 
sible-customer-contact. 


Because it has proved over a long 
period its persistent efficiency and 
economy for just such use the Bel 
knap Addressing System is the 
choice of experienced executives all 
over the country. 


Kkight firms alone are now using over 
1,000 Belknap machines with which they 
address lists aggregating over 30,000,000 
names! 


Kach one of these firms is naturally a 
large individual user of Uncle Sam’s 
Mail. But remember that it is not the 
huge concern alone to which “direct mail” 
is a vital business need. 


To the house with only a few hundred 
names on its books a system of follow 
up is just as important. For such as 
these, as well as the firm whose lists run 
into the millions, there is a Belknap Ad 
dressing Machine perfectly suited 

Our nearest representative will tell 


you about its “hows and whys."’ 
Get in touch with him. 


“No 17S oF pernaps the best are Bel} nat 


For the Live and Ambitious Agent Their Is Still Some Valuable Territory Open 


Rapw Appressinc \facnie (0. 


(a en ana ee me 
BELKNAP SYSTEM 
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40-F WEST 23rd STREET, NEW YORK 
Offices in All Principal Cities 
Member of the National Association of Office Appliar Mar 
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All the Big Service Features 


—at a Popular Price 























Note These 
Special Features 


Full Roller Bearing Side 


Suspension. 


Easy Operating Follower 
Block. 


Solid Brushed Brass 
Hardware. 


Steel Permanence at the 
price of wood. 


Y taking every advantage of economical 
design and volume production, we are 
able to offer this unusual value at a remark- 


ably low price. 


Every working part has been designed to 
stand unlimited wear. The progressive roller 
bearing side suspension enables the drawers 
to glide smoothly without a rebound. The 
case is properly reinforced to give indefinite 


Groote. 


Four Drawer Steel Files 


service. 


satisfy the customer who wants a good file 
at a low price. Carry the Invincible Four 
Drawer leader in addition to your higher 
priced line. Sell the shopper, who represents 
the greater file market. 


The Invincible is handsomely designed; wil: 
make any show-room attractive and point 
the way to good quick profits. Write for the 


details today. 


INVINCIBLE 
METAL FURNITURE CO. 


Manitowoc - - Wisconsin 





iS 
ih u INVINCIBLE METAL FURNITURE CO 


lid and prices on the C 


Manitowoc, Wisconsin 


] 
" 0 a : Gentlemen Kindly send me f 
1 STs Invincible 800 line file 


Name 





Address 


City 





lescription and f 
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disputed leadership in both banking and commercial bookkeep- 
ing today because they give the business man more automatic 
features in return for his investment. 


Each of these features eliminates a certain amount of human labor— 
saving time and therefo e money. 


Each eliminates one more chance for human error—preventing a direct 
loss of money due to the error, and an indirect loss through the time 
spent in finding and correcting it. 


And the more bookkeeping becomes automatic, the more easily and 
cheaply can business secure its daily figure information. 


B disputed tea Bookkeeping Machines hold their position of un- 








BALANCE 


102100# 
CO 0 4) 


4705 4% 
O29 % 


61129 


Detroit - - = Michigan 
Windsor - - - Ontario 
76 Cannon Street - London 
1 rue des Italiens’ - Parise 


Sales Offices: ( 


Other Leading’ Cities 


Figures Factories: 
make Detroit - - - Michigan 
Bigger Windsor - - - Ontario 
Profits Machines Nottingham - -_ England : 
_, : : 
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represents the latest achievement in type- 
writer construction, gives the greatest 
measure of satisfactory service, and a 
quality of work that is unsurpassed. 


Woodstock Typewriter Company 
Chicago, U.S. A. 





























BRANCHES 
Chicago Cleveland Minneapolis 
New York Cincinnati Kansas City 
Boston Detroit Seattle 
Philadelphia San Francisco Indianapolis 
Pittsburgh Davenport 


DISTRIBUTORS EVERYWHERE 
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With the dawn of every busines 
more than 27,000,000 


UNDERWOOD 


typewriters go into action~ 
Speeding the World’ Business 


UNDERWOOD TYPEWRITER CO.INC., UNDERWOOD B'LD“G. N-Y. Branches in all Principal Cities. 
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